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A WORTHY SON OF MICHIGAN. 


It is a curious fact in history that the vast majority 
of business men in the United States are what are called 
“self made men.” They owe whatever measure of suc- 
cess they have achieved to their individual effort, have 
made their own way in life, beginning with little or no 
capital and, blessed with good health and sound common 
sense, they have forged to the front. No other land in 
the civilized world contains the percentage of success- 
ful business men that exists in the great western repub- 
lic. It may be true that in no other 
country is the opportunity of advance- 
ment so extended, but men in America 
create opportunity. Here the man can 
start from the lowest rung in the lad- 
der and by persistent effort mount to 
the topmost point in business, politics 
or social distinction. If the poor school 
boy reared in the village or on the 
farm, or perhaps in the busy haunts of 
city environment, is capable of self sac- 
rifice, untiring industry and intelligent 
effort he can wring success from poverty 
and obscurity. Such men are found in 
every community in all this broad land. 
They may not ali attain political distinc- 
tion or become statesmen or millionaires, 
but they can become prominent in busi- 
ness and in good works in the radius in 
which their sphere of life is cast. 

It is these self made business men who 
have made this country what it is to- 
day. They have developed the fields and 
the mines, have felled the forests, built 
railroads, navigated the wide waste of 
waters, organized the business corpora- 
tions and have set the wheels of indus- 
try humming in every city and town. 
It is the business man who makes work 
and wage for the industrious toiler, who 
builds up the cities and towns and who 
is the pillar upon which the whole struc- 
ture of society rests. They are patrons 
and founders of schools, colleges and 
other institutions of learning. They 
maintain the churches and public ehari- 
ties, and provide chiefly the meang by 
which the entire machinery of the com- 
munity is operated. The biography) of 
every business man is interesting to the 
community in which he is a factor for 
good, and it furnishes an object lesson 
that the youth of every locality and 
every state may well study with interest 
and profit. 

Some business men have more ex- 
tended opportunities for advancement 
than others. Some are gifted with bet- 
ter educational facilities and get a better start in life 
than others. It is of the latter class, one who started 
at the foot of the hill and has climbed steadily upward 
to business success, that this sketch has to do. 

The pioneers in the lumber industry in the Saginaw 
valley have mostly been gathered to their fathers, but 
there came in their footsteps ‘a lot of young, energetic, 
wideawake business men, who are filling well the places 
in the business world which their effort has carved out 
for them. Among this class is Lewis Cass Slade. 

There is something in the front portion of this name 
to conjure with. Lewis Cass was a historic figure in 
the early history of Michigan and the United States, 
and it was right in Saginaw in June, 1819, that he made 


. & treaty with the Chippewa tribe of Indians by which a 


large part of the territory in the valley became the 
property of the general government and thence was 
handed down to the early settler, who began the struggle 





for civilization and has changed the immense wilderness, 
which was practically a solitude, into a fruitful abiding 


place for hundreds of thousands of men, women and 
children. And the business place where much of the 
success of Mr. Slade has been achieved is less than a 
mile from the spot where Lewis Cass met the Chippewa 
chiefs in council and signed the treaty ever so many 
years ago. It is a name to be proud of and it is worn 
modestly and well. 

Lewis C. Slade has been from a boy familiar with the 
manufacture and sale of pine lumber. When he came 
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LEWIS CASS SLADE, OF SAGINAW. MICH., 


One Who Continues the Best Traditions of the Saginaw Valley. 


to Saginaw the lumber industry was in the zenith of 
its history. The river was dotted with saw and shingle 
mills, the narrow strip of territory eighteen miles in 
length turning out at that time an average of 600,000,- 
000 feet of lumber and 200,000,000 shingles every eight 
months in the manufacturing season of the year. He 
had very little money but he had the determination to 
make a place for himself in the business community. 
More than that, he had built up in the opinion of those 
who had means the conviction that he could be de- 
pended upon, that he,was “honest,” and that word 
alone is a passport to confidence everywhere in this 
country. On that basis he built up the business which 
now stands alone, backed with capital sufficient for its 
needs and a trade wide in extent with people who know 
and appreciate his business integrity, and the way in 
which he handles his business, and realize that his 
goods are at all times just what they are represented 






to be—thoroughly honest in quality, finish and count. 

Mr. Slade is a native of Michigan. He was born 
in Detroit, January 5, 1854. He is descended from good 
old New England stock. His father, Horace T. Slade, 
was a native of New Hampshire, removed to Michigan 
in 1853 and died in 1895. In 1869 the subject of this 
sketch came to Saginaw, which was then noted as a 
lumber producing point, where he began life for him- 
self. He first found employment in a grocery store and 
then was graduated to the mill docks and lumber yards. 
Here he laid the foundations of a business knowledge, 
particularly as regards the lumber trade, 
that was of immense benefit to him in 
later years. In 1875 he was employed in- 
the mill yard of the late Jease Hoyt, with 
whom he was engaged a number of years. 
The position at the outset was a sub- 
ordinate one and the salary modest, but 
by the application of the principles that 
have characterized all successful men he 
worked his way up until he became the 
leading man in the department of the 
business in which he was engaged. 

In 1884 Mr. Slade determined to go 
into business on his own account and the 
firm of Stephens & Slade was formed, the 
members being Charles J. Stephens and 
L. C. Slade. The firm opened an office in 
Saginaw in what was then known as the 
Hoyt block and bought and sold lumber 
on commission. Three years later Mr. 
Slade acquired the interest of his part- 
ner and started a lumber yard between 
Jefferson avenue and Franklin street, 
and south of Atwater, in Saginaw. 

Naturally his business ramifications 
at that time were not extensive, and the 
volume of trade at first was not large, 
but with his familiarity and experience 
in handling pine boards it was bound to 
grow. And it has grown steadily from 
that day to this every hour of the day 
and night. People who dealt with him 
found that he was trustworthy and that 
his word was always good for all that 
it spoke for. His business is centrally 
located, with the Pere Marquette, Michi- 
gan Central and Grand Trunk railway 
systems convenient for shipping facili- 
ties, while the Saginaw river is but two 
blocks from his yard. 

In the earlier years of Mr. Slade’s 
business the lumber handled came from 
local manufacturers, but with the deple- 
tion of the pine in lower Michigan it 
became necessary for him to look for 
stocks elsewhere—and he is a very 
shrewd and successful buyer. He takes 
a tour around through the manufactur- 
ing districts and when he strikes the bargain counter 
he takes the goods. He has bought millions of ‘feet in 
Canada, and the mills on the Mackinaw division of the 
Michigan Central, those at Manistee and other points 
in Michigan have contributed to his stocks. He buys 
also at Lake Superior points and only last winter 
brought 3,000,000 feet of white pine lumber from Duluth 
to his Saginaw yard by the all rail route. He also 
purchases logs when he finds a lot that suits him and 
has them cut at saw mills just as his trade requirements 
call for, also log run stock, and when it reaches his yard 
it is sorted and piled in yard grades. He knows what 
is required in handling a yard business successfully and, 
knowing this, the rest is easy with him. For many years 
he has conducted his business personally, attending to 
every detail, and is thus thoroughly posted in every item 
of his business. And this business has attained propor- 

(Continued on Page 47.) 
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Peoria, Ill. Dubuque, la. 
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A MORE ASSURED HOPE. 


There has been a decided improvement in the senti- 
ment of the lumber trade within the last few weeks. 
The fall trade was in many cases disappointing in its 
volume, and a good many wholesalers and retailers 
also were apprehensive that perhaps it was 
premonitory of a decided decline in business in 
1903, overlooking the all-sufficient reasons for what 
decline in demand there was. Very few could see any 
real reason why the lumber trade should not be as 
prosperous this year as last, but there was a feeling 
that perhaps the high tide of prosperity had been 
reached. and passed and that if there were not a col- 
lapse there might be a decided subsidence in the indus- 
trial and commercial activity of the country. 

“It is too good to last” is an old saying which ex- 
pressed the feelings of many lumbermen not long ago; 
but since the annual inventories have been taken and 
since there has been time for retrospection and an 
analysis of the conditions governing trade during 1902 
there is a distinct change in sentiment. Many of 
those who complained most as to the retail trade, of 
the west, for example, are now confident that 1903 is 
to be a year of large demand. They expect it to sur- 
pass 1902, good as that year was. They argue that 
the comparatively dull trade in many western sections 
was due to unusual causes, primarily in some sections 
to the corn crop shortage of 1901, but more directly 
to weather conditions which made it practically impos- 
sible for the agricultural districts to make the usual 
number of improvements. But the crop of last year 
was an excellent one, and it seems certain to be sold 
at good prices. The farmers are or will be in splen- 
did financial condition, and the very fact that less 
than the expected amount of improvement was done 
in 1902 presages a larger amount this year. 

Then as to the city demand for lumber there is no 
indication that the building activity has come to an 
end, but rather that it is to be continued through the 
present year and in most cases in heavier volume. Out- 
side of the building requirement there is to be a heavy 
call for lumber which enters into general manufacture. 





While perhaps there are some heavy consumers who 
are well supplied with lumber, the majority of them 
are in the same condition as the lumbermen, having 
stocks light and broken, necessitating, under present 
circumstances, a hand to mouth method of buying. This 
policy will be abandoned as soon as the market condi- 
tions will permit, but must be continued for some 
time yet, for the lumber necessary for extensive stock- 
ing up is not in existence. There is no sign of decline 
in industrial activity. The only drawbacks are due to 
short supply of coal and difficulty of moving raw 
material and products. There is no reason, therefore, 
why the demand for lumber from this source should 
not be as large this year as last. 

Still another large source of demand for lumber 
during the year will be the railroads of the country. 
Improvement of track and increase in equipment have 
by no means come to an end. It seems possible that 
there may not be as many orders placed for cars as 
last year, but the unfilled orders will demand an im- 
mense amount of lumber. It is likely that the greatest 
activity will be found in new railroad construction and 
improvement of track. For example, the Pennsylvania 
railroad on its lines west of Pittsburg has already con- 
tracted for use this year about 2,600,000 ties against 
a normal requirement of about 1,400,000. These are 
largely to be used for second track and switches. Prob- 
ably few roads will do as much in this line, but prac- 
tically all will do more than ordinarily. 

The railroad men of the country have made up their 
minds that present facilities are inadequate and the 
increase in track capacity which has been going on 
for the last two or three years will be continued 
in many cases on a more radical plan than hitherto. 

These facts as to the lumber business proper, to- 
gether with the better conditions of the money mar- 
ket and the optimistic tone of Wall street, have re- 
moved practically the last vestiges of doubt, so that 
now lumbermen of all classes and everywhere, except 
perhaps in a few local cases, are looking forward to 
a year equal to the best, in both volume and profit. 





HARDWOODS’ UNPRECEDENTED CONDITION. 


Usually from the first of December to the middle of 
January is an extremely dull period in the hardwood 
trade. Most manufacturers and dealers practically 
go to sleep during that period as far as sales are 
concerned, but this winter the conditions have been 
different. Sales have not been very heavy, simply be- 
cause there was little lumber to sell, but inquiries 
have been numerous, looking toward a demand that 
will repeat during 1903 the record of last year. 

Mill men say that they have never before seen 
such anxiety on the part of buyers as exists today. 
Many people seem to have become desperate and, un- 
able to obtain lumber from che usual sources, are 
making a wild canvass by circular in the hope of 
locating stocks somewhere or other. People who have 
never before been known to do such a thing are now 
scattering their inquiries broadcast. 

Some heavy consumers and others not so heavy have 
fair stocks—they are the ones who always buy in ad- 
vance of their needs regardless of market conditions— 
but in the main consumers are in the same position as 
producers and dealers, neither of whom as a class have 
any stocks worth speaking of. 

A gentleman who was recently at Nashville said 
that in December, 1901, the yards there were well 
supplied in both quantity and assortment, but that a 
visit last month showed stocks looking as though a 
cyclone had struck them. The quantity of lumber 
was very light and what there was simply the fag 
ends. ‘The same conditions to a greater or less ex- 
tent obtain’ at all manufacturing and _ distributing 
points. It is very rare indeed to find a hardwood deal- 
er who has anything like a normal stock, and, what 
is worse, there is no immediate prospect of getting into 
better shape. 

In the south logging and manufacturing conditions 
have for months been on the whole rather unsat- 
isfactory, and it looks as though less than a full stock 
would be put in this winter. Many of the small oper- 
ators who formerly furnished in the aggregate a con- 
siderable supply of logs have gone out of the busi- 
ness because conditions are so onerous. The small tim- 
ber holders have all become fully impressed with the 
value of their property and are not disposed to let it 
go except at their own terms. Then logging costs 
have increased and the combination of the two, too, 
has discouraged many of the people with small capi- 
tal. In the northern hardwood districts conditions 
are largely the same. All the loge possible will be put 
in this winter, but the possibilities are not great. 


Altogether it looks as though the present actual 
famine in hardwood lumber is to continue for a good 
many months. 

i i ie 


MULTIPLIED SIDING. 


No other item in the retail yard has multiplied equal 
to that of siding. It was not many years ago that in 
the majority of the yards east of the Rocky mountains 
white pine was the wood exclusively used for that pur- 
pose. It was generally beveled, though what is known 
as drop siding had the call in a few towns of consider- 
able size, and in many sections it is still used to a con- 
siderable extent on the cheap class of houses. [n di- 
mension it is not unusual to see white pine, yellow pine 
and, in long sticks, fir, in a yard. In finish there may 
be possibly four kinds of wood in stock, a couple of them 
carried more for the sake of variety than anything else. 
In the wareroom there may be doors made wholly or in 
part of the three kinds of pine—white, yellow and 
sugar—birch, cypress and red cedar, but when we come 
to siding we find white pine, yellow pine, cypress, spruce, 
red cedar, basswood, redwood, poplar, cottonwood, and 
in rare cases hemlock is added. 

There are yards in which, owing to the difficulty in 
getting the better grades, white pine is no longer car- 
ried. Almost to a man the proprietors of these yards 
say that the place of white pine cannot be satisfac- 
torily filled, but it cannot be had in the desired quan- 
tity, and that is the end of it. Carpenters pick fiaws 
in the other sidings—oftentimes imaginary no doubt— 
but as their old favorite is not forthcoming and never 
will be they must do the next best thing. 

It is often amusing to hear builders discourse on 
the durability of the different sidings. This and that 
are durable, while the others are not. Notwithstanding 
these wise opinions the facts remain that nearly all 
woods are durable when so placed that when wet they 
readily dry, and few are durable when otherwise placed. 
Among the latter is cypress, the habitat of which is the 
swamp. The fact further remains that when the dif- 
ferent woods are thoroughly protected by paint one 
kind will last as long as another—that is, it is reason- 
able to assume that it will, for the life of man can see 
the decay of none of them. In the eastern states—a 
town in Connecticut is in mind—siding that is fastened 
to the buildings with hand made nails is still sound, 
a hundred years or more evidently not having phased it 
so far as its durability is concerned. In the west there 
are many, carpenters who ought to know better among 
them, who will not use basswood for siding, fearful that 
its term of life may be short. This is ungrounded fear, 
however, as in the east there are houses sided with 
basswood on which not a drop of paint was ever spread, 
and which after a wear of years and years is sound, 
though showing as much fuzz as a caterpillar. The 
rain and hail and snow have worn the fibers of the 
wood but they have not caused it to decay. There are 
also those in the west who think that hemlock is not 
durable except it be protected from the elements. 
These people in a thousand places in the east could see 
hemlock barn boards and fencing that have been 
in use so long that the elements have _liter- 
ally cracked them into innumerable pieces, but 
not a sign of rot do they show. The writer of this 
saw demolished a house that was known to have 
been built more than a hundred years. For a long 
time it had stood without door or window, yet it was 
surprising how sound the lumber in every part of it 
was. Houses outlive their usefulness and are torn 
down, but a case cannot be cited of one that could catch 
the sun as well as the storm that rotted down. Wood 
for durability asks only that it may have a chance to 
dry when from rain or snow it becomes wet. 

Those who have a fancy for quarter sawed siding 
now have no trouble in getting it. In nearly everv 
retail yard in the land there is either yellow pine, 
spruce, red cedar or redwood siding that is perfeetly 
quarter sawed. How much this style of manufacture 
adds to the value of the lumber, however. is a mooted 
question. It may easily be argued that the American 
lumber consuming public has, in a degree, run wild 
over quarter sawed stuff. When it comes to flooring it 
is almost infinitely ahead of bastard sawed. but for sid- 
ing it is another question. Quarter sawing machines 
are comparatively new in the lumber world, and before 
their advent our forefathers got along fairly well 
without them. For inside finish the fad is less pro- 
nounced than it was. At one time the oak finish must 
be quarter sawed. while now many builders prefer the 
sweep of the grain. We all know that to quarter saw 
yellow pine for finish would largely detract from its 
beauty. But so ‘long as the building public demands 
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quarter sawed siding, and is willing to pay for it, there 
is no reason why it should not be accommodated. 

The tendency, the past few years, has been to use 
narrower siding. A house covered with 4-inch was some- 
thing to attract attention until recently, but now in 
some markets little 6-inch material is sold. There 
are those builders who want to split the difference, and 
for these the 5-inch is manufactured. 


THE RAILWAY TIE BUSINESS. 


The cross tie business is an important one with lum- 
bermen, but more especially so in its relation to the 
timber supply of the country. Under ordinary cir- 
cumstances it is estimated that the normal require- 
ment of the railroads of the United States is about 
10,000,000 ties annually; but that standard is of the 
past, for under the recent conditions of railroad traffic 
there has been a heavy increase in the tie requirement 
owing to the large amount of new construction being 
done. 

Take, for example, the Pennsylvania lines west of 
Pittsburg. Ordinarily they have used about 1,400,000 
cross ties a year. In 1903 they will require at least 
2,600,000. While the great Pennsylvania system is a 
leader in improvements its example is being followed 
by the majority of the roads of the country, some of 
which are making more extensive improvements con- 
sidering their mileage and traffic than is that com- 
pany. ‘ p 

If it has been difficult to supply the railroad tie re- 
quirement in the past it is doubly so now. _The effect 
of the large demand and, for the time being, inade- 
quate supply has been reflected in prices. White oak 
ties are said to bring an average of about 60 cents, 
Chicago delivery and Chicago standard. Longleaf yel- 
low pine ties delivered in Chicago are worth a little 
more than that, possibly 64 cents, while good, live, 
northern peninsula cedars are worth 50 to 55 cents. 
Five years ago the oak would have been quoted at 
about 45 cents, the longleaf yellow pine at 50 cents and 
the cedar at 35 cents. The advance, therefore, has 
been in the neighborhood of 50 percent in a half decade. 

But the price does not help out the supply. <A rep- 
resentative of the Pennsylvania lines says that a year 
ago at this time practically two-thirds of its entire 
requirement for 1902 had been delivered along its right 
of way. Now very few deliveries have been made and 
most of them which have been entered are stored on 
rented ground owing to lack of cars to move them 
to points required. This fact. emphasizes the shortage 
in cars and motive power, for the Pennsylvania road 
is so busy taking care of customers that it is not 
finding time at present to attend to its own business. 

A good deal of apprehension is felt hy leading rail- 
roads as to the fulfillment of tie contracts, While 
heavy orders have been placed and accepted it is not 
at all certain that they will all be filled. In fact, 
wideawake purchasing agents are to a certain extent 
duplicating contracts believing that such a policy is 
necessary if they are to secure their actual require- 
ments. 

Under such conditions what is to be the future of the 
cross tie business? Are these prices to continue indefi- 
nitely? It is not to be doubted that prices for ties 
are permanently higher than they used to be, but that 
the present level can be maintained is not likely. As- 
suming that the requirement is 25 percent above normal 
and that that requirement is filled, it means a tie 
producing capacity of 25 percent above the normal. 
But if hard times should again strike the country 
and the railroads run up against the necessity of cur- 
tailing expenses, this would be one of the first depart- 
ments to feel the effect. The roads are being put in 
first class physical condition and they can in case of 
necessity go for a good while with a minimum tie sup- 
ply. In case that they should take such action the 
tie supply would not at once be cut off in proportion to 
the demand, and tie producers would be tumbling over 
each other to dispose of their wares, with an effect 
upon prices which has always been noted at such 
times. 

But there is no use of borrowing trouble. Any pro- 
nounced business depression is so far away as to be 
invisible to present sight, and the supply of ties is 
yearly growing less, as is evidenced by the experiments 
that the railroads are making with ties of other ma- 
terials than wood and the study they are giving to 


tie timber raising, which is one of the most popular 
subjects of today with railroad officials having to do 
with track construction and maintenance. 


BI-PRODUCTS OF YELLOW PINE. 


The occasional visitor in the south who chances to 
travel through cut-over pine land is amazed at the vast 
amount of rubbish which litters the ground. Tops of 
trees, stumps, underbrush, faulty and young trees cum- 
ber the ground in all directions, to lie there until the 
elements reduce them to dust. If the visitor be from a 
prairie country, such a waste of firewood, and, in some 
instances of trees capable of producing lumber of one 
grade or another, seems a wanton extravagance. Under 
present conditions, however, it is not possible for the 
manufacturer to do otherwise than he is now doing, 
for he cannot place firewood on the market at a profit 
nor can he utilize the smaller portions of the tree to 
advantage, hence much of it is perforce lost. 

A use is said to have been discovered for this mass 
of rubbish, and one that promises in time to yield 
handsome remuneration. This is a process by which 
the oil or resinous properties in the parts of a tree not 
suitable for manufacturing purposes can be extracted. 
There are concealed in the wood in a dormant state 
properties which range from water white turpentine to 
a clear amber colored oil and a heavier oil which is 
available for creosoting purposes. There is also a 
high grade antiseptic to be secured under proper treat- 
ment. 

Of the manufacture of oils and other commodities 
from this heretofore waste material the Observer, of 
Charlotte, N. C., has the following under recent date: 

Common fat or resinous pine wood is put into retorts, 
heat applied and the volatile portions of the wood driven 
off and condensed in suitable receivers, by a process known 
as that of ‘destructive distillation,” the residue in the re- 
tort being charcoal of a superior quality. It takes about 
thirty hours to run a charge of wood through the retort. 
It is almost incredible to the average person, the enormous 
amount of liquid products obtained from one cord of wood, 
the yield of oils being 125 gallons of tar oil and creosote 
oil, 100 gallons of pyroligneous acid, 15,000 cubic feet of 
good burning gas and 50 bushels of pure charcoal. The 
crude oils are then refined, water white turpentine, creo- 
sote, antiseptic oils, refined tar, paraffin and lubricating 
oils being some of the products obtained, although the 
entire list of products would be too numerous to mention 
here. There are also found in more or less quantity nearly 
all the products mentioned as being found in coal tar, in- 
cluding the valuable drugs, aniline dyes ete. 

The first plant for the purpose of treating this por- 
tion of the pine forests of the south was organized at 
Charleston, 8. C., in 1882, but for some reason the 
industry did not flourish, and it was only recently that 
the matter was taken up again. Several large compan- 
ies are being formed for the purpose of handling this 
part of the product of the pineries. It is estimated that 
the products obtainable from a cord of wood by the 
process in question would be worth about $30, and that 
they are of such character as to be always in demand. 
The turpentine, after the finishing process has been con- 
cluded, is said to be equal to the old time “spirits of 
turpentine” and of a very high grade. 

Especial attention should be given such matters by 
those who have the perpetuation of the yellow pine for- 
ests at heart. The turpentine industry and the lumber 
business should walk hand in hand but, far from doing 
this, they have been antagonists since their inception. 
The only way in which a‘ turpentine business can be 
prosecuted without ruining a forest is to tap only 
those trees which are intended for the saw within a 
very short time, say not over three years. If the lum- 
bermen would they could produce enough turpentine 
for commercial requirements without material detriment 
to their own proper business; but this, as well as other 
means of conservation, are matters which have not yet 
been taken up, or at best are in their infancy. If such 
a method as above set forth proves practical, the old 
manner of producing turpentine might be abandoned 
and a large portion of the timber that is now wasted 
so far as the production of lumber is concerned be saved. 

There have been so many promising experiments made 
in the destructive distillation of wood and so many 
enterprises of this sort have been set on foot which, 
promising at the outset, yielded only disappointment, 
that they are naturally regarded by lumbermen with 
more or less skepticism. Failure has resulted in one of 
two ways. Either the process was too expensive or other 
elements made the cost of the finished product too high, 
or the market became overstocked. Still the manufac- 








ture of the bi-products of wood is now an established 
industry and, its practicability having been demon- 
strated, it should only be a question of time before the 
processes shall be so cheapened and the business so or- 
ganized that it will be profitable on a much larger scale 
than now. 

There is every warrant for carrying on these investiga- 
tions and practical experiments, and there is no real 
reason to doubt that in time, and perhaps not very far 
hence, such a method as that outlined above may add 
very greatly to the revenues of lumbermen and timber 
owners. ‘They should, therefore, occupy a receptive 
attitude and be ready to take up and put into execution 
any such plan whose theoretical and practical correct- 
ness can be demonstrated. Still there must remain a 
doubt as to whether or not progress can be very rapid. 
There is no question that these products can be made. 
The question is whether on a large scale they can be 
marketed and how rapidly the demand for them can be 
increased, 


SELLING YELLOW PINE IN TRANSIT. ' 


A matter which is giving a great deal of concern 
to yellow pine operators who have their money in- 
vested in manufacture or heavy stocks is the recent 
marked development of the practice of consigning luni- 
ber to the shipper and reconsigning while it is in 
transit. As this practice, while having certain ad- 
vantages to those who adopt it, is highly demoralizing 
to values, it is urged that every possible effort shoul: 
be made to put a stop to it or at least to check its 
growth. 

Our readers are more or less familiar with the fact 
that for years one of the most potent causes for de- 
moralization in the market for red cedar shingles was 
this abuse. Now it has been practically abolished and 
consequently, while its immediate effect was serious 
in many cases, the market has had a steadiness which 
under the circumstances it could not have had as ‘long 
as that practice prevailed to any important extent. 

Just how yellow pine has come to be handled in 
this way to such an extent is uncertain, but it is sug- 
gested that it began by carload handlers buying yellow 
pine finish at the small mills which were not equipped 
with planers. ‘They would ship one or a half dozen 
cars, and while they were in transit would sell them 
at any price that would show a profit, usually at any- 
where from $2 to $8 a thousand under list. Some 
people believe that that practice started the cutting 
of prices on the left hand side of the Southern Lumber . 
Manufacturers’ Association price list. 

If it is continued the whole trade will be demoralized, 
with little profit to any one. While this method of 
handling lumber seems to have advantages to those 
who adopt it, in the long run it must be as prejudicial 
to their interests as to those of the trade at large. 
It introduces a demoralizing element that it is almost 
impossible to control. The men who adopt it will 
find it necessary to make lower and lower prices to 
meet the change in market conditions which it will 
bring about. The subject is one worthy serious con- 
sideration on the part of yellow pine manufacturers, 
and it is to be hoped that the wisdom of the associa- 
tion may be sufficient to devise some plan to abate or 


abolish the nuisance. 
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YELLOW PINE FIGURES FOR NOVEMBER. 


The report of yellow pine cut and shipments for No- 
vember, with comparisons for the previous month and 
November, 1901, which we publish herewith, shows 
that conditions were not materially different as far as 
the aggregates are concerned from those prevailing a 
year previous, The cut exceeded the shipments by 
over 5,000,000 feet in November, 1902, and by abaut the 
same quantity in November, 1901. The average cut and 
shipments per mill, however, were both lighter last No- 
vember, than the year previous. The following little 
table shows this comparison: 


Cut per mill, November, 1901 
Cut per mill, November, 1902 ; 
Shipments per mill, November, 1901............. 1,283,177 
Shipments per mill, November, 1902..... 1,181,390 
It is not at all certain, however, that any decline in 
actual average shipments occurred in November last as 
compared with the corresponding month of 1901, for it 
is probable that the forty mills making the report for 
last November that did not appear the year before were 


REPORT OF YELLOW PINE CLEARING HOUSE FOR NOVEMBER, 1902. 
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of smaller average capacity than the 135 that reported 
for November, 1901. . 

In respect to increase in demands, larger requirements 
were noted from Pennsylvania, New Jersey, Michigan, 
Indiana, Illinois, Iowa, Missouri, Colorado aiid South 
Dakota, Tennessee and Kentucky and locally in Novem- 
ber last than a year previous; while decreased require- 
ments were noted from New England, New York, Kan- 
sas, New Mexico and Mexico. Most of the changes, 
however, were not great, the heaviest increases being in 
Illinois and Missouri and the heaviest decredse in Kan- 
sas. Altogether the report for November last was a 
favorable one when examined from a comparative basis, 
indicating some recovery from the previous months in 
the comparison between 1901 and 1902. 
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TIMBER RESOURCES OF CERTAIN STATES. 


In the Chicago Record-Herald of January 1, William 
EK. Curtis, its famous Washington correspondent, quoted 
liberally from the editor of the AMERICAN LUMBERMAN 
as to various matters in connection with the timber 
and lumber business. Much interest has been taken 
in this article and a number of our patrons have re- 
quested that it be reprinted in this paper. It will 
therefore be found elsewhere practically in full. 

The article has, however, as to certain of its state- 
ments been subject to inquiry, and particularly worthy 
of note is a question by a number of yellow pine oper- 
ators as to the statement that Arkansas has probably 
more standing timber than any other state east of the 
Rocky mountains. In reply to the question of Mr. 
Curtis “Where is the largest area of standing timber 
the editor of the LUMBERMAN was quoted as saying: 


timbered state now is Oregon, next 
Washington. They are each far 
Of the states east of the Rocky 
mountains Arkansas has probably more timber than any 
other state, though exact information is lacking. Following 
it more or less closely would come such states as Louisiana, 
Mississippi, Minnesota, Wisconsin, Maine, Pennsylvania, 
Texas, North Carolina, Florida. 


The most heavily 
comes California, then 
ahead of any other state, 


The interview form is not favorable to close state- 
ment and the ground covered in the interview in ques- 
tion was so great that many subjects could be only 
touched upon. Those who question the statement that 
Arkansas “probably” contains the greatest quantity of 
timber point to estimates that have been made as to the 
quantity of pine and cypress in the central and western 
states of the south. One of the leading southern timber 
owners and saw mill operators says that it has been 
estimated that Arkansas contains about 7,000,000,000 
feet. of pine, Louisiana about 22,500,000,000 feet and 
Mississippi about 23,000,000,000 feet. 

Let it be understood that the editor of the LUMBERMAN 
does not insist upon putting Arkansas first, for he 
recognizes the inadequacy of positive information, but 
while that statement may not be borne out by future 
developments yet there are arguments to support it. 
The inquirers, however, overlook the fact that the total 
timber supply was referred to, and not merely the 
amount. of pine or cypress stumpage. No one would 
for a moment think of accrediting Arkansas with as 
much pine timber as stands in Louisiana or in Missis- 
sippi, though the quantity is very much larger than 
most people suppose; but Arkansas is also a great hard- 
wood state, having more diversified timber resources 
in important quantities than any other state west of 
the Mississippi, and is certainly among the leading 
states in the country in that respect whatever section is 
considered. 

Here are a few figures from government reports, 
most of which can be found in the census bulletin on 
the lumber industry, and in the census agricultural 
report: 

Arkansas has 53,045 square miles of land area; 
Louisiana, 45,420. It has been estimated by forestry 
people and government geographers that the timbered 
area of Arkansas is about 84 percent of its total area 
and that the timbered area of Louisiana is about 62 
percent of its total area. This smaller percentage of 
timbered area in Louisiana is accounted for chiefly by 
the fact that there are extensive natural prairies .in 
the southern part of the state as well as the wide and 
Jong stretches of untimbered marsh land along the 
coast. This area reaches practically the entire length 
of the state east and west and varies in width from 
only a few miles to seventy miles. Arkansas, on the 
other hand, has practically no land which was not 
originally more or less thickly timbered. F 

The above would give 44,557.8 square miles of tim- 
bered land in Arkansas and 28,160.4 in Louisiana, 
on which basis Arkansas would have a timbered area 
58.2 percent greater than Louisiana. It is well under- 
stood that the timber of Louisiana stands heavier to 
the acre than that of Arkansas, but it is a question 
if that fact more than counterbalances the greater area 
in the latter. 

From another standpoint some light is thrown on this 
question. The census gave Arkansas 6,953,735 acres 
of improved farm lands and Louisiana 4,666,532. By 
improved farm lands are meant those under pasture 
or meadow or cultivation, excluding wood lots and 
other lands not in‘actual use. Deducting these figures 
from the total acreage of the two states and we would 
have left 26,994,065 acres in Arkansas and 23,402,268 
acres in Louisiana; but the latter quantity includes 
the tidé land swamp. district of a good many’ million 
acres, referred to above. 

It is said that Arkansas has been a much heavier 
producer of lumber than Louisiana and consequently 
its timber areas must have been much more largely re. 


duced. This may be valid if cut over lands remain 
simply as left and are not devoted to agriculture or 
stock raising or are not retimbered. Certainly to a 
considerable extent they have been put under cultiva- 
tion and are included in the area of improved farm 
lands. As to the bearing of that matter we confess 
ourselves at present uncertain. We, however, are con- 
tent to leave the above figures to the consideration of 
our readers. 

We might be inclined to modify the statement that 
Arkansas has “probably” the largest amount of stand- 
ing timber of any state east of the Rockies and say 
that “perhaps” it has. The AMERICAN LUMBERMAN has 
always taken a conservative position in these matters 
and deprecates any claim to positive knowledge in 
regard to them; it has not made such claims for itself 
and has denied authority to all others. But it presents 
the larger acreage in Arkansas, which cannot be denied, 
and the heavier timber growth in Louisiana as balanc- 
ing each other to such an extent that it is difficult for 
any one to say which state has the larger quantity of 
standing timber, all classes being taken into account. 

In this connection some specific estimates as to the 
amount of standing timber in the various states and 
in the country at large may be of interest. One esti- 
mate given by government authorities is that the 
merchantable timber of the United States, not includ- 
ing Alaska or the recent accessions of territory, aggre- 
gates 1,300,000,000,000 feet board measure. Another 
estimate, based upon the annual product and the pros- 
pective life of the industry from the standpoint of 
operating lumbermen who are familiar with the various 
sections, for the leading lumber states is as given below. 
This estimate takes into account only the timber that 
on the basis of present methods of manufacture is 
adapted to the use of saw mills and not the small tim- 
ber or that which is available for hewed ties, cordwood, 
posts, poles etc. According to this estimate the quan- 
tity in feet of timber in the leading lumber states is 
as follows: 


Alabama ... 16,520,790,000|N. Carolina. , 
Arkansas .. 48,719,510,000|/Oregon .... 293,815,200,000 
California 184,258,750,000|Pennsylvania. 27,999,336,000 
ilorida ... . 31,614,920,000|S. Carolina.. 11,660,625,000 
Georgia 19,678,755,000/ Tennessee 23,773,950,000 
Kentucky 19,336,275,000) Texas ...... 20,950,868,000 
Louisiana ..  38,937,810,000)| Virginia .... —19,182,380,000 


25,732,760,000 





i ee 31,385,880,000|Washington . 142,903,200,000 
Michigan 24,146,704,000|/W. Virginia.. 19,451,275,000 
Minnesota .. 35,135,070,000! Wisconsin .. 27,113,328,000 
Mississippi .---30,156,625,000. —— 
Missouri ... 10,856,310,000 Total .....1,093,330,321,000 


To be added to this list are many other states of 
more or less lumber importance; for example, New 
Hampshire, Vermont, New York, Ohio, Indiana, Vir- 
ginia, Idaho, Montana, New Mexico, Arizona and In- 
dian Territory. It should be noted that these totals 
include all kinds of merchantable timber—coniferous 
and hardwoods. It is probable that the estimate for 
Washington is too small and evidently some people 
would question the figures on other states, perhaps 
notably Arkansas. However, they were compiled after 
lengthy consultation and careful consideration. What 
has actually been done in three of the leading southern 
lumber states, Mississippi, Louisiana and Arkansas, 
may be briefly summarized from the census reports as 
follows: 


Arkansas Louisiana, Mississippi. 
Total sawed lumber, 
MCE cuttin eae data 1,595,933,000 1,113,423,000 1,202,334,000 
Total coniferous, ft.1,151,831,000 1,041,225,000 995,012,000 
Yellow pine, feet.1,106,252,000 792,693,000 960,877,000 
Cypress, feet.... 45,559,000 248,532,000 34,135,000 
Total hardwoods, ft. 444,102,000 72,198,000 207,322,000 
ye | Se 15,624,000 4,979,000 10,144,000 
Cottonwood, feet. 116,825,000 53,097,000 39,714,000 
GUM, Bbc secs 60,656,000 2,597,000 23,270,000 
Ce age a cue 234,998,000 5,781,000 104,506,000 
Shingles, pieces... 349,522,000 504,819,000 32,027,000 
Cypress do, pes.. 314,196,000 455,654,000 14,610,000 
Staves, pieces..... 100,056,000 21,255,000 17,657,000 
Headings, No. of sets 4,887,650 725,960 1,980,000 
Total value all other 
sawed products. . $873,728 $210,639 $159,286 
Furniture stock, 

feet B. M.... CIGRGee... ucdébhecas 2,998,000 
Agricultural impl. 

stk., ft. B. M. 4,271,000 1,000 479,000 
Carriage & wagon 

stk., ft. B.M. 16,546,000 102,000 44,000 
Pickets and pal- 

ings, ft. B. M. 497,000 1,840,000 410,000 
Lath, pieces..... 21,164,000 99,852,000 6,083,000 

TIMBER CAMP PRODUCTS. 
Total value ..:... $448,011 $669,626 $214,227 
Cooperage stock, 

GUNG caviaens 14,903 100 5,130 
Fence posts, pes. 170,320 10,000 43,400 
Hewed timber, ft. 

| RP 720,000 524,000 608,000 
Railway ties, No. 444,879 674,537 37,411 


The above rather heterogeneous table clearly indicates 
the pre-emihence at the time the census was taken of 
Arkansas over the other two states named in its gen- 
eral volume of forest products ang especially in its 
hardwood output. This latter fact is based on the 
truly enormous resources of the state in this line. All 
the eastern bottom lands are almost exclusively hard- 
wood and cypress, while the northern half of the state 
is more. or less densely covered with hardwoods with 
some intermixture of pine, while hardwoods are almost 
everywhere found in the remainder of the state, mixed 
with the pine. 

While the heavy output of yellow pine from Arkansas 
timber has taken out of the state much of the 
timber which it once had and while there are no longer 
any large tracts in the market, as is evidenced by the 
fact that heavy operators have been for several years 
looking to other states for timber, there is still a 
great deal of pine remaining which will keep the out- 
put of the state at a high mark for a good many years, 
in addition to which there is the enormous but nde: 
termined quantity of hardwoods, 


- 


SHORT LENGTHS. 


There is a rumor afloat that there is a scheme under 
way for the consolidation of the major part of the tim- 
ber and lumber productive resources of the Rainey lake 
district in Minnesota. It is stated that a company 
headed by Charles W. Ruggles, of Michigan, has this 
plan in contemplation and is capitalized at $5,000,000; 
that it contemplates the building of a railroad north 
from Duluth and the erection of several large saw 
mills. 





Nearly 2,000,000 acres of public land have been tem- 
porarily withdrawn from settlement, entry and sale in 
Calaveras, Amador, El Dorado, Placer, Nevada and 
Sierra counties in California, pending the determination 
of the advisability of including such lands in a forest 
reserve. Eighty-six townships are covered by the with- 
drawal. The usual announcement is made that “this 
temporary withdrawal or any permanent reservation 
which may follow will not affect any bona fide settle- 
ment or valid claim upon the land which is properly 
initiated prior to the date hereof and duly placed on 
record within the statutory period.” 





The annual meeting of the Menominee River Boom 
Company was held at Marinette, Wis., recently. Ac- 
cording to its annual report the company has, since its 
organization in 1868, handled through its booms 10,000,- 
000,000 feet of lumber, though in 1902 the quantity was 
only 216,000,000. The president of the company is Isaac 
Stephenson, who was practically the organizer of the 
boom company at the beginning and laid out its booms. 
The vice president is 8S. M. Stephenson, of Menominee, 
Mich., the treasurer, A. C. Merryman, and the secretary, 
George W. Hanly, all veteran Menominee river luimber- 
men, 





The argument is made that to admit Canadian lumber 
free into the United States would tend to preserve the 
forests of this country. As a matter of fact we believe 
that the reverse would prove to be the case, for this 
reason, that it would probably make it impossible to 
market at a profit all the low grade product and con- 
sequently much timber which would produce low grade 
lumber would be left to fall prey to decay and fire and 
wind and thus actually waste enormous resources which 
are now saved. 





Commenting on the scarcity of fuel, a newspaper 
editorial writer says that “in crowded sections of the 
country it is hard to conceive how many millions of 
tons of fuel have been wantonly destroyed.” But 
what can you do about it? The lumbermen would be 
very glad to sell their refuse from both logging and 
mill operations, if they could find a market for it, even 
at the smallest margin of profit. But when it costs 
more to get this kind of fuel to market than it will 
bring when it reaches there what economy would =e 





\ 
Imports of wood into Hamburg during the past year \ 


show a decrease in value of $309,400, which is said to be 
due almost entirely to the falling off in the imports of 
hickory, most of which comes from the United States. 
Imports of this wood at Hamburg in 1900 amounted 
to $1,213,800, compared with only $975,800 in 1901. 
The total value of the lumber received at that part dur- 
ing the past year was $4,379,200, which did not include 
$2,610,000 worth of baskets, hoops, bark ete. — 





The expenditure by the railroads of the United States 
for new car and motive power equipment during 190! 
is estimated at over $200,000,000. 





Illustrative of the timber resources of New Mexico 
is the history of a short time operation of what is 
known as the Ramon Vigil grant. The holders of the 
grant made a contract with a saw mill man, it is said 
by the Albuquerque Democrat, to cut all the timber 
possible with his facilities within a certain time and 
within certain limits. Roads were laid out, a bridge 
was built and a saw mill put in not far west of 
Albuquerque and 36,000,000 feet of lumber was cut 
from 5,000 acres in less than four years, when the 
contract expired. This would mean over 7,000 feet 
to the acre, which is an excellent average for almost 
any timber except that on the Pacific coast. 





Exact figures of railway car and locomotive construc- 
tion are practically impossible to secure, but approxi- 
mately complete records are kept by the railway pa- 
pers. The Railway Age has compiled the figures pub- 
lished in its weekly issues, submitted them to railway 
companies and manufacturers for revision and addi- 
tion and asked reports from all the railroads in the 
country. The result is the statement that, as far as 
can be learned, 195,248 freight cars were ordered dur- 
ing 1902, against 193,439 in 1901. Passenger equip- 
ment cars ordered numbered 3,459 in 1902 against 2,879 
in 1901. Locomotives numbering 4,665 were ordered in 
1902 against 4,340 in the previous year. Among the 
roads placing the most. extensive orders for freight 
cars during the year were the Atchison, with about 
4,650; Canadian Pacific, over 5,000; Central of New 
Jersey, over 4,000; Chicago & North-Western system, 
about 5,500; Illinois Central, 7,300; New York Cen- 
tral, 4,500; Pennsylvania, over 18,000, and the South- 
ern Pacific, nearly 7,000. As to the number of cars 
and locomotives actually built, that is simply the maxi- 
mom capacity of the shops, most of the factories now 
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having orders booked for a year and in some instances 
more than a year ahead. This will mean a heavy de- 
mand for car materials during the entire season of 
1903, even though no orders should be placed. 





Our Timber Resources and Their 
Development. 





Interview with the Editor of the American 
Lumberman, 


(From the Record-Herald, Chicago, January 1, 1903.) 

WASHINGTON, Dec. 31.-~—‘Unfortunately,” said J. E. 
Defebaugh, editor of the AMERICAN LUMBERMAN, the 
other day, “no one knows how much timber there is in 
the United States. All sorts of estimates have been 
made, but no census of standing timber has ever been 
taken. Add together all the information in possession 
of individuals and firms and corporations as to their 
holdings, and of the government as to the timber on 
public lands and reservations, and you will have an 
approximately correct idea of the grand total; but even 
that would not be absolutely conclusive, for methods 
of estimating differ. In some sections trees measuring 
six inches in diameter are taken into account. In other 
sections nothing that will not measure twenty-four or 
thirty inches is counted. The census officials asked the 
holdings of lumber manufacturers, but did not insist 
upon an answer. If the responses had been complete 
there would still have been left out of the calculation 
the tremendous holdings of individuals and of companies 
not running saw mills, including hundreds of thou- 
sands of farmers with wood lots, and the wood lot is 
a very important factor in the timber supply. 

“A rough guess, made up of information from various 
sources and estimates where information is lacking, 
gives a grand total of approximately 1,500,000,000,000 
feet of what is called merchantable timber, suitable for 
making lumber, and does not include that adapted to 
cordwood, charcoal and many miscellaneous uses. On 
this basis there is only enough to provide for a period 
of about forty-three years. But the best authorities 
are agreed that if the present resources were conserved 
there is enough standing timber to supply in perpetuity 
the needs of the country from its natural increase. The 
figures as to the standing timber given would undoubt- 
edly be augumented largely by the closer cutting which 
is done as the industry develops in any section. In the 
early days of the white pine industry in Michigan noth- 
ing but large timber was cut. Then the forests were 
gone over again and again, cutting smaller timber each 
time, until anything that would square up four inches 
was taken. 

“Such facts as these indicate a much larger actual 
supply in the outcome than would be indicated by any 
figures derived from present methods of estimating. But 
the supply is undoubtedly approaching, if it has not 
already reached, the point where care must be taken to 
conserve our resources and to provide for perpetuating 
tne forests. The United States, in respect to its tim- 
ber, is like a man who has put his capital into a safety 
deposit vault and is drawing on it as his needs require. 
Let him put it at interest and he will have an income 
equal to his needs without drawing upon the capital. 
In timber, if we adopt preservative and reproductive 
methods, our timber wealth will probably always supply 
our needs from its natural increase. But we must stop 
considering it simply as dead capital. 4 

“What has been the development of the lumber in- 
dustry ?” 

Early lumber development followed the water courses, 
first in New England and along the middle Atlantic coast, 
then on such streams as the Hudson, Delaware and Sus- 
quehanna, then on the Ohio river, and along the great lakes, 
and then on the Mississippi. Finally, as the timber in im- 
mediate proximity to water courses was cut away and the 
railroads began to reach out into the forests, saw mills 
began to be built along them, independent of water trans- 
portation of logs and lumber, and enormous timber resources 
which theretofore had been unavailable were thrown open. 
The lumber once loaded on cars could be transported great 
distances, so that now we have the lumber of Washington 
or Georgia competing with that from Wisconsin or Maine. 

This fact of general competition is one which should be 
kept in mind. A white pine manufacturer does not have 
to compete simply with other white pine producers but with 
those of a dozen other woods in a dozen different sections. 
This is why the lumber industry is practically a unit on the 
question of tariff. Canadian lumber competition is not felt 
simply by the white pine producers of Michigan, Wisconsin 
and Minnesota, or by the spruce producers of Maine, New 
Hampshire and New York, but equally by the lumbermen of 
the entire south and the Pacific coast. The Dingley bill with 
the $2 duty on lumber put on its feet the sickly lumber in- 
dustry of West Virginia, which explains why it was so 
heartily supported by Senator Plkins, and did the same 
service to North Carolina and Georgia and other southern 
states, which explains why many of their representatives and 
senators went contrary to their old theories and voted for 
the lumber duty, or opposed a reduction in the duty by the 
reciprocity route. 

The decline in the white pine lumber industry is largely 
responsible for the development of the business in other 
sections. Yet it is a mistake to suppose that white pine is 
exhausted. Its maximum product from the timber of Michi- 
gan, Wisconsin and Minnesota in any one year was about 
8,600,000,000 feet, in 1892. In 1901 the product was about 
5,350,000 feet. The decline was a great one, but white pine 
still furnishes one-seventh of the entire sawed lumber 
prceduct of the country, while the white pine states remain 
the heaviest lumber producers. As white pine has declined 
the production of hemlock and hardwoods has increased, so 
that in the census year the leading states in order of vol- 
ume of. production were Wisconsin, Michigan, Minnesota, 
Pennsylvania, Arkansas, Washington, Georgia, ‘North Caro- 
lina, Texas, Mississippi, Louisiana, Alabama and Indiana. 
All of them produce over 1,000,000,000 feet each, while Wis- 
econsin produced 8,361,943,000, Michigan 3,012,507,000 and 
Minnesota 2,341,619,000. In the first two the pine industry 
is rapidiy decreasing, but in Minnesota it is gaining, or at 
least holding its own. 

The opportunities for large operations, such ag haye heen 


popular in white pine, are fast decreasing, and consequently 
the heavy lumbermen, who do not wish to bother with the 
hardwoods and other miscellaneous timber resources, are 
turning their attention to other fields. Just as the lumber- 
men of Maine went to Pennsylvania, northern New York 
and Michigan, so are the white pine lumbermen of Michigan, 
Wisconsin and Minnesota developing the resources of the 
south and the Pacific coast. This has been going on for 
nearly twenty years from Michigan, during the last ten 
years from Wisconsin and more recently from Minnesota, 
and has progressed so far that probably half of the entire 
lumber product of the south is produced or controlled by 
northern men. ‘They have gone into cypress in Louisiana, 
South Carolina and Florida; into yellow pine in the southern 
Atlantic coast and gulf states; into shortleaf pine in Arkan- 
sas and Missouri; and into the hardwoods in all the states 
of the middle south. They have had no monopoly, for the 
native southerner has held his own, but the chance is at 
least an even one that the owners of any first class southern 
saw mill will turn out to be former northern mill men, The 
largest lumber manufacturing institution of the country, 
however, the Kirby Lumber Company, of Houston, Tex., 
with fourteen saw mills, is a southern enterprise, projected 
and headed by John H. Kirby, southern born and Texas 
raised. 

The mills along the southern Atlantic coast have always 
been largely under the control of northern capital. New 
York has furnished a great deal of it, being especially rep- 
resented. in Savannah, Brunswick, and recently in the At- 
lantic Coast Lumber Company ; but lumbermen of the farther 
west are also there. The Cummers, of Grand Rapids, Mich., 
have big mills at Norfolk and Jacksonville; John Paul, of 
La Crosse, Wis., is also in Florida. The principal interest 
in the Alger-Sullivan Lumber Company, of Century, Fla., is 
Gen. R. A. Alger. All the gulf states east of the Mississippi 
are dotted with the enterprises of northern men. The Good- 
years of Buffalo, besides their great hemlock holdings in 
Pennsylvania, are heavily interested in Mississippi. At 
Lake Charles, La., is the Bradley-Ramsay Lumber Company, 
from Saginaw, Mich. Northern Louisiana is being exploited 
largely by Wisconsin and Illinois capital. Arkansas and 
suuth Missouri were developed almost entirely by northern 
men, chiefly from west of Lake Michigan, though in southern 
Missouri considerable Pennsylvania capital is invested. 
Texas also has a large number of northern people, though 
the major part of its business is done by natives or those 
who have been so long there that they have become natural- 
ized. California developments have largely been under 
the control of residents of that state, but of late years 
heavy investments have been made of eastern capital, chiefly 
from Wisconsin and Minnesota, and some from New York 
state. Oregon, which has been slow to develop in a manu- 
facturing way, has been the scene of heavy timber invest- 
ments, while Washington mills are almost entirely owned by 
former easterners, except for a series of large mills erected 
by San Francisco capital. 


“Where is the largest area of standing timber?” 


The most heavily timbered state now is Oregon, next 
comes California, then Washington. They are each far 
ahead of any other state. Of the states east of the Rockies, 
Arkansas has probably more timber than any other state, 
though exact information is lacking. Following it more 
or less closely would come such states as Louisiana, Mis- 
sissippi, Minnesota, Wisconsin, Maine, Pennsylvania, Texas, 
North Carolina, Florida. 

There has been for a few years a gathering together of 
holdings by heavy timber operators, so that in a few states 
the majority of the timber is in from a dozen to twenty 
hands. Among the states where the grouping of the timber 
properties has progressed the farthest are Mississippi, 
Louisiana and Texas. There are a number of heavy concerns 
in Kansas City like the Long-Bell Lumber Company and the 
Central Coa! & Coke Company that have timber holdings 
running above 1,000,000,000 feet, mainly in Arkansas, Louis- 
fana and Texas. 

The largest timber interest in the country is the so-called 
Weyerhaeuser syndicate. This simply means informal co- 
operation of a number of wealthy lumbermen in Wisconsin, 
Minnesota and along the Mississippi river below those states, 
under the general leadership of Frederick Weyerhaeuser, 
formerly of Rock Island, IIl., but now of St. Paul. He is 
a man whose judgment is highly regarded, whose integrity 
is unimpeachable and who has a genius for organization; 
consequently he has had no trouble in carrying out any 
project which he put on foot. In some of his enterprises 
but one or two of these men may be interested, in others 
more ambitious a dozen or twenty. The Weyerhaeuser 
people are probably still the largest holders of white pine, 
and the Weyerhaeuser Timber Company owns more stumpage 
than any other corporation in the United States. It has 
over a million acres of timber lands in Washington on which 
there are probably upward of 20,000,000,000 feet of timber, 
and its holdings will very likely cut out double that amount. 
It is all the time buying and sometimes selling. The 
Weyerhaeuser people have more timber in Idaho than any 
one else, bave some investments in Oregon and have recently 
gone into the south. ; 

The most valuable tract of timber under one control is 
that of the Kirby Lumber Company. It has over 1,000,000 
acres in east Texas which are worth upward of $25,000,000. 

I have mentioned a few of the larger timber owning in- 
terests of the country, but this business is one singularly 
free from combinations and control of the raw material 
is probably more widely distributed than in any other in- 
dustry. WILLIAM E. Currtis. 


LETTERS TO THE EDITOR. 
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Comment on the London Clause Fiasco. 


RicHwoop, W. VA., Dec. 29.—Editor AMpRICAN LUMBER- 
MAN, Chicago: I have just been reading your article in the 
current issue on the subject of the “London clause fiasco,” 
and wish to express approval of the same. As far as we 
have been able to see, the whole matter was a most dis- 
graceful one, and I do not. wonder that the congressmen are 
not only disgusted but would be very unlikely to listen to 
lumbermen in the future when they want anything. I am 
one, and I am sure that there were many others who were 
just as much interested in this matter as the Exporters’ 
association, and if we had had the slightest idea that there 
would have been any such action would have taken it up 
further. When the bill was before the senate we took par- 
rt pains to write to the senators of this state in its 
avor. 

We agree with you that the exporters should make a very 
prompt answer. 

CHERRY River Boom & LuMBER CoMPANY, 
C. E. Luoyp, sr. 


BALTIMORE, MD., Dec. 31.—To the Editor of the AMERI- 
CAN LUMBERMAN, Chicago—Dear Sir: In reference to the 
articles in your last two issues regarding the action of 
the Baltimore lumber exporters at their meeting of Decem- 
ber 2 in regard to the so called “London Dock Bill Fiasco.” 
I attended the meeting on December 2 in this city, to which 
I was invited as a lumber exporter. I am not a member of the 
National Lumber Exporters’ Association, and the meeting 
was of lumber exporters and not a meeting of the associa- 
tion members. ntil that date I was not even aware of 
proposed legislation in be dagpee. 7 me in regard to the London 
dock charge, and I knew nothing then of any agreement 
or unde anding between the lumber exporters and the 
National Millers’ Association. The resolution passed at the 
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close of the meeting specifically stated that it was an ex- 
pression of the unanimous opinion of the individual export- 
ers in attendance. 

It seems to me that a failure to appreciate these facts has 
led to a good deal of misunderstanding. Certainly all the 
talk in your articles about “betrayal of faith’ and “what 
was the price” etc. is entirely unjustified by anything that 
took place at the meeting of December 2. ‘That meeting 
was between a number of lumber exporters, of whom I was 
one, and the steamship companies’ agents for the purpose 
of discussing the advantage or disadvantage of the pro- 
posed legislation, and no other issue was involved or dealt 
with. What effect the action of that meeting may have 
had upon the National Lumber Exporters’ Association I am 
unable to say, because I am not a member of that body, 
and I know nothing about the nature of their engagements 
with other kindred associations. 

As to the legislation itself, I find myself wholly at a 
loss to understand why any sensible lumber exporter would 
commit himself to the support of such a clause as that pro- 
posed and, in my opinion, fortunately defeated. The only 
port which is affected by the London clause is London, and 
what good purpose it was proposed to serve by having this 
clause refer to other ports besides London, where no such 
charge has been in effect or is in contemplation, I am at a 
loss to understand. At the meeting of December 2 the steam- 
ship companies’ agents stated specifically that they had 
no objection to the legislation in regard to the port of 
London, because they were confident of such change in the 
administration at that port as to forestall the necessity 
for any such legislation. To pass a bill such as that pro- 
posed, making effective at other ports than London a clause 
which had no bearing on the customs of these ports, and 
with the same introducing points which might cause com- 
plications in the matter of landing goods there where there 
was no occasion for it, seemed to me and to the other ex- 
porters at the meeting the hight of folly, because unneces- 
sary legislation is often as embarrassing as bad legisla- 
tion. We therefore passed a resolution which stated that 
in our opinion the proposed clause should not be supported 
except in regard to London, and this resolution was passed 
unanimously. If this action on the part of this meeting is 
such as to call down upon itself extravagant anathemas, 
such as those indulged in in your article of December 20, 
it must be because there are circumstances not at present 
known to me. Yours truly, ROBERT McLEAN, 

The above letters call for little comment. The first 
one expresses the opinion of lumber exporters in gen- 
eral, who are not. members of the National Lumber Ex- 
porters’ Association. The second clears the skirts of 
its writer of any blame in connection with the action 
of the association in regard to the amendment of the 
Harter act, but he also explicitly says that he knew 
nothing about the previous attitude or obligations of 
the association and until December 2 was not aware 
of the proposed legislation. 

The LUMBERMAN has not meant to lay any special 
stress upon the Baltimore meeting of December 2; it 
had no inside information in regard to it. It natur- 
ally assumed, however, that that meeting was at least 
instrumental in determining upon the change of atti- 
tude on the part of the Exporters’ association or some 
of its members. Still we find in the Congressional 
Record of December 17, reporting the speech of the 
Hon. James A. Tawney on December 9, the following 
telegram: 

MEMPHIS, TENN., Dec. 5, 1902.—Hon. James A. Tawneg, 
M. C., Washington, D. C.: Our obligations to flour interests 
will not permit us to withdraw. Have just wired our friends. 
Please continue support of London Clause bill. 

E.uiorr LANG. 

Whatever motives may have governed the officers of 
the association and the majority of its members, the 
AMERICAN LUMBERMAN knows at least one member of 
that association which withdrew its support from the 
bill because it was definitely promised by the represen- 
tative of the transportation company which carries its 
freight that that line would give that shipper clean 
bills of lading. Securing that substantial concession 
from the steamship company, the exporter thereupon 
ceased to support the Tawney amendment. How many 
members of the association or how many exporters 
received such a consideration for the withdrawal of 
their support we know not. EpITor. 

~—orrererere—"" 
Favoring a National Body of Manufacturers. 

TACOMA, WASH., Dec. 29.—Editor AMERICAN LUMBERMAN. 
—Derar Sir:—We note that the call for a national 
organization met with some considerable success, and 
the association representatives met in St. Louis during 
December. We believe the objects in view are good ones, 
and the educational work of the associations, as it has been 
carried on in the past, is of very considerable benefit to the 
majority of the manufacturers. Judging from the questions 
which have come up in the meetings of all representative 
associations, we are inclined to think that the troubles which 
saw mill men are heir to affect all territories alike. The 
difficulties in securing cars, the question of staking flat cars, 
collecting accounts and terms of sale, together with tariff 
legislation, are matters which concern us all. We presume 
that the matter of this national organization will be taken 
up by the Pacific Coast Lumber Manufacturers’ Association 
at its next meeting, to be held on January 14, when some 
action will be taken toward an expression of confidence in 
the progress already made. Personally we believe that the 
organization of a representative national association, as at 
present outlined, will fortify all of the associations in the 
United States in handling important and vexatious questions 
which come up in the handling of our product, no matter 
where located, and will give us results. 

BE. G. Gricas, Second Vice President, 
St. Paut & Tacoma LuMBER COMPANY. 
BBTV 


Cottonwood as Siding. 


CampEN, N. J., Jan. 6.—Editor AMERICAN LUMBERMAN— 
We desire information as to the lasting qualities of cotton- 
wood. How would it compare with white pine for weather 
boarding? We are unacquainted with cottonwood, having 
never handled it, but are thinking of trying some in beveled 
siding. We wish, however, to find out something about the 
wood first. City Lint LUMBER COMPANY. 

[The general understanding among producers aud con- 
sumers alike as to the durability of cottonwood is that 
it is not especially durable under the influence of moist- 
ure. It is, however, a fine siding if reasonably well 
protected with paint. Keep a house painted and cot- 
tonwood is as good as anything else, but if left un- 
painted it is likely to deteriorate. However, it takes 
paint well, being as good in that respect as poplar, and 
under usual conditions should be a thoroughly satis- 
factory substitute for anything else in the siding line. 
Eprtor.] 
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Forestry Presentations. 


REPORT OF FOREST COMMISSIONER. 


Avausta, ME., Jan. 6.—The first official report of 
the forest commissioner of Maine issued since 1896 
has been submitted to the legislature by Hon. Edgar 
E. Ring, the present incumbent, of the office. Mr. Ring 
was made forest commissioner d little more than a year 
ago and from the time he assumed the duties of the 
position he has labored unceasingly in the interest of 
his department. He is possessed of a great fund of 
information concerning the condition of the forests of 
Maine, especially those in the northern portion, ac- 
quired by years of experience in practical lumbering 
and supplemented by extensive researches made in per- 
son and by proxy during the past year. In his report 
Mr. Ring says: 

Yo obtain a reasonably accurate estimate of the standing 
timber, and particularly the merchantable spruce, for either 
pulp or saw logs, throughout the state, was a task of no 
small magnitude. By merchantable timber I mean trees 
that are nine inches in diameter breast high. Realizing 
that mere guess work would be of little value to the timber 
land or mill owners of Maine, I employed expert scalers 
and explorers early in the season to aid in the work of 
securing reliable and authentic information concerning the 
location, quality and the amount of standing timber ready 
for the woodsman’s ax or saw. 

The work was divided according to the state water sheds, 
more attention being paid to the four great river systems, 
the St. John, Penobscot, Kennebee and Androscoggin, than 
to the minor systems near the coast. 

With the understanding that the estimates furnished 
were to be used in getting at an aggregate of the standing 
timber in the state and not separate townships, the own- 
ers of the land have invariably assisted in the search for 
information on the subject. To them and to all others who 
have aided in this work I feel greatly indebted. 

The results of these explorations are very satisfactory 
and show that there are standing in the forests of Maine 
at this time 21,239,000,000 feet of spruce, besides large 
quantities of pine, cedar, hemlock, poplar and various 
species of hardwoods. 

From deductions made by Ralph S. Hosmer, a field assist- 
ant of the United States bureau of forestry, who has been 
making experiments in this state during the past summer 
* * * it.is learned that the annual growth is sufficient 
to warrant the cutting of 637,000,000 feet of spruce timber 
in the state of Maine each year without depleting the supply. 

It is clearly apparent, therefore, that the forests of the 
state are amply able, by careful cutting, to meet the needs 
and requirements of the pulp and saw mills for an indefinite 
period, unless devastating fires and ruinous wind storms 
occur to cause damage and injury to the timber now stand- 
ing and-in process of growth, 

‘he state of Maine is large in area, containing 31,500 
square miles of territory. Of this area 21,000 square miles 
is forest land. There are 9,471,050 acres taxed by the board 
of state assessors as wholly wild land, but this does not 
include a'l of the lumber producing land of the state. 

It is aiso true that in addition to the land in the old in- 
corporated towns that is actually timber oye at the 
present time there are large areas once used for agricultural 
purposes that have been allowed to go back to woodlands. 
In many instances the second growth is small and of little 
or no value for manufacturing purposes at present, but 
each year a certain percentage becomes available, and in 
the course of a series of years a large amount of lumber will 
be supplied from this source. 

Very little land is being stripped to such an extent that 
it will not furnish another crop of lumber from the under- 
sized trees of the present stand in a comparatively few 
years. 

Actual deforestation, except from forest fires, as I have 
stated, can never take place to any considerable extent in 
Maine, as the agricultural lands are very largely occupied. 
On the other hand, there is likely to be a constant increase 
in our lumber producing areas, on account of there being 
so little profit in cultivating dry, stony ground for farm 
crops, and more or less of such lands are reverting to forest 
growth each season. On the whole, it is safe to reckon that 
there will be from 11,000,000 to 12,000,000 acres of land 
in this state that will be lumber producing for all time. 

Very nearly all the lumber of Maine which has been used 
in the manufacture of pulp and paper has been taken from 
the drainage of the Androscoggin, Kennebec and Penobscot 
rivers. The proportion has been 42 percent from the An- 
droscoggin, 33 percent from the Kennebec and 25 percent 
from the Penobscot. Practically there has been none taken 
froma the St. John’s drainage or from the southeastern por- 
tion of the state in Washington and Hancock counties, both 
being large wild iand regions. 

The total acreage of these three systems, from which the 
whole pulp lumber consumed in the state has been taken, 
is about 4,741,000 acres, leaving more than one-half of the 
entire wild land region from which no pulp wood of any 
consequence has ever been removed. 

The average rate of increase or annual growth of spruce 
in the state varies according to the character of the soil 
and whether the trees have been thinned so as to allow light 
und air to penetrate the forests, the actual percentage rang- 
ing from 2 to 4 percent. If 3 percent is taken as the aver- 
age, which may be regarded as a conservative estimate, 
ps ig should be an annual increase of about 637,000,000 
eet, 

The pulp mills, as now established, consume about 275,- 
000,000 feet of spruce a year, besides considerable poplar, 
pine and hemlock, which are not considered in this calcula- 
tion. This leaves for saw mill purposes about 362,000,000 
feet, if we cut the annual increase alone, with other condi- 
tions remaining the same as in the past; but with improved 
methods of cutting and managing wild lands, which are be- 
ing carefully studied, I am satisfied that the percentage of 
increase will gradually rise to at least 4 percent, which 
would add materially to our annual supply without de- 
creasing the actual stand of lumber. 

While my efforts to obtain a fair and reliable estimate 
of the standing timber in the forests of the state have been 
mainly directed to the ascertainment of the amount of the 
spruce supply, I have not lost sight of the fact that there 
are other woods growing upon Maine soil which are of 
inestimable value to the land owner and to the manufacturer. 
In the Kennebec section large quantities of poplar, valuable 
in the production of the best grades of paper, are found. 
Sapling pine and even pine of older growt may still be 
found in many sections of the state. Other varieties of soft 
woods grow upon our hills and in our valleys and all must 
be considered in determining the total value of the forest 
resources of our state. 

Little is said or written of the white birch growth in 
the state, but one has only to look into the matter a little 
to learn that upwards of 35,000,000 feet of white birch 
timber are taken annually from our forests. The white 
birch area is a wide belt that extends entirely across the 
state. White birch is used largely by the hardwood novelty 
mills of the state, yet its greatest utilization is in the manu- 
facture of spools. The spool factories of Maine annually 
Broce about 800,000,000 spools, valued at more than 
1,000,000, Besides being used in the production of spools 
much white birch is cut into spool bars for shipment to 
Europe. Other hardwoods are used to a greater or less 
extent In the manufacture of small articles, but the con- 





etn of white birch leads the field in this particular 
ine. 


Commissioner Ring in his report presents full and 
complete descriptions of the fourteen river systems of 
the state, their territorial area, volume of water power 
and other facts relative to their value as timber pro- 
ducing sections. The extreme northern section of the 
state is included in the “St. John river system of Maine,” 
which embraces the greater portion of Aroostook coun- 
ty and is the most prolific lumber territory in the 
state, This section comprises 7,400 square miles and in 
some parts of it there are great tracts of virgin spruce 
that have never known the woodsman’s ax. Of this 
section Mr. Ring says: 

Careful estimates made during the past season, taking 
each town by itself, from recent explorations, show that 
there are standing today on the land in the townships which 
drain into the St. John river system in Maine, 6,942,000,000 
feet of spruce, 427,000,000 feet of pine, and 1,830,000,000 
feet of cedar. ‘This is exclusive of about 200,000,000 feet 
located on the headwaters of the Allagash which will be 
turned into the East Branch of the Penobscot by a com- 
pany now operating om those waters. 

In the Penobscot river system the timber now stand- 
ing consists mainly of spruce, although the amount of 
cedar to be found in all parts is large. From the best 
estimates obtainable Mr. Ring says that there are now 
standing 5,166,000,000 feet of spruce, 438,000,000 feet 
of cedar and 153,000,000 feet of pine. 

The Kennebec river system, according to the reports 
of the explorers who have been employed during the 
past season to ascertain as nearly as possible the 
amount of spruce in this section, has 3,883,000,000 feet 
now standing, ready and suitable for lumber or pulp. 

In the Androscoggin river system, Mr. Ring states, 
there are 3,248,000,000 feet of spruce ready for cutting. 

Of the ten minor river systems in the state Commis- 
sioner Ring says: 

There are ten of these river systems, beginning at the 
New Brunswick border and extending along the southern 
coast of the state to the New Hampshire line, and though 
none of the systems are richly covered with timber yet in 
the aggregate their timber resources are of much value and 
must be reckoned in the estimate of the amount now stand- 
ing in the whole state. 

In the territory included in these systems there is a 
considerable amount of sapling pine, large quantities of 
which are being annually manufactured into box boards. 

At least 2,000,000,000 feet of spruce is available in the 
ten river systems outside the four large systems. 

Mr. Ring devotes much space to what he calls the 
greatest enemies of the forest—fire, wind and wasteful 
cutting. To prevent the last he advocates the use of 
the saw instead of the ax in the cutting of the forests. 





STRONG ARGUMENTS FOR FOREST CONSER- 
VATION. 


WasuineTon, D. C., Jan. 3.—Events crowd thick and 
fast in this city during the winter season, and by far 
the most important of the week just ending has been 
the assembling in the city of the American Association 
for the Advancement of Science, for the third time in its 
history. The work of the association is divided into 
ten sections, each with its own vice president and full 
corps of officers, chosen from men efficient and promi- 
nent in each section. The division on economic science 
presented some very important papers, one of the most 
important papers in this section being that of J. D. 
Whepley, of Washington, on the “Economic Value of 
the Remaining Timber Lands,’ and another, equally 
important, on the “Outlook of the Timber Supply for 
the United States by Prof. B. E. Fernow, director of the 
State College of Forestry, of Cornell University. Dur- 
ing his remarks Mr. Whelpley called attention to the 
fact that the land office has had under its control about 
1,500,000,000 acres of land for disposal, about 1,000,000,- 
000 acres of which has passed into private ownership, 
only about 500,000,000 acres remaining subject to the 
laws of congress; while the economic value of the 
1,000,000,000 acres which have been disposed of has 
already been demonstrated, yet not 100,000,000 of the 
remainder are suitable for profitable and comfortable 
occupation by American citizens under existing eco- 
nomic, physical and social conditions. 

Speaking of the exhaustion of the timber supply Prof. 
Fernow reviewed the consumption of wood products in 
the United States and the probabilities of meeting it 
from the virgin supply still on hand, basing his remarks 
on the returns of the last census and other statistics. 
He stated that, contrary to expectations, the wood con- 
sumption of the leading industrial nations has, in spite 
of substitution, increased materially during the last 
forty years, and greatly in excess of the increase in 
population, this increased demand being the direct re- 
sult of increased industrial activity and higher civili- 
zation. 

The increase in per capita consumption is annually 
about 5 percent in Great Britain and about 10 percent 
in France and the United States. The total consump- 
tion for the United States is placed at 25,000,000,000 
cubic feet, of which over 7,000,000,000 feet is of log 
size material, the important part needed for the indus- 
tries, and of this the coniferous trees furnish fully 
three-fourths of the supply, and the main source of 
this supply, which is Canada, cannot be relied upon for 
any great length of time. 

A probability calculation of the present stand of 
virgin timber in this country, ready to supply the de- 
mand for lumber, although admittedly on slender basis, 
would seem to show the improbability if not impossi- 
bility of meeting the increasing demand for another 
thirty years, under the present methods of utilization. 
If, for sake of argument, it could be admitted that 
the entire forest area of 500,000,000 acres was at the 
present time fully stocked with the average stand per 
acre, as reported by the census to be in the holdings 
of lumbermen, the stock on hand would be exhausted 
within that period. It was urged that the situation was 


such that all possible effort should be exerted toward 
good forest management so as to increase the future 
supply as far as possible, and legislative action should 
be prompt along this line to be in any degree effective. 


MODERN FABLES—LXVII. 


Swinging Back. 

Fame is one of the queerest Things in the World. 
Men have shot the Whirlpool Rapids or their Neigh- 
bors in Hopes of acquiring it, but Fame has only Given 
them the ley Stare; but Small Boys have waved Red 
Flannel Shirts in Front of Trains going to their Doom, 
or Abilene, Kan., or some other Place, and acquired 
Fame without Effort or Premeditation. From all of 
which it must not necessarily be Drawn that a Red 
Flannel Shirt is better than Endeavor in getting Fa- 
mous, any more than that a Four Flush is better than 
an Ace Full just because it gives Excuse for a success- 
ful Bluff a little Less Often than Once in a While. 

There is a Lumber Dealer in St. Louis who has ac- 
quired Fame among his Brethren all at Once although 
he did not go out into the Highways and Byways and 
look for it or walk about with a Lightning Rod concealed 
about his Spinal Column, hoping it would strike him. 
That kind of Effort never seems to pay any Dividends. 
The Writer has been going around with his Lightning 
ax.od up for, oh, these Many Years, but when he buys 
a Meal Ticket at the Bismarck the Girl still asks him 
how he Spells his name. Fame is about as Skittish as 
a Three-Year-Old and about as apt to run away after 
you think you have it safely Broken to Harness. 

This St. Louis Lumberman is not One of the 5,799 
St. Louisians who first conceived the Idea of a Louis- 
iana Purchase Exposition, Neither did he ever wave 
any Red Flannel Shirts in Front of any Cattle Trains. 
Fame came to him like a Summer Sigh. He did not go 
out looking for Fame; instead, when he went forth 
Fame appeared to be looking for him, like a Loose 
Sign over a Doorway that never lets go until it can 
Soak on the Head someone who is Passing Out. 

A few Days after New Year’s there was a Sound in 
St. Louis like the Popping of ten million Firecrackers. 
St. Louis, however, was not celebrating the Fact that 
the Sultan of Hambonio had decided to make an Exhibit 
at its Blowout. The noise was produced by People all 
over St. Louis who were breaking Resolutions. It was 
a gay yet mournful Sound to hear Resolutions that in 
December looked so Strong and Healthy, breaking down 
like an Aunt at a Wedding, the first week in January. 
It was in such a Night, as Shakespeare would have said 
if he had written this, that the Lumberman went forth. 
He wandered down to the Hotel. 

It was the Hotel Clerk who said it. 
Clerk offered him his hand. 

“Have you Seen ’Em?” he asked. 

“Who?” asked the Lumberman. 

“The Bunch,” answered the Man with the Pen for- 
ninst his ear and Inkspots on his Shirt Bosom. 

Now the Bunch were all known to the Lumberman. 

“Why?” he asked. 

“You deserve a Medal,” said the Clerk. “You're the 
only One of the Gang that isn’t out Breaking his New 
Year’s Resolutions.” 

“So?” said the Man of Boards. 

The Clerk looked at him Admiringly. 

“Tell me,” he said, “How did you Manage to do it?” 

“Hist,” replied the Lumberman, leaning over the Desk, 
“Vll put you Next: I never made Any.” 

Moral—Many a New Year’s Resolution is only a 
Pendulum in Disguise. 

PA 


AMONG THE SALESMEN. 


Charles Chesbro, who has for some time been one 
of the force of the Chicago Lumber & Coal Company, 
with an office at New Orleans, La., has left his old 
position and gone with the Louis Werner Sawmill 
Company, to take the place in that company’s employ 
recently occupied by Charles Curry, Mr. Curry having 
accepted a similar position with the D. S. Pate Lumber 
Company of Chicago. 

Frank R. Barns, the New England representative 
in Boston of the Grayson-McLeod Lumber Company, of 
St. Louis, gave the LUMBERMAN a pleasant call on Jan- 
uary 2. Mr. Barns has been making a tour of the 
south, visiting his old town at St. Louis, and was on his 
way east to resume his labors with the New England 
trade, with which he has had a very pleasurable and 
profitable experience. He is thoroughly equipped as a 
lumber salesman by reason of his varied and long expe 
rience and is a gentleman whom it is a pleasure to 
meet either at home or abroad. His Boston office has 
recently been moved from Milk street to 732 Board of 
Trade building, where he is to be found when in Boston. 
Mr. Barns frequently visits his trade at New England 
points who have become familiar with and desire con- 
tinually to be supplied with the products of the Grayson- 
McLeod saw mills. . 

Back to His Old Calling. 

David K. Newsum, formerly superintendent of planing 
mills for the Kirby Lumber Company, has accepted a 
position with the Keith Lumber Company, of Beaumont. . 
Mr. Newsum will enter the employ of the Keith Lumber 
Company in the capacity of traveling salesman, a posi- 
tion which has long been familiar to him, he having 
been employed with the Texas Tram & Lumber Company 
in a similar capacity prior to its absorption by the 
Kirby Lumber Company. The entire central part of 
the United States is familiar to this former knight of 
the order book who has again resumed the chase after 
orders, 








The Hotel 





16 


AMERICAN LUMBERMAN. 


JaNuARY 10, 1903. 





REVIEWS AND PROPHECIES—CONTRIBUTED BY MEN PROMINENT IN LUMBER LINES. 


Views of the Wholesale Trade. 


SOUTHERN PINE AND CYPRESS. . 





From a Manufacturer and Wholesaler. 

Sr. Louis, Mo., Dee. 30.—The year just closing has been 
a reasonably successful one, I say reasonably successful 
from a manufacturer's standpoint, for the reason that 1 
think the desire on the part of a great many yellow pine 
manufacturers to market their product as fast as it is manu- 
factured has resulted in lower prices than was necessary, 
which with the exceedingly high prices of supplies has re- 
duced the margin below what we had every reason to expect. 
lfowever, the volume of business has been very satisfactory 
throughout the entire year, and while a wider margin of 
profit would have been more acceptable, on the whole possibly 
we have not much reason to complain. 

I am satisfied, though, that if we would handle our yellow 
pine business in the same manner that the white pine manu- 
facturers do that the business would be much more satisfac- 
tory, not only to the manufacturer but also to the dealer, 
for if the manufacturer carried a larger stock he would be 
in a position at all times to make prompt and satisfactory 
shipment and the retailer could be assured of getting his 
supplies promptly, which is not always the case under pres- 
ent conditions. : 

Yellow pine is finding more favor with the trade each 
succeeding year and has now become the staple building 
material in practically every portion of the United States. 
White pine appears to be nearly exhausted and there is 
nothing left to supply its place but the product of the 
southern and western forests, which for all years to come 
will be the building material of this country and also for 
export, and I have no doubt but that in the near future the 
manufacturer will evolve some plan whereby larger stocks 
will be carried, more staple prices maintained and better 
service and more satisfactory results obtained by both the 
manufacturer and retailer. 

In regard to future prospects, I cannot see anything in 
the conditions at this time that can prevent a larger move 
ment the coming year than during the year just closing. 
The country is enjoying unusual prosperity, the crops have 
been abundant, in fact the corn crop alone is about twice 
what it was last year and the hay crop possibly three times 
as large. These should be potent factors in increasing our 
trade the coming year, but I think we will have plenty of 
lumber to supply the demand, even though the volume 
should be greater, as we must not lose sight of the fact that 
we have been increasing our facilities for the manufacture 
of yellow pine and other southern woods very fast, and 
while a great many white pine plants have gone out of 
commission quite a number of them have been transferred 
to the south. 

Another factor which possibly has not been given due 
consideration is the fact that in the south we manufacture 
the whole year around, whereas in the north possibly six 
months is the average time in which the white pine mills 
are in commission. However, with our increasing population 
and development and marvelous prosperity in every line of 
business in this country, I do not think the time has yet 
arrived to talk of overproduction. But with our present 
facilities, if there should ever be a return of the conditions 
that prevailed some years ago and which we all undoubtedly 
remember, the question of production would be a serious 
one and I think it will be well for yellow pine manufacturers 
to seriously consider this feature lest in thelr anxiety to 
get rich they overshoot the mark. 

CHICAGO LUMBER & COAL Co., 
S. H, FULLHRTON, President. 


The Cause of Low Prices and a Remedy. 

Kansas Ciry, Mo., Dec. 24.—Prices during all the past 
year have been somewhat on the decline, specially has 
this been true as applied to the upper grades. In my 
judgment, the sole cause of this was the drouth of last year, 
followed by what seemed to be the promise of another drouth 
last spring. ‘The people, feeling that two drouths in succes- 
sion would very fast absorb the surplus and funds accomu- 
lated in recent years and leave them with nothing with 
which to make improvements, or possibly an actual shortage 
for living purposes, abandoned the idea of erecting many 
contemplated improvements. While the prospective drouth 
of this year did not materialize, yet the rains came too late 
to start improvements during the spring, farmers were com- 
pelled to rush to their fields preparing their ground for 
crops, and owing to the lateness of the season, their work 
all coming in a bunch, made it most difficult for them to 
handle even their regular work. The retailer, being rather 
discouraged with the spring trade and having a light early 
fall trade, did not stock his yard preparatory to fall busi- 
ness. The car shortage came on, stock could not be had, 
and in consequence in some localities at least improvements 
have been delayed on account of not being able to obtain 
the material, Even in the face of this fact, common grades, 
in the main, have been comparatively firm. I am of the 
opinion that this has been true, because of the fact that 
the drouth did not materially affect railroad building, large 
warehouses and the ordinary repairs, which are growing to be 
immense in consequence of our large and increasing popula- 
tion; so my conclusion is that had it not have been for the 
drouth last spring the amount of building in prospect last 
year would have avoided the surplus in upper grades, and 
the prices on those items would have been as substantially 
maintained as on common lumber. 

There is another reason, in many instances, why lumber 
is sold for less than it would otherwise be sold, and that is 
the lack of proper information. I remember distinctly last 
summer when most every one was quoting considerable 
concessions on 8 and 10-inch No, 2 boards, a letter from 
Secretary Smith’s office was sent out asking as to surrluses 
and shortages, and it was found that there was an actual 
shortage of the two items mentioned throughout the entire 
yellow pine producing district. As soon as Mr. Smith dis- 
seminated this information, instead of making concessions, 
a few dealers issued an independent list gooey | their list 
on those items, and practically everybody raised their prices 
up to the list. If ail manufacturers of yellow pine would 
make it a part of their business to keep Secretary Smith's 
office fully posted as to the condition of their stocks I am 
satisfied it would be the making of many hundred thousand 
dollars annuslly to them. Information is an asset; it 
results In profit. Why not seek to obtain it, and every one 
do his part towards making it possible to disseminate accu- 
rate information from our secretary's office? 

As to the future, it is an acknowledged fact, I believe, 
that the effect of a corn crop is not felt until the year fol- 
lowing the raising of such a crop. It is useless to state that 
the corn crop this year has been immense. That it has been 
late in gathering on account of the weather; that it has 
been slow in moving because of the immense car shortage, 
and hence this crop is still in the hands of the producer, 
and when sold it promises to produce a large amount of 
money, not only because of the immensity of the crop but 
because of the good prices that the future promises for it. 
This being true, and the general financial condition of the 
country being exceptionally good, I see no reason why. we 
should not expect an enormous trade this spring. 

The only thing that will delay the heavy movement ot 
lumber will be an inclination to the cutting of prices on the 
part of the producer. Naturally the retailer will buy spar- 
ingly when he notes an inclination to a decline in prices. 


I am thoroughly satisfied that if the manufacturers of yellow 
pine would stand by the list of November 6, or even a rea- 
sonably advanced list over these prices, it would not be 
thirty days before the retailers would be buying bountifully, 
and the mills would have more orders than they could pos- 
sibly take care of; but so long as the mills show an inclina- 
tion to cut prices, so long will we find a slowness on the 
part of the retailers to purchase. 

Another evil that has been practiced by some of onr best 
people, and which I think should be discontinued, is ti - 
shipping of lumber without orders, selling same while in 
transit. It does not require a far-seeing man to tell that 
such stock must be sold at less than current prices, and that 
such sales have an evil effect upon the general market. 
While it may be true that those parties that practice this 
evil are able to handle the lur or at their mills at a less 
cost, yet when they take into asideration the effect that 
this will have upon the prices at large it certainly must 
make the handling of their lumber in an indirect way at 
least a most, expensive proposition, 

When we consider how fast white pine is being cut out 
and that yellow pine is increasing its territory—is being 
used so extensively—it seems to me that the manufacturers 
of yellow pine have every reason to feel hopeful, but they 
must also appreciate the fact that stumpage is increasing in 
price, and at present, at least, labor is very high, repairs 
slow to get and at a high price, and the cost to produce 
much higher than even twelve or eighteen months ago, and 
while lumber is quite a good deal higher than two or three 
years ago it is yet low, considering all the conditions men- 
tioned. 

There is much more that might be said upon this ques- 
tion, but I refrain from taking more of your time. 

R. A. LONG, President, 
LONG-BELL LUMBER COMPANY, 


The Southeastern Cypress Market. 

IerGuson, 8. C., Dee. 29.—The Atlantic Coast Cypress 
Association has been disbanded for over a year. I would 
— have nothing to report us secretary of the associa- 
tion, 

Speaking as a member of the former association, we have 
had an unusually prosperous year in cypress and the demand 
has been all that we could wish for. As a whole we think 
that the former members of the association have even less 
stock on hand than they had a year ago, although it is 
probable that the assortment is better than before awing 
to the fact that we have all learned to get larger quantities 
of certain stock and prevent the break of assortment in the 
ordinary course of sales, 

Prices have advanced very materially during the past 
year, although the prices on the better grades lack several 
dollars of being proportionate with white pine or even poplar. 

We do not think there has been any increase in the cut, 
at least as far as the southeastern mills are concerned. The 
stumpage is usually held by the larger class of concerns 
and to the extent that there is any stumpage held by smaller 
people it has not been possible for them to do much with it, 
owing to the tendency in years past to cut off the stumpage 
most accessible to the mills, thus leaving them such timber 
as requires special machinery or special means of logging to 
get at. The smaller mill has almost ceased to be a factor 
in the cypress business of the southeastern territory. 

There has been a very general improvement during the 
past two years in the methods of disposing of cypress. The 
tendencies of the mills now are entirely towards putting up 
the cypress in such shape as is required by the rétail yard 
rather than for the poo mill, as was formerly done. 
This has compelled divisions and subdivisions of grades 
similar to those of white pine and while the cost of the 
handling has been expensive, returns are far more satisfac- 
tory by reason of the broadening of the field for the disposal 
of the stock. 

We can see no contingency in the future that would put 
cypress back to the level that it was on some years ago. 
The wood is considerably better known and better liked and 
the increasing tendency to substitute it for white pine in 
practically all of the house finishing departments has put it 
on a plane that is not likely to be disturbed to any great 
extent by poor business conditions in the future. 

SANTED River CYPRESS LUMBER COMPANY, 
IK. R. SEELEY, Manager. 





THE HARDWOODS. 


Optimistic on West Virginia Hardwoods. 


PHILADELPHIA, PA., Dec. 27.—I am very glad to write you ‘ 


of the outlook as it appears from our point of view. ‘The 
statistics published of the general lumber business are cer- 
tainly of a great deal of value in helping the general trade. 

In reference to the present outlook, there is no doubt that 
the shortage in the log’ supply almost over the entire south 
one year ago had a great deal to do with the advance in 
price here of the lumber during the present year. In addi- 
tion to this the shortage in good lumber in the white pine 
section was an additional lever to raise the prices of good 
poplar, which was almost the next best substitute. At the 
present time from the best of our information, covering the 
manufacturing district of West Virginia, southwestern. Vir- 
ginia, North Carolina and Tennessee, there is a very small 
quantity of stock piled at any of the mills and no surplus 
of any kind being carried through the winter. These features 
lead us to suppose that even if the enlarged demand of the 
past year does not continue as heavy, there will still be no 
more than enough hardwoods for an ordinary year and we 
do not see a prospect of a surplus, 

Of our own mill, we would say that we do not make a pol- 
icy of contracting lumber in advance, and are only eallten 
as the lumber is dry enough to forward. This seems to be 
the general policy of manufacturers with whom we are 
acquainted and most of them, including ourselves, have not 
dry lumber enough except stock that has been cut within 
the last sixty days. In our own case, there is one exception 
to this, which is maple, of which we have stock on hand 
that has been cut practically a year. This lumber, however, 
requires more drying and we keep it on hand longer to pre- 
pare it for making into flooring, thoroughly air dried lumber 
making a very much better material. We are having a great 
many inquiries for the coming year’s business, which seems 
to indicate that buyers through the country anticipate that 
the shortage will continue and are trying to make their pur- 
chases in advance for the coming year, 

CHERRY River Boom & LUMBER COMPANY, 
C, B. LLoyp, JR., Manager Sales Department. 
Bright Prospects for the Coming Year. 

MILWAUKER, WIS., Dec. 27.—The year just closing has 
been the most satisfactory and profitable that we have ever 
experienced, and no doubt this is the case in general with 
manufacturers of hardwoods owning stumpage. The scarcity 
and high price of white pine and poplar have aided greatly 
to advance the price and establish the merits of some of the 
cheaper hardwoods, such as basswood, birch, cottonwood and 
gum, as substitutes for various uses, and no doubt these 
woods will see a steady advance in the future. 

Dry stocks are exceedingly scarce, and judging from’ what 
siles we have already made to consumers for future delivery 
of our new cut the coming year will be equally as good as 
the present, THE Pach & LANDECK LUMBER COMPANY. 


More Stable Prices Promised. 


Coat Grove, OHIO, Dec. 27.—The recent unprecedented 
purchase of standing timber throughout the United States 
by strong people would indicate that stumpage will more 


nearly control lumber values in the future than in the past, 
and maintain greater stability of price. 

Stocks of hardwoods in the hands of manufacturers and 
dealers are much smaller and the need of more buildings 
greater now than a year ago, Manufacturing consumers had 
at this time last year anticipated their wants and placed 
orders therefor to a —_ greater extent than now, and 
orders for this trade will be in evidence later on. It looks 
now as if the present shortage of hardwoods would not be 
evercome until last of next year, if then, and the volume of 
the lumber business for 19038 will be limited largely to the 
question of transportation. 

One of the best judges of conditions we know recently 
expressed the opinion that ‘“‘with average crops for the next 
four years and the election of a Republican president in 
1904, the volume of real estate transactions of the United 
States in the years 1905-6 will be the largest of any similar 
period and average values the highest in the country’s his- 
tory.” If this is so, general commercial conditions and 
especially the consumption of lumber will probably be active 
in the interim. The broader use of real estate for the legit- 
imate demands of an increasing population and broadening 
business, as well as supplying the greater demands of a 
people rapidly growing rich, rather supports the above 
theory. YELLOW VoPLaR LUMBER COMPANY, 

I. C. Fiscner, President. 





TIMBER LANDS. 


SouShern Pine and Hardwood Lands. 

Sr. Louis, Mo., Dec. 29.—We think that 1902 has been 
one of the greatest years for timber lands. ‘The demand for 
southern pine and hardwood timber land has been some- 
thing enormous. We believe that there is but one side of 
the market in store for timber land and that is the bull 
side. ‘Timber lands are not like oil, coal or mineral lands, 
for the reason that any day new fields may be discovered 
wherein lies these precious articles, but it is well known 
where the timber is. There will be no new timber discov- 
ered and the fact that it takes years for timber to grow 
should convince all that one of the safest investments at 
the present time is timber land. 

ZELNICKER-MCDANIEL ‘TIMBER LAND COMPANY. 
Ww. ZELNICKER, President. 





PACIFIC COAST WOODS. 


The Car Shortage a Prime Factor. 

Kiveretr, WASH., Dec. 27.—With the exception of the car 
shortage the business of the last year has been very satis- 
factory. ‘The utter inability of the railroads to handle not 
only the lumber but all other kinds of business which 
have been offered them appears to us to have been the one 
cloud and from present appearances we must expect the 
same situation during the coming year. Even the enforce- 
ment of the demurrage rules does not appear to relieve the 
situation. 

Everything points to a large trade the coming year and if 
dealers would place their orders early, it would be much 
more satisfactory to them and to the manufacturers. We 
believe that this policy will be generally adopted and that 
from the first of the year shipments will start forward 
much more generally than in the past year. 

IFERRY-BAKER LUMBER COMPANY, 
Frep K. BAKER, Secretary and Treasurer. 





NORTHERN PINE AND HEMLOCK. 





A Favorable Horoscope. 

DULUTH, MINN., Dec. 30.—Ior the year to come we antici- 
pate a firm market and base our anticipation on the large 
immigration, the prosperous condition of manufacturing 
interests as a whole and the bumper crop of 1902, the pro- 
ceeds of which are stiil to be invested. 

Cc. J. Lesure, President, 
LESURB LUMBER COMPANY, 
The Past and Future of the Middleman. 

SAGINAW, MICH., Dec. 31.—On December 15 you addressed 
me personally with regard to saying something in relation to 
the white pine lumber business. Now I have been too busy 
to give this any attention and I am really too busy today 
to write anything that would be interesting to you or your 
readers. The fact is I have had my desk full of special 
matters—ministers who want to preach sermons on labor 
unions and the relation of labor to the employer, sending out 
not only circular letters but personal letters requesting our 
version of it from the employer’s standpoint ete.; the com- 
ing box convention has made calls upon us for letters that 
the promoters of the enterprise locally can get out in printed 
form, as an inducement for the boxmakers to attend the 
coming convention; papers on forestry, box making and al- 
most everything up to how to boil an egg have seemed to be 
in demand. This, mixed with inventory work and feeding 
fifty or sixty people at the club house and no cook at home, 
have mixed me up so that I really do not know whether 
there has been a profit in white pine lumber in the year 
past or whether there will be one in the new year just com 
ing. 

I have this observation to make: As far as the middleman 
is concerned—and by the middleman I mean the wholesale 
distributer of lumber, the man or company that takes the 
lumber from the saw mill, sorts it into grades, dresses it 
and manipulates it or works it into the proper form it is 
wanted and parcels it out in mixed carload lots or otherwise 
to the retail dealer, who in turn sells it to his carpenter 
customer—-now I say for the middleman this has not been a 
pleasant year. Heretofore on an advancing market, the 
middleman has made lots of money, but it is not a fact 
this year. While the market advanced the first six months 
of the year, it has not been a strong market for the last six 
months, that is, selling lists have not been firmly maintained, 
I am sorry to say. 

There is a hardening in values at the present time and 
things look better for the spring, but log run lumber, pur- 
chased in the last six months at market prices has not pro 
duced any profit to the middleman and I believe, in many 
instances, has produced a loss. There has been lots of busi- 
ness to do and lots of business done, but white pine is 
commoner than it used to be and there is not a margin in 
sorting it on account of the common lumber not being sus: 
ceptible to manipulation to as great an extent as the old 
fashioned stock that ran richer. Therefore, whether you buy 
it in the Duluth market or buy it in the Georgian bay mar- 
ket, it was all the same thing and it was an exceptional lot 
of lumber that averaged any better than No. 2 common. 
Michigan grading and No. 2 common has been sold at prices 
that averaged less than the cost of the lumber right along 
through the year. The cost of doing business has been 
greater this year than ever before. Where formerly a $2 
handling bill, which meant sorting, piling, shipping and sell- 
ing, was considered ample, now we are figuring on a $3 
expense bill and are in fear and trembling that it will ex- 
ceed that figure somewhat. The \ rsaaggee arises, where is 
the middleman coming out? ‘The higher price of white pine 
lumber merely invites. the wider and further encroachment 
of some other wood on what heretofore was white pine ter- 
ritory. Unless the selling geiee of white pine can ‘be ad- 
vanced and the advance maintained by the middleman, ne 
cannot continue doing bustness unless he can get his stock 
cheaper from the saw mill and that seems hardly probable. 
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Therefore, the question is an interesting one and what the 
outcome will be, I am not prepared to say. 

The box business has been good and the outlook is good 
for the future. Prices are not high enough and are not 
where they should be, but the tendency is in an upward 
direction. Millwork has brought a very fair price during 
the year; prices are weak at the present time without cause 
or reason, 

As far as the outlook for the future is concerned, I be- 
lieve the demand for lumber of all kinds is going to be 
active for spring trade and I see no reason why there should 
be a diminution of the demand for the entire year. 

W. B. MERSHON, President, 
MERSHON, SCHUERTTE, PARKER & CO. 





Among the Associations. 





The Year at the Philadelphia Lumbermen’s Exchange. 


PHILADELPHIA, PA., Dec. 26.—A resume of the work of 
the Lumbermen’s Exchange of this city for the calendar 
year ending Decémber 31, 1902, is as follows: 

Rules governing the discharge of lumber laden vessels at 
the port of Philadelphia—This was a matter about which 
several conferences were held with the Vessel Owners & 
Captains’ Association, at the request of the latter body. 
After the conferring committee had agreed upon revised 
rules and the same had been approved by the Lumbermen’s 
Ixxchange as a whole, the Vessel Owners & Captains’ Asso- 
ciation repudiated the action of its committee and the old 
customs still prevail. This matter is, however, not dropped 
and will receive the attention of our exchange during the 
coming year. 

Rules for the inspection of chestnut posts—It having been 
found that no rules existed governing the inspection of chest- 
nut posts, rules were made and adopted. 

Credit system—The exchange has continued to use with 
marked success the credit system which assists in the collec- 
tion of accounts from debtors who can pay but will not, 
by informing the members of the exchange of the position 
taken by such debtor, when payment is usually forced be- 
cause no members will grant credit until the repudiated ac- 
counts have been settled. 

Building inspection laws—Recently some unjust discrimi- 
nations were being made by the building inspectors of our 
city against certain classes of wood and this discrimination, 
at the request of our exchange, was promptly rescinded and 
it is expected will be permanently removed. 

Railroad rates and rules—A committee of our exchange 
has in charge all matters relating to railroad transportation 
and costs and whenever any unjust charges or rules are put 
into effect they receive prompt attention. 

Fire insurance—In co-operation with other trade associa- 
tions of Philadelphia, the Lumbermen’s Exchange is com- 
bating the excessive advances and charges which are now 
being made by the tariff board fire insurance companies. 

Exchange rooms—The exchange rooms are always open 
during business hours to welcome its members and visitors 
to the city, both buyers and sellers of lumber. 

Distribution and exchange of information—-Our exchange 
endeavors to make itself of increased value by answering all 
inquiries in its power relating to the lumber trade and also 
by exchanging information with other lumber associations 
throughout the country. 

Epwarp I’, Henson, President, 
LUMBERMEN’S EXCHANGE OF PHILADELPHIA. 


The Union Association of Traveling Salesmen. 


CoLuMBUS, OHIO, Jan. 1.—The Union Association of 
Traveling Lumber & Sash & Door Salesmen is in a very 
flourishing condition, and while the needs of the association 
have not been very great the past season, owing to the gen- 
eral activity of the lumber markets, I think that it can be 
truthfully said that we are in a position to do one another 
a great deal of good, and at the same time elevate the 
standard of the men selling lumber and its products. The 
marketing of lumber has gotten to a point where it nearly 
becomes necessary to have a representative call on the re- 
tailer with a great degree of regularity, and most of all 
with a personality that will inspire the confidence of the 
buyer, as with the present perfection of manufacture and 
the nearly uniformity of grading, it comes down to the man 
selling the lumber as to whether he gets the order, or the 
other fellow who has perhaps made a more favorable im- 
pression on the buyer. 

Right along this line I think the greatest benefit to be 
derived from our associations, to both the salesmen and the 
manufacturer, is in the weeding out of the unprincipled and 
dishonest salesman, and the inculcation of the principles of 
right dealing with both buyer and seller. I feel that the 
manufacturer will hail with delight and their entire approval 
the bandihg together of the men who represent them, for the 
above laudable motives, 

In conclusion, I will say that the association of which I 
have the honor to be president stands ready to unite in a 
national association, to accomplish anything which will 
better the conditions of both the seller and the manufacturer, 
I will not enter into any further ideas which may be con- 
trary to the: sentiment expressed at the Chicago meeting of 
December 19. W. L. Wairacre, President. 


What the Box Makers are Doing. 


LOUISVILLE, Ky., Dec. 29.—The National Association 
of Box & Box Shook Manufacturers, although having been 
in existence for only three years past, the same influence 
has been at work for the past six years. Its main object 
has been to educate all the manufacturers to first, get at the 
meat of the cocoanut and thoroughly understand their 
own business; that is, by a careful study of accounting 
they are able to get at. the exact cost and, therefore, make 
a price in accordance rather than follow what the other 
fellow may quote. Second, by exchange of ideas with 
brother manufacturers to get the most out of poor boards, 
which the lumbermen want to sell at a high price. This 
may seem a trifling matter, but perhaps it is the key to 
the situation, now that our old friends, the lumbermen, 
are a unit as to the fact that a No. 5 board, of a scoot, 
should be worth the same price as uppers. 

After having followed Peter Koontz’ method of buying 
for cash and assorting this box lumber to get the most 
out of it, it is quite a problem to get the trade to work 
up to the best advantage a material which is so full of 
knots and shakes and other defects. 

The National association has brought together from 
150 to 200 manufacturers, who like each other. In the 
olden days, they thought the other fellows all had horns, 
and “the individual” was the only man with angelic 
tendencies in the trade. You would be surprised at how 
much difference it makes in the price of boxes when you 
get six or a dozen, two dozen, fifty or one hundred 
people, liking each other. They just talk about their 
customers and what they are getting from them like 
partners. The result is that the box maker is able to 
sell his boxes or shooks at a fair price and pay his lumber 
bills, I know this is gratifying to the readers of your 
paper.’ 

In: most :industriés where raw material is at a high 
price, you rather expect, with the exception of the isolated 
ease, that the manufacturer working this stock will get 
top notch prices for his manufactured material. In times 











past this was not true in the box business. In fact, we 
discovered some non-association box makers even last year 
who thought because they had 1,000,000 feet of No. 4 
boards on the yards that were bought for 50 cents less 
than his neighbor had to pay, that they would just shade 
pong! price a little and get some more box trade. They 
got it. 

The boards still continue to have a good opinion of 
themselves, and their bosses just put another 25 cents 
on the box man who endeavored to buy enough to finish 
up the contract, and there he was—up against it. Then 
he found that John Smith & Co., up in the north, were 
operating on No. 4s. They were not half as good as 
they were a few years ago, and he had anticipated in 
taking a contract two years ago that he would be able 
to fill this order with No. 4 boards. He found, however, 
that Mr, Autocrat of a buyer received his ten car lot, but 
shipped back about five of them on the ground that the 
boxes were not good enough, Now, it isn’t like two years 
ago, when you could put in cull oak, or any old thing, for 
they wanted good boxes. No. 4 boards were not good 
enough, so he had to go to his No. 8 pile. It is rather 
expensive to take business on a No. 4 basis and have to 
use No. 3 boards, especially with the market as stiff as 
it has been for two or three years past. 

Another box maker has learned a thing this past year. 
He was telling me that they got very ambitious and 
wanted all the trade in their particular section. Well, 
material went up $5 per M. They had orders until they 
couldn’t rest, and their good customers, the fellows willing 
to pay a fair price, had to go elsewhere. This gentleman 
came to a meeting of the National association, and when 
he was about ready to go home, he said: “This is the 
greatest organization on earth. You can learn more at 
these meetings than you can from ten years’ experience 
at home, and the box maker who does not attend the 
meetings of this association is a mossback.” 

Organization in the box trade is a great feature in pro- 
moting better conditions, If it did not exist, there would 
be more failures in the box trade. We have made some 
good Indians out of independent fellows who had no use 
for anybody but themselves. It has made practical men 
out of operators in the box trade who swore that they did 
not have any waste. It has made high-priced men out of 
shook operators, who never knew what a profit was. It 
has come nearer to bringing about a market price for 
shooks and boxes than was ever the case before. It has 
helped box makers to pay dividends, who, in the old days, 
never had any. It has taught box manufacturers, who 
were lumbermen, box makers, sash and door operators, to 
keep their different departments separated and find out 
whether the box factory was making them money or not. 

In addition, it has made life easier for all those who 
co-operate with the organization, because of intelligent 
competition and belief in reciprocity, by which they were 
able to make a profit easier. 

There are a few matters which we cannot regulate in 
our association, and on which we would ask the co-opera- 
tion of the readers of the AMPRICAN LUMBERMAN, One is, 
that our good friends in the lumber trade should not 
grade so closely; that when they sell No. 4 boards, they 
ship No. 4, not scoots; that when they sell a box maker 
1,000,000 feet of No. 3 or No. 4 boards that they will not 
go out and make crates out of No. 5 and cut the price 
33 percent, because lumber don’t cost much, 

We wish your readers would further remember that the 
wooden package trade is the largest individual interest 
in the lumber business, that they are the nicest lot of 
fellows, and when, they have any good soft snaps and need 
the money, just write the box maker. If you don't know 
to whom to write, just write the secretary of the National 
Association of Box & Box Shook Manufacturers at Louis- 
ville, Ky., and he will put you on where you will get rid 
of your snaps. KE. H. DEFEBAUGH. 
SECRETARY-TREASURER NATIONAL ASSOCIATION OF BOX AND 

Box SHOOK MANUFACTURERS. 


The Northwestern Salesmen’s Association. 


OsSuKOSH, Wis., Dec. 29.—The Northwestern Lumber & 
Sash & Door Traveling Salesmen’s Association, or rather 
a temporary organization, was formed at Milwaukee, Wis., 
on July 24, 1897. In the following month it was made a 
permanent organization and F. N. Snell, of Milwaukee, 
was elected president and IF. W. Shepard, now of Minne- 
apolis, was made secretary. The association, at this time, 
was composed of seventy-five members. Since that time 
the membership has increased until now we _ have 
140 members, comprising practically all the salesmen of 
lumber in our territory. 

Our association has been very successful in advancing the 
good fellowship and honest business methods among the 
members. The association's work, is not to govern prices 
nor has it made any effort to put into operation any re- 
forms in the selling of lumber or sash and doors, but the 
object has been more to create sociability and cordial rela- 
tions among the members than to work reforms. 

This has made the members friends to each other and 
instead of a cutthroat business the salesmen are much 
more in harmony than the different manufacturers and 
their office forces. One way of reaching this end has been 
through our annual outing. ‘This usually takes place in 
August and is a “day off’ with the members. WPach year 
a committee is appointed at our spring meeting, whose 
business it is to appoint the place of our next outing. 

The first two annual outings were held at Milwaukee 
and the last two have been held at Oshkosh. This one 
day in the year the salesmen have for themselves and they 
bring their sweethearts, wives and children and their object 
is just to have a good time. Usually there are trolley rides, 
boat rides, dances etc. for the members and their guests 
and those that fail to be entertained are indeed hard to 
please. There is always a business meeting held at this 
time, but very seldom any important business is trans- 
acted. The past two years the manufacturers of Oshkosh 
contributed to the financial expense of our entertainment, 
which was appreciated by the members = much. Our 
annual spring convention and business meeting is held at 
the time of the Wisconsin Retail Lumber Dealers’ Asso- 
ciation convertion, usually in Milwaukee in February. 

Although there is, of course, very keen competition be- 
tween our members in the same line of business, there is 
a conspicuous absence of the little irregularities that in 
other lines is a prominent part of order getting. The good 
times and ready sales of the last two or three years have 
had a tendency to fill the territories with new men, who 
for a time are inclined to think that getting orders “any 
old way” is all right. But it is noticeable that after a 
.few months or a year they are “rounded to” and are made 
good salesmen and good association members. 

The proposition for a national association that was 
brought before the delegates of our several salesmen’s 
associations at Chicago December 19 is unanimously favored 
by our members and such an association would, we are 
sure, be beneficial not only to the salesmen but to the 
manufacturers as well. 

The objects of the national association will be prac- 
tically what they are in our association. The moral in- 
fiuence in promoting honest business methods: and in as- 
sisting worthy members in distress and members out of 
positions in obtaining positions and the harmonizing of 
the interest of salesmen and manufacturers, are a few of 
the objects, : 

The assotlations of manufacturers, retailers and sales- 
men are the strength of the lumber and sash .aua door 


business .and let us all join in the hope and belief of a 
great future for our association work. 
FRANK A. FULLER, President. 
From the Pioneer Retail Organization. 


ALLIANCE, OHIO, Dec. 30.—With 1902 the Union associa- 
tion closes its twenty-second year, it being the pioneer 
retail organization of the country. Originally its territory 
embraced Ohio and western Pennsylvania, but in later 
years, at the solicitation of retailers in other localities, 
it enlarged its scope, and its membership in addition to 
the states named includes most of the leading retailers in 
West Virginia and Kentucky. 

Organized primarily to protect the retailers from the then 
almost universal practice of wholesalers in the lower lake 
ports in selling direct to contractors and consumers, it has 
at various times taken up and disposed of other problems of 
vital interest to the retail fraternity. That it has been 
successful is best attested by a steady growth in membership 
since our organization and by a just recognition of our de- 
mands by practically all wholesalers within this territory. 

Another benefit we have realized through association 
channels in the past has been the formation of a successful 
mutual fire insurance company. Confining its risks exclu- 
sively to the retail trade, it has in the eight years of its 
existence saved to our members at least 25 percent of the 
unjust, discriminating rates of cash companies. We frankly 
believe that if the Union association, in its long career, 
had succeeded only in securing to its members this benefit 
its work would not have been in vain. Today the Lumber- 
man’s Mutual Insurance Company of Mansfield, Ohio, is a 
monument of what may be accomplished in this respect. 
along association lines. 

The past year has been an unusually busy one for our 
organization. Our efficient secretary has traveled more 
miles, and our directors and emergency board have been 
called in conference more frequently than in any other 
term in our history. The most beneficial measure consum- 
mated no doubt was the enactment of the lien law recom- 
mended by the Cincinnati convention. Of especial interest 
to our Ohio members we can assure them that after years 
of disappointment we have in the judgment of able attor- 
neys a law that is unquestionably constitutional. When we 
recall the fact that the retail dealers of Ohio have conducted 
business aggregating millions without any of the safeguards 
usually allowed our avocation in other states, the passage 
of this law is certainly a matter of congratulation. 

Following the plan of the western associations, our last 
convention took up the new departure of district organiza- 
tions. While our directors believe that the scheme proposed 
is in the line of progress and worthy of serious thought, 
but little has been accomplished, owing to the expense in- 
volved and the pressure of other matters equally important. 
Our secretary reports, however, that in numerous localities, 
notably in Cincinnati, Pittsburg, Wheeling, Youngstown, 
Akron and other places, the plan is already in successful 
operation. 

Several years ago this association subscribed to the 
method of arbitration embodied in the Boston agreement, 
which in general involves the question of complaints by re- 
tail associations against members of the National Wholesale 
Lumber Dealers’ Association; but not until this year has 
any effort been made to fulfil our part of the agreement. 
We have now in process of adjustment a number of such 
complaints, 

We have also taken up the work of classification of the 
large industrial establishments throughout our territory. 
This work is of the utmost importance, for therein is in- 
volved today, to our mind, the only issue of importance 
between the National Wholesale Lumber Dealers’ Associa- 
tion and the retail organizations of the country. Personally 
we are of the opinion that there can be no successful classi- 
fication until the exemption and restrictive clauses in the 
rules of retail associations are annulled. We believe that 
many industrial establishments, owing to their peculiar 
and extraordinary requirements, are either entitled to pur- 
chase at wholesale or should not be so designated. To 
divide their demands into material for construction and 
material for operating and allot to the retailer the former 
and to the wholesaler the latter is incongruous, imprac- 
ticable and productive of continual complaints. To remedy 
this should be the work of our next convention. 

It has been the aim of the Union association to promote 
reciprocal relations among our members. While we have 
no rule that prevents a retailer from poaching in the terri- 
tory of a brother dealer, it was no doubt deemed unneces- 
sary by our organizers to reiterate a law as old as the 
Decalog, especially in an organization that prescribes a 
mode of conduct for wholesalers, who are considered a little 
outside of the standard that actuates ordinary humanity. 
Paradoxical as it may appear, at least one-fourth of the 
complaints filed with our secretary the past years were 
against retailers who persist in poaching on the other fel- 
low’s preserves. How we can consistently ask our whole- 
sale friends to protect us while we “go gunning” in the 
adjoining counties is peculiar, to say the least. Je believe 
there is a parable from which we could make a striking ap- 
plication—but we decline to quote it. 

Our next convention will meet in Pittsburg, January 20- 
23, and from advices received it promises to be the largest 
gathering of retailers ever held in this section. Our busi- 
ness meetings will be of especial importance to our member- 
ship, as matters of interest will be taken up only a few of 
which we have here outlined. We are promised papers on 
association subjects by writers of national repute and by 
leading retailers of this section. The well known hos- 
pitality of the Pittsburg wholesalers presages all that could 
be expected in the way of social diversion. A concession 
rarely granted has been arranged by the local dealers to 
visit the large Carnegie steel plant at Homestead, ali of 
which will make our stay in the Smoky City both pleasant 
and profitable. Come. B. F. Weysrecut, President, 


A Progressive Chicago Organization. 


Cuicaco, Dec. 30.—The year 1902 has finished with our 
association as it began, most auspiciously. Limited in mem- 
bership and confining the scope of its operation to only a 
section of Chicago, in its close exchange of opinions regard 
ing credits, prices, prospects of business and other matters 
of interest to its members it makes in our opinion almost 
the ideal association. Perhaps this is helped by the semi- 
monthly dinners held, at which it is a rare Instance for any 
member not to be present or represented, and at which all 
differences of opinions are fully and finally discussed. 

During the four years of its existence many changes and 
improvements have been initiated in association work in 
Chicago by this little coterie of the younger and more ag- 
gressive retailers of the city and the future is but an oppor 
tunity for greater benefits. 

CHIcAGO LUMBER DEALERS’ ASSOCIATION, 
W. CHANDLER, President. 
Satisfactory Results of the Cleveland Board. 

CLEVELAND, OHI0, Dec. 29.—Speaking for the Wholesale 
Lumber Dealers’ Association of Cleveland and its work both 
in the market here and in connection with our neighboring 
markets of Sandusky, Toledo, Saginaw and Bay City, I am 
pleased to say that the work undertaken has borne most 
satisfactory results. 

The work necessary to bring about better conditions in 
this market is in charge of several committees divided as 
follows: Deeks, membership, prices and grading, harbors. 
insurance, legislation, railroads, terms and credits, Alj.of 
these committees have accomplished good work during the 
past year and- prospects for even better work in the future 
are very flattering. 
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~ DOORS AND MILL WORK. 


a_i ere 

Most of the door men over the country have been 
taking inventory the past week or ten days and while 
orders have been coming in with considerable freedom 
for this season of the year, much of the time has been 
devoted to figuring stocks and endeavoring to arrive at 
the results of last year’s business. It is stated by door 
men generally that the coming season’s prospects are 
bright; that inquiries for carloads and less than car- 
loads have been decidedly encouraging and that ship- 
ments promise to be active during January, February 
and March on this class of business. Stocks in the 
hands of the retail dealers are not heavy and are now 
likely to be materially replenished as the result of the 
recent esteblishment of prices on a more acceptable 
basis. Retailers and small jobbers are especially active 
in the market and are eager to make contracts for de- 
livery during the next sixty days. Weather conditions 
have not been particularly favorable for current business 
in most sections of the country, but at this time of year 
the demand is not expected to be heavy in any event 
and that there should be as good a demand as there 
is in some localities is a matter of much favorable com- 
ment. 

* * * 

Chicago wholesalers express themselves as being well 
satisfied with the condition and prospects of the door 
trade from this standpoint. Their stocks are being 
replenished from the factories, their inventories of 
stocks and accounts for the past year have shown a 
substantial balance on the right side of the sheet, and 
with the advent of the retail association season they 
are expecting to start in the year’s trade in good shape. 
Inquiries at the local offices are large for both car 
loads and less than carloads and while there is not so 
much figuring on special work as there was just before 
the holidays, the belief is freely expressed that an active 
vequirement will shortly develop. 

” * ” 

The status of prices is encouraging in a high degree, 
on both carloads and small lots. Some of the local 
wholesalers have lately instructed their traveling sales- 
men to raise their prices on white pine doors, which 
are again apparently getting scarce owing to the recent 
heavy demand for carloads. In some instances prices 
above the list are asked and the traveling men are in- 
structed to take no orders for a time even at the list. 
The new discounts on glazed work are not yet an- 
nounced, but will be shortly. A committee has been 
busy for two weeks past figuring on the new list on 
glazed goods in accordance with the new prices on glass 
and will probably make their report within a few. days. 
Meanwhile prices on glazed sash are being generally 
well maintained until the wholesalers find out the basis 
on which they can sell them. 

* ” n 


The manufacturers of stock goods all over the north 
west who closed down their factories before Christmas 
are still shut down and few of them will start up again 
in full blast before February 1. Some of the factories 
closed a little earlier than others and will therefore 
feel free to start up again prior to the date named. It 
is believed that the factories carried over in their ware- 
houses a considerably larger amount of stock goods 
than they did last year, but from present appearances 
the demand will prove sufficient to care for the major 
part of whatever surplus may exist. The report every- 
where is that the present carload trade is considerably 
heavier than that of a year ago and this if continued 
right along will decimate mill stocks rapidly. 

* * * 


The window glass market remains steady and there 
is a fair movement from manufacturer to distributer. 
The recent reduction in price on the small sizes of glass 
and the advance in the large sizes was done, it is said, 
to restrict as much as possible the importation of for- 
eign glass, which has been coming in heretofore quite 
freely. Glass jobbers are well satisfied with their trade 
so far this year and their recent heavy purchases are 
going rapidly into consumption. It is expected that 
another large order for window glass will be given the 
manufacturers in February and there are intimations 
that the prices on which it will be based will be some- 
what higher than those named on the last order. 

. * aa 


The mill men at St. Louis, Mo., state that the most 
satisfactory condition around that market is that all 
of the mills are running on full time and that so much 
has been offered that several have been forced to turn 
away orders. Part of this business is in the way of 
late December orders, the business of the last year 
seeming to have lasted longer into the new year than 
is normal. At this time there is some slight country 
business, but it is not believed that country orders will 
be coming in freely before the latter half of the month. 
City business is in excellent shape, however, and prom- 
ises to be heavier during the whole winter. Prices cn 
both local and country business are entirely satisfac- 
tory, and an advance. so far as local business is con- 
cerned, is expected in the near future. 

* * * 


The sash and door people at Kansas City, Mo., are 
not very busy at the present time, but are making 
preparations to take care of a large volume of busi- 
neess during the spring. They look for a much» bet- 
ter country demand than they had Jast»fall and are 
getting their stocks in shape to take care of this de- 
mand promptly. There is quite a little inquiry, and 
although orders are scarce as yet, the jobbers expect 


business to be brisk within thirty days. Prices have 
stiffened up within the past week or ten days, and an 
advance is expected to take effect in the course of the 
next ten days. There is an active call for mill work 
at Kansas City, and it looks as if there would be no 
dull season in this line here, as there is a large amount 
of building being started. 
* . on 

There is no gainsaying the fact that matters are 
momentarily quiet in the door and sash line about 
New York city. Some of the dealers who had been 
absent from their offices gaged the demand by the 
inquiries that came by mail. They were not over- 
worked in opening the letters; in fact, orders for man- 
ufactured goods are scarce. Most of the retailers have 
already placed their orders for spring wants and 
those who have not, it is said, are likely to regret it, 
for shop lumber is on the rise. 

* * * 

The regular slack season in the Buffalo, N. Y., door 
mills appears to be so slight that it would not have 
heen noticed at any time. The east wants work, and 
apparently more than it can get done, as one mill there 
lately filled a rush order at a premium above its reg- 
ular price. Door prices are firm when orders are to 
be had. It will be expected, though, that the mills 
will try to push their prices up a little further, as 
they are still paying more for their lumber than they 
should for a good profit. 

* * * 


The Baltimore (Md.) sash, door and blind mills are 
not pushed at the present time, the demand for their 
products being fair, but by no means large. The sitn- 
ution, however, presents in the main a favorable aspect 
and the prospect of marked activity in building gives 
vround for an encouraging view of the trade this year. 

* * * 

The prospect for one of the most active building sea- 
sons in the history of the market during 1903 is more 
apparent right along and the operators of woodworking 
establishments at North Tonawanda, N. Y., are begin- 
ning to figure on plans for numerous buildings to be 
constructed early in the spring in that locality. In- 
quiries are increasing and are mostly for houses and 
factories. Those who are figuring on building next 
season have come to realize that they will have to pay 
considerably more than they otherwise would had they 
built before, as everything points to materials being 
much higher. 

* * * 

The door manufacturers at Oshkosh, Wis., report 
numerous inquiries for stock goods and quite a num- 
ber of orders fer future delivery. It is inferred that 
this foreshadows an excellent spring business. All of 
the factories are shut down and are making repairs and 
improvements and giving their plants a general over- 
hauling. The opinion is general among Oshkosh manu- 
fucturers that the spring movement will be unusually 


FOREIGN TRADE NEWS. 


NEW BRUNSWICK NEWS. 

St. Joun, N. B., Jan. 5.—The following is a state- 
ment of the lumber exports, in superficial feet, from 
New Brunswick to ports on the other side of the Atlantic 
during 1902: 











JS SS ce See es 200,000,000 
PE ch gave teri ad eee inn ewe 123,000,000 
CS Sar eer cere re ier ne 26,000,000 
SNIDER, 35.5. ia v4.3 0. Rie as Sialere eae 24,000,000 
DE. ccs bctdels Se BOS ORE ERS ERO ES 21,000,000 
IED 55. we AE RDG b MASS IS © oe ae 16,500,000 
NED 5s ae ia gigi Ok ho See Ma ecetOIRS 13,500,000 
Sree rr re 10,000,000 
Nichibucto and Buctouche............ 7,500,0 
| ER ee eee ea ee 7,000,000 
ED cp ccw ake do p44 Wad eee dae om Ok 2,000,000 
ES Aco hw se Shbow cence meee 450,500,000 


This is an increase of over 50,000,000 feet over the 
shipments of 1901, but 36,000,000 feet less than the ex- 
ports of 1900. The increase in St. John last year was 
over 20,000,000 feet. Dalhousie, Campbellton, Sack- 
ville and Bathurst also showed an increase. The in- 
crease at St. John is explained by the fact that millions 
of feet of logs hung up in 1900 were brought down last 
spring to the mills, along with last winter’s cut, and 
as prices were good and ocean freights low the manu- 
factured product was rushed across, 

These figures of course do not take any account of 
the lumber shipments to the United States, South Amer- 
ica and the West Indies, which make up a large total 
in themselves. 

The transatlantic lumber shipments from Nova Scotia 
last year were 154,000,000 feet, a decline of about 30,- 
000,000 feet compared with the previous year. 

The general opinion is that the cut this winter will 
fall below that of last year. Wages and supplies are 
high and the weather in some parts of the province 
has thus far been rather unfavorable. 

The mill of Hale & Murchie, near Fredericton, was 
sold at auction last week to J. R. McConnell, of Marys- 
ville, who had it under lease last year. The price paid 
was only $5,050, which was less than a quarter of the 
value of the property. 

Word comes from Halifax that a Nova Scotia syndi- 
cate has sold for $250,000 to Barker, Wood & Co., of 
Boston, the Exploits lumber property, on the Exploits 
river in Newfoundland. The Exploits Lumber Company 
was organized a few years ago and included a number of 
well known Nova Scotia lumbermen. Their property, 
which included 11,000 square miles of timber area, was 
bought by them for a mere trifle. They built a mill 


with daily capacity of 100,000 feet and have operated 
it since. There are excellent water powers on the 
stream, which can be utilized for saw and pulp mills. 
The Boston syndicate will, it is announced, operate on a 
large scale, taking the property over on June 1. This 
winter’s cut by the old company will be, it is estimated, 
between 9,000,000 and 10,000,000 feet. 





GEORGIAN BAY CUT FOR 1902. 
The following itemized estimate, from a source gen- 
erally regarded as authoritative, has been made of the 
cut of mills in the Georgian bay district last year: 





Saginaw Lumber & Salt Company, Sandwich.... 23,000,000 
ROU ETS RIOD. oo oeh sei 0 biacd eer BETS 84 6:8 . 20,000,000 
Cleveland Saw Mill & Lumber Co., Sarnia ..... 25,000,000 
James Playfair & Company, Midland .......... 22,000,000 
William Peter, Parry sound..........cesssece . 22,000,000 
larry Sound Lumber Company .............+- 18,000,000 
Victoria Harbor Lumber Company ............ 20,000,000 
Bo Ee eee rea ee re 15,000,000 
BH. Ei. Cooke, PROMG PIV? osickccscccccsnveces 18,000,000 
Holland & Graves, Byng Inlet ......cccscvecce 40,000,000 
McArthur & Company, Little Current ......... - 23,175,000 
Moultrop Lumber Company, John's island....... 21,000,000 
IN. ON, Oe eC CG COEION: fci55. 0 c-sebe.s 6090-08 ed 20,000,000 
COUR SPOR, NIE. 8. k3.6. 9: oe ci6 py 80 chs we ons nace 15,000,000 
Michigan Land & Lumber Company, Blind river. 20,000,000 
ae eee rere 22,000,000 
Huron Lumber Company, Spanish river ........ 18,000,000 
One other mill at Littie Current.........iccccesoses 12,000,000 

NO ae ent te Coe ee eee eee 374,175,000 


Other mills not included but in the district under 
consideration will bring the figures up to or in excess 
of 400,000,000 feet. 





IN RHENISH PRUSSIA. 
Under date of November 28, 1902, from Coburg, Con- 
sul-General Oliver J. H. Hughes gives the following in 
regard to the lumber situation in the Rhenish market: 


The Rhenish lumber and railroad tie market depends for 
orders to a considerable extent on the manufacturers in 
the industrial regions bordering the River Rhine, and as 
business in Germany generally has been slack the Rhenish 
lumber trade has suffered materially. ‘The large stocks 
which nearly all dealers had on hand also had an unfavor- 
able influence on the market. The government forest offi- 
cials tried hard to maintain the high prices by placing these 
enormous quantities of wood on the market gradually and 
in small lots, but quotations for fir lumber are at present 
20 to 30 percent lower than last year. It is feared that the 
large dealers will suffer heavy losses in disposing of their 
stock. An improvement of affairs within the next few 
months cannot be hoped for. 

The hardwood market may be said to be in a more favor- 
able condition, although its fat years have also come to an 
end. Really good oak continues to be much in demand and 
high prices are paid for it. Joiners and manufacturers of 
railroad cars are more and more demanding first class mate- 
rial. As much as 80 to 100 marks ($19.04 to $23.80) is 
frequently paid for a cubic meter of oak. Beech beams find 
willing purchasers at 13 ta 15 marks ($3.09 to $3.57) a 


HOO-HOO DOINGS. 


In Minneapolis Next Week. 


Vicegerent W. B. Tomlinson, of Minnesota, is meeting 
with marked success in the arrangements he is making 
for the big Hoo-Hoo concatenation to be held in Elks Hall, 
Minneapolis, January 13. He has already received thirty 
applications from those who desire to wander through the 
gardens right and left of Hoo-Hoo land. It is very likely 
that the class will number over forty. It is to be held on 
the evening of the first day of the retailers’ convention and 
no doubt many visiting retailers who are not already Hoo- 
Iloo will be anxious to attend the class. It will be fol- 
lowed by the usual ‘on the roof” after the work of the 
evening is over, and as the Elks hall is one of the finest 
in the northwest, with every facility at hand for affairs of 
this sort, the concatenation promises to be one of the most 
successful in the history of the order in Minnesota. 











Notes of the Order. - 


Vicegerent Snark A. J. Carson will hold a concatenation 
at Detroit, Mich., during the session of the Michigan Retail 
Lumber Dealers’ Association, which will occur February 2 
and 38. It is expected that there will be an attendance 
of about 150 at the association meeting and a good class 
is in sight for the concatenation. Vicegerent Carson is also 
working up a meeting at Traverse City and one at Cadillac, 
both of which will occur sometime during February. The 
exact dates will be announced later. 

Vicegerent Snark M. V. Geagan will hold a concatenation 
at Denver, Colo., January 13. The Lumbermen’s Associa- 
tion of Colorado, New xico and Wyoming will meet in 
Denver January 13 and*14 and a great many visiting lum- 
bermen. will doubtless be present at the concatenation. 

J. Moetzel, of Moetzel & Tobin, Des Moines, Iowa, has 
just been reappointed Vicegerent Snark for the southern 
district of Iowa. Mr. Moetzel has already served two terms 
as Vicegerent, and will now break the record by going 
back in harness for the third time. He has made a most 
excellent record during the past two years, and his third 
year as Vicegerent will doubtless tend largely to advance 
the interests of Hoo-Hoo in his district. 

Vicegerent Snark Karl Isburgh, of No. 5 Liberty Square, 
Boston, Mass., will hold a concatenation in that city on 
on ll February 7, details of which will be announced 
ater. 

Vicegerent Snark P. T. Langan, of the southern district 
of Illinois, announces a record-breaking concatenation to 
be held at Cairo, Ill, on Wednesday evening, January 28. 
This is the evening of the second day of the session of 
the members of the Southern Illinois Retail Lumber Dealers’ 
Association. Vicegerent Langan announces a number of 
candidates and promises an enjoyable session. 

Vicegerent Snark D. S. Menasco is making elaborate ar- 
rangements for a concatenation to be held during the an- 
nual meeting of the Retail Lumber Dealers’ Association of 
Indiana at Indianapolis, on January 20 and 21. He has al- 
ready secured a number of candidates and desires the 
brethren to assist him in making this a successful con 
catenation. 

PP PPP PPI IP III 

The C. W. Robinson Lumber Company, cf the Equita- 
ble building, New Orleans, La., has recently contracted 
for the cut of the Lacey Lumber Company in addition 
to the entire output of several other mills located in 
Missisippi and Alabama, which gives it total resources 
of 4,000,000 feet of yellow pine a month, 
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Evolution of a Resaw. 


The Great Mershon Resaw, Its Wide Use and 
Its Comprehensive Merits. 


“Great oaks from little acorns grow.’ Wherever 
lumber is manufactured, or lumber is remanufactured 
into box shooks, flooring, finish or what not, the Mer- 
shon resaw has become a standard tool in this country, 
and largely abroad. The history of the inception, de- 
velopment and growth of the band sawing’ machinery 
business of W. B. Mershon & Co. is interesting. 

Along from 1885 to 1890 W. B. Mershon & Co., of 
Saginaw, Mich., in connection with a wholesale lumber 
business, developed a large trade in the manufacture 
of packing boxes, trunk stock etc.; in fact, it became 
their chief business in that time. In this work they 
used several circular resaws, the same as were em- 
ployed by nearly all manufacturers. Resawing out of 
the ordinary eventually became necessary, and many 
difficulties were experienced with the circular resaws. 
A segment saw might be fitted for resawing one inch 
or one and a quarter inch stock in the center, and 
along would come a trunk stock order requiring that 
inch lumber be sawed to produce a one-fourth and a 
five-eighth inch piece. The set would have to be taken 
out of one side of the saw, the feed rolls aligned in a 
different manner, and attempts made to do this class 
of work with accuracy. The results were anything but 
satisfactory, and the attention of W. B. Mershon & Co. 
was forcibly called to the advantages that would acerue 
from the employment of properly constructed and operat 
ed band resawing machines, 

About this time the firm got a large contract for 
oil boxes for export. The specifications called for one 
fourth inch stock to be planed after resawing. Now, 








was solicited, and it prepared and printed an illustrat- 
ed write up of the Bohn machine. The first year the 
firm sold probably a half-dozen machines; the second 
year twenty; the third, sixty, and so on until the year 
just closed, when the firm has built and sold 150 re- 
saws. 

The purposes of a band resaw at this time are well 
known, but it is doubtful if the average lumberman 
knows of the actual accomplishments of the latest im- 
proved Mershon machines. Their Ideal resaw, for ex- 
ample, supplied with a saw blade of, say, thirty-one 
one-thousandths of an inch or less in thickness, can be 
made to run in an absolutely straight line and remove 
a saw kerf of one-twentieth of an inch. This machine, 
when supplied with such a saw, is capable of securing 
seven pieces of picture backing from one inch lumber. 
As picture backing is practically one-eighth of an inch 
in thickness, or is so considered, this means a loss of 
only one-eighth of an inch for saw kerf. Of course the 
actual saw kerf removed is one-twentieth of an inch, 
but so far as one’s pocketbook is concerned it is one- 
forty-eighth of an inch. This illustrates what may be 
done in the way of thin saws, and also the accuracy of 
adjustment and stability of the feed works of the Mer- 
shon machines. 

The larger sizes of these resaws find a ready sale 
and use in connection with band and circular saw mills. 
One of these 7-foot resaws handles practically the en- 
tire output of two Allis double cutting mills at George- 
town, S. C., cutting two-inch flitches into inch boards. 
The band edgers manufactured by W. B. Mershon & 
Co. are used for a very wide range of work. Besides 


doing all the service that is expected from a power 
feed rip saw, such as ripping molding strips ete., they 
are also employed in the sizing of large timbers and 
for resawing large timbers into smaller sizes. One 
Cleveland lumber yard uses one of these machines cut- 


in machine shop construction, and is equipped with all 
the latest and best type of machine tools besides many 
special tools built for specific use in resaw construc- 
tion. The building is 250x70 feet in size, one story 
in hight, with a two-story office, 60 feet in length, 
across the front. A picture shown herewith exhibits 
the general character of the building. 

The first floor of the office building contains the gen- 
eral office and bookkeepers’ rooms, the private office of 
E, C. Mershon, stenographers’ room,. store room, toilet 
rooms ete.; while the second floor is occupied by a 
drafting room, storage room, dark room, toilet ete. 
The building is heated by hot water and lighted with 
electricity. The machinery of the shop is driven en- 
tirely with electricity, which is supplied from the ad- 
joining power plant of Mershon, Schuette, Parker & 
Co. The motors are of the Westinghouse and General 
Electric make, with induction motors. The shop, as is 
shown in the interior photographs, is equipped with 
numerous traveling cranes and every facility for the 
manufacture of this special line of machinery. One 
nove! feature is an electric hoisting and testing engine. 
This consists of a 10-horse power induction motor, 
mounted on a car, which can be moved on a track to 
any part of the shop. The motor is used for tésting ma- 
chines, testing wheels for running balance, lifting and 
loading machines, swinging wheels and heavy castings to 
place and various other purposes. The wheels in this 
shop are all tested up to a speed of 12,000 to 13,000 
traveling feet per minute. Especially commendable is the 
device employed in this shop for the construction of 
upper band wheels, in which a steel locomotive tire is 
used as a rim. The new plant has a weekly capacity 
for turning out three complete band resaws. 

The member of the firm of W. B. Mershon & Co. to 
whom special distinction should be given for the evolu 
tion of this standard woodworking tool is E. C. Mer 





INTERIOR VIEWS OF THE RESAW MANUFACTURING PLANT OF W. B. MERSHON & CO., SAGINAW, MICH. 


to dress knotty lumber one-fourth of an inch in thick- 
ness would have resulted in an enormous waste, and it 
became absolutely necessary to provide a resawing ma- 
chine that would work so accurately that the buyers 
of this material would not suspect that the material 
had not been brought to a size on the surfacer after re- 
sawing. They accordingly procured the very best band 
resaw that was on the market at that time and began 
experimenting. After tests extending over a year’s 
time they were enabled, without any appliances for the 
fitting of band saw blades, to master the difficulty: of 
their care, and to demonstrate that the band resaw was 
the only machine for this class of work. 

The firm needed a second machine and numerous im- 
provements in construction suggested themselves tio 
Kk. C. Mershon, the member of the firm having imme- 
diate charge of the mill operations. At odd times he 
made sketches and drawings embodying his ideas of 
improved construction, and called upon Henry Richter, 
his man-of-all-work, to get out the patterns. The first 
Mershon resaw was built and proved an instantaneous 
success, proving far superior to the one that the firm 
had been operating theretofore. It was decided to sell 
the old machine and install a second one of their own 
make. The first machine was crude in many respects, 
and a number of changes in the line of improvements 
suggested themselves to FE. C. Mershon. The changes 
were planned, and it was then decided to build two 
machines in place of one, and by selling one partially 
to reimburse themselves for the expense of patterns 
and time spent in designing and construction. These 
two machines were built in 1892, a little more than ten 
years ago, and in March, 1893, the firm sold the first 
Mershon band resaw that was placed on the market 
to the Bohn Manufacturing Company, St. Paul, Minn., 
through the company’s manager, Charles Christodoro. 
Previous to this the utmost persuasions had been used 
to induce other concerns to install one of the machines 
on trial, but without success until Mr. Christodoro was 
approached. He recognized the superiority of the ma- 
chine, and on the strength of his convictions bought it. 
After the first machine was sold it was easier to sell 
a second one. The aid of the Northwestern Lumberman 





ting special bills from squared timber as large as 12x 
16-50. 

The breadth of use and the demand for the Mershon 
band sawing machinery developed to that degree that 
last year the makers found it imperative to provide 
a shop and facilities for their production much in ex- 
cess of former capacity. While the firm has been en- 
gaged in this work the greater part of a year it has 
just got in complete installation its new and modern 
machine shop. The structure is located at Mershon 
station, Saginaw, Mich., and adjoins one of the big 
lumber plants of Mershon, Schuette, Parker & Co. The 
building, built specifically for the purpose, is a brick 
structure, embodying all the latest and approved ideas 





shon. By means of his indefatigable industry and in 
ventive genius he has become the past master of band 
resaw construction in the country. In his work he 
has been ably assisted by Henry Richter, who made the 
first set of patterns for the initial Mershon resaw and 
who to this day is foreman in charge of the works. 
Mr. Mershon is 42 years old, has always lived in Sag- 
inaw, and until branching out in the woodworking ma 
chinery business was literally brought up in a wood 
working establishment, as was his father before him. 
He is an amiable and accomplished gentleman and in 
the line of his chosen specialty has achieved the hight 
of success from both a mechanical and a financial 
standpoint. 





PERSPECTIVE VIEW OF THE PLANT OF W. B, MERSHON & CO., SAGINAW, MICH. 
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ASSOCIATION NEWS. 


COMING ASSOCIATION MEETINGS. 
January 12. Northwestern Cedarmen's Association. West 
hotel, Minneapolis, Minn. 
January 13. National 
Washington, D. C. 
January 13-14-15. 
Minneapolis, Minn. 
January 13-14. 
ber Dealers’ Association. 
January 14. Lumber 
Island. Providence, R. I. 
January 20. New Jersey Lumbermen’s Protective Asso- 
ciation. Newark, N. J. 
January 20. Retail Lumber Dealers’ Association of the 
State of Indiana, Indianapolis, Ind. 





Lumber Exporters’ Association. 


Northwestern Lumbermen's Association. 
Colorado, New Mexico & Wyoming Lum 


Hotel Adams, Denver, Colo. 


Dealers’ Association of Rhode 


January 20-21. Southern Lumber Manufacturers’ As 
sociation. St. Charles hotel, New Orleans, La. 

January 20-21. Indiana Lumbermen’s Mutual Insuratice 
Company. Indianapolis, Ind. 


January 20-21-22. Union Association of Lumber Dealers. 
Pittsburg, Pa. 
January 21. National Lumber Exporters’ 
New Willard hotel, Washington, D. C. 
January 22-23. Nebraska Retail Lumber 
ciation. Lincoln, Neb. 


January 23. Central 


Association. 
Dealers’ Asso- 


Iowa [etail Lumbermen'’s Associa- 


tion. Pilgrim hotel, Marshalltown, Iowa. 
January 27-28. Southern Illinois Lumber Dealers’ Asso- 
ciation. Cairo, Ill. 


January 27-28. 
the United States. 


Hardwood Manufacturers’ Association of 
Grand hotel, Cincinnati, Ohio. 

January 27-28. Missouri, Kansas & Oklahoma Associa 
tion of Lumber Dealers. Kansas City, Mo. 


February 3-4. Michigan Retail Lumber Dealers’ Associa- 
tion. Hotel Cadillac, Detroit, Mich, 


February 9. Lumber Trade Club 
Mass. 

February 6. Southeastern 
sociation, Davenport, Iowa, 

February 11. Lumber Dealers’ 


of Boston. Boston, 


Jowa Retail Lumbermen's As- 


Association of Connectl- 


cut. New Haven, Conn, 

February 11-12. Illinois Lumber Dealers’ Association. 
Chicago, Ill. 

February 16. Mississippi Valley Lumbermen's Associa- 


tion. Minneapolis, Minn. 


February 17-18-19. Wisconsin Retail Lumber Dealers’ 


Association. Milwaukee, Wis. 

February 18. Massachusetts Retail Lumber Dealers’ 
Association. Worcester, Mass. 

March 4-5. National Wholesale Lumber Dealers’ Associa- 
tion. Washington, D. C 


March —. Eastern States Retall Lumber Dealers’ Associa- 
tlon. Washington, D. C. 


March 5. North Carolina Pine Association. Norfolk, 
Va. 


March 11. Rhode Island Retail Lumber Dealers’ Asso- 


elation. Providence, R. J 


April 9. Lumbermen’s Exchange of Philadelphia. Phila- 
delphia, Pa. 

April 20-21. National Lumber Manufacturers’ Association. 
Washington, D. C 


May 21. National Hardwood Lumber Association. In- 


a 
dianapolis, Ind. 


SPECIAL MEETING OF TRAVELING MEN. 

A special meeting of the Mississippi Valley Lumber & 
Sash & Door Salesmen’s Association has been called for 
Monday afternoon, January 12, at 2:30 o'clock. The 
meeting will be held at 531 Lumber Exchange, Minne- 
upolis, to conside. the advisability of joining the 
national association vf lumber and sash and door travel- 
ing men. It is expected that one or two members of 
the committee from the Northwestern association who 
attended the Chicago meeting recently will be present 
to explain the objects of the national organization. 
Among those who will probably be present are Frank 
N. Snell, of Milwaukee, Wis., and W. R. Mackenzie, of 
Madison, Wis. A large attendance of the traveling men 
is expected at this meeting. The call for the meeting 
was issued by James G. Wallace, the newly elected secre- 
tary of the association. 

PAPI 


ANNUAL OF THE INDIANA RETAILERS. 


Secretary F. B, Fowler, of the Retail Lumber Dealers’ 
Association of Indiana, has issued the following rela- 
tive to the nineteenth annual meeting of that organiza- 
tion, to be held at Indianapolis, Ind., Tuesday and 
Wednesday, January 20 and 21, beginning at 10:30 
a.m. of the former day: 

Program. 


While it is not possible to give the details at the present 
time, we can say that an exceptionally interesting program 
has been prepared by the committee in charge. There will 
be much to interest you at every session. One session will 
be held to which none but members will be admitted. 





Entertainment. 


The committee on entertainment, acting with the lumber- 
men of Indianapolis, have arranged to entertain the visiting 
members on Tuesday evening. You should be present, as we 
expect an enjoyable time. ‘There will be no charge to our 
members. 

With our increased membership, the excellent program and 
the entertainment provided we should have a very large 
attendance and we hope to have you with us. 

Remember the place of meeting: The Grand hotel. 





INDIANA HARDWOOD LUMBERMEN TO MEET. 


Under date of December 31, 1902, by order of Presi- 
dent Sam Burkholder, the following call has been issued 
by Secretary J. M. Pritchard, of the Indiana Hardwood 
Lumbermen’s Association. 


The annual meeting of the Indiana Hardwood Lumber- 
men’s Association will be held Thursday, January 22, 1903, 
at the Grand hotel, Iudianapolis, Ind. The meeting will be 
called to order at.2 p.m. , 

There will be reports from officers and committees, elec- 
tion of officers, appointments. of important committees and 
so forth. The question of forestry, which is of great interest 
to many of our members, will again come up, and other mat- 
ters, including a discussion of trade conditions, all of which 


are of vital interest to all members, will come before the 
meeting. 

At 6:30 p. m. there will be a banquet served at the Grand 
hotel for the members and a few guests. Every effort will 
be made to make this a thoroughly enjoyable social occa- 
sion. There will be no charge made to the members attend- 
ing the banquet unless more than one member of a firm will 
be present, in which case there will be a charge of $1.50 for 
extra plate. 

Let me urge you to sign and return at once the enclosed 
postal card indicating that you will be present. ‘This re- 
quest is made as it is important that your firm should be 
represented to help transact the business of the association, 
and that we may know in advance how many plates to ar 
range for at the banquet, 





SOUTHERN ILLINOIS RETAILERS’ CONVEN- 
TION 


The following has been sent to members of that or- 
ganization relative to the annual meeting of the South- 
ern Illinois Tamber Dealers’ Association: 

FAIRFIELD, ILL., Jan. 2, 1905. 

Gentlemen :—The fifth annual meeting of the Southern 
Iilinois Lumber Dealers’ Association will be held in Cairo, 
Ill., January 27 and 28, 1903. A good program has been 
arranged, a copy of which will be mailed you later. George 
W. Hotchkiss, secretary of the Illinois Lumber Dealers’ 
Association: L. L. Barth, of the Edward Hines Lumber 
Company; J. A. Freeman, of the Freeman & Smith Lumber 
Company, and several of the best talkers in the retail 
business will address the meeting. You are cordially in- 
vited to attend. “Come, let us counsel together.” We in- 
close you application blank and, if you are not a member, 
we hope you will fill it out and return, as now is the time 
to join. 

Wishing you a prosperous and happy New Year, we re- 
main, your obedient servant, W. A. Karr, Secretary. 


. 


PREPARING FOR THE M., K. & O. ANNUAL. 


Kansas Crry, Mo., Jan. 6.—On Saturday last the 
wholesale lumbermen of Kansas City held a meeting at 
the Hoo-Hoo Club room for the purpose of making ar- 
rangements for entertaining the visiting lumbermen who 
will attend the fifteenth annual of the Missouri, Kansas 
& Oklahoma Association of Lumber Dealers, to be held 
at Kansas City, January 27 and 28. J. W. Sanborn 
was elected chairman of the meeting, and on motion 
committees on finance and entertainment were appointed 
by the chair. After some suggestions were offered as 
to what would be the best form of entertainment the 
committees were instructed to get to work at once and 
the meeting adjourned. The committees are as follows: 
Finance—I. H. Fetty, R. A. Norton, J. W. Garvey and 
Ray Oliver; entertainment—-Walter Atlee, Ben Collins, 
A. H. Connelly, W. J. Foye, George Foster and D. G. 
Saunders. The Kansas City wholesalers purpose to give 
their guests a fine round of entertainment during their 
stay in Kansas City and these committees will have 
plenty to do during the next two or three weeks. 








GETTING READY FOR THE NORTHWESTERN. 

MINNEAPOLIS, MINN., Jan. 6.—Secretary Hollis, of 
the Northwestern Lumbermen’s Association, expects an 
attendance of at least 500 retailers at the convention 
January 13, 14 and 15. By special invitation there 
will be a large number of ladies present this year— 
wives, sisters and daughters of the association mem- 
bers—and some very pleasant social affairs are prom- 
ised, although there will be no concerted effort made. 

The sessions of the association will begin Tuesday 
morning, January 13, and will continue with various 
interruptions for three days. Many topics of interest 
will be diseussed. 





PLACE OF THE WHOLESALERS’ ANNUAL. 


The National Wholesale Lumber Dealers’ Association, 
whose annual mecting is to be held at Washington, 
D. C., February 5 and 6, will have its headquarters at 
the New Kirkwood hotel. The committee on arrange- 
ments selected that hostelry because of its exceptional 
facilities for meetings and accompanying conveniences 
for delegates. 





AN EXCHANGE OF COURTESIES. 


Boston, MAss., Jan. 5.—The Lumber Club of Boston 
has decided to return the courtesy of the wholesale 
lumber association, which invited the retailers of the 
“club” last year to a joint session, which was a great 
success. President Pond has appointed E. W. Cottle, 
of the Curtis & Pope Lumber Company; J. B. Bugbee, 
of Holt & Bugbee, and H. C. Morse, of Blacker & Shep 
ard, to act with W. R. Chester; William Bacon, of 
Davenport, Peters & Co., and H. B. Clark, of Sweet, 
Clark & Co., appointed by President Batchelder, of 
the wholesalers. This committee will hold a meeting 
at an early date to arrange for the time and place of 
the dinner and to select the program. The proposal 
is meeting with great enthusiasm, and these joint ses- 
sions recall the days of the old Bay State Dealers’ As- 
sociation, in which the retail lamb lay down with the 
wholesale lion, the lamb not being inside the lion. 
There have been many regrets that the old assemblies 
of retailers and wholesalers came to an end. 





TO EXPAND ITS JURISDICTION. 

‘he Retail Lumber Dealers’ Association of Mississippi 
has for some time had in contemplation the expansion 
of its territorial jurisdiction by adding to its rolls 
membership from among the retailers of Louisiana. 
The following letter from Secretary Harlow, of the 
Mississippi association, dated at Yazoo City, Miss., 
January 1, and addressed “To the Retail Lumber Deal- 
ers of Louisiana,” indicates the present status of the 
proposed movement and what it has in contemplation: 

Gentlemen: This association, during the last, semi-annual 
convention, held at Greenville, Miss., September 22, decided 


to add to its territory the states of Louisiana and Alabama, 
and’ T have been instructed to communicate with you and 





ascertain whether this meets your approval, and if so to 
secure your membership. 

At our annual convention, to be held in the city of Jack- 
son, Miss., in April next, I shall have to report on this 
matter, and I therefore ask, would it be convenient to you 
t> meet me in rooms of Progressive Union, in New Orleans, 
during Mardi Gras of this year. when we may discuss the 
details necessary to the consolidation? If so I will notify 
you of date and hour later. 

Kindly give me reply at once, please, so I may make the 
necessary arrangements, 

Your state being practically without an association is in 
consequence without the protection you need, and our asso- 
ciation feels equal to the emergency of procuring for you 
protection. ‘Lhe different plans of “association working” 
will be explained to you at the meeting by the officials of 
some of the strong associations of the west who, i am quite 
sure, I can have attend. 

SHREVEPORT, LA., Dec. 29, 1902. 

Possibly as an indication of retail sentiment on the 
subject among Louisiana retailers, Mr. Harlow appends 
the following copy of a letter to the letter above cited: 


W. G. Harlow, Esq., Yazoo City, Miss. 

Dear Sir and Friend: Your letter of the 26th inst. at 
land and contents noted. It affords me much pleasure to 
write you stating that I am very much pleased with the 
action taken by the Mississippi Retail Lumber Dealers’ As 
sociation relative to the taking in of Louisiana and Alabama. 
A short time since, in accordance with your request, I sent 
a letter to all the former members of the Louisiana associa 
tion, asking them to write me their views on the subject. 
While I have not heard from all the former members, all 
who did reply replied in the aflirmative. Personally, I do 
not know of anything that could happen that. would be of 
more interest to the Louisiana retailers than the merger re 
ferred to, and I sincerely hope and trust that it will be 
convenient for all of the Louisiana retailers to be repre- 
sented either in person or by proxy at the proposed meeting 
in the halls of the Progressive Union in New Orleans at a 
time agreed upon. If there is anything more that you de- 
sire me to do, do not hesitate to call upon me, as I am very 
much interested in. association work and regret that Louis- 
iana kas not been as well represented as she should have 
been. Your friend, LL. C, ALLEN, 





TO WELCOME THE SOUTHERN MANUFACTUR- 
ERS. 


NEW ORLEANS, La., Jan. 6.—The Southern Lumber 
Manufacturers’ Association, which is to meet in New 
Orleans on January 20 and 21, will bring to this city, 
if present expectations are fulfilled, in the neighborhood 
of 400 representative manufacturers of yellow pine and 
the delegates who attend the meeting will enjoy the 
times of their lives. The hospitality to be extended 
them will be limited only by the time which the visitors 
have at their disposal for recreation. 

Last night a meeting of the general arrangement 
committee appointed by the Progressive Union to out- 
line the program of entertainment was held in the 
Progressive Union hall. The committee is headed by 
Jno. EK. Williams, as chairman, and includes W. C. 
Wright, W. B. Rogers, R. H. Downman, Charles Me- 
Dowell, T. H. McCarthy, J. Salman and S. J. Suther- 
land. It is reported that Tulane hall had been secured 
for the sessions of the organization. This is the hall 
in which the American Bankers’ Association met. re- 
cently. Numerous plans of entertainment were dis- 
cussed. A boat ride on the river, carriage drives for 
the ladies and other ideas were suggested. A reception 
in the palm garden of the St. Cnarles hotel was talked 
of. 

After a full and free discussion of the best method 
of entertainment the committee adjourned to meet again 
Saturday afternoon at 4 o’clock, when a full attendance 
will be on hand. ‘The committee realizes the fact that 
when lumbermen get together they are bent on busi- 
ness, and the chief difficulty in framing a program of 
entertainment is to agree upon one which will not 
interfere with work, 

PDP LILI LPI 


FORESTERS IN ANNUAL CONVENTION. 

WASHINGTON, D. C., Jan. 3.—The annual] meeting of 
the American Forestry Association was convened last 
Wednesday morning in the rooms of the bureau of for- 
estry, national department of agriculture, the presiding 
officer being the Hon. James Wilson, secretary of agricul- 
ture and president of the association. During his 
opening speech Mr, Wilson took occasion to review the 
work that had been accomplished during the year and 
referred specially to the progress his department had 
made toward solving some vexed problems in relation 
to forestry. The appointment of committees was then 
in order, and the following were appointed: 


Resolutions—-B. BE. 


Fernow, FE. 
Schenk, 


A. Bowers, Prof. (. A. 


Nominations—-Col. W. F. Fox, Dr. H. S. Graves, Otto J. 
Luebkert. 
Auditing-—George I. Sudworth, William LL. Hall. 


The report of the treasurer was submitted and ap 
proved. It showed that the association’s finances were 
in a flourishing condition. 

Attention was called to the fact that during the 
year 383 new members were secured, the present active 
membership being 2,136. 

The report of the board of directors on forestry in 
1902 was in part as follows: - 


Interest in forestry, which has been growing rapidly 
for several years, was never greater than during the year 
just ended. There has been an unusual activity in a na 
tional, state and local way. ‘The movement started several 
years ago by a few public spirited citizens looking to a 
more conservative treatment of our forests has grown 
with remarkable rapidity. Among practical lumbermen 
the question of conservative cutting of timber has re 
ceived wider attention than usual during the past year 
and this tendency continues that most significant of the 
whole forestry movement. President Roosevelt’s keen 
interest in forestry has been of great value to the forest 
movement. During the year of 1902 new reserves and ad 
ditions to those already declared amounted to 13,764,156 
acres. 

The reorganization of! the ‘division 6f forest resérves in 
the genera] land office, department of interior, by placing 
u trained forester at its head, has resulted in a much 
needed improvement in the service. ‘The success attained 
by such management so early in the work only emphasizes 
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the need of bringing all public forest lands under such 
administration. 

During the past year the bureau of forestry has notably 
increased its store of knowledge on which forestry de- 
pends. Extensive studies were made of commercial trees, 
and studies of the forest and its industrial relations were 
nude in a number of states. In co-operation with the 
bureau cf chemistry and in response to urgent demands 
the series of tests to determine the strength of the prin- 
cipal merchantable timbers, discontinued in 1896, has been 
taken up. dendro-chemical laboratory has also been 
established in co-operation with the bureau of chemistry. 
Marked progress has been made both in the improvement 
of the conditions which affect forest reproduction and in 
forest planting. Nowhere has the progress in forestry been 
more noticeable than in the forest school. 

The report also refers to the progress made in the 
establishment of a national forest reserve in the south- 
ern Appalachian mountains; expresses regret at the 
continuance of destructive forest fires, the damage from 
which during 1902 to the forests of the country was 
greater than for a number of years. During a single 
month there were serious forest fires in twenty-two 
states. The report concludes with a reference to the 
interest being manifested in foresty in Hawaii, the Phil- 
ippines and in the dominion of Canada. 

The afternoon session was presided over by Dr. B. E. 
Fernow and proved even more interesting than the 
morning session. Two very interesting addresses were 
delivered by Dr. Fernow and Prof. Henry S. Graves, 
director of the Yale Forest Schools. A resolution was 
passed favoring the establishment of a national forest 
reserve in the southern Appalachian mountains, the 
bill for which is now pending in congress. Another 
resolution commended the new irrigation policy of the 
government. . 

The following officers were elected, after which the 
association adjourned: President, Hon. James Wilson; 
vice president, Dr. B. E. Fernow; secretary, F. H. New- 
ell; recording secretary, G. P. Whittlesey; treasurer, 
Otto J. Luebkert; board of directors, Hon. James Wil- 
son, Gifford Pinchot, Henry Gannett, F. H. Newell, 
I. A. Bowers, Otto J. Luebkert, Henry S. Graves, 
George P. Whittlesey, F. V. Colville, Dr. B. E. Fernow. 





ST. LOUIS EXCHANGE ELECTION. 


Sr. Louts, Mo., Jan. 7.—The annual meeting and 
election of officers of the Lumbermen’s Exchange of 
St. Louis were held on January 2 and resulted in the 
re-election of the majority of the oflicers. George FE. 
Hibbard is president, C. F. Liebke vice president, and 
R. M. Fry treasurer. The board of directors is com- 
posed of William Druhe, John N. Verdin, G. W. Me- 
Million, R. M. Fry, G. E. Hibbard, C. F. Liebke, E. H. 
Warner, F. H. Smith and J. 8S. Garetson. L. M. Bor- 
gess is secretary. Business transacted shows that the 
inspectors of the exchange handled 29,783,368 feet of 
lumber during the year and that it ended the year with 
a balance in the treasury of over $900. <A vote of 
indorsement was extended to the House of Hoo-Hoo and 
the exchange also applied for ten memberships in its 
own name. 


A CHANGE OF SECRETARIES. 
MINNEAPOLIS, MINN., Jan. 6.—The Mississippi Valley 
Lumbermen’s Association will lose its secretary February 
1. No one realizes the meaning of this statement more 
than the members of the association, who have come to 
lean on their efficient secretary in a great many ways. 








RETIRING SECRETARY JOHN BPDGAR RHODES, 
Mississippi Valley Lumbermen’s Association. 


John Edgar Rhodes has made an ideal secretary for 
the association for nearly four years, and has built up 
the office into a valuable institution. He first connected 
himself with the association in August, 1898, when he 
became secretary of the price list committee. In 
March, 1899, he succeeded J. Newton Nind as secretary 
of the association and added his former duties to that 
position. Since that time the work has expanded. Mr. 
Rhodes, however, has grown too big for the position and 
has formed a business connection which will be of 
great mutual advantage to himself and his future asso- 
ciates. He will after February 1 be associated with the 
H. B. Waite Lumber Company. He will sueceed R. J. 
Menz as manager of the west coast business and will 
also have general charge of the Minneapolis office. Mr. 
Waite’s great. and growing interests in the lumber 





world take him away a great deal, and Mr. Rhodes will 
have much of the responsibility. The loss of Mr. Menz, 
who had grown up with the Waite company, was only 
to be repaired by the acquisition of such a man as Sec- 
retary Rhodes. 

Under Mr. Rhodes’ administration the Mississippi 
Valley Lumbermen’s Association has come to mean far 
more than it did in the old years. W. F. Brooks, 
who inaugurated the price list committee, found in his 
secretary a valuable coadjutor, who has since pushed 
the work until uniform grades as well as price lists 





SECRETARY-ELECT MILTON O. 
Mississippi Valley Lumbermen’s Association. 


NELSON, 


are the rule in this territory. Since his accession to 
office the bureau of grades has come into close touch 
with the secretary, who has also helped the members of 
the association in a hundred ways. He has issued a 
classification book which gives at a glance railroad rates 
from principal points to all the towns having lumber 
yards and does away with much time in scanning rate 
sheets. He has gathered statistics for common use, 
data of shipments, total inventories and stocks on hand, 
reports on special occasions of short and surplus stocks. 
He has aided materially in arranging the uniform sys- 
tem of terms of sale, the “2 percent in ten days” fea- 
ture ete. He has kept a thorough system of accounts 
for three different funds and has reduced the expenses 
of the association and the consequent assessments every 
year. His circular letters on market conditions have 
been valued by the members. 

Mr. Rhodes will be succeeded as secretary by Milton 
O. Nelson, who has been selected by the directors to fill 
the position. Mr. Nelson, like Mr. Rhodes, has had 
newspaper training and was for some time Minneapolis 
correspondent of the AMERICAN LUMBERMAN. He was 
with the Northwestern Lumberman before the 
consolidation and has been connected with other lumber 
trade papers at various times. He is well equipped for 
the work in acquaintance, experience and natural abil- 


ity. 





THE HARDWOOD MANUFACTURERS’ ANNUAL. 


As previously announced, the first annual meeting of 
the Hardwood Manufacturers’ Association of the United 
States will be held on January 27 and 28, at Cincinnati, 
Ohio. From his headquarters in the Schultz building, 
Columbus, Ohio, under date of January 2, Secretary 
Lewis Doster has issued the following call for the meet- 
ing: 

To all members and manufacturers of hardwood lumber: 

_ Dear Sirs: We take pleasure in informing you that our 
first annual meeting will be held at the Grand hotel, Cin- 
cinnati, Ohio, on January 27 and 28, 1903. 

We are already assured of a large gathering, and to 
enable us to obtain the necessary information relative to 
securing reduced passenger rates from all sections of the 
country we desire that you return the enclosed postal 
card at your earliest convenience. 

We heurtily invite you to be present at our first annual 
meeting, and to help carry on the work of the association 
throughout the entire hardwood district, which has shown 
such success during the time of its existence. 

It is the desire of the association to confine the invita- 
tions to not members only but to extend a hearty invita 
tion to all manufacturers connected in the operation of 
the hardwood industry. 

We trust that you will favor us with your favorable 
answer. 





ANNUAL OF THE NATIONAL EXPORTERS’ AS- 
SOCIATION. 

The annual meeting of the National Lumber Export- 
ers’ Association will be held at Washington, D. C., on 
January 21. Commenting on the original call, Seere- 
tary Elliott Lang has issued, under date of January 6, 
his circular No. 110, as follows: 

All members : 

Supplementing circular 107, of December 23, in which the 
announcement is made that the next annual meeting of this 
association will convene in Washington on Wednesday, the 
21st inst., notice is hereby given that the ‘‘New Willard,” 
corner Pennsylvania avenue and Fourteenth street, has been 
selected as the headquarters of the association and the 
place at which meetings will be held. It is suggested that 
it will be well for the members to write to the management 
of the hotel‘ engaging rooms in advance. Additional ad- 


vice received since circular 108 was issued indicates that 
the attendance will be even larger than was then antici 
puted 


REVIEW OF THE COAL TRADE. 





For the next few weeks any one may make a rea- 
sonably correct. guess of the coal market. If the ther- 
mometer be down prices will be up, but if the ther- 
mometer soar prices will slump a little. The weather 
will be more than ordinarily potent in making or un- 
making values. Almost all other considerations seem 
to be working toward a betterment of the situation. 
The miners are now working more steadily and hence 
the output is greater. Though many requests were 
made to the men to remain at work during the holidays 
they fell upon deaf ears and the usual festivities of the 
underground workers were indulged in. Beginning this 
week, however, this element of interruption is removed. 

The railroad companies also are doing better service. 
For this improvement there are two clear reasons, pos- 
sibly more. One is that general traffic drops off after 
the holidays and there is available for fuel transporta- 
tion more locomotive energy and more car capacity. 
General trade is by no means dead or dull, but there 
is always a certain amount of merchandise for holiday 
use that is rushed through the lines in preference to 
other classes of dead freight. The other reason for 
better railroad service is the publicity which has been 
given the famine conditions and the sharp though un- 
deserved criticism that has been uttered from many 
quarters, where the lack of fuel was causing both sui 
fering and large pecuniary loss. Special efforts have 
been made by the coal roads to get coal loads to des- 
tination and with some degree of success. There is also 
a betterment of conditions in the northwest in that the 
railroad systems there, finding it impossible to obtain 
coal for themselves or for patrons along their roadway 
unless these northwestern roads furnished the equip- 
ment for the coal, have been sending train loads of 
empty cars to the coal regions and thus increasing the 
supply of cars at mines. Hence if the weather shall 
remain moderate and if the men do good work at mines 
the worst is probably over. 

But zero temperature may bring a train of evils in its 
wake. And the men are not doing their best. The 
statement has been issued from labor sources and printed 
in the newspapers that the miners at the joint conven- 
tion to be held late this month will demand a decided 
increase in wages. In justification therefor they will 
plead the high prices for coal this winter. It is per- 
haps not to be expected that they will overwork in 
order to get prices down to the usual level by the 
time the convention meets and thus remove the moral 
effect of their position. A number of operators, eager 
to increase the output of their mines during these days 
of high prices, have been more or less puzzled at the 
utter indifference of the men, a certain percentage of 
whom remain idle in spite of all efforts to instill 
greater vigor into their work. This influence, of course, 
works to the strength of the market. Another factor of 
strength is likely to loom up later in the winter. It is 
this: Probably the convention will be long drawn out 
and, as there will be the possibility of a failure to agree, 
manufacturers and other large users of coal will be 
inclined to stock up a little by way of emergency, thus 
giving to the market a strong and possibly upward 
tendency. At almost any other time a certain amount 
of coal could be stored without seriously affecting 
values, but the market just now is in a peculiarly sen- 
sitive condition and it does not require much impulse 
toward a buying movenient to be reflected sharply in 
prices, 

Prices are off a little this week in comparison with 
those prevailing two weeks ago, especially in Chicago, 
where values rose somewhat above the general level. In 
consequence much coal was forwarded to this market 
from the Belleville (Ill.) district, from the Massillon 
(Ohio) region and to a more limited degree from Ken- 
tucky and Tennessee. For western steam coal $4 has 
been a conservative price. Hocking is nominally $5 
but sales are common at $5.50 to $5.75. West Virginia 
smokeless sells at from $6 to $7. There is about as 
much irregularity in the deliveries of coal by the rail- 
roads as there is in the demand from day to day. One 
road is doing excellently well one week but the next 
its service is poor, because of some combination of un- 
looked for circumstances, and on other roads the coal 
may be moving more rapidly. The net results are an 
improvement. 

Attention has been of necessity diverted from anthra- 
cite to the more easily procurable fuels. The sentiment 
is widespread among the producing companies in the 
east that the west has bituminous coal to depend upon 
if it can get no anthracite, but that in many parts of 
the east it is anthracite or nothing, for anthracite has 
been the only fuel used. Consequently the west has been 
very generally neglected when it came to a distribution 
of the output of the mines. 

Receipts of anthracite coal in the west are not in- 
creasing the way they would were each section of the 
country to receive its usual proportion of the coal. 
Nor does the west receive its usual proportion of the 
better grade domestic fuels, for these, too, being nearer 
the eastern markets, naturally are diverted that way, 
thus throwing the burden of supplying western needs 
upon the western mines. Some anthracite is coming 
forward, but well informed coal men do not see that a 
continuance of supplies through the winter can be as- 
sured to any user. The producing companies hold 
to their lately established prices of $7 a ton, f. 0. b. 
cars Chicago, for small sizes and are trying to give 
each of their regular customers an-ocasional car. But 
there is also some coal that is selling up to $10 or $11 
a ton, or about the basis that has prevailed for some 
weeks, the retail price being just what the dealer estab- 
lishes. 
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THE YEAR IN MISSOURI’S METROPOLIS. 

Sr. Louis, Mo., Jan. 5.—As the year’s business has 
been completed it is possible to balance up things and 
see how St. Louis, as a market for lumber, stands, In 
commercial supremacy this market may not yet be at 
the top but it is not far from it and is by no means in 
one of the three rear seats. 

In describing the conditions of 1902 it is justice to 
the preceding year to state that conditions during that 
year paved the way for the breaking of the record. 
Last year started in with rather poor stocks of lum- 
ber in the hands of all except the hardwood people and 
a consumption in sight for building and factory pur- 
poses such as ‘had never before been experienced. In 
building lumbers it has been possible to hold stocks 
in wholesale hands on an even basis, but the supply of 
factory lumber has steadily decreased until the dis- 
tance between the supply and demand séems almost 
insurmountable—this despite increased production of 
both cypress and the hardwoods. 

A careful study of the statistical tables which accom- 
pany this article will show in the first »nJace losses in 
receipts over all roads bringing lumber from the north- 
ern country into this market, of a total to indicate 
both that the northern supply is not the best in the 
world and that consumers are each year becoming bet- 
ter educated in the uses of and more satisfied with the 
southern products. ‘To this education of the people as 
to the merits of the southern woods is probably due the 
present importance of this market, as it is distinctive- 
ly a market for southern lumber commodities and its 
location will undoubtedly always continue it as the 
leading domestic market of the country for these prod- 
ucts. St. Louis does some exporting but does not 
wish to compete with some other markets in this re- 
spect. . 

With such a tremendous increase in receipts of south- 
ern lumber as evidenced by the tables one can not help 
wondering at the rapid development in the south. In 
prices and stocks yellow pine hardly occupies a stronger 
position than at the beginning of the year, showing that 
production has increased as rapidly as if not more than 
has consumption. : 

A study of the shipments will show no gain in west- 
ern business as compared with the preceding year but 
large gains in the north and the east, probably ac- 
counted for by the fact that the drouth of the fall of 
1901 so injured the western corn crop that farmers 
were not too bountifully supplied with money last 
spring. During the fall corn again came to the front 
with a wonderful yield but the farmers were too busy 
taking care of it to pay much attention to building of 
anything other than corn cribs. This is one basis for 
the prediction many make that spring trade in the west 
will be wonderful, as there is now no doubt as to the 
money supply of that section. The gains in the east 
and in the north were due to trade expansion as much 
as to anything else and it is- believed that the gains 
of this year will be fully as marked. St. Louis dealers 
are almost daily reaching further into the extremes of 
the country with their lumber and there are a number 
of St. Louis branch offices in Boston, Minneapolis, Kan- 
sas City and other cities. They are also doing a tre- 
mendous business in direct shipments from the mills to 
points of consumption, business which in no way forms 
a part of the St. Louis receipts and shipments, and this 
is increasing rather than otherwise. 

It is probably in the hardwood situation that the 
year has shown greater development than in any other 
branch of the trade. The year started in with very 
fair stocks in all parts of the country, St. Louis in- 
cluded, but the demand, almost at the beginning of the 
year, was in excess of the mills’ productive capacity. 
They have undoubtedly produced a greater amount of 
lumber than during the preceding year, but the con- 
sumption has been more than correspondingly great 
and the result at the close of the year is a hardwood 
famine such as has never before existed. And that is 
not all. Production is now almost entirely shut off by 
weather conditions south and it is believed that this 
famine has but begun and that it will be much worse 
within the next four months. As St. Louis is a great 
hardwood market these conditions affecting the whole 
country have had their effect upon the trade of the 
city, and while there has been a greater amount of 
hardwood handled through this market than during any 
preceding year trade has been seriously handicapped 
and dealers have not been able to secure lumber with 
which to take the fullest advantage of the situation. 

One of the most practical ways of showing up the 
gains from year to year in the importance of the St. 
Louis market is by comparison of receipts for a term of 
years. The record of rail receipts during the past nine 
years, presented herewith, shows that during the nine 
years receipts have increased almost three-fold. 


Cars. Pep 
 . ere a Soe ‘ 
“SSS 58,621 eer ee 102,576 
DE 6p 6:0:0 0.020 6° h'9 A eer 111,897 
Se 62,804 OAS 131,576 
DE sah ae ads oct 8 76,321 


Receipts of this market during the past twelve 
months, compared with the same months of the two 
preceding years, were as follows: 


Cars. Cars. Cars. 

1902. 1901. 1900. 
EPO tg LO OE ae 8,840 8,888 8,819 
| ATE 7,760 9,118 8,547 
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BURNS. se ks oo osing Reese's Bie 11,241 9,223 8,368 
RP re ee” 10,805 9,191 8,804 
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This shows a gain over the preceding year of 19,679 
cars and a gain over 1900 of 29,000 cars. The receipts 
for the three years over each railroad were as follows: 


Cars. Cars, Cars. 

1902. 1901. 1900. 

Chicago & Alton (Mo. Div.)..... * 116 62 8 
DAIBROUEE HORTLE. 5 o.00.6.010,4.0 900 0 9 3,552 2,638 2,521 
St. Louis & San Francisco....... 1,734 924 1,297 
Wabash (West) ........ baie nts 0% 212 574 427 
St. L., Kansas City & Colo....... 26 9 11 
Missouri, Kansas & Texas....... 311 187 413 
St. Louis Southwestern......... 10,933 7,785 6,388 
St. L., Iron Mountain & Southern 65,199 58,414 54,319 
RULIORE MOEN: Ss .6 6:k5, ba bie 0 e's 60.8 16,706 13,245 12,422 
Louisville, Henderson & St. L... 5 g ft 17 
Iouisville & Nashville.......... 2,300 2,020 1,911 
PRR UNOS 5 -¥65540000%0.00 56 24,574 18,924 17,853 
BOUTHSEN: TAMAS oi ccccccscces 76 1,08 476 
Baltimore & Ohio Southwestern. . 20 105 45 
CRICRRO: DION co 0.56 o10.5610:6.0:0 600 620 383 205 
Cleveland, Cin., Chi. & St. L.... 79 159 201 
DROGRUD phen bes0Gck ee been ebb 52 225 215 
Wee TEED cniewssc vers vace 1,284 1,294 911 
Toledo, St. L. & Western........ 359 124 117 
Chicago, Peoria & St. Louis..... 1,021 1,154 524 
Chicago, Burlington & Quincy... 403 501 546 
St. L., Keokuk & Northwestern.. 1,119 2,050 1,749 
St. Louis Valley Ry......cceccce 5 ot aR 
BUS: kbs Oacaseapsa ter ewws 131,576 111,897 102,576 


A comparison of these figures will show almost with- 
out exception losses over the roads coming into St. 
Louis from the northern lumber fields and marked 
gains over nearly every one of the southern roads. 

The report of the harbormaster shows the following 
receipts of lumber by river: 


Feet, 1902. Feet. 1901. 





White pine 11,550,000 22,481,546 
LL re reer er re eee 266,000 230,200 
NNN 55 io 6p. 6 iow ois, ibs lain we win, ES 3,556,400 6,206,400 
Cottonwood 18,520,800 16,179,000 
ND 5h o.4- 0.060 sas paeb ee ecar ee 10,813,000 7,051,300 
eC eT ee 6,000 128,000 
BE, 62s Sh eae d eee ha as KES eS 1,172,300 758,500 
Me S6stAcsenwrcns scene poe wese 3,515,500 4,301,300 
EINE oi 0.0 0.6 ON a.nd CoD Ree So eK $2,950 82,200 
oe CTRL eee EC Tees 4,572,000 
EG sig Bg ied oe Oka Eee eee 20,850 60,180 
cl SE rset 3,000 2,900 
ED, « S544(a PU 6. a GG areretuere MSR 6,500 161,200 
NE oo. 5 6ene saw b0e ds 5 OES OH OREM 111,500 309,240 
RIND, 5.0 eis 44:45:03 68S 0906s seas 12,000 79,000 
BE, SOD 6 ocd kere 6oenceecs ee —“esvens 

DMO science ncadwerseecas 51,957,800 62,602,966 


These figures show a loss of 10,645,166 feet as com- 
pared with the preceding year, but the report of the 
harbormaster is very inaccurate and does not include 
nearly all of the receipts. There is a wharfage charge 
per thousand feet in this city, which probably accounts 
for the discrepancies. In the one item of white pine 
not more than one-half of the receipts are recorded. 
The report is given for what it is worth, however, 
and these totals are used in the following statements. 
The report also shows the following receipts: 


Feet, 1902. Feet, 1901. 


NIN 5 cag 66's ses wise aia oa ad wale 15,618,300 9,331,800 
POUR, ROOD. 0.6.6.0 0.5.0:0.0:0-s 0:0 i088 6,455,000 11,198,250 
SR teRL HEINE | 4 e'c-9's 0S a..6 bee Blo BS 7,067,000 12,385,550 
CON RRND is 6:655-0'« 95 Kass eke wae 216,000 147,960 


For several years it has been the custom in this an- 
nual report of the lumber trade of St. Louis to figure 
on the basis of 12,000 feet to the car of lumber in 
reducing the total receipts to feet. This estimate is 
too low in these days of large cars and maximum load- 
ing but it is the intention to under rather than over 
estimate the receipts and shipments and the same basis 
is adhered to in this report. On this basis the follow- 
ing are the total lumber receipts of the St. Louis 
market: 





Feet, 1902. Feet, 1901. 
| en ee ar 1,578,912,000 1,342,764,000 
eS ee ae ee 51,957,800 62,602,966 
ae eae 15,618,300 9,331,800 

IRs: wie on. Sia CA 1,646,488,100 1,414,698,766 


This shows a gain over 1901 of 231,789,334 feet. 
Receipts during 1900 were 1,336,402,564 feet, and dur- 
ing 1899 were 1,148,124,000 feet, 

The shipments by rail each month during the past 
three years were as follows: 

Cars, 1902. Cars, 1901. , 1900. 


MIRE 0 's.gs<6 10.0 a's wok ee eee 4,386 4,718 48 

EE, So e's ag 6k sine ROO Role 4,086 4,900 4,887 
DER a0 duis ks ae cuas aS S es 6,659 6,296 5,548 
RNY coc nid sa. ciese how Oke pale wick aie a 6,758 6,552 4,954 
MEN. Wicdisinu wie kere ac ee eaainion 6,27: 6,482 5,187 
A ee ee ere eee 5,746 6,295 5,765 
UE AEA ave ace wo Oatere ee eA 6,181 6,141 5,277 
SEP eee eee ee 6,560 5.790 5,730 
SS Re Pee pene 6,276 5.780 5,316 
Ee ere ee 6,893 5,956 5,244 
ER eee 5,651 5,020 4,348 
Rr ere re a 6,258 4,409 4,322 





DVURIM . <n 030 6 60h 6 05 95.00.60 71,727 68,339 61,060 


Showing a gain over 1901 of 3,388 ears and, over 1900, 
of 10,667 cars. 


The shipments over each of the railroads were: 
Cars, 1902. Cars, 1901. Cars, 1900. 
372 6 167 


11,794 


Chicago & Alton (Mo. Div.).... 


of e 
Missouri Pacific 2,506 14,199 








St. Louis & San Francisco...... 786 478 529 
WORGRh.. EWOG).... 0-02 vc.000.000 . 5,007 4,803 4,923 
St. L., Kansas City & Colo..... 683 621 317 
Missouri, Kansas & Texas...... 1,175 1,129 436 
St. Louis Southwestern...... e 25 7 15 
St. L., lron Mountain & Southern 208 226 199 
PARSONS. COMEPRL (5 6:0 is 0.0:0.0:0. 0 6.0: - 1,933 1,878 2,088 
Louisville, Henderson & St. L.. 24 14 22 
Louisville & Nashville......... 83 101 29 
pk Ae Ree 68 10 27 
Bonthern HAUWSY o...ccsscccs 971 881 pT yd 
Baltimore & Ohio Southwestern. 1,387 1,405 2,430 
CHRORIDO: Be: AITOR 0.0. o sie%0 8 08 8-008 4,554 4,007 3,184 
Cleveland, Cin., Chi. & St. L... 3,052 2,657 2,795 
WRNEIDD, fos cd. .0 ass bard oe eee 6,380 5,946 6,427 
WE CRURMEY: oy 5:0 6.0.5-5:0.0:0-09 0% 12,018 12,899 8,197 
Toledo, St. L. & Western...... 4,072 3,047 3,044 
Chicago, Peoria & St. Louis.... 4,051 3,757 4,869 
Chicago, Burlington & Quinecy.. 4,379 4,562 4,222 
St. L., Keokuk & Northwestern... 7,954 5,296 4,169 
St. Louis Valley Ry........... 21 oe 
DOIG 55505 6 oe Maia ean 71,727 68,339 61,060 


On a basis of 12,000 feet to the car this gives the 
following as the total shipments: 


Feet, 1902. Feet, 1901. 





ME. 5:5. o:0.6:6 05 ie einen ko RE 860,724,000 820,068,000 
ee CHORE 686s eane wero ves . 2,086,000 3,133,000 
BIE pc keBiaGie cence ee 862,810,000 824,201,000 


It will thus be seen that the gain in shipments over 
the preceding year amounted to 38,609,000 feet. In 
view of the tremendous business transacted by St. Louis 
during the year there is nothing remarkable in this 
gain, but the figures do not tell the whole story. To fig- 
ure accurately, a larger average basis for the amount of 
lumber in a car should be considered for the shipments 
than for the receipts, as outgoing cars are’ loaded 
heavier. Receipts of green oak and other heavy com- 
modities hold the average down, but these are either 
dry or partially so when shipped out and the average 
car capacity on shipments is greater than on receipts. 
It is impossible to arrive accurately at this basis, how- 
ever, and 12,000 feet to the car, as an average be- 
tween the light and the heavier woods, is retained :s 
the basis of calculations. 

The only way of arriving with any degree of accuracy 
at the local consumption of lumber is to take the differ- 
ence between the receipts and the shipments. This is 
not entirely satisfactory, however, for the shipments 
were undoubtedly heavier than this report shows them 
to be and the local consumption was therefore less 





than is here shown. A statement of this sort is as 
follows: 
Feet, 1902. Feet, 1901. 
STIs. 6 hii aia’ Seekers alata ee 1,646,488,100 1,414,698,766 
RN 5:5 bere er eee sR ae $62,810,000 $24,201,000 
Local consumption........ 783,678,100 590,497,766 


This shows a gain for 1902 over 1901 of 193,180,334 
feet, which proves conclusively that the past year was 
the most aggressively prosperous year St. Louis lum- 
bermen have ever known as to both local and country 
business. Scarcely a woodworking plant in the city has 
not increased its capacity during the year and many en- 
tirely new plants have been established. In the one 
line of furniture factories St. Louis has nearly sixty 
plants, the majority of which turn out a cheap grade 
of furniture for the southwestern trade, and these con- 
sume a tremendous amount of lumber. The planing 
mills nearly all increased their capacity to a marked 
extent, and while there may have been seasons when 
the increased capacity was not necessary to handle the 
business the mill product, at the same time, was at 
least a third larger than during the preceding year. In 
the building lines it is impossible to give a full state- 
ment of the business handled which can rightly be 
termed as St. Louis building operations, because sub- 
urban and other country operations, which were won- 
derfully heavy and which for the most part called for 
St. Louis lumber, were not recorded. Aside from this, 
the World’s Fair authorities do not take out permits 
for work on the grounds and this work has been most 
aggressive during the year and a world of lumber has 
gone into’ consumption. For these reasons the sub- 
joined tables of local building operations do not nearly 
tell the whole story, but are given for what they are 
worth. A more detailed report would show that there 
was an increase over the preceding year in the con- 
struction of frame buildings, while the entire losses 
were in the construction of brick buildings. St. Louis 
is essentially a brick city, however, so this does not 
count for much. The report of the building commis- 
sioner is as follows: 





1902. 1901. 

DONS sic oa eee eswred $ 735,453.00 $ 1,295,213.00 
PONIES 5005.5 a6 be 8 arson 671,511.00 686,644.00 
EOE, - ns wise @ Gus Ry Sale aa Be 1,087,703.00 911,988.00 
| Re ae AE Re 1,353,788.00 727,522.00 
ME Siren 5.0 F4S BE eee 1,068,082.00 1,296,354.00 
BUM 96 ois-0.5.d-5-9's oe 1,614,902.00 1,342,104.00 
SSE SA Adee ata an en - 1,178,233.00 1,498,283.00 
FO EE PO ert - 1,207,416.00 785,171.00 
IEEE. 6 ia ks OER ew 775,035.00 542,291.00 
Ce SR eer ere eee - 1,175,600.00 1,012,819.00 
ME ec sreg nhs eeewes 959,824.00 759,301.00 
MRODUENOE: 6.615 i005. o:8rewk siemaere - 1,026,488.50 2,350,301.00 

20 eee ere $12,854,035.50 $138,207,991.00 


Showing a loss as compared with the preceding year of 
$353,955.50, 

Despite the wonderful record of the past year, the 
outlook is the most roseate St. Louis has ever experi- 
enced, This is largely due to the conntinued southward 
trend of the lumber production, as this places St. 
Louis in a position to handle a greater proportion of 
the lumber product of the country. Part of this ex- 
pected increase in the volume of the St. Louis busi- 
ness will also have to be credited to railroad extension. 
The St. Louis & San Francisco railroad has been nota- 
bly active during the past several months in reaching 
into new southern territory and it now has branches 
and is building others through a country rich in tim- 
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ber resources. The Rock Island should be a factor 
toward the latter end of next year but this will be 
more in the way of a new outlet for St. Louis lumber. 
The Iron Mountain has continued its policy of absorp- 
tion and extension and it is manifestly its intention 
to remain in the first place among the lumber carry- 
ing roads. Last year this road brought into St. Louis 
65,199 cars of lumber, or more than 2,600 solid trains 
of 25 cars each. No other road on earth can equal this 
record. Another evidence of the probable continued 
advancement of St. Louis is the tremendous gain dur- 
ing the past year in real estate transfers. These ag- 
gregated $44,564,697.08, compared with $34,265,000 
during the preceding year, or a gain of more than $10,- 
000,000. Much of this was property upon which build- 
ings will be erected this year. Other points not to be 
lost sight of are the facts that the World’s Fair will 
consume a tremendous amount of lumber this year and 
that none of the hotels and other structures which usu- 
ally cluster around such an enterprise have yet been 
begun. The World’s Fair and these outside buildings 
are alone estimated to require upward of 100,000,000 
feet during the coming twelve months. As to country 
trade, farmers everywhere are so bountifully supplied 
with money that there must be a much heavier con- 
sumption of lumber the country over than was the 
case last year and St. Louis feels herself to be in posi- 
tion to take full advantage of this. During the first 
half of the year the hardwood people will be handi- 
capped by a poor supply of lumber with which to meet 
the requirements of the factories, but this will be large- 
ly offset by the very high prices now prevailing. In 
pine and other building lumbers there should be pros- 
perity from the very beginning of the year and many 
local people report that they can feel a quickening of 
the pulse of the market even at this early date. 


eer 


THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louis, Mo., Jan. 7——The majority of the people 
to whom St. Louis dealers sell lumber are not yet ready 
to announce their requirements for spring and are still 
in the throes of balancing up the year’s accounts and 
invoicing stocks. It will probably be the middle of the 
month before things will begin to assume the briskness 
predicted for the latter half of January. That it will 
be on time is evident from the voluminous inquiry at 
all offices, there being a more marked inclination to 
get in touch with things on the part of the retailers 
and the consumers than has ever been manifested this 
early in the year. Despite the fact that sales are not 
yet very heavy, however, the present volume of busi- 
ness is greater than was predicted for the first part 
of the month and the situation is assuming definite 
shape rapidly. With dealers in building material there 
is a healthy trade for the season both from east and 
west of the river so general in character that it as- 
sures a healthy call for uppers as well as common 
lumber, and that farmers in the great corn country will 
devote some of their building energy toward other than 
necessary work. In the eastern fields the call is really 
larger for items on the left hand side of the list than 
for rough stock, the present rather low prices being 
taken advantage of. In factory lumbers there is ample 
demand and inquiry but local stocks are not such that 
they can accept very many of the orders offered. 

In cypress conditions are not so bad as with the hard- 
woods but there is a healthy business with stocks lower 
than they should be at this season. Cottonwood is no 
longer figured upon as a wood handled in the St. Louis 
market and gum is rapidly getting into the same class. 
Late efforts to buy the latter at the mills have not 
been fruitful and the demand of the past few months 
has about wiped out mill stocks, which were considered 
rather heavy during the summer, but it is fully be- 
lieved that it will be possible to supply the gum defi- 
ciency within the next few months. 

The wholesale hardwood business for some time con- 
ducted by C. E. Strifler under his own name has been 
incorporated as the C, E. Strifler Lumber Company with 
capital stock of $60,000, fully paid. The stockholders 
are Chester E. Strifler, J. A. Braun and Louis Krug. 

FE. G. Swartz, of the Holladay-Klotz Land & Lumber 
Company, has been in a local hospital for several weeks 
with a very severe attack of jaundice. It is reported, 
however, that he is now doing nicely, although it may 
be several weeks before he will be able to resume busi- 
ness. 

J. F. Gresley has severed his connection with W. EF. 
Kelley & Co., of Chicago, and the St. Louis office of this 
concern has been discontinued. 

George R. Hogg, of the Hogg-Perkins Lumber Com- 
pany, announces that at the annual meeting of the 
stockholders of his company the name will be changed 
to the Hogg-Harris Lumber Company, Mr. Perkins hav- 
ing disposed of his interest in the company some months 
ago to Charles J. Harris. The Perkins-McDaris Lumber 
Company, with offices in the Chemical building, has 
been organized by J. R. Perkins, C. H. MecDaris, for- 
merly with the W. T. Ferguson Lumber Company, and 
J. D. Ferguson, also formerly of the latter company. A 
general business in wholesaling yellow pine will be 
transacted and the company will be incorporated. 

William Buchanan, of Texarkana, and J. M. Ber- 
nardin, of Kansas City, Mo., were visitors at the St. 
Louis office of Mr. Buchanan this week. 

After the announcement of the organization of the 
River Lumber Company, of this city, was made a week 
ago it was decided by the stockholders of the company, 
at the last minute, to call the company the Valley 
Lumber Company. The offices have been opened in the 
Century building and the work of getting things organ- 
ized is progressing favorably. vi 

With due ceremony the furniture exposition was 


opened on January 2 and there was a large list of 
visitors present from all over the southwest. The 
building is elegantly appointed, -the majority of the 
exhibits have been installed and everything is in run- 
ning order except the restaurant, which will be one 
of the features. This exposition will be open at all 
times and will undoubtedly attract to this city much 
trade which would otherwise go elsewhere. 

M. M. Riner, who has been secretary and manager 
of the Cotton Belt Lumber Company, of Bearden, Ark., 
has left that company and is to be assistant superin- 
tendent of the Cummer Lumber Company, at Jackson- 
ville, Fla., and will also have charge of the mill cut. 

T. C. Whitmarsh, of the W. T. Ferguson Lumber 
Company, announces that A. C. Baird, formerly with 
the Long-Bell Lumber Company, is slated for the posi- 
tion at the head of the sales department made vacant 
by the retirement of C. H. McDaris. 





THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Jan. 6.—As a rule southwestern 
retail dealers anticipate an active spring demand. Con- 
ditions are favorable for a good deal of house building 
in the country and in many of the towns there will be 
a lot of building done, and with favorable weather the 
spring trade should be brisk all through the season. 
The territory has never before been as prosperous as it 
is now and farmers are in a happy frame of mind on 
account of the fine crop conditions. Wholesalers here 
look for a heavy demand for all kinds of lumber, and 
think that the consumption in this territory will this 
spring be as great or greater than during any previous 
season. In the southern portion of the territory the 
dealers are having a fair trade, which they do not expect 
in January, and they say that if moderate weather 
shall rule they will have business all through the win- 
ter. 

The number of inquiries coming into Kansas City 
indicates that the dealers of the territory are preparing 
to stock up liberally for spring business. With few 
exceptions they are not yet placing orders, but they are 
feeling the market, preparatory to buying. Inquiries 
for large lots of lumber are also coming in from the 
east and north, and while the demand at this time 
cannot be called active there is a greater volume of 
business than is usually expected this early in Janu- 
ary, and the heavy inquiry leads wholesalers here to 
believe that a large amount of business will be placed 
between now and the end of the month. 

The price situation is reported good all along the 
line, and there is nothing to indicate that there will be 
any decline from present quotations on anything in 
the lumber line, while on some things at least advances 
are expected before the end of the month. Cars are still 
very scarce in the south and more or less so in other 
parts of the country. Southwestern mills report a 
satisfactory number of orders on hand, and it is ex- 
pected that the orders booked this month will be ample 
to keep them from wanting more business. Lumbermen 
here say that shipments on almost everything will be 
slow through the winter, as the car situation is not 
going to improve materially for at least thirty days 
and perhaps longer, and that dealers who delay placing 
orders will likely have difficulty in gevting the stock in 
time for their early spring trade. 

C. E. Perry, of the Excelsior Redwood Company, 
San Francisco, passed through here a few days ago on 
his way home from an eastern trip. His trip was for 
the purpose of investigating mill machinery and appli- 
ances, it being the purpose of the Excelsior Redwood 
Company to equip the new mill, now being erected near 
San Francisco, with the latest improved machines. It 
is claimed that when completed this mill will be the 
most complete in the west. 

J. E. Marrs, of Winfield, Kan., auditor for the Long- 
Bell Lumber Company for the line of yards in southern, 
northern and eastern Kansas, is here this week. He 
says that in his territory dealers are having more trade 
than usual and with open weather will sell lumber 
right through the winter; that there is now considerable 
building being done in Winfield and Wellington, Kan., 
and in Perry, O. T., as well as at some other points. 

W. G. Cooksey, of Caldwell, Kan., is in Kansas City 
today. He reports crop conditions fine in southern Kan- 
sas and Oklahoma. 

B. F. Green, of the Richmond Lumber Company, 
Richmond, Mo., is home after an absence of six months. 

The Central Coal & Coke Company is putting in a 
Byrkit patent lath machine at the Kennard plant. 

James Howard and wife,.of Blue Springs, Mo., have 
gone to California for a two months’ trip. 





PROFITING BY DISASTER. 


SEATTLE, WAsuH., Jan. 3.—The White River Lumber 
Company, of Enumcluw, Wash., is now in better shape 
than ever to take care of the trade, As will be remem- 
Lered, its mill was burned in the forest fires that 
raged in the vicinity of Enumclaw last June. Its new 
mill is now, however, in shape for business. To an 
AMERICAN LUMBERMAN representative A. G. Hanson, 
manager of the company, states regarding the trade 
situation and his company in particular: 

As to the trade outlook I am not very well posted, as we 
have been out of husiness practically for six months and 
are now just beginning to ship again. All the manufactur- 
ers I have talked with lately, however, report business 
good and the outlook most encouraging. We are getting 
plenty of orders and at better prices than we ever were 
able to obtain before. As you know, the year has been a 
hard one for the White River Lumber Company. The loss 
of our saw mill by fire last June and the delay in getting 
machinery for the new mill put us back a great deal. How- 
ever, we are beginning the new year in much better condi- 
tion to take care of the trade than we ever were before 
and we hope to make up some of what we lost last year. 
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WHITE CEDAR POSTS a« vzzr 
AND SHINGLES. LARGE STOCK. 


Also Railway Ties, Timber, Piling, Telegraph and Telephone 
es. Write us for anything herein mentioned. 


SHINGLE MILLS AT Sault Ste. Marie, Spalding and Rex, Mich. 
CEDAR YARDS AT Cardigan Junction, near Minneapolis, Spald- 
ing, Mich., Sault Ste. Marie, Mich. 


We use the Telecode. 


Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN. 
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WCB Palmer. Chicago 











| Want Some Posts? 


We have large stock of 7 to 9-inch quar- 
ter round and 5, 6 and 7-inch half round 
Dosts, for prompt shipment. 


WHITE MARBLE LIME CO., 
Manistique, Mich. 








Rinwacore GHOIGE WHITE CEDAR SHINGLES 


Write for delivered prices on 200,000 feet of 
4-4 COMMON BASSWOOD. 
All Kinds of Northern Hardwood Lumber. 


WOLVERINE CEDAR & LUMBER CO., Menominee, Mich. 











Announcement! 


To the Trade: - 


We take this opportunity to announce to 
our friends and customers among the retail 
lumber dealers of the country that we have 
moved our headquarters from Janesville, Wis., 
where we have been for many years, to Minne- 
apolis, Minn., where we are now located at 
This will 


Our rap- 


suite 816-817 Lumber Exchange. 
hereafter be our main eastern office. 
idly increasing business has necessitated this 
change. 

We are now better prepared than ever to 
cater to the needs of the trade in everything 
in the line of WHITE CEDAR POSTS AND 
POLES. 

We also solicit orders for RED CEDAR 
SHINGLES and LUMBER and FIR LUMBER, 


which we furnish direct. from OUR OWN 
MILLS, in Washington. 

We extend a cordial invitation to all dealers 
in Minneapolis next week or at any future 


time to call on us and inspect our new home. 


Pendleton & Gilkey, 


816-817 Lumber Exchange, 


MINNEAPOLIS, MINN. 
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It won't cost. 


you a 

cent to test 
“RoyalWorcester 
Belting. 


We will send sample belt for test on 
your own machinery, absolutely free 
Puts you under no 
buy 
you decide for yourself that it is the 


of cost to you. 


obligation whatever to unless 


best and most economical belt for you 


to use. 


REMEMBER: Royal Worcester Belts—choic- 
est selection of hides tanned old-fashioned, 
pure oak process, cut not over 18 inches 
from center, nor more than 54 inches long. 
Guaranteed not to stretch, sag, or give 
trouble. 


GRATON & KNIGHT MFG. CO. 
Oak Leather Belt Makers, Worcester, Mass, 





“MUSCATINE 


“s:SH DOORS 
BLINDS 
i002 OF BIE TER 
IN GAR LOAD LOTS OR LESS 
AT LOWEST PRICES 
WRITE US FOR QUOTATIONS 


MUSCATINE SASHED@RK © 


MAKERS, OF (EVERYTHING IN‘ MILLWORK 


MUSCATINE. IOWA. 


THE ROCKWELL MFG, CO, 
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Substituting by the Wholesaler. 

A yard man writes on the above subject and treats it 
so well that extended use is made of his letter. He 
says his object is to call attention “to a custom pre- 
vailing among wholesalers who cater to the retail yard 
trade and who solicit orders for mixed carloads that is 
very detrimental to our interests, namely, the substi- 
tuting of different lengths and sizes from those ordered, 
and that, too, after accepting the order without modi- 
fication, reserve or condition, at the same time promis- 
ing to give our order careful and prompt attention.” 

This yard man gave an order as follows: 


eS Ee LES EL ET 2x4--18 
300 Pe SS ds, Ap Hae UGE ORION ere Ske Dees 2x4-—-16 
ee 28 can fa a piloreag ie a me a nena eee 2x4——14 
Be eS SLA se seen a REELS ore ROS 2x4—-12 


This material had been sold on contract, and on the 
acceptance of the order by the wholesaler the yard 
man -had promised his customers that he would have 
the stuff to deliver to them as soon as the wholesaler 
could get a car and the railroad deliver it. While 
awaiting the slow delivery of the latter the customers’ 
patience become well nigh exhausted, and finally when 
the car puts in appearance it was loaded as follows: 


er arrays tart sae ie 2x4—-18 

25 Pe cir ta + We ese he Fd 6 Re ee 2x4—- & 
Se cece Me es eb one eee Se 2x4—16 
I er res Sr eS Tee ee Oe 2x6—12 
Wd ns ws ark eeian ey sob pow oc Rier eee came MEE 2x4—14 

BP OR Sy thet ee ool in alo w etic wate ale cne te 2x4—10 
500 Laiot.g Gad 6 SES CUS Ae eee eee 2x4—12 
Now what? One customer comes in with three 


teams several miles after his 2x4—18s, and you will 
observe the number that he found. This customer’s 
carpenter has several jobs on hand and must have this 
material at onee or go elsewhere to work. His wife 
has her house set in order and is preparing to take 
care of the men; and they must get the house built 
before harvest begins. “Of course 1 am not at home,” 
says the yard man. “L am in hiding in the cyclone 
cellar with your old black cow until the storm passes. 
My man listens with all the grace at his command to 
the cusses heaped upon all concerned, Can you correct 
this?” 

No, I cannot correct it. Only the yard men them- 
selves can correct 1t. There are wholesale dealers who 
will fill orders in this foxy way whenever it is to their 
interest to do so; consequently when it is for the in- 
terest of the yard man to do so he should inform the 
shipper that the lumber is subject to his order. More 
than once yard men who have objected to these mud- 
dled orders have been told that they ought to be 
thankful to get anything! That is very consoling. 
One of the rules strictly observed by the best whole- 
sale dealers in any line is that the orders reaching 
them shall be faithfully filled. If they cannot be filled 
as given it is the plain duty of the wholesale dealer 
to consult the wishes of his customer in the matter. 
The highest grade wholesale men will consult the wishes 
of their customers in the matter. [ could name you 
a score of wholesale houses not one of which would 
think of taking such a liberty with an order as was 
taken with the one named above. They are the con- 
cerns, too, which stan@%it the top of the ladder. They 
hold their customers month after month and year after 
year. Hold them for what reason? Because they do 
not impose upon their confidence. 


Strong Document Required. 

Very often when we buy a yard we want the former 
owner to keep out of the lumber business. We being 
new men and he an old one, were it not for such 
an obligation he could start another yard, continue to 
sell to his acquaintances and old customers and our 
name would be Mud. 

There are times when we do not clinch the agree- 
ment of the man bought out to stay out of business as 
we should for our best interest. It is not unusual to 
draw up a statement to the effect that the man bought 
out shall not engage in the lumber business m that 
town in the next three or five years, as the case may 
be, but [ am. told that when the legality of such a 
document has been tested in court it has not generally 
held. Recently I was shown an agreement binding an 
ex-yard man to refrain from selling lumber for a 
term of years in a certain town, and the man in whose 
favor it was drawn told me that it was something of 
a job for an able lawyer to draw it up. It was 
constructed with reference to the decisions which have 
been rendered in the matter, thus avoiding the weak 
points. 

There is more to this subject than at first blush 
many may think there is. We will say that B has 
bought a yard in a certain town of A, the latter sign- 
ing the usual slipshod document agreeing to stay out 
of business for five years. Maybe before that time is 
up he will sneak in, by doing business under some other 
name than his own, or furnishing the money to run a 
yard. In several instances I have known this to be 
done, Along comes C and wants to buy the B yard. 
The location and prospect may be so good that a bonus 
of $5,000 is asked. If C is‘a caréful business man he 
will read the agreement given by A to B, and note 
that it has yet three years to run, He may also 








think that with B out of the way A may be less con- 
scientious in the matter, and possibly may open a 
yard. Then the ‘sale of the B yard to C may depend 
entirely on the character of the document given by 
A to B that A would stay out of business in that 
town for a term of years. He wants the same protec- 
tion for the remaining three years that B would 
have been entitled to had he remained in business. 

“There are men of whom I would never think of 
buying a yard unless they would bind themselves to stay 
out. of business,’ said a yard man whose success is 
acknowledged over a wide area, “for if any man can 
make an extra yard a success in a town it stands to 
reason that it is he who has a wide acquaintance. 
Some men I wouldn’t care for—let them start yards 
and be hanged to them—but I don’t want to buy out a 
wideawake dealer and then have him set up next door 
to me.” I have talked with several dealers on this 
subject and the opinion expressed above would not lack 
much of being the general one. 

Many of you have agreements of this nature, and 
I hope if. it should come to a test they would hold 
water; yet [ suppose not a majority of them would 
do so. If we have any more of them to draw up maybe 
we would better have a competent lawyer do it. Not 
every man who hangs out his shingle is such a lawyer, 
still there are able lawyers if only we have the sagacity 
to select them. An ounce of prevention in this direc- 
tion might be the means of saving a ton of trouble. 
The best way to get along with anything is to start 








“Thankful to get anything.” 


right. If after «a while it is found necessary to make 
au new start we look back upon wasted time and ef- 
fort. Crockett’s advice, “Be sure you are right and 
then go ahead,’ has the true ring. The trouble with 
so many of us, however, is that we do not know what 
the “right” is until sad experience has beaten it into 
our heads with a club. 
Pass It Along. 

Of course in this article I am not knocking anybody, 
but I really wish you would pass along a small share 
of the special information you have regarding the lum- 
ber trade. I hope you drank deeply to a resolution 
of that character January 1, and that you will keep 
it better than we keep the most of our New Year's 
resolutions, ’ 

It is no trouble to run something into this depart- 
ment that will bring responses from all over the 
country, but L want you to write to me on subjects 
which will benefit all of us. There was that dog 
story. My fingers and toes would not count the times 
| have heard from it. And some of these letters al- 
most made me weep when T[ learned in how light es- 
teem my word is held by, here and there, a villain in 
the lumber business. All kinds of imputations have 
been hurled at me. Drunk. Crazy. Foolish. Of 
course not in those exact words, but in a diplomatic 
way. Every word that I said about that dog, how- 
ever, Was as true as any gospel that ever was written. 
I will bet my farm against its value that the dog in 
question can accurately tell the time of day by a 
watch, tell a number that a man may write and cover 
with his hand, tell the age of a person, add, subtract, 
multiply and divide as correctly and as speedily as 
will the average man. I should not think myself much 
of a.fellow if I did not regard my word as good as 
that of President Roosevelt, or any other president, 
and President Roosevelt could tell you the same. story 
about this dog, as could thousands of as good citizens 
as either the president or myself. And now to these 
doubting Thomases who, instead of telling me what 
fine sheds they have, how they manage their collec- 
tions, or a hundred and one other things which, if 
passed along, would help the next fellow, inform me 
that when. it comes to a. dog, story Ananias couldn’t 
even begin to cut bait with me, my farm says the 
story is true. 

We should learn a lesson from every incident of our 
lives, and the one from these Jumbhermen who deny the 
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dog story comes almost without learning. He is, in- 
deed, a thoughtful and great man whose ‘self- stifficiency 
does not indicate that his know ledge limits the sum of 
knowledge. All parties and all creeds are founded on 
this theory. The democrat knows he is right, the-re- 
publican knows he is_ right and the  prohibi- 
tionist knows he is more than right. It ‘is 
just the same in matters religious. Each of 
the hundred and fifty of the old denominations in 
the United States has known for years and years that 
it, and it alone, was exactly rigit. Now the new comers 
are making the same claim. There is no question in 
the minds of the followers of Mrs. Eddy but that they 
are It. The Dowie apostles are also It. There is a 
sect that recently sprang up in Chicago, whose mem- 
bers scream and dance and make the towns in which 
they seek to worship so hideous that arrests are made, 
that is the latest and most emphatic It. 

Not long ago, of an evening, when going north on 
the Iowa Central, directly behind me sat a boy of per- 
haps 18 years of age who said he was a student at 
Penn college, an institution of learning conducted by 
the Quakers, at Oskaloosa, Iowa. This boy instructed 
us in a very learned manner. He knew to a nicety to 





“Could tell you the same story.” 


what extent the devil was manipulating Dowie, and 
other questions which would have puzzled Socrates 
were as clear as day to him. He had caught the It 


disease young. IL was as much interested in this young 
sprig’s explanations as I would have been had he been 
w centenarian, or, indeed, had he been a child just 
learning to talk. Beloved, the way it seems to me is 
that we should clasp hands all around, say that we are 
trying to do fairly well, but that we don’t know it all 
by a long shot. Paul said that the ways of the Al- 
mighty are past finding out, but in this regard Paul's 
word does not go for more than my dog story does. 
The world is full of people who are so wise in their 
ignorance that virtually they say that Paul didn’t know 
what he was talking about. 

The point is, that for the next month [ wish the 
yard men would tell me something besides how little 
| know about dogs. ‘There are those who learn from 
this department. A letter has just been received from 
N. O. Waymire, Kansas, which pays a tribute to the 
educational character of the Realm of the Retailer. 
He says he has been engaged in the lumber business a 
little more than three years, has taken the LUMBERMAN 
from the start, and has read this department with so 
much profit that he now thinks he knows a shed from 
a vacant lot, and is satisfied that at sight he could 
distinguish my old black cow from a bust of Pallas— 
«a kind of bust they have down in Kansas, I suppose. 
Let’s put shoulder to shoulder and try to learn more 
about the retail business than we did last year. There 
is a sight of knowledge connected with it that no one 
man has ever dug up. It astonishes me nearly every 
day that it has so many ramifications. And in this 
respect it increases all the time. Some of the men who 
were pioneers in the trade, became rich and retired if 
now suddenly called upon to conduct a yard business, 
with the competition that is nearly everywhere present, 
and with the increased number of kinds of woods 
which it is necessary to handle, would be like a vessel 
in a storm without a rudder or sails, I imagine. 

More Than a Lumberman Necessary. 

Men who would’ have failed in any other line of 
merchandising have succeeded in selling lumber. This 
is for two reasons: First, there is little depreciation 
in a stock of lumber and, secondly, these men wlio 
were not merchants did not have to compete with mer- 
chants. Many of us can get along fairly well when 
there is no opposition. If all we have to do is to set 
prices and measure out the lumber we can do it suc- 
cessfully, but the minute the conditions change that 
minute we are brought face to face with another state 
of affairs. In a growing western town the first dealer 
was a@ man who had learned the business as foreman 
in a northern Iowa yard. He was an industrious, honest 
fellow, ‘but knew little besides lumber.’ The ways of 
the commercial world were as a sealed book to him. 
He could conduct an office about as well as though he 
were a wooden man. Bookkeeping was to him a knot 


of entanglements which always worried his brain when- 
ever he wrestled with it, which was not often. Occa- 
sionally we find a yard man who attempts to do a 
maximum amount of trade with a minimum amount 
of bookkeeping, and this was one of them. For a few 
years things went swimmingly. There was no competi- 
tion, and with his loose methods the, man made some 
money. 

We all know of course that there are more than a 
thousand pair of eyes constantly on the lookout for 
yards. A pair of these eyes fell upon this town and 
as a result another yard went in. Then the first yard 
man on the ground found it was a different proposition. 
The new comer was a man who had been trained in 
both yard and oflice. ‘The old man was not a student 
of the Declaration of Independence, therefore he did 
not think that the new man had any right to locate 
in that town. He (the old man) came ‘there several 
years ago, therefore, By Gosh! he was going to stay, 
which from the first no one said he should not. His 
idea of staying was to fight the new man out. It was 
the survival of the fittest with him, and so he went 
at it. He clinched with the new man and figuratively 
they rolled over the ground. You know what a chance, 


as a rule, ignorance stands with knowledge. Slowly 
but surely the new man got the better of it. The 
new man knew not only how to handle lumber but he 


knew how to buy to the best advantage, and how to 
make customers and to keep them. I have been into 
the offices of both of these yards and there is a wide 
margin of difference between them. ‘The office of‘ the 
old man is such a one as you would guess that a 
rather uncouth individual, whose limit of vision had 
been confined to a lumber yard, might keep. The win- 
dows and floors were dirty, and from the general ap- 
pearance of it one might think it was an adjunct of 
a junk yard. The other oflice was clean and comfort- 
able, more like an office that would represent a place 
which in a few years had sprung from a little prairie 
burg to a town which sent boys and girls to college, 
supported a lecture course and paid a piano tuner 
for putting in shape a dozen instruments every time 
he came that way. The old yard man was not of a 
makeup to understand that he must keep pace with 
the town. The town was progressing; he was standing 
still, leaving a hole that the new comer thought he 
could profitably fill, and which he did so fill. The 
fight was kept up for a while and precisely as you 
might imagine it might end it did end. Knowledge, 
courtesy and discipline won, and now the old dealer 
of the town is playing second fiddle and not playing it 
very hard either. 

In a less marked way, perhaps, this change is going 
on over a large area of country. Especially does this 
hold true in sections of the Dakotas. It has been 
thought that out there anybody could run a lumber 
yard, and as a consequence inexperienced men in every- 
thing except handling lumber in yard went there and 
engaged in the calling. As the country has grown 
room has been made for more yards, and these dealers 
who in the most of cases got along first rate are now 
having competition of a character they are unable to 
meet successfully, A large number of line yards have 











“Face to face with another state of affairs.” 


gone into those states and, as we know, there is 
“business” back of the line yards. The individual 


yard owner may cuss them, and all that, but they are 
business to the brim. 

We may lay it down as a general proposition that the 
poor business man succeeds only where there is not 
able competition. What show have you an idea a 
lumberman unacquainted with business methods would 
stand in Chicago, Cleveland, Buffalo? No show at all. 
He would sink as though he were in water with lead 
tied to his neck. In proportion to the size of the 
place the same rule holds good everywhere. 

When I think of the list of the successful yard 
men of the country I cannot recall one but who knows 
more than simply how to handle lumber. To a man 
they are business. men as well as lumber handlers. The 
majority of them are educated. They are all around 
men, knowing the world as well as the Jumber yard, 
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QUARTERED 14.1% 
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Pittsburg Headquarters for Dry Hardwoods. 
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Mixed cars from Cleveland Yard. 
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They have tact in handling people. We rarely hear 
this expression except in connection with a man who has 
others under his control, but it may as well be ap- 
plied to the tradesman who controls the public to the 
extent that he wins its trade. For the tradesman 
needs tact. Human nature is one of the forces with 
which he has to deal. The more successfully he 
caters to this human nature and pleases it the larger 
the volume of his trade. The most of us are eager 
to be made much of and pleased, and we do not forget 
the man who does it. Hence, you see, when it comes 
to the last analysis the lumberman who is a good 
business man, and a gentleman, will gradually suc- 
ceed the others. 
Remembering Countenances. < 
A lady who keeps the books for a yard man who 
does a large business was recently saying to me that 
often she was embarrassed owing to her inability to 
call by name the customers who came in to pay their 
bills. This is a disadvantage under which many labor 
—and surely a disadvantage it is. The politician who 
is placed in contact with the public teat by the votes 
of his constituents regards it as of importance to be 
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able to call by name the men whose votes he wants. 
Many of the leading politicians have had great ability 
in this respect. Blaine rarely forgot a face or name, 
it has been said. We hear the remark that this trait 
can be cultivated. I doubt it, except it may be assisted 
by the strengthening of the memory. It partakes more 
of the character of a special talent, and I imagine that 
Blaine did not possess it to a remarkable degree be- 
cause his business was politics. Had he been a minis- 
ter, merchant, physician, his ability to call by name 
the people he had previously met would have been as 
marked. 

This inability to call people by name bothers me not 
a little. Constantly I am meeting new faces in the 
lumber trade; then when the round up is made at the 
conventions and I am unable to reel off the names of 
the hundreds of men whom I had previously met no 
doubt they look askance at my big diamond and gay 
tie and think that a big rock ought to be laid on my 
head to keep it down to earth where the rest of them 
are. My sensitive nature is often alive to this unex- 
pressed criticism and I wish that I could be better 
understood. That is the way it goes; I believe the 
most of us are a little better than ‘our neighbors think 
we are. Anyhow, we are as good as they are as a 
rule. 

Don’t you know the refrain of every series of love 
letters that has been written since the time when our 
beloved foreparents basked among the flowers and 
fruit in the garden? It is that about being “forgot- 
ten.” Somebody was fearful that somebody would 
forget him or her. No doubt every one of us coarse 
creatures assured the then angelic being that we never 
should forget her, and haven’t thought of her since we 
saw the girl we liked better. It was just so with the 
young ladies. They were not going to forget us. One 
of them told me that she should remember me as long 
as she lived, and when twenty-five years later we met 
she had to recall to mind that any such fellow ever 
did live. What innocent liars we all are in our callow 
days. I feel sure that I received an express wagon 
load of letters. in which was written, “Don’t forget 
me,” “don’t forget me;” in response I said, “I won’t,” 
“T won’t,” and now I have to think hard to remember 
who wrote the letters. 

This is the same principle that figures in this desire 
to be able to call our customers by name. If Hans 
Switchback favors us by buying his house or barn bill 
of us, and in thirty days comes in with the money with 
which to settle the bill in his pocket, and before we 
look up his name in the ledger we softly remark 
“L-e-t-s s-e-e, w-h-a-t i-s t-h-e n-a-m-e?” Switchback’s 
heart is broken. We always think we are doing a favor 


to the man with whom we deal, and here Switchback 
bought his bill of us and we don’t even recognize him! 
There is more truth than poetry in that statement. I 
will guarantee that if you and I had been buying lum- 
ber of one of the northwestern barons, had met him 
from once to a half dozen times, and then when we 





should go into his office in Minneapolis he should ask 
us who we are we would think that hé was near sighted, 
high headed, or had some other abnormal defect. As 
we regard others so others will regard us. 


Winter Stocking. oi 

A. A. Moore, of Marshalltown, Iowa, easily ranks 
among the ablest retail lumbermen of the country. 
Ask the well informed who is the best posted man on 
the lien law in Iowa and the answer will be, “Al 
Moore.” And this, too, in the face of the fact that 
Iowa has her full complement of good lawyers. From 
my first acquaintance with Mr. Moore I have maintained 
that he should have been a lawyer, but fate didn’t push 
him in that direction, and undoubtedly this thing that 
we sometimes call fate knew more about it than we do. 

Before seeing him the other day the last time I heard 
from Mr. Moore was a long letter received from him, 
written somewhere up in the vicinity of the midnight 
sun. For three years in succession he has been abroad 
and during that time has seen the most of the civilized 
world, and some of it that is not so thoroughly civil- 
ized. He expressed a desire to get back into China 
and Japan, and it wouldn’t surprise me any time in the 
spring to receive a note saying, “Met, I am off again. 
Take good care of the old black cow and come and 
dine with me when I return.” Mrs. Moore accompa- 
nies her husband on all his travels. 

Mr. Moore tells me that the hospital that by com- 
petent authority is said to be the finest in the world 
is supported by the sultan’s private purse in Constan- 
tinople, and if in that city an American citizen is 
taken sick if he will present a note of identification 
in the way of a letter from the American minister he 
will be admitted to this hospital and partake of all 
its magnificent advantages, free, there being a depart- 
ment with sixteen beds for this purpose. That little 
story changed my feelings toward the sultan. Hereto- 
fore, when I have read in the newspapers how the 
man of the jumbo harem refused to pay the debts it was 
said he owned the other nations, and how these other 
nations had drawn their war ships up in front of the 
sultan’s property and told him that unless he shelled 
out they would shell him, I have almost felt that I 
wouldn’t care if they shot his big nose off. But you 
have noticed that he has not always paid, neither have 
they shot his nose off. We don’t find everything out 
by reading the newspapers, and maybe the reason this 
Turk has preserved his nose is that he is a fellow 
of good qualities. Any ruler who will treat a sick 
citizen of the United States like that has my hand, 
and I should feel sorry to hear he was made a target 
because he neglected to pay a little debt. 

I have seen no other sheds this winter so well filled 
with lumber as are Mr. Moore’s. “A man cannot stop 
buying lumber because it is high,” said he. “I want a 
complete stock for my spring trade, and when that 
time comes I cannot afford to be to the trouble to look 
up the lumber I want. Lumber may go lower—I am 
inclined to think it will by the first of July—but 
that will not help me out for I shall want this stock 
before that time.” 

I know many a dealer who has not acted on this 
principle, and as a consequence they will have to hus- 
tle for stock before they can sell bills in the spring. 











“Never should forget her.” 


One dealer said he has only “a pinch” on hand, yet 
he is a man whose sales are large. I can’t help it, 
though. Individually, if I were in the shoes of these 
men whose foundations are well nigh bare I should 
have provided for a stock before now. I don’t think 
I am much of a ghost, but you may call me a ghost if 
these yard men do not have to hustle for lumber next 
spring. “Moreover,” said Mr. Moore, “I do not want 
a large amount of lumber coming in when we are 
busy in the spring. I can take care of it better when 
trade is slack.” I hung around the place nearly the 
whole of a forenoon, but I did not observe that trade 
was very slack. 

The flames of competition are not quenched in Mar- 
shalltown. They may not be burning as fiercely as a 
couple of years ago, but they are still so hot that if 
I were doing business there I should expect them to 
burn my wings off close to my body. This fight has 
been going on for a long time. There have been 
changes and changes, Mr. Moore being the only yard 
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man still in business who was here only a few years 
ago when I struck Iowa turf. During that time the 
Frudden yard went to Paul, then to Lamb, then to the 
Irving Lumber Company, and the day before I was in 
Marshalltown it changed hands again, this time being 
purchased by an Osage man—probably James A. Smith, 
1 was told. The Harper yard which was purchased 
by Line Yard Mineah is now in charge of J. H. Mineah. 
a cousin. ! once heard Mr. Mineah remark that 
if he had not thought there would have been a settle- 
ment of affairs in Marshalltown he would have kept 
out. Others have bought there in anticipation of sweet 
peace, when in fact sweet peace was not hovering over 
that section of the country. This has been a splendid 
point for consumption, but should peace be declared, 
tomorrow the water which would have made the wheel 
go round is about now entering the Atlantic ocean, 
for if all reports be true the town is not what it was. 
There has been enough lumber sold here to have made 
the yard men rich if only they would have had it that 





“Not hovering over that section.’ 


way. How much devil to the square inch, with its 
long train of dismal and destroying consequences, a 
dealer can raise when he is built that way. 

Manager Mary Kreutzer, of Kreutzer & Wasem, re- 
ports that the planing mill has done a good business, 
having shut down only a week, at the holidays. This 
running of planing mills through the year has grown 
to be a steady thing. Not many years ago the average 
mill was closed down half the winter or more. Miss 
Kreutzer has taken a great fancy to redwood, having 
furnished it for counters and other fixtures. For these 
purposes she is disposed to regard it as one of the 
coming woods. 

While in town I met H. F. Hecker, who at one time 
was manager of the yard noted above as having changed 
hands so many times. Mr. Hecker is now auditor for 
the new yards of the’ Atlas Elevator Company, a con- 
cern that inf connection with elevators is establishing 
a line of yards in South Dakota, principally. There 
are fifteen yards in and it is the intention not to stop 
short of twice that number. 


The Man Who Delivers. 

When going from the depot to the hotel after dark, 
in Eldora, I saw Harry Phillips enter a tailor shop, and 
in a minute thereafter C. E. Greef came in, which is 
significant as indicating how faultlessly these gentle- 
men will be attired at the coming conventions. 

So far as I know Mr. Greef is the champion delivery 
advocate of the world. Ordinarily the yard man deliv- 
ers when he is obliged to; Mr. Greef delivers for the 
reason that he thinks it is the up to date business way 
of doing. Elsewhere I never have seen lumber delivered 
in a one yard town, yet Mr. Greef has yards in two 
one yard towns, one of 1,000 inhabitants and the other 
less than 800, in both of which he delivers free. He 
declares it is an imposition on the lumber buying pub- 
lic not to deliver. He wants to know why in this re- 
spect the lumberman should be less generous than the 
grocer, the clothier, the dry goods man. Of course it 
is money in our pockets to deliver no more than we are 
obliged to, but I never have heard an argument that 
would successfully controvert the position taken by Mr. 


Greef, 
73 . 
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WITH THE COMPLIMENTS OF THE SEASON. 
Possibly as reflex action of the feeling of prosperity 
that pervaded the commercial atmosphere throughout 
1902, the annual output of calendars and other evi- 
dences of good will began for the current .season earlier 
in the late fall or early winter than is usual. The dis- 
tribution of these serves several purposes; in most 
cases, to state the fact bluntly and without pretense, 
their primary purpose when sent out by business con- 
cerns is to express “a lively sense of favors to come,” 
and in this respect they are more or less successful— 
with, as will be conceded by the thoughtful, the accent 
on the less. Dismissing their purely commercial utili- 
tarian purpose, they are also, whether intentionally so 
or not, graceful reminders of their senders, conveying 
expressions of good will, and as such may be accepted, 
without caustic criticism or unpleasant probing into 
other purpose of their raison d’etre. 
Taken as a whole, the class of this season’s remind- 


ers with which the AMERICAN LUMBERMAN’S mail has 
at times almost been swamped since early in November 
last mark a step in advance educationally; the calen- 
dars are of a higher grade artistically than before, evi- 
dencing a better mechanical skill and a higher artis- 
tie sense, and the pocketbooks, thermometers, paper 
knives and the like are of better material and better 
finish, demonstrating prosperity in their senders. It 
must be conceded by even the captiously critical that 
they all serve in more or less degree a useful purpose, 
and so their recipients are grateful, among such re- 
cipients, in a wholesale way, being the AMERICAN LtUm- 
BERMAN, which voices its appreciation of some of the 
more notable of this class of gifts by enumerating some 
of them, beginning with the calendars, 

United Lumber Company. Springfield, Mass. Study in 


colors of a fashionably attired young lady consulting a 
typical old time southern “mammy”; “A Sage Adviser.” 

P. M. Frampton, hardwood lumber, Sharon, Pa. One of 
J. G. Brown's familiar studies, in color, of street boys; 
“Heels Over Head.” Excellently drawn and finished. 

A. F. Bartlett & Co., saw mill machinery, Saginaw, Mich. 
Reproduction of exquisite study in colors by Gay; “Novem- 
ber Day in Old Virginia.” 

The True & True Company. Chicago. manufacturer of 
doors, windows, molding ete. Twelve of the famous car- 
toons that illustrate the celebrated True doors; reproduced 
from advertisements of the True & True Company in the 
AMERICAN LUMBERMAN. 

Collins Lumber Company, wholesale lumber, Charleston, 
W. Va. Photographie reproduction of two men and a 
boy seated on a park bench, holding manikins; “Chums and 
Dolls.” 

Stewart Lumber Company, wholesale lumber, Sharon, Pa. 
Clay modeling background accessory to exquisite photo- 
graph of woodland scene. 

E. Doddington & Co., manufacturers of builders’ mill 
work, Columbus. Ohio. Colored lithograph of half length 
female figure; ‘‘Meditation.” 

Standard Lumber Company, 
N. Y Halftone of seminude 


hardwood lumber, 
female figure, 


Buffalo, 
exceptionally 
artistic; “Carnations.’ 

Robert (. Lippincott, wholesale lumber, Philadelphia, Pa. 
Embossed announcement in red, white and gold over large, 
unusually legible calendar. 

Sabine Tram Company, Deweyville, Tex., and Beaumont, 
Tex. Large birdseye view of the Deweyville (Tex.) plant of 
the company, surmounting calendar in large figures. 


Booth-Keely Lumber Company, manufacturer of Oregon 
pine, cedar and hemlock. with mills at Saginaw, Coburg. 
Wendling, Springfield, and Harrisburg, Ore. Announcement 
of the company on background of olive green in artistic con- 
trast to colored study of elderly man reading a bible; ‘The 
Evening Chapter.” 

Bright & Brewster, rough and dressed 
W. Va. Large, well finished 
Jackson’s home near Weston. 


Robinson Land & Lumber Company, yellow pine’ lumber 
and timber, Chicora, Miss. Marine scene in colors, in gilt 
frame; “A Brig Outward Bound.” 

Stewart, Lewis & Taylor, “lumber,” Rayne, La. Humorous 
and faithful photograph of two small colored field workers 
asleep in a field of cotton; ““The Industrial South.” 

McClure, Zimber Company, manufacturer, wholesaler and 
retailer of hardwoods, Detroit, Mich. One of the most pre- 
tentious publications; four large photographs of Joseph 
Jefferson, Maud Adams, Maxine Elliott and Julia Marlowe, 
in their favorite respective roles. 

H. M. Gardiner, insurance, Association building, Chicago. 
French soldier at rest on battle field; “Camp Fire Rev- 
eries ;’’ unusually good in design and coloring. 

P. M. Shaw, Jr., & Co., Duluth, Minn., wholesalers and 
manufacturers of northern wood products. Reproduction in 
colors of Albert Lynch's “Therese,” an unusually artistic ef- 
fort. 

Crowell & Spencer Lumber Company, Limited, Long Leaf, 
La., manufacturer of “the best lumber on earth.” Large 
lithograph in colors of two little southern darkies in holi- 
day attire; artistically humorous. 

W. E. Hall Lumber Company, Port Arthur, Tex. Large, 
embossed medallion in white on dark green plaque of head 
of Benjamin Franklin. One of the most superb publications 
of the season. 

J. F. Quigley Lumber Company, hardwood lumber, Grand 
Rapids, Mich. Field scene in colors of hunting dogs; 
“Wheeled to a Point.” 

American Lumber & Manufacturing Company, Pittsburg, 
“Everything in Lumber.” A novelty and a most artistic 
one, composed of an artist's palatte in the natural wood, 
bearing on one side the primary colors and in the central 
top a fanciful portrait of a young lady of the colonial 
period, with small but notably legible calendar and un- 
obstrusive announcement of the American Lumber & Manu- 
facturing Company. 

J. C. Moorhead & Son, Kittaning, Pa., manufacturers of 
oak lumber, bridge timbers, posts, ties ete. Monotone picture 
of beautiful child holding impatient puppy in front of table 
covered with food; “Wait a Bit.” 

O'Neill Manufacturing Company, yellow pine lumber, 
sash, doors ete., Rome, Ga. Colored head and bust of a 
blond beauty in simple attire; an exceptionally attractive 
calendar. 


S. W. Means Lumber Company, lumber and mill work, East 
Pittsburg, Pa. Colored study in animal life, admirably con- 
ceived and finished; ‘President McKinley’s Favorite Team.” 


R. L. Hamilton. longleaf yellow pine lumber, Wesson, 
Miss. Albert Lynch's idealized portrait, “Helene,” in colors. 

Bunyan & Evans, lumber, building material etc., Ham- 
mond, Ill. Monotone halftone of an “Old Kentucky Home,” 
with announcement of the firm, the whole a notably neat 
calendar. 

Little Folk River Lumber Company. manufacturer, 
Manawa, Wis. Spirited head of a horse, after George Ford 
Morris; “Bred in the Purple.” 


MeMillan Company, wholesaler of lumber, lath, shingles 
ete., Pittsburg, Pa. Impressionist allegorical figure of “A 
Zephyr,” after G. R. Garse, jr., N. A. 

A. Roberson & Son, lumber, doors, blinds, mill work ete., 
Binghamton, N. Y. Birdseye view of the great plant of 
Roberson & Son, showing large yard stocks and shipping 
facilities. 

H. F. Bright, wholesale and retail lumber, Ashland, Pa. 
Lynch's study “Therese,” previously noted, surmounting 
large, clear calendar. 

John L. Hall, manufacturer, Williamsport, Pa. Birdseye 
view in colors of the Hall mills at Curry Run, Pa.; daily 
capacity, 100,000 feet. 

Farrar Lumber Company, general lumber and 
material, Dalton, Ga. Large head and bust 
beauty, one of the most attractive of this class. 

0. G. Gardner, hardwood lumber, timbers etc., Mercer, 
Tenn. Spirited team attached to equipage with passengers 
of the smart set. Good poster effect. 


lumber, Weston, 
photograph of “Stonewall” 
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ur New Mill 


AT FLORALA, ALA. 








is now running, cutting 
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LONG LEAF 
YELLOW 
PINE 


OF THE FINEST QUALITY. 
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We especially solicit orders 
for high class CAR SILLS 
and DECKING, and Heavy 
Construction Timbers. Our 
operations embrace the en- 
tire lumber sections of the 
country. 
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WE USE THE TELECODE. 


American Lumber & 
Man’f’g Co. 


(Incorporated) 


PITTSBURG, PA., 
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WHITE PINE AND 
NORTH CAROLINA 
PINE LUMBER, 
LATH AND SHINGLES 
AT WHOLESALE, 
EUGENE B. NETTLETON 


616 Harrison Bidg., PHILADELPHIA, PA. 























ANDERSON GIVIN, 


WHOLESALE LUMBER, 


HEMLOCK, 
843 REAL ESTATE TRUST BLDG. WHITE PINE, 
YELLOW PINE, 
Broad & Chesteut PHILADELPHIA. | NoRTH CAROLINA PINE. 
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Lumber, 
Shingles = 
Lath. 


We have every facility for shipping your 
orders immediately on receipt, 


C. A. Paltzer Lumber Co. 


Office and Yard, Archer Ave. & Quarry St, CHICAGO. 
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MICHIGAN WHITE PINE SHINGLES ; 


AND WHITE CEDAR.... 


HEMLOCK LUMBER AND 
CEDAR FENCE POSTS. 


Winchester & Daniels, 
GRAND RAPIDS, MICH. 
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A large and complete stock of 


Michigan Cork Pine Lumber 


Inquiries for straight or 
mixed cars desired. 


E. B. FOSS & CO. 


Bay City, Mich. 





What's the use 


Experimenting? Send 
Your Orders to us. 


We have been studying trade 
conditions for many years, and 
are familiar with its demands. 





We are Manufacturers of 


LUMBER, LATH 
AND SHINGLES 


THAT FILES THE BILL. 


Alexander Stewart Lumber Co. 
WAUSAU, WISCONSIN. 


il E. Wood Lumber Co. 


rWILLS AT WOODBORO, WIS. 
WISCONSIN PINE 
LUMBER. 
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Chicago. 


WE USE THE TELECODE, 


Main Office 
Room 1214, 135 Acams St. 
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ON THE UPPER MISSISSIPPI. 


THE MINNEAPOLIS LUMBER CENTER. 


MINNEAPOLIS, MINN., Jan. 6.—The lumber trade in 
the northwest is experiencing the dullest week of the 
year as far as actual transactions go. Next week the 
retailers of the northwest will gather here in their 
annual convention, which will be the signal for buy- 
ing to begin for the spring trade. Until that time 
little is doing, and manufacturers and wholesalers are 
busy as nailers making inventories and preparing the 
decks for action. 

Manufacturers in this territory are sending out the 
new lists of January 1 to their customers. It is be- 
lieved that for the coming year lists will be more 
closely lived up to. At least this is true of dimension. 
Half a dozen members of the association have sent out 
individual lists with dimension marked up 50 cents a 
thousand, but the actual market remains the same. 

December Receipts and Shipments. 

December receipts of lumber at Minneapolis were 
only slightly under the November figures and were 
greatly in excess of the receipts for December, 1901. 
Shipments were much lower. A comparative state- 
ment follows: 





Receipts. 
14,272,000 
14,720,000 
11,008,000 

Settled in Its New Home. 
The new Menz-Hill Lumber Company has opened 
its offices in the Lumber Exchange, equipped with all 
the best facilities for reaching the trade. Mr. Dulaney 
arrived January 1 and took hold. Mr. Hill has also 
left his former connection and is now in northern 
Wisconsin looking out for stocks of white pine and 
cedar. Mr. Menz will be relieved from his desk in 
the offices of the H. B. Waite Lumber Company on 
Saturday and will then devote his entire time to the 
new venture. Following the retailers’ convention he 
will make a trip to the west coast, to close up deals 
with several prospective connections. The new com- 
pany starts in with the brightest prospects and with 
the good wishes of the great many friends of the three 
energetic imcorporators. 


Shipments. 
19,584,000 
31,808,000 
28,400,000 


December, 1908... oc. vccceswces 


A Manufacturer of Washington Spruce. 

Charles H. Jones, of the North Western Lumber 
Company, Hoquiam, Wash., was in Minneapolis on 
Monday, accompanied by Mrs, Jones. They have been 
at’ their old home at Menominee, Mich., and other 
eastern points for the past two months and were on 
their way to the Pacific coast. While in Minneapolis 
Mr. Jones met the company’s eastern representative, 
Kk. O. MeGlauflin, whose home is at Anoka, Minn., and 
who covers Wisconsin and the Mississippi valley for 
the company. Mr. McGlauflin expects to go to the 
Pacific coast in a few days to look over the situation 
at the mill before returning for another year’s campaign 
with the trade. 

The North Western Lumber Company makes a spe- 
cialty of spruce lumber for eastern factory purposes. 
Its mill at Hoquiam is one of the largest on the Pacific 
coast and it cuts the celebrated Grays Harbor spruce. 
Mr. Jones, who is also heavily interested in the St. 
Paul & Tacoma Lumber Company, of Tacoma, Wash., 
being one of its founders, speaks very encouragingly 
of the lumber situation on the Pacifie coast. He says 
the conditions there are better now than they ever 
have been and he looks for 1903 to be a banner year 
in the west coast lumber business. 


Minor Mention. 

A. C, Steuernagel, until lately city salesman for the 
City Sash & Door Company, of Minneapolis, has gone 
with the Muscatine Sash & Door Company and will 
represent it on the road the coming season. 

Charles H. Ross, of the H. W. Ross Lumber Company, 
Sioux Falls, 8. D., president of the Northwestern Lum- 
bermen’s Association, spent the holidays with his  pa- 
rents in Minneapolis. 

The directors of the Ricker & Bratnober Lumber 
Company at their annual meeting held in Waterloo, 
Iowa, decided to move the general office of the company, 
which is a prominent Towa line yard concern, to Minne- 
apolis. W. M. Stewart will act as manager for the 
Iowa yards, while B. lL. Willis will remove from Web- 
ster City to Minneapolis and look after the company’s 
interests here. 

The Backus-Brooks Lumber Company has bought a 
large tract of timber in the Rainy river district of 
northern Minnesota from Frank Sheldon, of Duluth. 
The price paid was $79,642. The tract adjoins other 
valuable holdings of the Backus-Brooks people, who ex- 
pect to build a mill there in a few years. 

W. H. Plummer, of San Francisco, with the west 
coast timber land firm of Francis R. Wardle & Co., 
visited Minneapolis last week. His company deals 
largely in redwood and the white and sugar pine of 
California, 

O. L. Langworthy, president of the Langworthy 
Lumber Company, Courtenay, N. D., was a visitor here 
today. 

Among retailers visiting in Minneapolis last week 
were Robert Burns, of Mitchell, S. D., and Charles 
McGregor, of McGregor Bros., Granite Falls, Minn. 

L. C. McCoy, who represents the Curtis & Yale 
Company in western Minnesota and North Dakota, 
spent New Year’s day at his old home at Clinton, 
Iowa, returning to Minneapolis the first of the week. 

Pendleton & Gilkey have this week moved into their 
new offices, 816-17 Lumber Exchange. The offices have 


been newly decorated and present a very attractive 
appearance. Mr. Gilkey has now become a resident of 
Minneapolis and in the firm’s new quarters in the 
Lumber Exchange will be pleased to meet his friends 
in the trade who will be in Minneapolis next week and 
at all times in the future. E. S. Mcllrov. whe 

from their Everett (Wash.) office to take charge of 
the sales department at Minneapolis, is expected to 
reach Minneapolis Wednesday or Thursday of this 
week, 

Col. C. W. Griggs, president of the St. Paul & 
Tacoma Lumber Company, Tacoma, Wash., who has 
been visiting at his former home in St. Paul and look- 
ing after his business interests in this section of the 
country for the past two weeks, spent Tuesday in Min- 
neapolis. 

Among the retail dealers in Minneapolis the first 
of this week were John Dower, of the Dower Lumber 
Company, Wadena, Minn., and Cap Wackman, of Reed 
& Wackman, Detroit, Minn. 

John G. Ballard, of the Trimble Lumber Company, 
Fargo, N. D., was in Minneapolis Tuesday. 

A. B. Carson, otherwise known as “Kit” Carson 
among the lumber traveling fraternity, has been in Min- 
neapolis this week. Mr. Carson will this year represent 
the Scanlon-Gipson Lumber Company, of Minneapolis. 
on the road in southern Wisconsin and northern IIli- 
nois, making his headquarters and his home in Janes- 
ville, Wis. He will handle chiefly in this territory the 
stock of the Brooks-Scanlon Lumber Company’s mill at 
Seanlon, Minn. In order to familiarize himself with the 
stock he left Tuesday night for the mill at Scanlon: to 
remain a few days. Mr. Carson is one of the old Wis- 
consin salesmen, having been with the Alexander Stew- 
art Lumber Company at Wausau, Wis., on the road for 
seven years, and the past two years has been with 
Pendleton & Gilkey at Janesville, Wis. He has marked 
ability as a salesman, is popular with the trade and 
will prove a valuable man for the Scanlon-Gipson Lum- 
ber Company. 





A COMPANY WITH COMPREHENSIVE PUR- 
POSES. 


STILLWATER, MINN., Jan. 6.—David Tozer, one of the 
wealthiest and oldest lumbermen and loggers on the 
St. Croix river, has committed his affairs in that line 
to a corporation to be known as the David Tozer Com- 
pany. The capital stock is $300,000 and the indebted- 
ness is limited to $50,000. In addition to mill inter- 
ests in this city Mr. Tozer has timber lands on the St. 
Croix and a few years ago made heavy investments in 
timber lands in the Pacific northwest, more particularly 
in the Puget sound country. The first board of direc- 
tors is made up of David Tozer; his son, Fred M. 
Tozer; his two daughters, Julia A. and Olive M. Tozer, 
together with D. J. McCuish, his confidential secre- 
tary. The principal office will be in Stillwater, but 
other branch offices may be maintained in other states 
or territories. The first annual meeting will be held 
the first Monday in May but the corporate existence be- 
gan January 8. 

The declared purposes of the corporation are: 


to cut, bank and drive logs and other timber: to manu- 
facture, purchase or otherwise acquire logs, lumber, goods. 
merchandise, bonds, stocks and personal property of every 
class; to purchase or otherwise acquire lands, timber, mines, 
mineral, ore, stone and all classes of real estate and prop 
erty of any and every kind whatsoever; and to hold, own, 
improve, rent, sell or otherwise dispose of, trade in and 
deal with the same; to borrow and loan money and to buy 
and sell commercial and other paper, bonds, stocks and 
securities; and to vote all stock owned by this corporation : 
to acquire and undertake the good will, property rights. 
assets and liabilities of any person, firm, association or 
corporation, and to pay for the same in cash, stock or bonds 
of this corporation or otherwise: to enter into, make, per 
form and carry out contracts of every kind and for any 
lawful purpose with any person, firm, association or cor- 
poration, and to conduct business in any of the states, 
territories, colonies or dependencies of the United States. 
and in any and all foreign countries, and to have one or 
more offices therein, and therein to hold, purchase, mort- 
gage and convey real and personal property without limit 
as to amount, subject to local laws, and in general to 
carry on any other business in connection with the fore- 
going, whether manufacturing, logging, mining, transporta- 
tion or otherwise, and to exercise all the powers conferred 
by the laws of the state of Minnesota upon corporations 
formed under the act referred to. 





THE BLACK RIVER DISTRICT. 


LA Crosse, Wis., Jan. 6.—The temperature is around 
the zero mark. Sleighing is only fair but the founda 
tion is good and a few inches of snow would make it 
better than at any former time this season. The ice 
on the Mississippi is solid and the ice men are harvest- 
ing what promises to be a large crop. Trade at this 
season is always quiet and most of the lumbermen are 
invoicing and getting ready for next season’s work. 

It is more than probable that this will be the last 
season for saw mills at this point except a couple of 
small mills that may run perhaps two years. No logs 
are being put into Black river this season except a 
couple of million feet being put in by farmers. In all 
there will be from 25,000,000 to 30,000,000 feet to run 
from in the spring and more than half of them are now 
within easy reach of the boom. With a fair drive in 
the spring an early clean up may be expected. 

John D. Young left on Sunday for Lake Superior, 
to be absent several weeks. His concern has a mill on 


Brule river that is now sawing and he will oversee the 
sawing. 

R. M. Hixon, who moved to McCloud, Cal., last sum- 
mer when the Hixon Estate and other acquired large 
holdings there, is at home but expects to return to 
California the last of this month. 

Ear] Pooler, of the C, H, Nichols Lumber Company, 
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who is now located at Seattle, Wash., is spending a 
couple of weeks in La Crosse. 

The H. A. Salzer Lumber Company, of this city, sold 
last week to H. N. and Theodore Withee 2,700 acres of 
timber land in Lane county, Oregon, on the Mackenzie 
river, for $27,000. The Withees now have large hold- 
ings in that locality. 

W. W. Cargill left on Sunday evening for Pine Bluff, 
Ark., to spend a“couple of weeks looking after his 
interests in the Sawyer & Austin Lumber Company. 


LAKE SUPERIOR PORTS. 


AT THE HEAD OF THE LAKES. 


DuLuru, MINN., Jan. 6.—Sales of lumber for the 
coming season are now active and many million feet 
will have been closed out this week. Almost all man- 
ufacturers of the head of the lake are selling. Many 
had not been on the market until now, and some are 
still out of it, expecting stiffer prices later in the year. 
The price being realized is, however, such as to war- 
rant the idea that not much higher can be expected for 
a while at least. As compared with a year ago, when 
sales for 1902 were begun, the price is considerably 
up, and it is even slightly higher than last fall. Deal- 
ers do not appear to be making any considerable com- 
plaint at the raise, evidently expecting it and fully 
expecting to be able to pass it on. 

Nothing is doing yet in vessel rates for the season 
from the head of the lakes, and the indications are 
that there will be a slight improvement for the own- 
ers of tonnage. This may not be as much as they are 
hoping for, though. That the tonnage in lumber from 
this end of Lake Superior will be larger the coming 
season than it has been in any preceding vear there is 
no question, though a considerable proportion of what 
is to be-eut will go west or remain at home. The docks 
will be crowded with boards at the very opening of 
navigation, for in addition to the 100,000,000 feet that 
will be carried over from last year there is the winter 
cut of more mills than ever worked through the cold 
weather in a preceding season. So shipments will be- 
gin with a rush and will be continued for some time 
with great activity in order to get rid of the accumu- 
lations of winter, most of which will be ready for 
eastern delivery by the time vessels get up. 

The weather has been excellent for winter sawing, 
especially for mills that started up before the cold 
spell at Christmas. The mills of the St. Louis, Red 
Cliff and Scott-Graff compamies are now running day 
and night, as are those of Alger-Smith & Co. and Hub- 
bard & Vincent. No others have yet started and may 
not for some time, though there are contracts to be 
let for sawing at once. But with these five mills at 
work steadily the amount of lumber made monthly is 
nearly 20,000,000 feet. 

The old Murray-Jones mill will be run the coming 
season on W. H. Gilbert stock, and it is understood 
that Mr. Gilbert is back of the mill deal by which 
Murray & Jones’ former bookkeeper is lessee of the 
property. This will insure the operation of this mill 
heavily and for a long time. Mr. Gilbert is logging 
heavily in this section and is gradually removing the 
scene of his business from Ashland to this city. 

The Itasca Paper Company is erecting a large shingle 
mill at Grand Rapids. It will be running next month 
and will make 100,000 shingles daily. 

A portable mill is cutting 15,000 feet daily of dimen- 
sion stuff for the new mill of O’Brien & Cook, Virginia, 
and most of the material is on the ground. Founda 
tions for the mill buildings are in and the framework 
is being erected. The mill will run the year round. 
It is to have daily capacity for 220,000 feet and is to 
he a very up-to-date affair, with all the most modern 
improvements necessary. It is hoped to be running by 
March 15. The machinery contracts went to the Dia 
mond Tren Works, of Minneapolis, for the main ma- 
chiney, to the E. P. Allis Company for the carriages 
and to the Clyde tron Works of Duluth for live rolls 
ete. Plummer & Ash is the name under which the mill 
will be operated. C. T. Plummer was a sawyer in Du- 
luth and Ralph Ash a lumber inspector here. They are 
backed by O’Brien & Cook. 

The Johnson-Wentworth mill at Cloquet started win- 
ter sawing on Friday last and will continue until next 
winter. The upper mill of the Northern Lumber Com- 
pany, at that place, has been sawing for three weeks. 

A saw mill is to be built at the mouth of Nipigon 
river, north shore, to cut about 7,500,000 feet of timber 
to be logged at once by A. G. Seaman of Port Arthur. 
This timber is for the newly organized and Dominion 
aided Nipigon Railway Company, which intends to 
build a road into the pulpwood region along the river. 

The ©. A. Smith Lumber Company, of Minneapolis, 
has sold to the Brooks-Seanlon company timber lying 
on the latter’s new road north of Duluth to the value 
of $29,000. 

William Sauntry returned recently from northwestern 
Mexico, where he has made investments that he 
thinks will make him a copper millionaire. His party 
ran across some apparently very valuable copper claims 
and formed a company with $5,000,000 capital for devel- 
opment and purchase, all of which has been subscribed 
to be paid in on call. Of this total Mr. Sauntry took 
$250,000 worth. The indications on the surface are 
very rich and the projectors of the enterprise have 
every hope of a mine that shall equal the big ones. 

Julian O’Brien,. of the Mills-Gray-Carleton Com- 
pany, Cleveland, was in Duluth a short time ago on 
business, 








A HEAVY SALE OF LUMBER. 

ASHLAND, WIs., Jan. 5.—During the past week the 
Kecward Hines Lumber Company his sold in the neigh- 
borhood of 32,000,000 feet of white pine and norway 
lumber. This is the largest sale of lumber made in 
the local market in a year. The sale or sales of this 
large amount of lumber were made by S. J. Cusson, 
manager of the northwest district for the Uines peo- 
ple. He returned recently from an extendetc trip to 
Chicago, Cleveland, North Tonawanda and other east- 
ern lumber cities and these sales were made by him 
then. The lumber sold was on several different contracts 
and little of it will be sawed until next summer, when 
it is booked for delivery. The stock sold includes 
lumber of all grades and prices and although the prices 
were not given out for the large sales it is understood 
that Mr. Cusson received top notch figures. Several of 
the contracts were for a good many million feet. 

In an interview with a correspondent of the AMERI- 
cAN LUMBERMAN Mr. Cusson said that although at 
this time of the year the lumber market was usually 
dull the lumber cities he visited were doing good 
business, especially Chicago and Cleveland. As a gen- 
eral rule the lumber buyers hold off until a short 
time after the holidays until they begin to figure on 
their contracts for the season, but notwithstanding 
this fact Mr. Cusson succeeded in closing contracts 
for the above mentioned large amount of the pine 
product of northern Wisconsin. Most of the lumber 
sold will be sawed at Ashland. 


MICHIGAN. 


EASTERN MICHIGAN NEWS. 

Bay City AND SAGINAW, Micu., Jan. 6.—The Saginaw 
river lumber district isn’t cutting much ice as a white 
pine lumber manufacturing locality just now, but it is 
decidedly in the ring as a manipulator of white pine 
lumber. Probably not to exceed 50,000,000 feet of white 
pine lumber was manufactured on this river the last 
season, but other manufacturing districts have been 
drawn upon for supplies. Close estimates give the 
total quantity of white pine handled by dealers on this 
river during 1902 at 246,000,000 feet. The heaviest 
manipulators of white pine are Mershon, Schuette, 
Parker & Co., who handled 72,000,000 feet. Next come 
K. B. Foss & Co., with an estimate of 35,000,000 feet; 
Booth & Boyd and Bradley, Miller & Co., with about 
20,000,000 feet each, and other firms running from 
15,000,000 feet down to a single million. The greater 
portion of this stock was worked up in the factories, 
although two or three firms sold the stock in the rough 
from the yards, having no factory or planing mill. L. 
C. Slade alone handled about 10,000,000 feet in this 
way. Bliss & Van Auken wound up their white pine 
business during the year and are now in the hemlock 
and hardwood business locally. 

The foregoing refers to white pine exclusively. There 
is a lot of hemlock and hardwood handled in the Sagi- 
naw river district. The figures are not available, but 
nearly 100,000,000 feet of hemlock and probably 75,000,- 
000 feet or more of hardwood are handled. Bliss & 
Van Auken, W. D. Young & Co., 8. F. Derry, W. H. 
Gilbert, Kneeland & Bigelow, Campbell & Brown, 8. G. 
M. Gates, Briggs & Cooper Company, M. R. Bradley, S. 
L. Eastman and other firms handle large quantities of 
hardwood lumber. 

Conditions are rather quiet in lumbering circles just 
now. Dealers are taking inventory and setting their 
houses in order for the new year. The one just ended 
has been a prosperous one in every particular. Lumber 
has practically sold itself and the winter finds things 
in the best kind of shape. Dealers complain some over 
paying $2 duty on Canada lumber, more than 100,000,- 
000 feet coming over here last season, but the Cana- 
dians say that if the duty were off they would simply 
add the duty taken off to the price they are now getting 
and buyers here would derive no benefit from it. 

J. W. Robinson, of Vestaburg, Mich., a small town 
on the Pere Marquette in Montcalm county, was here 
on Friday. He is operating a saw mill and shingle mill 
there and manufactured 1,000,000 feet of lumber and 
6,000,000 shingles last year. The winter a year ago 
was not favorable for logging and the mill ran short. 
He is buying and putting in logs for next season. He 
cuts hardwood lumber and cedar shingles. About thirty 
years ago he located at Vestaburg and with a capital 
of $30 engaged in business. He has cut lumber and 
shingles for many years, pine at the outset and when 
that was gone falling back _ everything available. 
A friend of his states that he is good for $150,000. 
Some time ago he invested in timber in Washington and 
sold out, cleaning up $10,000 in the deal. He has since 
made other investments on the coast. Personally he is 
highly respected where he lives and that is ever a good 
recommendation. 

F. W. Gilchrist, Alpena’s multimillionaire lumber- 
man, is in Saginaw on business connected with a beet 
sugar factory organized two years ago and in which a 
whole lot of lumber capital was to be invested, but 
owing to the prospect of adverse legislation the com- 
pany will probably not go ahead. 

J. H. McGillivray, of Oscoda, left that place last 
week for Menominee, to assume the management of the 
office and yards of the American Lumber & Manufactur- 
ing Company, of Pittsburg. 

Frank Charboneau, of AuSable, is located at Tacoma, 
Wash., where he has established a lumber yard and is 
reported to be on the way to success. 

Henry Quin, general superintendent for W. B. Mer- 
shon & Co. for many years and connected with Mer- 
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Atwood Lumber Co. 
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shon, Schuette, Parker & Co. since the consolidation of 
the “Big Four,” has resigned and will go down east to 
spend the remainder of his years in quiet, and also to 
be near and take care of his mother, who is 81 years 
old. Wednesday night the employees of the old firm 
of Mershon & Co., with whom Mr. Quin was associated 
so many years, will tender him a farewell dinner at the 
Mershon Club, and it will be a most delightful event. 
Mr. Quin has been in Saginaw about twenty years. 

A gentleman just down from the upper part of the 
state says that a new saw mill is to be erected in the 
town of Sheddan, on Spanish river, in the Georgian 
bay country. The Burtis mill at Thessalon, Ont., will 
be ready for active operations in the early spring and 
has a long look ahead in the matter of timber. 

James T. Hurst, of Wyandotte, a few years ago one 
of the biggest plungers in timber in the country, was in 
the valley today. Although he fell down heavily during 
the panic he is reported to be on his feet again and is 
dealing extensively in timber properties. 

The Summit Exploring, Mining & Manufacturing 
Company, in which a number of Milwaukee and Osh- 
kosh citizens are largely interested, has sold 8,000 acres 
of lumber land in Gogebic county to eastern parties. The 
purchase price was $50,000. 

Luther P. Graves, of Holland & Graves, operating 
saw mills at Byng Inlet, the home office of the firm 
being at Buffalo, was in Saginaw yesterday. The mills 
of the firm manufactured 48,000,000 feet of lumber last 
season, all of which has been disposed of. Nelson Hol- 
land, of this firm, is one of the pioneer lumber manu- 
facturers of Michigan. In the ’70s he was at the head 
of the lumber manufacturing firm of Sears & Holland 
of Saginaw; later he operated a plant at Naubinway, 
north of the straits of Mackinaw; he was at the head 
of the Holland-Emery Lumber Company, which operated 
two large mills at East Tawas and moved them to 
Byng Inlet several years ago. This winter Holland 
& Graves are employing between 800 and 1,000 men in 
the woods and are putting in 60,000,000 feet of logs. 
The weather conditions over there now are favorable, 
but Mr. Graves says the cost of logging has increased 
50 percent. Wages average about $30 a month and 
everything is high. 

The annual meeting of the Saginaw Lumber & Salt 
Company was held at the company’s offices in Saginaw 
today. The following were elected: President, R. H. 
Roys; vice president, Ralph Loveland; secretary, C. A. 
Kent; treasurer, R. 8S. Abbott. The board of directors 
is composed of the officers with D. K. Loveland added. 
A year ago the company quit the manufacture of lum- 
ber at. Saginaw and the mill was dismantled and taken 
to Sandwich, Ont., where it was utilized in the con- 
struction of a large new mill which began sawing last 
May and manufactured 23,000,000 feet of lumber dur- 
ing the season. A salt block with an annual capacity 
of 100,000 barrels was also erected. The company’s 
timber is located in the Georgian bay district and a 
full stock is being put in for the run of the mill next 
season. 

Michigan lumbermen will be pleased to learn that 
their old time friend, “Will” C. Lewis, of the Blue 
Line, has been chosen assistant general freight agent 
of the Michigan Central railroad, with headquarters at 
Bay City. Mr. Lewis has long been connected with the 
Blue and Empire fast freight lines and is deservedly 
popular with the Michigan lumber fraternity. W. C. 
Rowley, Mr. Lewis’ predecessor, is transferred to De- 
troit, as general freight agent of the same system. 





UPPER PENINSULA NOTES. 


CALUMET, Micu., Jan. 5.—The Spies-Warren Lumber 
& Cedar Company is a new corporation just formed to 
engage in the lumber business at Hardwood, Mich. It 
has bought the mill and property of the Parkinson 
Cedar Company of that place and also a large tract 
of hardwood and cedar lands. It is understood that 
the consideration was at least $35,000. The offcers of 
the company are: A. Spies, Menominee, president; F. 
A, Spies, Menominee, vice president; F. 8. Warren, 
Escanaba, secretary. 

Several thousand acres of cut-over timber lands in 
Menominee county were recently purchased by R. F. 
Goodman, a well known Chicago man. Most of the 
lands are along the Menominee river and were bought 
of the Wisconsin Land & Construction Company. 





WESTERN MICHIGAN NOTES. 


GRAND Rapips, Micu., Jan. 6.—The Fuller & Price 
Lumber & Manufacturing Company, of this city, has 
bought all the shop and better grades of white pine 
lumber that the Thayer Lumber Company, Muskegon, 
will cut in 1903. The Thayer company operates two 
mills continuously and the purchase will approximate 
$300,000 in pine. 

George F. Strong will enlarge his sash and door fac- 
tory at West Hancock to four times its present capacity. 

The Manistee plant of the Dennis Bros. Salt & Lum- 
ber Company started operations January 1. 


PPB PDP IPP PPP PPE 
Suit for an Accounting. 


GRAND RAPIDS, MICH., Jan. 6.-—Two wealthy lumbermen— 
Charles F. Ruggles, of Chicago, formerly of Manistee, and 
Edward Buckley, of Manistee—are principals in a suit in 
accounting heard by Judge Wing, of Cleveland. in the United 
States. court in this city this week. The suit involves the 
ownership of more than $1,000,000 worth of property, in- 
cluding a three-eighths interest in the Manistee & Northern 
railroad, also a three-eighths interest in the Buckley & 
Douglas Lumber Company, of Manistee. The parties to the 
suit were interested together in these two companies and Mr. 
Ruggles brings suit for an accounting on certain contracts. 
The court has taken the case under advisement. 


LAKE ERIE PORTS. 


THE TWO TONAWANDAS, 


NortH TonAwanpA, N. Y., Jan. 6.—The annual re- 
ports of the New York Central, Erie and Lehigh Val- 
ley railroads, the principal lines shipping and receiv- 
ing freight at the Tonawandas, and that of the canal 
collector show that 441,718,504 feet of lumber were 
forwarded from this market last year, a decrease of 
a trifle more than 5,000,000 feet from the shipments 
of 1901. The decrease is due to the large falling off in 
shipments by canal last season, being a little over 42,- 
000,000 feet less than for the previous season. The 
shipments over the New York Central in 1902 amounted 
to 199,680,000 feet, a trifle more than 36,000,000 feet 
more than was forwarded by canal during the same 
year. The Erie carried 45,600,000 feet and the Lehigh 
Valley carried 32,812,000 feet last year, each of the 
three railroads showing a big increase in receipts and 
shipments over 1901. 

With the exception of April and May of 1902 not a 
month last season showed an increase over the corre- 
sponding period of the previous year in receipts of 
lumber by vessel. In April of 1901 no lumber arrived 
owing to the late opening of navigation. A singular 
incident is that August of both 1901 and 1902 was the 
largest month of each year. The receipts for 1901 and 
1902 were as follows: 





1901. 1902. 
BONE 6 64:46 R ESA Sees 8,129,400 
i See cee 29,135,800 58,351,890 
I ie Gh ca dB ROR GRAS 75,086,116 38,163,600 
EE, A006 914.4,9:4:8 nareleae 72,521,073 62,111,870 
BOTMBE icv eee o80:0% 79, 462, 856 70,160,840 
September ... 62,528, 948 48,159,244 
ae 72 O96 391: iy 64,426,860 
November 40,930,568 39,814,685 
December 20,017,146 16,888,600 





Kenton & Sons’ Box & Lumber Company has its ad. 
dition to its box shook portion on Island street in 
operation, providing a capacity fully four times greater 
than before and incidentally establishing the largest 
factory of its kind in this locality. 

Box shook mill operators are very enthusiastic over 
the manner in which business keeps up, the trade dur- 
ing the holidays having been much brisker than during 
former years. Orders and inquiries are being received 
in large volume and the prospects are _ exceedingly 
bright for a continuation of existing conditions. 

W. Cooke Oille, of Oille & McKeen, retired on Janu- 
ary 1 as mayor of North Tonawanda. At a meeting 
of prominent politicians at the city hall on that date 
Mr. Oille’s successor presented him with a costly gold 
headed ebony cane on behalf of his colleagues. 

The Niagara River Planing Mill Company is making 
extensive improvements about its mill on Main street. 
Considerable new machinery is being added and an ex- 
tensive addition is being constructed. 

Charles Hill, of the W. H. Sawyer Lumber Company, 
departed this week on a trip of several weeks to Cali- 
fornia and Washington in the interest of his company. 

L. R. Vandervoort, of Smith, Fassett & Co., and wife 
are expected home early next month from a pleasure 
tour in Europe. 

F. I. Alliger left today on a business trip to New 
York. 

William Charlton, of J. & T. Charlton, left yester- 
day for Strait Lake, Ont., to manage the firm’s logging 
operations. He spent the holidays here with his family. 

J. A. MeKenney, of J. A. McBurney & Co., has re- 
turned from a visit at Toronto, Ont. 

Thomas Charlton, of J. & T. Charlton, is back from 
a business trip to Toronto and other Canadian points. 

Recent visitors included Charles MeDonald, of Du- 
luth, Minn.; G. Thompson, of White Plains, N. Y., and 
Charles L. Buch, of Reading, Pa. 





FROM THE FOREST CITY. 


CLEVELAND, Oulo., Jan. 5.—Despite rather severe 
weather most of the dealers seem to be busy getting 
things squared away and rounded preparatory to doing 
an early rushing business, unless all signs fail. The 
past year was one of Cleveland’s most prosperous in 
all its history and everything bids fair for a repetition 
of the conditions of 1902, with more of it. Computing 
the investments in new building and repairs and addi- 
tions to old ones the amount is more than $6,000,000, 
which shows an almost unexampled activity and 
demonstrates the wonderfully rapid growth of this 
city. During the year which ended on December 30. 
3,173 building permits were issued and total cost of 
new buildings was $6,542,345. Of the permits issued 
during the year 237 were for brick and stone buildings, 
1,674 for frame buildings and 1,257 for additions. 

Upon carefully estimating the amount of lumber on 
hand January 1, 1903, but a slight difference from that 
on hand January 1, 1902, is found, except possibly in 
the matter of lath and shingles, of which there are 
much smaller stocks than at the same time last year. 
Stocks are as a rule much greener and have been much 
less time in pile than at this time before for many 
years. Dry lumber such as is required by pattern mak- 
ers is out of the question unless it be kiln dried. 
Prices remain firm at the new list of December 21 and 
there is at present no change anticipated. 

William Teare, of Potter, Teare & Co., returned on 
Friday from a hurried business trip through the lumber 
country of northern ‘Michigan. 

Charles Prescott, jr., of the Saginaw Bay Company, 
was in Chicago two or three days last week on business. 
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Ralph Gray, of the Guy & Ralph Gray Company, with 
his wife, has gone into southern California to spend 
one or two months for rest and business. 

Erwin Fisher, of the Fisher & Wilson Company, left 
on Friday morning for the Soo, Mich., on business, to 
be away ten or fifteen days. 

The Robert H. Jenks Lumber Company reports its 
trade during 1902 much the largest of any year in the 
company’s history. 

The Saginaw Bay Company will soon install in its 
planing mill a large new engine and boiler, two new, 
up-to-date flooring machines and one large inside mold- 
er, The company is building a large brick shaving 
vault and will soon build a dry kiln. 





TRADE AT TOLEDO. 

TOLEDO, OuI0, Jan, 5.—Last week was a quiet one 
and uneventful except that the last barge to arrive 
with lumber came in on Sunday morning, from Torch 
Lake with lumber for the W. H. H. Smith Company, 
two weeks en route from Lake St. Clair, which it is 
thought breaks the record of late arrivals by lake. 
Most of the traveling men are in and many of the yards 
are taking account of stock. 

It is fortunate, perhaps, that trade is not more 
active, as complaints of poor car service are less. Cars 
are not plentiful, but when they are obtained and load- 
ed then begins more trouble. The railroads are evi- 
dently crippled as to motive power and cannot move 
freight offered and taken. 

Local trade is fair and factories are still running 
full time, though many will probably close down next 
week for the annual repairs. Prices are steady. Hem- 
lock is stronger. The general outlook is good. 


THE KEYSTONE STATE. 


QUAKER CITY NEWS. 

PHILADELPHIA, PA., Jan. 5.—The lumbermen of this 
section are just beginning to realize what a hard propo- 
sition a dull season is. The stagnation of trade is a 
harder pill to take than ever before, owing solely to 
the briskness and breeziness that pervaded business for 
months past. Even with the books settled up and a 
swell set of figures put over on the right side it is 
rather hard to sit down at the desk and glance over an 
order or two where there were as many as a dozen only a 
few weeks ago. What few orders there are coming in 
are not of a size to cause any worry as to how they are 
to be filled. ‘The yard people have completed their 
tasks of taking account of stock and with but few ex- 
ceptions the piles are smaller than they usually are 
at this period of the year. Without there shall be a 
boom in building early in the spring, however, there 
is practically no reason to believe there will be a 
shortage. 

The first of a new year is always looked forward to 
with interest by the trade, as there are generally more 
or less changes announced among those engaged in the 
lumber business. This year has been an exception, 
there having been few changes of much significance, 
though the usual number of a minor character have 
occurred. The personnel of J. Gibson MelIlvain & Co., 
Fifty-eighth street and Woodland avenue, has _ been 
altered by the admittance of J. Gibson Mellvain, jr., 
to an interest in the company. 

Philadelphia retains the proud position of second in 
the ports of the United States in the volume of busi- 
ness, the grand total of the port’s business for 1902 
showing an increase of $1,956,875 in the customs 
valuations over those of the preceding year. While 
this position is apparently not maintained by the fig- 
ures for the government’s fiscal year, it is clear on the 
showing for the calendar year. The increase noted is 
more appreciated by those interested in the city’s wel- 
fare by reason of the fact that there was a decrease in 
the value of the total exports amounting to $3,766,568, 
and a deficit of $4,522,199 in the duties collected on 
sugar. 

Charles Thompson, president of Lewis Thompson & 
Co., and several of his business associates have bought a 
large tract of timber land known as the Belding lands, 
on the Southern railroad in North Carolina. The tract 
comprises 11,000 acres of fine timber. Operations will 
be started shortly upon the formation of a company 
and mills will be built at some convenient point. The 
plans of the buyers have not been developed as to where 
the mills will be erected. The tract was formerly 
owned by the Beldings, of London, England, from which 
it gets its name. 

F. D. Casanave, jr., says the business of the Provi- 
dent Lumber Company is almost as large now as it 
was at any time during the past year. The company is 
filling several large orders for railroad companies and 
car building plants and the demand made by this class 
of consumers is exceptionally heavy owing to the rush 
to increase the equipment of the railroads. C. W. 
Cantrell, the southern manager of the company, spent 
a few days last week at its headquarters in this city. 

Frank H. Enright, general superintendent of the 
Beaver Creek Lumber Company’s plant at Davis, W. 
Va., spent Christmas hobnobbing with friends in the 
city. Mr. Enright is well known here and has a host 
of friends, he having formerly been sales manager for A. 
Thompson. 

J. Randall Williams, jr., of J. Randall Williams & 
Co., reports a fair demand for maple flooring. The 
firm has taken on a line of Oregon pine and is meeting 
with a fair success in introducing it here. The ex- 
periment will also be tried of putting shingles from 
that section on this market. 











The past year was a successful one from every stand- 
point for Thomas B. Hammer. He says the business 
showed a satisfactory increase over that of 1901, and 
he is well satisfied with the outlook for the coming 
season, one of the main reasons being orders amounting 
to over 1,000,000 feet already on the books. 

The Valley Lumber Company, of Turtle Creek, Alle 
gheny county, has been chartered, with a capital of 
$150,000. 





BUILDING IN PHILADELPHIA FOR ONE YEAR. 


PHILADELPHIA, Pa., Jan. 5.—That prosperous condi- 
tions prevailed last year is revealed by the report of 
the bureau of building inspection, and despite the fact 
that in 1901 the records for previous years were broken 
the total figures for 1902 show a slight increase over 
those of the preceding twelve months. During the year 
8,954 permits, covering 12,846 operations, costing $29,- 
973,195, were issued, in comparison with 8,713 permits 
for 12,840 operations, costing $29,510,710, in 1901. This 
is an increase of $453,485 in the amount of estimated 
work over the previous year. 

There was much talk in the early part of the year 
concerning the preference of citizens for apartment 
houses instead of the individual houses. But Phila- 


delphia retains her unique position as the City of 
Homes. Only one small apartment house, costing 
$18,000, and two tenement houses were built. But the 


demand for dwelling houses is enormous and to meet 
this want contractors built 3,446 2-story houses and 
758 3-story houses. In addition to these, twelve 4-story 
dwellings and sixty stores were erected. 

A substantial increase is noted by the figures over 
those of 1901 in the erection of manufacturing 
buildings and factories. During the year permits were 
granted for 183 such buildings, at a cost of $3,635,905, 
an increase of nearly $1,000,000 over the previous year, 
when 147 factories were built at a cost of $2,777,225. 

A feature of the year was the great development of 
that portion of the city lying west of the Schuylkill river, 
the aggregate amount of money spent for new buildings 
in that section being 20 percent of the amount ex- 
pended in the entire city. ‘The figures were $5,509,390. 
The largest amount was expended in the thirty-fourth 
ward, a residential section, amounting to $2,736,325. 

Below will be found in detail the number and char- 





acter of the operations, with the estimated cost: 
CHARACTER. Permits, Operations. Est. Cost. 
Dwellings, 2-story ............. 552 3,446 $ 5,987,990 
DOWOH, SERGEY oc ccccccccccs 271 758 3,002,855 
Dwellings, 46tery ....cccccccess 10 12 243,885 
Alterations and additions.......2,572 2,653 3,680,000 
PA EEIION eh Wi5'% ace ck edna weld 2,910 3,133 1,112,255 
Do BA re ere eee 514 526 529,465 
Stables and carriage houses..... 1738 175 254,805 
rer rere 131 132 2,868,535 
WE Ov Spa's ea C6 dbx wees 51 D1 767,370 
Cee UI 6 adic o.ce-cee see es 34 35 2,026,445 
po REE re ere eae ae 46 60 813,115 
WE cca wececenweiceecnanes 45 45 643,070 
Engine and boiler houses....... 36 37 636,050 
Ge GWOT ce cc cic scciccus 54 63 100,885 
CGE 6G cies bn cts caedenre 20 20 462,205 
CE se xcd 60s 6 ceeadscbeeneese 8 8 789,825 
RN ndaa ealadke a Reno Wace s 7 7 205,650 
Municipal buildings ............ 4 4 111,500 
Bi eee ee 2 2 459,000 
Apartment houses ............. 1 1 18,000 
NEN ne ddd @ & dib'ad.0:0% «6 a ecus 3 3 2,547,500 
REED Oeacnawensues Keane 7 7 262,000 
Charitable institutions oe 8 8 615,000 
ER ceca Petansweccneak aa'as 1 1 15,000 
CI 6 i o:dic dé c-caleleid ne «ss 7 7 163,700 
PIRI 65. 6 Cdarel ea dc Reelay 2 2 46,000 
DP Cee eincceacseceawee 3 3 92,000 
Railroad stationg .............- 1 1 18,000 
bai Ree ee 151 155 46,690 
by Oe era 2 2 44,000 
PN sine ckdeasd eek odes 1 1 115,000 
SE odbc cecaces Van henads 1 1 25,000 
WOE Ker cinnedeneeds 1,326 1,487 1,270,000 
re dba bus wae wh ok eas 8,954 12,846 $29,973,195 





A PROSPEROUS MUTUAL INSURANCE COM- 
PANY. 


PHILADELPHIA, Pa., Jan, 5.—The annual meeting of 
the policy holders of the Pennsylvania Lumbermen’s 
Mutual Fire Insurance Company, of which nearly all 
the officers and directors are prominent Philadelphians, 
will be held at the Lumbermen’s Exchange on Janu- 
ary 27. 

The annual report is expected to prove gratifying to 
those interested in the company. The year was started 
with $2,820,000 of insurance in force, and this was 
increased net $1,250,000, or 44 percent. The premi- 
ums in force on January 1, 1962, amounted to $52,500 
and on January 1, 1903, this had reached about $75,000. 
These figures indicate that nearly as much business was 
written last year as was written in the previous seven 
years the company has been organized. The amount of 
investments of the company in approved bonds was 
raised during the year from $51,000 to $72,000. The 
cash resources in February were about $82,000 and a 
20 percent dividend—$20,000—was declared to policy 
holders. After paying all losses the company has on 
hand today $108,000. The losses for the year aggre- 
gated $25,000, or 30 percent of the premiums, which is 
below that of stock companies’ losses. The expense 
ratio was less than 20 percent of the premiums, while 
that of stock companies amounts to upwards of 38 per- 
cent. Though the latter concerns generally increased 
their rates the Pennsylvania Mutual adhered to the 
old basis. Manager Watson Peters says there was no 
necessity for raising the rates in the case of lumber 
and wood workers, and that the losses of the stock com- 
panies were sustained in other lines of trade. The 
company has over 700 policy holders on its books, and 

















WHITE 
PINE 


A complete assortment of 


UPPERS, 
SELECTS, 
SHOP, 


Bone Dry and ready to use. 


Timbers. 


WHITE PINE, 
NORWAY PINE, 
YELLOW PINE, 
OREGON FIR, 


Always on hand in our Chicago Yard. 


Piece Stutt. 


We carry the largest stock and best assort- 
ment in Chicago. Long joists always on 
hand for quick deliveries. 


Boards and Strips 


Everything in White Pine, Norway Pine and 
Hemlock. 


Shingles and Lath 


In mixed cars from our Chicago Yard or 
direct shipment from the mills 


LET US FIGURE WITH YOU. 


Edward Hines Lumber Co. 


CHICAGO. 


TELEPHONE CANAL 349. TELECODE USED. 
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LONG HEMLOCK tices: 


patent 
PIECE STUFF. 
—— 
We havea large stock of 18 and 20 ft. dry 
Hemlock on hand. Our mill runs night and 
day all winter, and we can furnish on short 
notice special stock up to 14x16—30. Com- 
plete dry stock 5 million feet. Send us your 
inquiries. 


Foster-Latimer Lumber Co., Mellen, Wis. 
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SAWYER-GOODMAN Co. 
MARINETTE LUMBER Co. 


Manufacturers of 


Pine, Hemlock, Hardwood 
LUMBER. 


We have noofficein Chicago. Marinette, Wisconsin. 


Our only address is 
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White Pine and Hemlock 


LARGE AND COMPLETE STOCK. 


Booth & Boyd Lumber Co. 


JAMES H. BoorH, Pres. & Treas. 
GEORGE H. BoyDb. Vice-Pres. & Mgr. 


RK. M. BoYD, Secretary. Saginaw, Mich. 
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HEMLOCK 


We also have a limited amount of 4, 
5 and 6 inch Basswood Siding and 
Ceiling in mixed cars. Write--we 
would like to tell you about it. 


B. F. McMillan @ Bro. 


McMILLAN, WIS. 
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WANT IT. 
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WELLS, MICH. ‘ 

Manufacturers of 3 

; 

PINE Lumber or Timber C E DA Fe { 
HEMLOCK Rough or Finished. Posts, Poles. $ 
Tem phingioe, 4 

mAssw00D SEE? fa Te § 
Or Finished. ouldings, Casing, ‘ 

and Wainscoting. @ 

ELM, SPRUCE, ismnsane $ MOULDINGS, ; 
TAMARACK, = Timbers. Basswood, Birch, Etc. 2 
: ‘ 

HARDWOOD Femi; Monster orange 





GRAYLING, MICH. 


Have at Mills and at Bay City 


WHITE PINE, HEMLOCK 
AND NORWAY 


READY FOR SHIPMENT. 


Wo use the Telecode. 








the force of inspectors on the road will have to be 
doubled. 
ror 


SMOKY CITY TRADE NOTES. 


Pirrspura, Pa., Jan. 6.—The business of 1902 has 
heen pretty well closed up, and as yet there has been 
no very particular change in the situation. Weather 
conditions are unfavorable to building, though the 
wave of building expected to tear up things here in the 
early spring, according to predictions of real esate 
men, architects and others, will more than compensate 
the lumberman for any slow conditions of the present. 
There is an absolute dearth of houses in this city and 
home building is looked for to boom up the lumber 
business very shortly. Prices eontinue high, with an 
upward tendency not encouraged by the majority of 
dealers. They prefer the prevailing fair values with 
good profits to skyrocket prices which have the usual 
slump to follow their rise. 

The J. 8. Claypole Lumber Company, of Kittanning, 
Pa., has been chartered with capital of $30,000 by 
J. S. Claypoole, Charles French, of Wellsboro, and E. O. 
Graff, of Washington, Pa. 

I. k. Balsley, of Mead & Spear, has gone on a busi- 
ness trip to Catlettsburg, Ky. 

The Shriver Lumber Company has opened an exten- 
sive yard, carrying a general line of lumber and build- 
ing materials, at Morgantown, W. Va. L. R. Shriver 
and his two sons comprise the company. 

Joseph J. Linehan, manager of the Pittsburg office 
of the Cherry River Boom & Lumber Company, has 
just returned from a trip to the plant at Richmond, 
W. Va. Mr. Linehan notes an improvement in business 
since the opening of the new year and, judging from 
reports from the numerous mills in the southern dis- 
trict, a busy year is ahead of manufacturers. 

J. R. Droney, of the Droney Lumber Company, 
Olean, N. Y., and Unamis, Pa., called on the trade 
here this week. 

F. G. Garland, the Menominee (Mich.) representative 
of the J. M. Hastings Lumber Company, was in Pitts- 
burg today. 

The Rib River Lumber Company, Fred Aldrich, man- 
ager, is finishing up a successful year in this locality. 
Mr. Aldrich says that the recent advance in white 
pine is being maintained, though it is a little early to 
assert just how general this adherence to the price is. 
Mr. Aldrich will leave this week on a visit to the To- 
ledo office. 

Inventory is being taken at the Patton and Coal 
Glen mills of the Ruskauff Lumber Company. Plenty 
of good lumber is ready for shipment. 

J. C. Parsons, of Cook & Parsons, has returned from 
a visit to Hot Springs, Ark. 

D. L. Gillespie is on a business trip to New York. 

G. Walter Gates, secretary of the American Lumber 
& Manufacturing Company, will leave on ‘Thursday 
night for Norfolk and other North Carolina ports. 

Willson Bros., of the Tradesmen’s building, have pur- 
chased a mill and timber tract at Huntley, Pa., which 
is located on the main line of the Philadelphia & Erie 
railroad, on the Driftwood branch of the Sinnemahon- 
ing river. They have closed the contracts for a large 
amount of hemlock and pine timber at Emporium, Pa., 
and the output at North Creek, Cameron county, Pa., 
in all about 15,000,000 feet of logs. The plants are 
equipped with both planing and shingle mills, finished 
and ready to operate by March 1. The year just 
closing has been eminently satisfactory to Willson 
Bros., the general summing up showing them 20,000,- 
000 feet “to the good.” 

James E. Carson, salesman for J. R. Wheler, who 
has been seriously ill with congestion of the lungs, is 
now pronounced out of danger. 

William Hunter, of the Furnace Run Sawmill Com- 
pany, has been touring Pennsylvania mills and yards 
and finds the outlook a bright one. 





TIMBERLAND NOTES. 


MArQurErrp, Micu., Jan. 3.—The Summit Exploring, Min- 
ing & Manufacturing Company has sold to eastern parties 
8,000 acres of timber lands in Gogebie county. ‘The consid- 
eration was about $50,000. 

BuRLINGTON, Vi., Jan. 3.—The Parker Young Company has 
bought 8,000 acres of timber lands on the east side of Wil- 
loughby lake from H. I’. Pillsbury & Son, of South Barton. 

HALIFAX, N. S., Jan. 3.—The Pxploits Lumber Company 
has sold to a Boston syndicate 11,000 square miles of what 


is considered the finest timber lands in Newfoundland. The 
price paid was about $250,000. 


Macon, Mo., Jan. 2.—McKenna & Co. have purchased 
6,000 acres of timber lands in the vicinity of Louisiana, 
Mo., the consideration being $40,000. Preparations for the 
erection of three saw mills are under way and the pur- 
chasers are given three years in which to clear the land. 


KNOXVILLE, TENN., Dec. 27.—Edwin Glander, of Green- 
ville, Ohio, representing an Ohio syndicate, has purchased 
6,000 acres of mineral and timber lands in Rhea county, 
this state. The consideration is said to have been $30,000. 
It is understood that it is the purpose of the company 
to develop the property without delay, and to build a 
branch railroad from Spring City, Tenn., to the property. 
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MEMPHIS LUMBERMEN’S CLUB ELECTION. 


Mempuis, TENN., Jan. 6.—Its annual election of of- 
ficers will be held by the Memphis Lumbermen’s Club 
on Saturday evening, January 10. According to the 
regular line of succession, E. E. Goodlander, first vice 
president, will be chosen president, while H. Katz, sec- 
ond vice president, will be made first vice president. Ike 
Watts, secretary, will probably succeed himself. All 
the other officers, together with the standing committees, 
will be changed. 


THE EMPIRE STATE. 


THE METROPOLITAN DISTRICT. 

New York, Jan. 5.—The holidays over, lumber deal- 
ers ure settling down to business again. HKven those 
who find it a treat to travel thousands of miles in 
order to spend Christmas and New Year’s with the old 
folks are back in the harness and ready to tackle orders 
of any size. They come back, however, to meet the 
regular winter dullness, and so their strength and power 
of application are not to be unduly taxed. 

The quiet conditions are being regarded most philo- 
sophically by the trade as a whole, and nobody is wor- 
ried thereby. The lumber market is far too strong and 
some dealers are so impressed with conditions that they 
predict that no slump in the demand, however serious 
it might be, could possibly affect prevailing prices within 
the next six months. This is a decidedly pleasant feel- 
ing to carry around with one, and if there could also 
be a guaranty that the dealer could get all the stock 
he needed and was able to sell in that period there prob- 
ably would not be a happier set of men living—for a 
little while, at any rate. 

The holiday operations of Manhattan and the Bronx 
for 1902 were less than those of the year before, but 
Brooklyn’s building operations ran away ahead of those 
of 1901. In fact, there were more buildings erected in 
Brooklyn than in all the other boroughs of the city 
combined. ‘The total cost of building in Brooklyn in 
1902 was $21,730,073. This surpasses 1901 by $1,155,- 
275. ‘There was only one year that surpassed 1902 and 
that was 1899, which showed building operations cost- 
ing $25,469,458. ‘That year surpassed 1898 by nearly 
$8,000,000. The great increase in 1902, in the face of 
the tenement house law, was caused by the erection of 
an unusually large number of factory buildings and 
great activity in the outlying wards. 

Brooklyn also starts off the new year well. In Man- 
hattan and the Bronx boroughs last week plans were 
filed for 25 new buildings to cost $523,200, while Brook- 
lyn showed 29 new structures, to cost $574,690. In alter- 
ations Manhattan and the Bronx plan to spend $60,740, 
while Brooklyn is right to the fore with $406,205, $400,- 
000 of which is to be spent on the alterations to Brook- 
lyn’s borough nall. 

It is very probable that a delegation, the individual 
members of which are likely to be EK. F. Perry, secretary 
of the National Wholesale Lumber Dealers’ Association ; 
Charles R. Betts, of Buffalo; R. W. Highbie, of No. 45 
Broadway, this city, and others, will take a trip to 
Washington some time this week in order to appear 
before the committee on interstate and foreign com- 
merce and present arguments in favor of what is known 
as the Elkins bill, “to enlarge the jurisdiction and 
powers of the Interstate Commerce Commission.” ‘Lhe 
lumber interests are greatly interested in this measure 
and have advocated it strongly. 

Among recent visitors to this city were W. B. and 
W. I. Millard, of the Millard Lumber Company, Rouse’s 
Point, N. Y., and H. C. Millard, of the same company, 
New Harmburgh, N. Y.; R. Maxwell Anderson, of the 
Auderson Lumber Company, Charleston, 8. C.; D. L. 
Gillespie, of D. L. Gillespie & Co., Pittsburg; A. P. 
Bliss, of Bliss & Van Auken, Saginaw, Mich.; Charles 
If. Ikvans, of the Dozier Lumber Company, Columbia, 
8S. C.; Ed. Anthony, of J. C. Anthony’s Sons, Bullalo, 
and Alired Haines, Buffalo. 

C. O. Shepard, who inas acted as New York repre- 
sentative for John Scatcherd, of Buffalo, has resigned 
and started in business for himself with officers ai No. 
1 Madison avenue. Mr. Shepard will represent the 
Kmporium Lumber Company, of Keating Summit, Pa., 
manufacturer of Pennsylvania hardwoods and _wiite 
pine. 

On January 1 Baldwin & Figuera, retail lumber deal- 
ers of Jersey City, N. J., were succeeded by the Bald- 
win Lumber Company, whose incorporation was told 
of last week. John D. Baldwin will be president and 
treasurev, and Spencer D. Baldwin secretary. P. W. 
Figuera retires from the busimess. 

A visitor during the late holidays was Henry Carstens, 
of Carstens & Earles, Seattle, Wash. Mr. Carstens, 
accompanied by his wife, sailed tor Europe last week. 
They will go to Egypt. 

Cooney, Eckstein & Co., No. 66 Broad street, the well 
known yellow pine handlers, recently established an 
agency at Jacksonville, Fla., which will be under the 
charge of J. R. Page, who has been connected with the 
firm several years. 

C. E. Kennedy, New York representative of the Shep- 
ard & Morse Lumber Company, Boston, who spent the 
holidays up at Burlington, Vt., also found time tu take 
a run to Montreal. He claims that there is a very 
small stock of spruce up in Canada and that, just like 
the others, they want good prices for it. 

E. W. McClave, formerly prominent in the directorate 
of the Yellow Pine Company, has retired from active 
management of its affairs and will shortly locate at 
No. 18 Broadway. 





wore 


EASTERN CHARTERS FOR THE WEEK. 


New York, Jan 3.—There has been no perceptible 
change in regard to steam tonnage, which shows a quiet 
condition in all departments. Receipts of grain are 
meager and offerings for shipment extremely light. 
Sail tonnage is still dull, though in some lines there 
has been a light inquiry during the past week. Sail 
timber rates from gulf to United Kingdom and contin- 
ental ports are quiet, but the market is apparently firm 
at 80s to 82s 6d. Rates for steamer tonnage on time 
contracts are being sustained, though as yet the demand 
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is of uncertain character. Owners are asking from 3s 
to 3s 3d for good modern boats for periods covering 
six to twelve months, Sail tonnage shows no change 
of importance. River Plate rates are dull and inactive. 
There is a moderate demand for tonnage from gulf ports 
to Buenos Ayres at $10, especially for large vessels, 
but tonnage is not readily available at that figure. 
From the east and provinces rates are $7 to $7.50 and 
$8 respectively, with fixtures from- Boston at the in- 
side. The only important change in the conditions is 
the increased demand in the south, which brings ves- 
sels in greater request, and as a result some slight ad- 
vance is being obtained by owners: who have vessels in 
position. Coastwise lumber tonnage is in fair demand 
with all advantage in the matter of rates resting with 
the owners, The rate Brunswick to New York is on 
a basis of $6.25. 

The following charters for the week are reported: 

Steamer Henley, gulf to Bristol channel, 
terms. February and March. 

Steamer Blackheath, Sapelo to Holland and east coast 
United Kingdom, timber, private terms. January. 

Steamer Battenhall, St. Simons to Holland and east coast 
United Kingdom, timber, private terms. January. 

3Zark Jomfruland, 975 tons, Sapelo to United Kingdom or 
continent, timber, 75s, 

3ark Neptun, Apalachicola to United Kingdom, continent 
or Baltic, sawn timber, 95s; hewn timber, 380s. 


timber, private 


Steamer Ester, Pensacola to Rosario, lumber $13. Febru 
ary-March. 

Bark Reform, Portland to Buenos Ayres, lumber, $7.50. 

Schooner Brooklyn, a to Demarara, lumber, 


private terms. 
Bark Stefona Biachi, Boston to Buenos Ayres, lumber, $7. 
Bark Belmont, Boston to Buenos Ayres, lumber, $7. 
Rark Plymouth, Boston to Buenos Ayres, lumber, $7. 
Schooner Leonard Parker, Mobile to Havana, lumber, 
private terms. 
Schooner Helen LE. 


Kenney, Mobile to Havana, lumber, 


Schooner Coral Leaf, lumber, 
RT 

00. 

Schooner 
shooks ete., 


Jacksonville to Barbados, 


Villa-ya-Hermanos, Portland to Porto Rico, 
private terms. 

Schooner Cheslie, Norfolk to Trinidad and 
staves, $12 under and $11 on deck. 

Schooner Doris M. Pickup, Moss Point to Cardanas, lum 
ber, private terms. 


Demarara, 


Schooner Republic, Brunswick to New York, lumber, 
$6.25. 
Schooner Fannie Reiche, Savannah to Baltimore, lumber, 


private terms. 

Schooner John Maxwell, 
$6.50; option sound, $6.75. 

Schooner Carrie I. Look, a to New York, lum 
ber, $6.50; option sound, $6.2: 

Schooner Charles H. Valentine, Fernandina to New York, 
private terms. 


Spot freight quotations to European ports are: 
Walnut logs 


Fernandina to New York, lumber, 


Cooperage 


and lumber. Whitewood. stock. 

EAVGEDOOR nck ces 12¢ 14e 7s 6d 
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TOM oc eisa¥- cc 08 16¢ ewt l4cewt. 10c cu. ft. 
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FROM WESTERN NEW YORK. 

3UFFALO, N. Y., Jan. 6.—The winter sticks, but is 
is not unusually severe. It found some of the yards 
not ready for it, though mostly on account of late 
receipts and big movement out. In a few cases the win- 
ter piles are still to be finished. 

The breakdown at the mill of the Montgomery Door 
& Box Company has been repaired and business goes on 
as usual. The mill was idle only three days more than 
it usually is during the holidays. Box output is reported 
still heavy, with prospect of more demand next season 
than last, which was itself a surprise. 

Local lumbermen will take a special interest in the 
election of the Merchants’ Exchange next week, as 'T. 
S. Fassett has been nominated for president on one 
ticket and Henry Boller and W. H. Gratwick are on 
the list for trustees. A lively contest is always made 
in this election. Mr. Fassett is a member of the Ton- 
awanda lumber firm of Smith, Fassett & Co., but lives 
in Buffalo. 

Plans for a new planing mill of large dimensions are 
in preparation at the office of Holland & Graves-and 
work will begin as soon as they are ready. There is 
now but one such mill in the Hertel avenue district and 
it is not large enough to meet the needs. The new one 
will be located in the yard of Holland, Graves, Manbert 
& George, near the canal bridge. Mr. Graves reports a 
specially good December in the logging business. 

The amount of building in this city for 1902, as 
shown by the permits, is $5,433,078; number of per- 
mits, 2,109. For 1901 the permits were 1,058 and the 
amount was $4,338,771, or an increase of 100 percent 
in number of permits and an increase of 25 percent in 
values. The increase in number of permits is as sig- 
nificant as anything, as it shows the growth of the 
city in population, the extra permits being made up of 
dwellings. For the week the permits were 31, of 
which one is to the International Steam Pump Com- 
pany for machine shop, $110,000; the others for over 
$2,000 each aggregate a total of $54,400; also Alonzo 
FE. Cottier, brick store. 

Henry Kalk, of W. P. Young & Bro., New York, has 
been in Buffalo for the past ten days, shipping hard- 
wood and pine lumber to the home yard. Another 
buyer here is Frank Rice, of Rice & Lockwood, Spring- 
field, Mass. 

Among lumber sellers here is Louis Wwmichet, of Chi- 
cago, who is increasing the lines for the sale of Cali- 
fornia sugar pine lumber. 

The Buffalo stockholders in the Lumber Underwriters’ 
Lloyds of New York are informed that the company has 
taken $500,000 in new business already this year. One 
of them says that the hardwood yards obtained the 
concession from the Buffalo underwriters because they 


could not handle the question and the pine yards failed 
because they could not. It looks as though pine deal- 
ers would go into lumber insurance companies more 
than ever, with the rates they must pay here. 


NORTH ATLANTIC COAST. 


NEW ENGLAND TRADE NOTES. 


Boston, Mass., Jan. 5.—The prospect for the coming 
year seems favorable, though it is too early for much 
predicting. “The clock has struck 12,” in the opinion 
of many able minds, and if this is the case it is not 
likely tnat prices will soar much higher. It is most 
sincerely hoped on all hands that there will not be any 
marked drop in prices, as no more lumber will be sold 
at lower figures and, on the contrary, there would be a 
general uneasiness and purchases would be curtailed, as 
no one desires to buy on a falling market. 

The dull season in New England is usually employed 
by the wholesalers in visiting their southern and west- 
ern shippers. W. E. Litchfield stole a march on the rest 
and has just returned from his trip. W. H. Bigelow 
followed his example and is still on the wing, while 
F. W. Lawrence, of Lawrence & Wiggin, feeling his elec- 
tion sure, with no need of haste, will not start until the 
middle of this month. This is only the beginning, as 
more expeditions are in prospect, and the stay-at- 
homes wonder whether the moving cause is a desire for 
more lumber or a rush for a warmer clime, instigated 
by empty coal bins. 

The regular monthly dinner of the Wholesale Lum- 
ber Association of Massachusetts will be given January 
21 at the Parker house. 

Frank Ahrens, son-in-law of President Butterfield, of 
the Butterfield Lumber Company, Norfield, Miss., has 
accepted a position with the Blanchard Lumber Com- 
pany and will be in charge of its extensive hard pine 
business, handling the stock from the Norfield plant. 

The scarcity of cars is not confined to the west and 
south, as some of the most influential spruce mills are 
on the verge of being forced to shut down for want of 
cars, and are making urgent appeals to the Boston deal- 
ers to bring pressure to bear on the railroads to send 
up cars from Boston. 

The C, W. Leatherbee Lumber Company is getting 
out an elaborate calendar 12 inches by 184 inches, with 
half tone pictures on it of its Swett street yard and 
of its fine new brick mill. This is one of the best in 
the New England states and is equipped not only with 
resaws and heavy planers to handle the company’s hard 
pine timber business but also the machinery to get out 
all kinds of interior finish. The yard is one of the few 
which use electric cranes to move all the timber, and 
even to pile it. 

C. Boice was in Boston on a flying trip a short time 
ago. The incorporation of his firm, Boice & Grogan, 
recently with a capital of $50,000 shows that the ap- 
proaching exhaustion of the timber supply at their 
mills will not lead to their withdrawal from the trade. 
They will probably buy other lands and in the mean- 
time will continue to purchase from other mills which 
they control, as they have done for some years. 

Metcalf’s box factory and retail lumber yard were 
burned on December 28. 

The lumber yard of A. T. Locke, at Wakefield, was 
burned last week. Mr. Locke is a son of H. 8. Locke, 
of Needham, and has been doing a good business during 
the last year. 

C. W. Rodliff, of Shepard, Farmer & Co., has just 
returned from a trip of three weeks among the Nova 
Scotia mills controlled by his firm. 

A factory at Lewiston, Me., belonging to the United 
States Bobbin & Shuttle Company, was burned on the 
night of December 26. Though the loss is estimated 
at $15,000, with no insurance, the company will hardly 
feel it, as it is a large organization, having a prac- 
tical monopoly of the trade of the country. It was 
formed by consolidating a number of firms all over 
the New England states in consequence of competition 
so sharp as to eliminate most of the profit. The re- 
sults have been very satisfactory and have justified the 
expectations of the originators of the project. 

The mahogany imports have been made very largely 
through the ports of Boston and New York, which 
have done a thriving business in shipping the resawed 
material to interior points. The C. C. Mengel, Jr. & 
tro. Company, of Louisville, Ky., feeling that a saving 
of expense could be made by a more direct route, has 
determined to run a line of steamers from New Orleans 
to the Central American ports. 

A notice has been issued that the general lumber 
business carried on under the name of A. F. Clark by 
G. H. Clark and W. N. Clark has been incorporated in 
Massachusetts under the name of the A. F. Clark Lum- 
ber Company. The change is owing to the death of A. 
F. Clark, but as he was not active for some years be- 
fore his death there will not be any change in the man- 
agement of the business. Both the brothers were sons 
of A. F. Clark, and as they are able men with ample 
capital, an established trade and good credit they are 
sure of success. 











THE PENOBSCOT RIVER DISTRICT. 


3ANGOR, MeE., Jan. 5.—The St. John Lumber Com- 
pany, a recently organized corporation composed of 
Charles A. Milliken, of Augusta; James W. Parker 
and A. W. Brown, of Portland, has bought one-quarter 
interest in the township known as Big 20, the most 
northerly township in Maine, in order to increase the 
sources of log supply for the big mill which the com- 











Me =6HEMLOCK. SE 


‘4 \KELE 


























PHILLIPS, wis. 
PINE, BASSWOOD, HARDWOODS, Mixed Cars 














Orders Promptly Filled 


MIXED CARS OF 


»> 

> 

> 

> 

> 

> 

> 

> 

; , 
: Birch, Elm, Oak and Hemlock Lumber. 
> 

> 

> 

> 

> 

: 








BASSWOOD Siding, Finish, Ceiling, Casing, Base. 
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Fenwood Lumber Co., Wausau, Wis. 
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Hemlock and 
White Pine Lumber, 


BASSWOOD SPECIALTIES 
Including Siding, Ceiling, Casing, Base, 
Can be secured by sending orders to 
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No. 79 Summer St., BOSTON, MASS. 
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Pardee & Curtin Lumber Co. 
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“The Telecode is certainly a good investment 
for any one in the lumber business, and we think 
we can in a very short time save the original 
cost of the twelve copies which we purchased.’”’ 


From letter of Bliss & Van Auken, Saginaw, 
Mich., April 3, 1902. 
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GENERAL OFFICE, 
MILL AND YARD, 


44th Avenue, North and 
Lyndale, 


Minneapolis, 
Minn. 


We use the Telecode. 


























A COMPLETE AND WELL ASSORTED STOCK. 
WRITE FOR DELIVERED PRICES. 
WE SHIP PROMPTLY. 


THE 


Shevlin-Carpenter Company, 


MANUFACTURERS, 


Minneapolis, Minn. 
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of general stock SCREENED SAWDUST. 


ASK US FOR PRICE. 
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Minneapolis, Minn. 
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Brainerd Lumber Co. 


MILLS AT BRAINERD, MINN. 
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s 


Would be Pleased to Hear From You. ~ 


Alwaysa 
customer."* 


sos woe ESinanee, Minneapolis, Minn. 
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pany is erecting at Van Buren. The purchase amounts 
to 9,000 acres and the land is heavily timbered with 
spruce, pine and cedar. The company, which has a 
paid up capital of $250,000, with right to increase to 
$500,000, recently purchased the entire property of the 
Van Buren Lumber Company, with its shore rights 
and holding grounds in the vicinity of Frenchville and 
Van Buren, on the St. John river. At this place, 
which is one of the best lumber mill sites in New Eng- 
land, the company is erecting a mill 60x150 feet, with 
shingle mill 50x100. These mills will be in operation 
next spring and their product is estimated at 25,000,- 
000 feet of long lumber and 30,000,000 shingles annual- 
ly. The enterprise will add 2,000 persons to the popu- 
lation of Van Buren. 

Mr. Milliken and his son, Carl E. Milliken, are also 
extensively engaged in the lumber industry in other 
parts of Aroostook county, having mills at Dudley, 
Island Falls and Stockholm, the annual output of 
which aggregates 15,000,000 feet of long lumber, 10,- 
000,000 shingles and a large quantity of pulp woud. 
The Millikens are now building a big store at Stock- 
holm, will establish an electric lighting plant there 
and also enlarge and improve their saw mill. 

The repairs on the saw mill of the Lawrence, New- 
hall & Page Company at Shawmut have been more ex- 
tensive than at first expected, and will not be com- 
pleted until about January 10. About 18,000,000 feet 
of logs will be sawed this winter. The company’s new 
pulp mill will be ready for operation in March, 

In the case of the South Gardiner Lumber Company 
vs. J. S. & F. T. Bradstreet, to recover for breach of con 
tract’ in non-delivery of logs in 1899, the Maine law 
court has given judgment for plaintiff for $3,681.35, 
with interest from August 20, 1899, to the date of 
judgment. 

The Italian bark Chiarina cleared at Bucksport Sat- 
urday, January 3, for Mediterranean ports, with a 
cargo of shooks shipped by the T, J. Stewart Company, 
of Bangor. 

el 


IN SOUTHWESTERN MAINE. 


PorTLAND, Me., Jan. 5.—There is great activity 
throughout the timber country this winter, The Bangor 
& Rumford Falls road has extended a branch line from 
South Rangeley station five miles into the timber south 
of the lake and several million feet will be taken out 
on the line this winter. John R. Toothaker, one of 
the Rangeley’s head men, is expecting to get 2,000,000 
feet of logs with his crew. Hinkley & Adams, who 
have three camps there, are also figuring on getting 
2,000,000 feet of saw logs and 800,000 feet of pulp. 
There are several other camps besides these above men- 
tioned. Hinkley & Adams have also another crew of 
men who are getting 200,000 feet of timber for the 
mills in town. 

Rufus Dyar is putting 500,000 feet of timber into 
Dead river. The timber comes from the country near 
Rangeley on the north. 

Fred Soule is landing in Rangeley lake 200,000 feet 
of timber which comes from the hills sloping into the 
lake valley. Besides this work the Berlin Mills Com- 
pany has more than 1,000 men in the woods on upper 
Kennebego waters, and there will be millions of feet of 
timber rolled on to the river banks before the ice goes 
out in the spring. 

The sale of spruce lumber in the export trade has 
been greater the past year than for several years, and 
things look very brisk for the new year. Everybody 
is demanding dry spruce, but the stock is so limited 
that some inquiries have had to be turned down. During 
December there was shipped from this port foreign 
nearly 1,500,000 feet of spruce lumber, and there is 
still loading for the River the bark Reform, which will 
carry about 600,000 spruce. The barkentine Enterprise 
cleared last week for Bahia Blanea with 348,706 feet 
of spruce and 209,981 feet of white pine. 

Prices on both spruce and white pine are still at the 
top notch, with no immediate prospect of a decline. 

The schooner Ella M. Willey is here discharging a 
cargo of hard pine, which is being loaded into cars and 
shipped out over the Grand Trunk. 

The schooner Vila y Hernano is loading a cargo of 
shooks for Porto Rico. 





RHODE ISLAND NEWS NOTES. 


ProvipENCE, R. I., Jan. 5.—The monthly meeting of 
the Rhode Island Lumber Dealers’ Association will be 
held next week Wednesday, with the usual dinner, at 
the Crown hotel. There is no business of particular 
importance in prospect. 

The lumber business in this city and vicinity is re- 
ported to be good for the season, weather conditions 
having continued favorable. 

The Kile & Morgan Company has been incorporated 
here, with capital stock of $100,000, for the purposes 
of manufacturing, buying and selling lumber, buying 
and selling timber and timber land, and buying, selling, 
leasing and operating saw mills and planing mills. The 
company will have an office in this city. The incorpor- 
ators are Sherwood D. Morgan and Guy M. Gribble, of 
Buckingham, W. Va., and Mortimer H. Alling, of Provi- 
dence. 

Local lumber dealers have succeeded in gaining prom- 
inence in the public press in a variety of ways recently. 
Last Sunday afternoon Frank S. Bowtelle, a bookkeeper 
for Lorenzo A. Vaughan, at his planing mill at 1155 
Westminster street, captured a boy who had broken into 
the office and was about to elope with books, plans, 
an umbrella and other articles to the value of about 





$10. A policeman who was summoned captured the 


lad’s companion. 
was reappointed commissioner of the North Burial 
ground. Mr. Grimwood also took his seat as council- 
man from the ninth ward on Monday. Burmah E. 
Perkins, manufacturer of doors, sash and blinds, started 
another term as alderman and Allen A. Presbry, a plan- 
ing mill man, was reseated as councilman from the 
fourth ward. 


SOUTH ATLANTIC COAST. 
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BALTIMORE, Mp., Jan. 7.—As before announced in 
this correspondence, the new year brought several 
changes in the lumber trade, one firm having gone out 
of existence and been succeeded by a company, which 
will make its headquarters in Savannah, Ga., while an- 
other firm was reorganized. ‘The former was E. B. 
Hunting & Co., who have maintained offices in the 
Colonial building, southeast corner of Fayette and St. 
Paul streets. Headquarters are being removed to 
Savannah, but a branch office will be maintained here 
with Mr. Lewis in charge. The corporation, which is 
to be known as the Granger-Stubbs Lumber Company, 
will also have offices in Boston and New York, under 
the direct supervision of Mr. Lewis, while the Messrs. 
Stubbs will look after other details and Mr. Granger 
will be in charge of the manufacturing branch, which 
is to receive close attention. The removal of headquar- 
ters from Baltimore is viewed here with much regret, 
but the large business connections of the old firm will 
no doubt be looked after as of old. 

Another change is that of the dissolution of the firm 
of Waters & Snyder, J. Ogier Snyder retiring and 
George E, Waters continuing the business under the 
firm name of George E. Waters & Co. He will collect 
all accounts and pay all debts of the old firm. 

As stated last week in the AMERICAN LUMBERMAN, 
many lumbermen here are emphatically opposed to the 
leasing or sale of city wharf property to private firms 
or companies for their exclusive use. They argue that 
the available public wharfage is already so restricted 
that it cannot be further curtailed without serious detri- 
ment to the lumber trade as a whole; that if the lum- 
ber trade is to progress or even hold its own adequate 
facilities must be provided for handling the stocks 
which arrive here and that everything tending to em- 
barrass the trade or interfere with the movement of 
supplies must be avoided. The proposition to dispose 
of the old morgue property along the falls furnished 
an occasion for the presentation of these arguments 
to the municipal authorities, sentiment on the subject 
having previously been aroused by other offers to rent 
wharfage for a period of years or buy it outright. 
President H. P. Duker, Vice President S. C. Rowland 
and Secretary Charles T. Stran, of the Baltimore Lum- 
ber Exchange, called on Mayor Hayes on Tuesday of 
last week and entered a protest against the leasing of 
the morgue property for purposes other than storing 
lumber, An ordinance authorizing the lease for not 
less than $1,026 a year is pending in the city council 
and it is this measure which the exchange has de- 
cided to oppose. On the day after the call upon the 
mayor the delegation also waited on the finance com- 
missioners to impress them with the attitude of the 
lumber trade. 

One of the largest contracts for lumber ever given 
out here was secured by William C. Dorsey, of High- 
landtown, just beyond the eastern city limits. The con- 
tract calls for all the lumber and mill work to be 
used in the construction of the new plant of the Ham- 
mond Ice Company, which is to be erected on Taylor’s 
wharf, Back Basin. Mr. Dorsey estimates that more 
than 2,000,000 feet of lumber will be required for the 
building, which is to have a frontage of 170 feet 
and is to ¢over the entire wharf. He was the success- 
ful bidder over eight others. The plant is to be built by 
John A. Sheridan, of this city, and work is to begin 
we The contract was given out on Tuesday of last 
week. 

Frank F. Burgess, who has been in jail for several 
weeks awaiting trial on the charge of using the mails 
in furtherance of a swindling scheme whereby he is 
said to have secured large quantities of lumber, finally 
managed to get bail last Friday, $5,000 security being 
furnished by Mr. and Mrs. Samuel C. Miller, 817 South 
Bond street, and Mr. and Mrs. Charles E. Scharf, 1307 
Madison avenue. 

The W. C. White Lumber Company, of Cumberland, 
Md., was incorporated there last week to deal in tim- 
ber, with a capital stock of $75,000. The incorporators 
are W. C. White, C. L. Bretz, J. C. Smouse, C. C. Het- 
zel, of Cumberland, Md.; and A. A. Rudy, of Elkins, 
W. Va. 

Orders have been issued for the resumption of work 
at the mills of the Beaver Creek Lumber Company, at 
Davis, W. Va. The company has been in the hands of 
receivers for some time, and the beginning anew of 
operations has given much satisfaction. 








A REVIEW OF THE YEAR IN BALTIMORE. 


BALTIMORE, Mp., Jan. 2.—The following is a brief re- 
view of the lumber trade during the year 1902, as 
given by Lewis Dill, who has just retired as _presi- 
dent of the Lumber Exchange: 


With an average increase of more than 20 percent in 
prices over those quoted at the close of last year and with 
midwinter weather prevailing throughout the country, the 
demand for lumber is as active as it was during the busy 
months of spring trading. The business in all of its 
branches has been unprecedentedly successful during the 
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entire year, the wholesale and retail dealers at Baltimore 
sharing with the manufacturers in the prosperity. Saw mill 
cperators in all of the producing sections have increased 
their plants and taxed them to their capacity, and failed then 
to keep even with their orders. 

White pine, cypress and hardwoods, such as ash, oak and 
poplar, have been scarce in dry stocks, and in some of the 
better grades there has been a marked rise in value. Kiln 
dried Ncrth Carolina pine and the longleaf yellow pine of 
the further south, which woods are used generally in build- 
ing operations and in the manufacture of packing boxes, 
have been steady in demand. It is in these woods and from 
this section that Baltimore draws the greater part of her 
supply for both local consumption and distribution from 
here, 

Baltimore’s share in all of this prosperity, reduced to 
figures, is shown in the recently published report of the 
I.umber Exchange to have been a gain for the year of 
60,000,000 feet, representing several million dollars in value. 

It does not seem possible that any considerable decrease 
in the volume or change in the present satisfactory conditions 
of this business can occur in the near future. The outlook 
for the new year is full of promise for the lumberman. 





OLD DOMINION NOTES. 

NORFOLK, VA., Jan. 7.—C. W. Rockafellar, president 
of the Atlantic Shook & Lumber Company, went to 
Philadelphia recently to superintend a test of the new 
machinery which is to be installed in the company’s 
plant in Berkley, Va. It is expected that the ma- 
chinery will be shipped at once and that operations 
will begin in full blast about the first of next month. 

There will be a meeting of the North Carolina Pine 
Association on January 8 in this city. ‘This session 
of the association members will be of much importance, 
there being considerable business to be transacted. At 
the conclusion of the meeting there will be a banquet. 

J. S. Fletcher, the New England representative of 
the Fosburgh Lumber Company, reported at headquar- 
ters this week in a business and social way. 

The mills have about concluded the semi-annual in- 
ventory for the last half of 1902 and everything is now 
in shape to begin operations for 1903 in full blast. 

The Williamsburg Lumber Company, of Williams- 
burg, Va., was recently incorporated with a capital 
stock of $75,000. Henry Monquin, W. B. Oliver and 
G. O. Dahn are president, secretary and treasurer re- 
spectively. An extensive plant and a smaller portable 
plant will be erected at once, and later on a planing 
mill and dry kilns will be built with a probable in- 
crease of the capital stock. 

J. N. Wollett, who has been in charge of the Norfolk 
North Carolina pine department of the American 
Lumber & Manufacturing Company, of Pittsburg, Pa., 
has resigned that position and associated himself with 
the W. W. Mills Lumber Company, of Raleigh, N. C. 
The Miils company was recently incorporated with 
capital stock of $200,000, of which $100,000 is paid 
in. Mr. Woollett will be the vice president and general 
manager of the new company and will assume his new 
duties with headquarters at Raleigh as soon as his 
Norfolk successor shall be appointed. 

H. Shumway Lee and J. D. Rounds, representing 
Mixer & Co., of Buffalo, N. Y., visited the Norfolk 
lumber markets this week. 





SOUTHEASTERN COASTWISE TRADE. 


SavANNAH, Ga., Jan. 5.—Exports of yellow pine lum- 
ber direct to Boston from this port were the feature of 
the week so far as the movement goes. While the ex- 
ports to the Hub were small, being only 8,995 feet, they 
are regarded by the local trade as the forerunner of 
other and more extensive business, for the demand 
there is reported here to be good. Exporters are thank- 
ful that the coastwise lines have decided to accept lum- 
ber on the Boston line, for at first the understanding 
was that nothing but cotton would be received. 

The exports the past week have been upon a fairly 
good scale, notwithstanding the intervention of the 
holidays. The total steam exports were 2,290,662 feet, 
of which 1,152,165 feet went to New York, 537,419 to 
Baltimore, 592,083 to Philadelphia and 8,995 to Boston. 
The exports by sail were 1,582,982 feet, of which 391,- 
378 feet were shipped on the schooner Margaret A. May 
for Baltimore by the Granger-Stubbs Lumber Company ; 
295,000 on schooner Linah C. Kaminski for New York 
by Cooney, Eckstein & Co.; 256,000 on the George Tau- 
lane, Jr., for Philadelphia by Wylly & Gabbett; 364,900 
on schooner Annie C. Grace for New York by the 
Granger-Stubbs company, and 275,704 on schooner C. 
C. Wehrum for New York by that company. The total 
exports so far since September 1 have been 54,271,769 
feet. 

The docks are piled high with yellow pine owing to 
the few number of schooners to arrive lately. When 
they do come no time will be lost in loading them so far 
as waiting for cargo is concerned. At the Seaboard Air 
Line terminals on Hutchinson’s an immense lot of cross 
ties are stored awaiting shipment to the north. Build- 
ing material is also to be forwarded in large quantities. 
Little dock material or piles are being shipped at the 
moment. 

The lumber trade between South Atlantic ports and 
Cuba and Porto Rico is on the increase, with the prom- 
ise that the near future will witness large developments. 
The schooner Arthur McArdle, which sailed from this 
port a short time ago for Porto Rico with cargo of yel- 
low pine lumber, will return for another cargo for 
Porto Rico also. Exporters report the probability of an 
early increase in the exports to Cuba as indicated by 
inquiries for supplies from there. 

The Granger-Stubbs Lumber Company started in 
business on January 1 as successor to KE. B. Hunting 
& Co. Its offices are in the Standard Oil building on 
Bay street, east. Harvey Granger will look after tne 
business here, C. E. Lewis at Baltimore and the north, 
and S. J. and F. B. Stubbs of Macon will have imme- 
diate supervision over mills and timber lands. 
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MATTERS AT MOBILE. 


MosBILE, ALA., Jan. 5.—The timber market is weaker 
than at last report. This weakness, however, is merely 
temporary. Notwithstanding the fact that three-quar- 
ters of the large arrivals was contracted or bought be- 
fore arrival this increase is what has caused the weak- 
ness. About 50,000 pieces came into Pensacola and in 
some instances this represented the entire season’s cut. 
Some inferior stuff has sold at 15 cents, but 174 cents 
is the market. An offer of 17 cents was made on 10,000 
pieces and declined. The arrivals at Mobile were 2,000 
pieces and the city mills made 3,000 pieces. Some in- 
ferior, small average timber sold at 173 cents but good 
timber of desirable average will sell readily at 18 cents. 
The sales at Mobile the past week were 7,000 pieces, 
30 and 35 cubic feet average, at 18 cents;; 600 pieces, 
274 cubic feet average, at 174 cents; 300 pieces, 30 
cubie feet average, at 18 cents. Stocks at all of the 
gulf ports have increased. This is accounted for by 
the fact that every foot available was brought in be- 
fore Christmas and owing to the holidays little has 
gone out. 

The past year has been an exceedingly prosperous one 
for the manufacturer. Prices continued to advance 
throughout the year. One year ago today timber was 
selling at 13 cents and it continued to advance until 
18 cents was reached, while 19 cents was paid for some. 
This advance has been gradual and healthy, caused by 
the enormous demand at home and the fact that the 
manufacturer has awakened to the fact that stumpage 
has doubled in value and is hard to find. Prime and 
heartface have also advanced. One year ago prime was 
weak at $15 and flooring at $14, while the demand for 
prime is active and the market is firm at $23. The 
mills are not inclined to contract for any specific quan- 
tity, hence shippers are unable to sell for future de- 
livery. There is an abundance of logs at all of the gulf 
ports and prices are decidedly weaker. 

The output of heartface flooring is bought up far in 
advance and the market is $17 to $18. 

The demand from Cuba is good and prices are firm. 
Several vessels were fixed during the past week and 
shippers are entertaining offers of tonnage for the year. 
At Mobile 1,000,000 feet was placed during the past 
week. Stocks are light at the gulf but in their efforts 
to get the better grades of stuff the mills are making 
large quantities. Prices have an upward tendency, 
probably in sympathy with other grades. 

The Mexican market is quiet at the moment. Few 
orders are being placed, except small lots for quick de- 
livery. Mobile shippers were shocked to learn during 
the week that certain parties in Mobile were sending 
lumber down there on consignment. ‘This practice is 
not profitable under present conditions, if indeed it is 
at any time or under any conditions. The Mexican 
market is a very desirable one, but businesslike methods 
are best in catering to the trade. The high rate of ex- 
change continues to restrict business. The congested 
condition of the Mexican ports is working a _ great 
hardship on the regular liners. Forty large steamers 
are now at Vera Cruz awaiting dock room. 

The River Plate market is stronger than at any other 
time within the past ninety days. The enormous de- 
mand from other sources has placed the manufactuvers 
in an independent position. The Sullivan Timber Com- 
pany, of Mobile, is declining bids on these schedules 
until it can fill orders now in hand. In the meantime 
other grades are taking almost its entire cut. The 
River Plate country will take millions of feet of lumber 
this year and manufacturers would do well not to con- 
tract too far ahead. Montevideo and Rosario will each 
build harbors and docks at a cost of about $9,000,000. 
Engineers are now at work on estimates of building 
material. There is not much of this material being 
placed at the moment, but the large outward movement 
is absorbing the attention of both manufacturer and 
shipper. 


IN NORTHERN AND CENTRAL ALABAMA. 

BIRMINGHAM, ALA., Jan. 5.—The following prices 
prevail in Birmingham today and will likely be the 
rates for some days, though there is a decided dispo- 
sition in No. 2 common to get up in the air: B floor- 
ing, $15.25 f. o. b. Birmingham; No. 1 common, $13.50 
f. o. b. Birmingham; No. 2 common, $9.25; A rift, $25: 
B rift, $22. The fact is that some goods could be 
gotten a little below the figures quoted, especially B 
rift, which it is said can be bought for $21. ‘The 
first three quotations are safe, with the possibilities 
in the last mentioned. The disposition to cut these 
is because there is a lack of demand for them as com- 
pared to the others. 

The mills of the Smith Lumber Company at Chap- 
man are being made into export plants. W. T. Smith 
recently sold out to Foshee & McGowan, of Brewton, 
who are putting in the new machinery as rapidly as 
possible. Mr. Smith has moved to Birmingham, where 
he has a son in law, J. W. Farrior, of the Farrior Lum- 
ber Company, and is talking of two lines of business, 
one his old love, milling, and banking. The mill at 
Chapman will be out about three weeks. It cuts now 
as a rule 75,000 feet a day. 

The Gregory-Coe Lumber Company, at Stanton, is 
building twelve miles of new railroad to reach timber 
in Autauga county. The Clear Creek Company, at 
Ocampa, is also building or is about to build more 
road. 

The Berry Lumber Company, with mills at Poley 
and Opp, has undergone a change in holdings. Mr. 
Tullis, a banker and street railway magnate of Mont- 
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Dimension and 
Timbers. 


6 inch No. | and No. 2 Fencing. 


8, 10 and 12 inch No. | and No. 
2 Boards. 


8, 10 and 12 inch D. Finish. 
Clear Norway Finish. 
Siding all grades. Pine Shingles. 


Order Early While Assortments 
Are Full. 


Scanlon-Gipson Lumber Co. 


General Offices, Lumber Exchange, 
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Manufacturers of 
SPRUCE LUMBER, LATHS. 
CLAPBOARDS, SHINGLES 
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FIR LUMBER 


For Eastern’ Shipment. 


WRITE FOR DELIVERED PRICES. 


H. H. MARTIN LUMBER CO. 
CENTRALIA, WASH. 














We manufacture Fir from 
choice timber, making a 
specialty of FIR FLOOR- 
ING, DROP SIDING, CEIL- 
ING, DIMENSION STOCK. 


FIR TIMBERS UP 
TO 60 FEET. 


























We are And all kinds 
"= of 
LONG FIR *\\ FIR LUMBER. 
TIMBE RS, ae pam 
MASTS CROWNED JOISTS. 


We use the Telecode. 


7 OREGON. “SE 
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LONG FIR 
TIMBERS. 


Daily Capacity, 250,000 Feet. 
Car and Cargo Shippers. 


Portland Lumber Company, 


OFFICE AND MILL, 
Foot of Lincoln St., PORTLAND, ORE. 
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FIR and SPRUCE 
FLOORING, 
CEILING, ETC, 
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‘We can saw up to 120 feet long, 
and surface 32x32 inch. 


SPECIALTY— 


VERTICAL GRAIN STOCK, 
BOAT TIMBERS, 
SHIP PLANK and DECKING. 


Can furnish SPRUCE as wellas FIR. This is 
especially true in SHOP COMMON. 


Eastern & Western Lumber Co. 


Principal Office and Mills: 
PORTLAND, OREGON. 


Chicago Office: 314 Chamber of Commerce, 
E. BLAISDELL, REPRESENTATIVE, 
Telephone, Main 2538. 





We use American Lumberman Telecode, Western Union 
Code. Pacific Coast, Liebers’, A 1 and Southard. 
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gomery, has bought out President H. L. Berry, who has 
retired. The mill at Poley is on export timbers and 
will cut 100,000 feet a day; that at Opp 40,000 feet 
a day of high grade flooring and ceiling. Mr. Tullis 
is ilso president of the First National bank of Pensa- 
cola, Flay 

The following officers have been elected for the Tuska- 
loosa Lumber Company at Tuskaloosa: M. P. Jemison, 
president; R. P. Prowell, vice president; James W. 
Strudwick, secretary and treasurer; W. E, Bowers, su- 
perintendent. J. U. Fordyce, who has been at the head 
of the company, retires and Mr. Strudwick comes up 
from Cypress to take his place. He will also go on the 
board of directors. 

One of the events of interest at Laurel, Miss., on 
Christmas, was the presentation of $250 to the Y. M. 
C. A. by George 8. Gardiner, president of Eastman, 
Gardiner & Co. 

H. W. McCollum is putting in a mill near Raglans, 
Miss., tq cut 30,000 feet a day. Mr. McCollum is also 
a big turpentine distiller, 

J. G. McNeal, a large lumber manufacturer from St. 
Clair, Ill., has been prospecting for several days around 
Hattiesburg, Miss., with a view of purchasing large 
tracts of timber for a northern syndicate. He has closed 
already for several thousand acres. 

The woodworking plant of the Warrior Manufactur- 

ing Company, recently constructed, by the members of 
the big wholesale hardware house, the Moore & Handly 
Company, is ready for work. The capital stock is $100,- 
000. Sash, doors, and kindred products will be the out- 
put. 
' W. H. Melton, W. L. Melton and W. A. Andrews 
have bought the Andrews sash and door factory at 
Opelika and will not only operate but greatly enlarge 
the plant. 

The Kyle Lumber Company mills at Gadsden are 
idle to allow installation of new machinery needed to 
meet the growing demands of the trade of that section. 

The Hattiesburg Lumber Company is building new 
tracks at Hattiesburg, Miss. 

The Standard Manufacturing Company has been or- 
ganized at, Laurel, Miss., with capital of $75,000. R. R. 
Acres and J. P. Williams are incorporators. Timber 
specialties will be made, 





CRESCENT CITY NEWS. 

New Or.eans, La., Jan. 6.—J. H. Hinton, of the 
Camp & Hinton Company, Lumberton, Miss., ran down 
to New Orleans to meet EK. H. Barton, of London, who 
represents his company in the United Kingdom. He 
says that timber lands in the south were never so valu- 
abie as they are today. No timber is being sold by the 
acre; it is all being sold on the stumpage plan. The 
ruling price is $3 a thousand. A year ago the stump- 
age could be had for $1 a thousand. Mr. Hinton was 
in England last summer and he says that he antici- 
pates an enormous business from South Africa. It is 
beginning to manifest itself already, and the movement 
is in the infant stage. Mr. Barton represents a num 
ber of the big manufacturers of pine and cypress on 
the other side. He believes that the exportation of 
lumber is soon to boom. In England there is an idea 
that the present high prices are fictitious and that a 
slump will soon come. Since his investigations in this 
country Mr. Barton realizes that the prices are based 
upon demand, and he admits that the buyers on the 
other side will have to come up before they can get 
their needs supplied. 

Hon. F. B. Williams, of Patterson, La., is in Wash- 
ington. He will return to his native heath about the 
middle of the month. : 

IK. G. Hanley, the representative of the Southern 
Cypress Lumber Selling Company in southern Illinois, 
spent the Christmas holidays in New Orleans and has 
returned to his headquarters in Decatur, Ill. H. W. 
Darling, of Wichita, Kan., western agent of the South- 
ern Cypress Lumber Selling Company, is spending a 
week or so visiting the mills of the company, and in- 
forming himself as to conditions. He looks for a record 
breaking spring trade, 

R. H. Downman is in Whitecastle, La., visiting his 
plant at that point. 

Within the past week some notably large cargoes of 
lumber have been shipped from Gulfport, Miss. There 
was one cargo of 1,800,000 feet and several others al- 
most as large. A world of work has been done in deep- 
ening a channel at Gulfport and there can be no ques- 
tion that the lumber export business is booming there. 

‘ine Hammond Lumber Company, of Hammond, La., 
is clearing off the right of way preparatory to building 
a standard gage railroad to the Tangipahoa river on 
which to bring logs to the June Bros. mill. This mill 
has a contract for sawing all the Hammond Lumber 
Company’s lumber. 

The Wyatt Lumber Company, of Moss Point, Miss., 
was incorporated last week by J. W. Griffin, H. C. Her- 
ring and J. C. Griffin with a capital of $50,000. The 
company will operate a saw mill and do a general 
lumber manufacturing business at Griffin, Miss, 

The Bodman-Mead Lumber Company, of Scranton, 
Miss., composed of J. F. Bodman, W. K. and Joseph W. 
Mead and G. W. Smith, has been organized at Scranton 
and will manufacture hardwood lumber and _ shingles. 
Its capital is $30,000. 

A charter of the Meridian Wood Working Factory, 
Meridian, Miss., was filed last week, with capital fixed 
at $10,000. 

John B. Lyons, of Chicago, one of the members of 
the Lyons Lumber Company, which was recently or- 
ganized for the purpose of operating a large lumber con- 
cern above the city, is in New Orleans a guest of the 
St. Charles hotel. 


THE SOUTHWEST. 


THE EAST TEXAS LUMBER CENTER. 

Houston, Tex., Jan. 5—With the new year the lum- 
bermen have taken fresh courage and set in to do the 
best year’s business in their history. The trade is 
gradually recovering from Christmas dissipations and 
conditions present very little change from those ex- 
isting shortly before the holidays. 

Several companies report orders from railroads, which 
indicates that they are taking time by the forelock in 
their big undertakings for the year. During the present 
year it is expected that the railroads are going to build 
heavily in Texas. It is now a settled fact that the 
Rock Island is to come to Houston. Within the next 
year it is expected that the road will be in operation 
in and out of this city. It is learned from good author- 
ity that in Houston alone the Rock Island intends to 
spend something like $750,000. Of course this is only 
a part of the total that will have to be expended to 
huild the road, with depots and necessary buildings 
along the way. Then the International & Great North- 
ern is soon to build a new depot which will require a 
large amount of lumber. Besides these the Cane Belt, 
a Texas railroad, will come to Houston, and the South- 
ern Pacifie will spend $100,000 or $150,000 in improve- 
ments in the way of car sheds ete. Besides the lines 
mentioned several projections will be made in north 
Texas and the territories. 

The rice industry is yet young in Texas and in that 
department new mills are to be erected and improve- 
ments are to be made in old ones. People are settling 
in the rice districts daily and are without suitable 
dwellings. These will have to be built. In this city 
building is likewise increasing rapidly. This latter 
building will require a large amount of lumber and if 
anything like a good season shall be had in Texas the 
state trade will be good. Outside of the state it has 
been pointed out that the prospects are flattering. So 
on the whole the lumbermen face the future with light 
hearts and high hopes. 

The Emporia Lumber Company has two new traveling 
salesmen, Harry Y. Newsum and C. L. Browning. Mr. 
Newsum is a son of the well known D. K. Newsum, 
and during the past year has been connected with the 
Kirby Lumber Company as manager of planer “B” at 
Seaumont. Mr. Newsum will travel in western Louis: 
iana and portions of Texas. Mr. Browning will cover 
northern Texas, Indian and Oklahoma Territories. 

W. Hf. Norris has just returned from a trip to New 
Orleans and other points in Louisiana. 
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IN SOUTHWESTERN ARKANSAS. 

TEXARKANA, TeEX., Jan. 5.—During the past week 
there was almost continual bad weather and littie was 
done at the manufacturing end of the line. Stocks are 
becoming more broken owing to the continued bad 
weather; from a large manufacturer in this section it is 
learned that he has 6,000,000 feet on hand and because 
of lack of assortment is unable to fill many orders. 
dle are holding up well and the demand continues 
steady. 

The H. C. McDaniel Lumber Company, Wesson, Ark., 
. making extensive improvements at its plant at that 
place. 

The W. J. Louck mill, forty miles north of Texarkana 
on the Kansas City Southern road, was sold here last 
week by order of court. The mill and half a million 
feet of lumber brought $2,525, Bryant* & Brown, of 
‘Texarkana, being the purchasers, Luther Creson, of the 
Saunders-Turner Lumber Company, Kansas City, was 
here the latter part of the week attending the sale 
of the Louck mill. : 

D. C. Richardson, De Queen, Ark., was in Texar- 
kana on business the latter part of last week. He re- 
ports the woods too wet for logging. 

W. T. Jenkinson, of the Craven Lumber Company, 
Dallas, was here recently buying lumber for his com- 





pany. 

Harry Walker, of the Southern Pine Lumber Com- 
pany, Diboll, Tex., stopped over here last week on his 
return from Virginia, where he has been spending two 
months’ leave of absence after a severe spell of fever. 
The eastern climate has brought Mr. Walker back to 
his old standard of health and good looks. 

B. A, Johnson, staff representative of the AMERICAN 
LLUMBERMAN, was a most pleasant visitor in this city 
during the week. As it has been some time since Mr. 
Johnson was in Texarkana he noted many changes but 
found his many friends most happy to welcome him 
back to lumberdom. The Daily Texarkanian has the 
following to say about Mr. Johnson: 

B. Arthur Johnson, who originated the Hoo-Hoo organi- 
zation and who is often taken for Grover Cleveland, is here 
as a staff representative of the AMERICAN LUMBERMAN, of 
Chicago. Mr. Johnson has under way another organization 
he will foist on the country. It will be known as the 
“Under Forty Association.” The only vow to be taken is 
one to lie about your age. Each member takes a vow that 
he is not to tell a living soul his age, only to say that he 
is under 40, and to stick to it, though a gallows or the 
guillotine, the thumbscrew or the wheel is used on him for 
divulgence. We have handed in our application and ore 
our age at 21. His association takes in women if they 
are not already down on the old maid list. 





NORTHEASTERN TEXAS NOTES. 
Daas, Tex., Jan. §.—Trade is beginning to get @ 
little better already, as the holidays are over and re- 
tailers have about all finished taking stock. They are 
now ready to replenish all their yard stocks and are 
sending in their orders, though not as freely as they 
usually do at this season. There will be comparatively 
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little lumber sold in this and the northwestern ard 
western part of the state the balance of the winter 
and next spring, as the farmers ean do nothing in the 
way of paying for it until another crop shall be made. 
Some very favorable conditions are reported by both 
retailers and wholesalers at times, but when investi- 
gated they prove pure cases of “bluff’; when is taken 
into consideration the awful conditions of some sec- 
tions (most sections) of the state—very poor crops of 
everything for the past three years—it can readily be 
seen how all business must suffer. 

The car shortage is about as bad as it was a while 
ago. All the mills are complaining. The cars are be- 
ing used for some purpose it seems, but it is hard to 
tell what; there is very little cotton or grain to move. 
Conditions are bound to improve from now on. 

The D. D. Dodd Lumber Company, of Garrison, Nac- 
ogdoches county, is reported assigned. This company 
did lots of business with Dallas lumbermen and they all 
express themselves very sorry to hear of its ill fortune. 

W. M. Spence has recently started a new mill at 
Frankston, Tex. 

+. M. Duncan, of this city, has just accepted the posi- 
tion of general sales agent with the Rapides Lumber 
Company, Woodworth, La. Mr. Duncan was for a 
number of years general manager for the Conway- 


Leeper company, of Dallas. He then moved to El 
Paso on account of his health, joining the forces of the 
Emporia Lumber Company, of Houston. 

The Russell Piano Manufacturing Company has been 
incorporated here with capital of $50,000. These peo- 
ple are extensive manufacturers of high grade pianos 
and do a very large business with the Texas trade. 

Kk. S. Hooper, the well known saw mill man of Lodi, 
Tex., has formed a partnership with Will E. Singleton, 
of Jefferson, and they have entered the saw mill busi- 
ness at that place under the firm name of the Hooper- 
Singleton Lumber Company. They will also operate 
mills at Kildare and Lodi. 

J. B. Harrison, of J. B. Harrison & Son, Coppell, was 
here yesterday. He placed one large order for bridge 
material, to be used in the reconstruction of several 
county bridges that were washed away in the recent 
hard rains 

Wilkes R. Shaw, who has been with the A. G. Wills 
Lumber Company, ‘of this place, for the past two years, 
has accepted a position with the Sutherland-Innes Com- 
pany, Limited, of New Orleans, La. Mr. Shaw will be 
located at Beaumont and expects to leave for his new 
home about January 15, It is with much regret that his 
friends in Dallas see him leave, but all wish him every 
success in his new position. 





Promotions for. Merit. 


_ 


A THOROUGH TRANSPORTATION MAN. 

William Hardeman De France has come back to 
Louisiana and into his own. “Billy” De France is 
the name he is known by along many miles of bright 
steel rails and in a thousand homes. It is strongly 
suspected that if this most excellent portrait of Mr. 
De France was not printed herewith many hundreds of 
his friends would not recognize him by the full name 
which is given with it. On this day, January 10, 19038, 
Mr. De France has been made trainmaster of the south- 
ern division of the Kansas City Southern road, with 
headquarters at Port Arthur and jurisdiction from 
Port Arthur to Shreveport and over all branches. 

Mr. De France was born in Carroll parish, Louisiana. 
When he was 9 years old his father, Judge C. A. De 
France, moved to St. Louis. The elder De France was 








TRAINMASTER WILLIAM H. DE 
Kansas City Southern 


FRANCE, 
Railway. 


on that old 
of which the 


time St. Louis paper, the Times-Journal, 
lately deceased Major Emory 8. Foster 
was editor. The elder De France was one of the most 
clever literary newspaper men of his time. Many of 
his characteristics are reflected in the mental make-up 
of the subject of this sketch. 

Mr. De France, when he was just Master 
became an office boy of the old St. Louis, Iron Mountain 
& Southern railway at the time that E. A. Ford, of the 
Pennsylvania system, was general passenger agent; O. 
W. Ruggles, now of the Michigan Central, was assistant 


De France, 


general passenger agent, and Ed. W. Le Baume, now 
general passenger agent of the Cotton Belt road, was 


chief clerk of the department under Messrs. Ford and 
Ruggles. His more serious work began when he joined 
the engineering department of the Missouri Pacific rail- 
way, when it “began to build its Kansas lines. When 
he left the employ of the Missouri Pacifie he had charge 
of a division of construction and had become a pra 
tical civil engineer. He incidentally at one time fired 
an engine on the Missouri Pacific road. 

Mr. De France came to the Cotton Belt in 1882 and 
remained with that road for fourteen years. In that 
time he was assistant engineer in the department of 
construction, locomotive engineer, conductor, chief clerk 
in the division superintendent’s office, and conductor 
again. In 1895 he left the Cotton Belt road and be- 
came manager of the Louisiana & Arkansas road for 
William Buchanan. 

From 1896 to 1900 Mr. De France was with the then 
Kansas City, Pittsburg & Gulf—now the Kansas City 
Southern—successively passenger conductor on _ the 
south end; trainmaster of the lines north of Kansas 
City, and in charge of construction work on the south 
end. After leaving the road he became superintendent 





of construction of the Kaw Valley Construction Com- 
pany, employed in grading the Kansas City, Mexico & 
Orient railroad. In May, 1902, he became superin- 
tendent of the Red River Valley road, which connects 
Shreveport with Alexandria, La., but the position was 
too prescribed and he left there on December 10. 

The circular announcing his appointment as train 
master of the southern division of the Kansas City 
Southern railway, which was promulgated January 1, 
1903, was a very bright New Year’s card to all of his 
many friends who received the notification. 

Mr. De France is highly connected in a fraternity 
way, being a Knight Templar and member of the An- 
cient Order of the Mystie Shrine, also a Hoo-Hoo and 
especially distinguished as the Past First Grand Sai- 
nana of the Under Forty Club. 





MERIT HIS ONLY “ PULL.” 

Of late years, and increasingly as time elapses, civil 
service rules have largely superseded the old-time 
Nepotism that controlled advancement in _ position 
among large employers, and this is notably true of the 
larger railroad companies. In such employment the 
man who would step into a higher position must rely 
on innate ability and not on the fact of blood relation- 
ship with the powers that be or other adventitious in- 
fluence. A notable subscriber to this rule is the Lake 
Shore & Michigan Southern Railway Company, and it 
emphasized its adherence to the rule by the promotion 
on January 1 of this year of L. F. Vosburg in his ap- 
pointment to the position of general agent of the pas- 
senger department of the road. 

L. F. Vosburg has earned his present position solely 
by ability and intelligent attention to duty. He has 
heen with the Lake Shore road practically ten years 
and began his railroad career with it, in the compara- 
tively humble position of ticket seller at the company’s 
station at Adrian, Mich., in 1893. Two years later he 
came to Chicago to sell tickets in the Lake Shore de- 
pot. Officials of the company, noting his ability and 
devotion to duty, transferred him in 1897 to the city 





GENERAL AGENT L. F. 


VOSBURG, 


Passenger Department L. 8S. & M. S. Ry. Co. 


passenger office, elevating him to the position of chief 
clerk. Three years later he was made city passenger 
agent. In this position he so clearly demonstrated his 
mastery of the science of passenger transportation that 
the promotion on January 1 of this year resulted. 

The accompanying cut of Mr. Vosburg might serve 
as a type of the alert, clear-headed young business man 
of the day. It shows the essential characteristics of 
those who are advanced from minor to official posi- 
tions. Mr. Vosburg is married, lives in one of Chi- 
cago’s most attractive suburbs—Englewood—and is 
doubtless among those who are slated for further ad- 
vancement by the company that he serves faithfully 
and well, 
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1 PUGET SOUND and IDAHO LUMBER § 

' PACIFIC FIR COMPANY, | 
Minneapolis Office, 731 Lumber Exchange, SEATTLE, WASH. 
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FOR WIDE—CLEAR 
WASHINGTON RED CEDAR LUMBER, 
WE HAVE 4 BRANDS OF 


Eurekas, 
SHINGLES Perfections. 


and a very complete stock of Porch Columns and Siding. 
Write, Wire or ’Phone. 


SEATTLE CEDAR LUMBER MFG. CO., Seattle, Wash. 
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ROY & ROY 


Manufacturers of 





PACIFIC COAST 


Lumber and Shingles. 


DELIVERED PRICES TO ANY POINT IN THE UNITED 
STATES QUOTED UPON APPLICATION. 


Seattle, Wash. 








Mills oa G. N. Ry., HN. P. Ry. 
and ¢. P. Ry. 
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~~ S. Witson. "4 


Manufacturer, wholesa‘er and Shipper 
Pacific Coast Products 


WASHINGTON S HINGL ES 


RED CEDAR 
Always in the market with High Grade 
Shingles. Prompt Shipments 
to all Eastern Points. 








OFFICE, 





at — 


Seattle, Wash. 


416 New York Block, 
WE USE THE TELECODE 








Telecode Used. Shingles in Transit. 


SCHWAGER & NETTLETON. 








SPECIALTIES: 
FIR. CEDAR. 
Yard Stock Ex. Clear 5-2, 16, Shingles. 
Bridge and “Construction Eureka 5-2, 18, Shingles. 
Timbers. Perfection 5-2 '4,18, Shingles. 


Sullivan Building, SEATTLE, WASH. 
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TRY OUR 


CORK FIR BEVEL SIDING 


It is something new, and isa substitute 
for high priced White Pine and Red 
Cedar Siding. We can furnish it $5 @ 
thousand cheaper than high priced 





White Pine and Red Cedar Siding. We 
also manufacture everything in the line 
of Fir and Cedar Lumber had Cedar 
Shingles, and make a specialty of the 
Eastern car trade. 


Atlas Lumber & Shingle Company, 


SEATTLE, WASH. 


Mills at McMurray, Wash. 





— 


ss 


a 


ae 


AS Seen =o 


SSS AS MTT OT ee 


ean 


% 














AMERICAN LUMBERMAN. 


JANUARY 10, 1903. 





We are the only manu- 
facturers of 


Sanded 
Fir 
Flooring 


onthe coast. We cater 
to the Eastern Retail 
Car Trade. 


WE USE THE 
TELECODE. 
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Can make Ladders up to 28 feet long; can 
ship full cars or mixed with lumber. 


FI ae LADDERS & LONG TIMBERS OUR SPECIALTIES 





sores -TELECODE.. 


CHEHALIS LUMBER CO. 


CHEMALIS, , 





IDAHO casteew WASHINGTON 





Let us send you a Sample Car 
of our 


SOFT WHITE 


IDAHO ‘PINE, 


of which we are extensive manufacturers. Our 
White Pine is the same as the Michigan and 
Wisconsin White Pine. Our Idaho Pine is 
similar in character but more yellow, but when 
finished in natural color cannot be distinguished 
from White Pine. 

Our mills are at Post Falls, Idaho. 

We also have a large and complete stock of 
Michigan White Cedar Posts, and ship promptly. 


Send All Orders for Lumber and Posts to 


MacGillis & Gibbs Lumber Co. 


617-619 WELLS BLDG., 
MILWAUKEE, WISCONSIN. 


Miciciniaianieemnmeentnieailll 


WE ARE MANUFACTURERS OF 


WASHINGTON PINE 32%. 


Shop Lumber a Specialty. 


THE SAW MILL PHOENIX, 


E. F. CARTIER VAN DISSEL, Manager. SPOKANE, WASH. 





Split with the grain 
and not sawed; from 
body timber sound 
and straight. No 
wood outlasts them. 


‘IDAHO. 
SPLIT CEDAR POSTS 


For the Eastern Retail Yard Trade. Write for Delivered Prices, 


THE LINDSLEY BROS. CO., Spokane, Wash. 

















WISCONSIN. 


THE DOOR MAKING CENTER. 


OsukosH, Wis., Jan, 6.—Harry G. Gould, secretary 
of the Gould Manufacturing Company, of this city, who 
returned home recently from Spokane, Wash., speaks 
very interestingly of timber prospects in the Pacific 
coast states of the northwest. While Mr. Gould mod- 
estly refrains from making any statements regarding 
his own interests it is generally understood that he made 
big money out of one of his timber investments. He 
owned a half interest in the Buckeye Lumber Company, 





which operated a mill at Hock Spur, sixteen miles 
north from Spokane, and owned quite an extensive 
timber tract. Having received a fine offer, Mr. Gould 


disposed of his entire half interest. 

The timber lands with which Mr. Gould became 
most acquainted are located considerably east of the 
Cascade mountains, which practically divide the state 
of Washington. The shipping of the product eastward 
is not so expensive but that there is a good profit in 
the business. The freight rate from Spokane to Osh- 
kosh or Chicago is 50 cents and from Spokane to St. 
Paul the rate is 40 cents. While the same variety of 
timber grows in California the rates are higher, being 
from 63 to 67 cents. 

In illustrating how timber lands have increased in 
value in Washington, Idaho and Oregon in the past 
four or five years Mr. Gould stated that about five 
years ago stumpage could be bought for from 10 to 20 
cents a thousand feet, where today it is worth from 


$1 to $4. Most of the big tracts of timber in the Pa- 
cific northwest are now in the hands of eastern capi- 


talists and rich concerns chiefly of eastern origin. Ac- 
cording to Mr. Gould practically all of the most valu- 
able timber adjacent to saw mills and navigable streams 
is now possessed by big lumber operators, who saw a 
chance a few years ago to buy the timber cheap and 
can afford to hold it. One firm spent $100,000 in 
purchasing timber lands and cleaned up over $1,000,- 
000 in disposing of the property. One large firm in 
Pennsylvania owns 1,100,000,000 feet of timber, an 
almost inconceivable tract. Assuming that the product 
is worth $2 a thousand this amount of timber can be 
turned into the sum of $2,200,000. Such cases as this 
go to show the magnitude of the transactions. Until 
very lately there has been but very little western cap- 
ital in the timber investments, principally because the 
westerners failed to realize the value of the timber. 
Lately, however, they have been awaking to the fact 
that their possessions were going into other hands and 
many of the recent deals have been made by western 
capitalists, not a few of whom bought back for a good, 
stiff price what had been disposed of a few years ago at 
a very low figure. 

The two principal timbers, Mr. Gould states, are yel- 
low and white pine. ‘The so-called white pine of Cali- 
fornia is in reality yellow pine, acording to Mr. Gould, 
and in consequence Idaho and Washington lumbermen 
have taken a fancy to naming their timber western 
white pine so as not to confuse it with the California 
and Idaho yellow pine. Mr. Gould says the land where 
the elevation is right is fine for farming after cleared 
of timber. Although the soil is of a coarse character 
and looks almost like gravel, when worked properly 
it produces splendid crops of wheat. In some places 
in the Big Bend country this summer fifty-six bushels 
of wheat to the acre were produced on land once cov- 
ered with timber. While most of the available timber 
on the surveyed land is gone, the opening up of unsur- 
veyed tracts will mean a great timber rush. 

There are a number of large and valuable saw mills 
in the timber districts with which Mir. Gould became 
acquainted, These permanent mills have been built only on 
sites where logs can be brought to them for about 
thirty years to come. In consequence such sites have been 
pretty well taken up. Most of the mills, instead of 
being permanent, are portable. Recently a mill was 
erected at Sand Point, Ida., that cost $250,000. The 
mills built to remain are all modern and double a 
ting band mills are frequently seen. 

Logging is carried on the year round in the enker 
districts and as the snows melt rapidly loggers get but 
little chance to use snow or ice roads. They use 
4-horse teams and 4-wheel trucks chiefly. Teamsters 
in the woods receive about $40 a month and their board. 

The late Gilbert W. Roe, of this city, the million- 
aire banker, who died last week while visiting in Mil- 
waukee, was extensively interested in pine and cypress 
timber lands in Florida. He and A. C. McComb, of 
this city, real estate dealer, at the time of Mr. Roe’s 
death possessed a total of 56,115 acres of pine and 
cypress timber which they valued at a total of $275,000. 

They owned the following tracts of timber: 12,160 
acres of longleaf yellow pine near Tallahassee, Fla., 
on the Ocklocknee river, value, $60,000; 21,795 acres 
of pine and cypress at Lakeland, Polk county, value, 
$30,000; 2,360 acres of cypress in Osceola county, near 
Loughman, value $40,000; 2,300 acres in Hillsboro 
county, near St. Peterburg, value, $30,000; 9,000 
acres of cypress in Sumter county, near Tavares, value, 
$50,000; 4,500 acres of cypress at Waldo, Alachua 
county, value $25,000. Mr. Roe and Mr. McComb also 
owned 4,000 acres of hardwood timber in Iron county, 
Wisconsin. This tract is valued at $40,000. Few of the 
Jumbermen of this city knew how extensively Mr. Roe 
was purchasing timber. In the first three tracts in 
Florida mentioned Mr. Roe owned three-fourths and 
Mr. McComb one-fourth, but in all the others the two 
men owned equal shares. 

The committee of Oshkosh sash, door and blind man- 


ufacturers appointed to revise the official price list 
where the increase in the price of glass affected it has 
about completed its task and the printers are now pre- 
paring the proofs containing the corrections. As soon 
as the proofs are inspected and corrected by the com- 
mittee, the revised list will be ready for the final print- 
ing and distributing. The committee, consisting of 
Thomas R. Morgan, Ernest 8. Smith and Charles W. 
Radford, found it no small duty to go over the entire 
oficial list and provide for the advance in glass. Its 
revision will undoubtedly meet with the approval of 
the entire manufacturing interest. 

Frank E. Worden, dealer in wholesale lumber, is to 
be seen nowadays with a brand new and handsome trav- 
eling bag of alligator leather when upon his numerous 
trips about the state. This was presented to him re- 
cently by Oshkosh Council, No. 190, United Commercial 
Travelers of America, in appreciation of his services 
the past year as secretary of the council. 





WISCONSIN VALLEY NOTES. 


MERRILL, Wi1s., Jan. 6.—There is no fault found with 
the demand and prices remain firm, but it is not the 
busiest season of the year in the shipping line. While 
all orders receive prompt attention so far as the con- 
dition of the stocks will allow, more attention is being 
paid to securing logs for the mills. Then, too, it is the 
beginning of a new year, the time for striking a balance 
of the past year’s business, and it is a safe prediction 
that few lumber manufacturers do not find in the bal- 
ance a satisfactory profit. It really has been a profit- 
able year, notwithstanding the shipments are somewhat 
decreased and the extra expense of operations. 

The A. H. Stange Company’s factories were closed 
down last week for needed repairs, and on Monday one 
factory was run, and next Monday the other will start 
up, both to be run continuously, which, with the saw 
mill in operation, will make the Stange plant the usual 
hive of industry, 

The Kennedy & Empey mill, located about eight miles 
east of Merrill, closed down for the winter last week, 
to remain closed until a stock of logs can be secured 
for next summer’s sawing. 

John D. Ross and E. W. Brooks, of Chicago, were in 
the valley last week, looking after their varied inter- 
ests. 

H. A. Dana, of Indianapolis, the new superintendent 
of the Anson-Hixon sash, door and blind factory, of this 
place, took charge last week, succeeding E. J. Brent, 
whose resignation took effect January 1. 

J. N. Cotter has purchased the interest of S. C. Close 
in the Cotter & Close Lumber Company at Alder Lake 
and will continue the business. He has a good plant 
located in a fine tract of hemlock and hardwood timber. 

Peter Smith’s mill at Dudley already has a good 
stock of logs at the pond and will put in a busy season 
sawing. 

Hurlbutt & Huntley, at Elm City (Parrish P. 0.), 
have just finished installing a double band mill and 
will soon start up to run until the supply of logs shall 
be exhausted next fall. 

Merrill promises to be the busiest place in the valley 
this winter. Every institution is booming to its fullest 

capacity, most of them day and night, and with a good 

demand for the products at good prices and wages at 
a good figure there seems to be no reason why pros- 
perity should not hold full sway. 





IN AND AROUND WAUSAU. 


WAUSAU, Wis., Jan. 7.—The Curtis & Yale Com- 
pany’s factories are closed down to permit of the annual 
overhauling of the plants and taking inventory of 
stock. At this season the shafting is all lined up, 
machines repaired and everything gotten in readiness 
for another year’s work. At the No. 1 factory new 
boilers will be installed and this may take longer than 
usual. The company had a very successful year in 
1902. ; 

The handsome residence being erected in this city by 
W. H. Bissell, of the J. D. Ross Lumber Company, 
Arbor Vitae, will be completed in about another week, 
when it will be occupied by Mr. Bissell and family, 
who will be welcomed to the business and social circles 
of Wausau. Their new home is one of the most beauti- 
ful in the city and a source of pride to Wausau people 
generally. 

The Werheim factory will not close down this season 
for a general overhauling, as is generally the case at 
this time of the year, owing to the fact that this con- 
cern is now behind on its orders and more are coming 
in daily. Machines that must be overhauled will be 
taken out of service one at a time so that the repairs 
may be done quickly and at a time Lai it will not 
interfere with the other work. 

The Plumer mill, on the island, wry operated by 
Arntsen & Hirsch and stocked by the Wilbur Lumber 
Company, represented here by F. L. Tibbits, has begun 
active sawing operations. It had not been thought that 
the mill would be started until later in the month, 
but as the splendid sleighing resulted in an unexpect- 
edly large receipt of logs, which threatened to block: up 
the landings, the saws were started up. This mill 
this season will saw out from 3,500,000 to 4,000,000 
feet of hemlock and hardwoods if the farmers continue 
bringing in logs as they are now doing. 

A. D. McDonald arrived home last week from Chicago, 
where he had been called to secure experienced woods- 
men to assist him in looking over a big tract of timber 
lands in Mississippi for Chicago parties who contem- 
plate a large purchase in that section. Mr. McDonald 


expects to start out on this work in a few days. 
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LOGGING NOTES. 


LOWER MICHIGAN WOODS WORK. 


Bay City, Micu., Jan. 7.—Logging conditions are 
fairly good in the lower peninsula lumbering districts. 
There is not a great amount of snow, but the weather 
is fine and cold enough to maintain roads. With few 
exceptions operations of individual loggers are on a 
much smaller scale than they were a few years ago, a 
few hundreds of thousands of feet going in where mil- 
lions formerly were put in. A number of operators are 
hauling over logging roads, among them the Gale Lum- 
ber Company, of West Branch; James Norn, of Stand- 
ish; Stephens Lumber Company, at Waters; the Salling, 
Hanson Company, at Grayling; Michaelson & Hanson, 
at Lewiston; Frank Buell, at Gaylord; Haak Bros., at 
Haakwood; Kneeland-Bigelow Company, 8S. G. M. Gates, 
Campbell & Brown, and other concerns at Bay City. 

S. O. Fisher has just returned from Blind River, 
where he is operating. He said: 

We have thirteen camps going and have nearly 25,000,000 
feet of logs on the skids ready for hauling. We have 150 
teams in the woods hauling now and everything looks very 
favorable for getting in the 30,000,000 feet we have figured 
upon. It bas been a hard winter for logging in the matter 
of expense, as all supplies cost much more than usual and 
the cost of getting them into the camps has been greater. 
On the other hand we have not been bothered with smallpox 
as we were last winter, when practically every camp was 
quarantined the greater portion of the winter. So far this 


season we have not had a single case of the disease in our 
euunps, 





In upper Michigan there is snow enough and freezing 
and ideal logging weather are reported. The Sparrow- 
Kroll Company is hauling several million feet from 
Onyx siding to its mill at Kenton. 


——eororrn" 


IN THE UPPER PENINSULA OF MICHIGAN. 


CaLuMET, Micu., Jan. 5.—It is estimated by upper 
peninsula mill men that there will be about 215,000,- 
000 feet of lumber cut on the Menominee river during 
the season of 1903. This estimate is made of the 
amount of logs being put in this winter. The boom 
company sorted 170,000,000 feet of logs the past season 
and at least 30,000,000 feet was brought in by rail 
during the winter and fall seasons and sawed in the 
Menominee river mills. 

Although the timber is becoming very scarce, it is 
expected that all of the mills operated last year will 
run during 1903. Logging operations have been in 
progress in many camps fer a few months and camps 
are still being put in. Most of them are being operated 
by jobbers, but some of the mill companies are doing 
their own logging. 

A summary of the various amounts which the differ- 
ent mill companies will get out during the winter is 
as follows: 

A. Spies, 5,000,000 feet; Burns & Hicks, 24.000,000 feet : 
Girard Lumber Company, 20,000,000; Bay Shore Lumber 
Company, 25,000,000; J. M. Martin, 5,000,000; Marinette 
Lumber Company, 20,000,000; Sawyer-Goodman Company, 
26,000,000; R. C. Merryman, 16,000,000; Merryman Manu- 
facturing Company, 15,000,000; I. Stephenson Company, 20.- 
000,000; N. Ludington Company, 20,000,000; H. Witbeck 
Company, 22,000,000; all others, 8,000,000. 





IN THE WISCONSIN VALLEY. 

Merritt, Wis., Jan 6.—The weather man has been 
urgently petitioned the past week by the loggers for the 
opening of the cold air draft in the weather machine. 
While it has thawed scarcely any, the roads have soft- 
ened up a bit here and there and some of the swamps 
are not any too solid as yet, as they were not all sol- 
idly frozen when the snow came. 

The H. W. Wright Lumber Company has planned an 
exceedingly busy winter’s operations in securing a log 
stock for both this winter’s and next summer’s run. 
It has four camps in the vicinity of Trout lake, and 
the logs from all four will be banked on the lake. It 
has another camp near Minocqua, where it will cut 
8,000,000 feet of pine, which will be railed down to the 
mill for winter’s sawing. At another camp near Star- 
lake Jule Hoffman is cutting 1,000,000 feet of the 
Wright timber under contract. Frank Rodgers will cut 
1,500,000 feet at Arbor Vitae. The logs from these 
two camps also will be railed in for winter sawing. 
Frank Ducett is putting in 1,500,000 feet of hemlock 
and hardwoods on the Heineman branch. The company 
has bought the balance of Fred Smith’s timber at Star 
lake, about half a million, which he is logging for 
it. It holds contracts for the delivery of 1,500,000 feet 
of hemlock and basswood between Merrill and Toma- 
hawk, including the Heineman branch. Besides all this 
it is stocking the Hafferman mill with 1,500,000 feet, 
also the Noel & Henrich mill with half a million or 
more. And to complete the stock it is buying every- 
thing in hemlock, hardwoods and pine that it can get 
from the farmers, brought to the mill, and is receiving 
from sixteen to twenty loads of logs a day from this 
source. It really looks as though the Wright com- 
pany means to do some business the coming season, and 
will put forth its best efforts to be supplied with a 
complete stock for the trade. 

Al Payment has a crew of 100 men operating a camp 
for Langley & Alderson at Starlake and reports the out- 
look good for a big winter’s work. ~ 

Joseph Bartelme, of this city, has contracted to put 
in 700,000 feet of logs on the Grandfather road for the 
Heineman Lumber Company. 

Mike Nugent has a camp a few miles from the city 
where he already has over half a million feet on skids. 
He will begin hauling next week. 

Probably the longest log haul ever made in the val- 
ley is now going over the St. Paul railway, the logs 


being secured at Starlake and taken to their destina- 
tion at the mills of the Chippewa Falls Log & Boom 
Company, a distance of 228 miles. 

Hauling of logs has hardly begun as yet, except by the 
farmers, At the camps they are skidding with all 
possible speed, and in a few days they will put the 
teams at work day and night, completing that portion 
of the work quickly. 





NORTHERN-CENTRAL WISCONSIN NOTES. 

Wausau, Wis., Jan. 6.—The Curtis & Yale Company 
is advertising for ten teams to haul about 3,000,000 
feet of lumber from Bremmer’s mill, a 4-mile haul, to 
this city and finds it difficult to secure them. 

At most of the logging camps hauling is now on in 
earnest. The sleighing is fine and the way the logs 
are being brought to the landing places makes it look 
as though loggers were going to have a _ prosperous 
winter and they feel jolly over the outlook. Some im- 
mense loads have already arrived in this city and all 
logs find ready sale whether contracted or not. 

Beginning last Saturday, two additional log trains 
were put into service on the Wisconsin valley division 
of the St. Paul road, making what is said to be the 
longest haul of logs ever attempted in this state. These 
trains are loaded about ten miles above Starlake, hauled 
to Junction City, where they will be transferred to the 
Wisconsin Central road, and hauled to Chippewa Falls, 
to be manufactured into lumber. The total distance 
covered is approximately 225 miles. The logs are the 
property of the Chippewa Falls Log & Boom Company. 





IN NORTHERN MINNESOTA. 


DuLutu, MINN., Jan. 6.—The Red Cliff Lumber 
Company is logging in this district about 55,000,000 
to 60,000,000 feet of timber. Most of it comes down 
the Duluth & Iron Range road to the mill, but some is 
from as far away as Grand Marais and is logged in a 
way peculiar to the location and unknown anywhere 
else in this region. The peculiarities of this operation 
were described in this correspondence some weeks ago. 
Contractors Twohy & Killen, at Colby, are loading 
twenty cars a day for this company and a train a day 
is coming off the Duluth & Northern Minnesota road 
at Knife river. 

The Lesure Lumber Company is logging more heavily 
than in past years and has camps, either its own or by 
contract, at French river, on the Whiteface, at Rivers, 
at Breda and near Tower. 

Alger, Smith & Co. are shipping ninety cars of logs 
daily from their road to this city, part of which gets at 
once into the mill and part goes to the old Mitchell & 
McClure mill for summer sawing. 

L. R. Martin & Co. have begun shipments of pulp- 
wood to mills at Appleton, Wis., from the camps near 
the Whiteface river. The Cloquet Tie & Post Com- 
pany is shipping pulpwood and cedar from the line of 
the Duluth & Northeastern road to Cloquet and beyond. 
Fred Sobeling, of Duluth, is getting out ties, cedar and 
pulpwood near Norway. 

Messrs. Brooks and Backus, of Minneapolis, have 
lately been in the Koochiching country, where they 
are logging on Crane lake for the mill they are to 
build at Koochiching the present year. 





IN FAR NORTHWESTERN WOODS. 


BANGor, ME., Jan. 5.—Reports from the woods are 


to the effect that weather conditions are now very 
favorable for logging and much hauling from the 


yards has already been done. The snowfall that came 
after the recent rain, combined with moderate tempera- 
ture, has made hauling easy, and in most sections work 
is progressing rapidly. Hiram Moore, of Hiram 
Moore & Co., who are cutting 2,000,000 feet of spruce 
on Square Town for Joshua Gray & Sons, of Gardiner, 
came down from the camps on Saturday and reports 
two feet of snow in that region, and everything pro- 
gressing satisfactorily. 

The Portland & Rumford Falls Railroad Company 
has built an extension five miles long from South 
Rangeley station into the timber south of the lake, and 
several millions of spruce will be cut there this winter. 
one operation of 2,000,000 feet being conducted by 
John R. Toothaker, of Rangeley. Hinckley & Adams 
will cut 2,200,000 feet of saw logs and 800,000 feet of 
pulp stock, and there are a number of smaller opera- 
tions. 

The Berlin Mills Company has 1,000 men at work in 
the woods on upper Kennebago waters and will make 
a great cut. No cutting contracts or hauling con- 
tracts are made, the company carrying on directly 
every department of its business. Every camp is con- 
nected with thé company’s office at Berlin Falls by tele- 
phone, and every night a report is sent in from each 
camp of the result of the day’s work and the prevail- 
ing conditions. The Berlin Mills Company has con- 
stantly employed a specialist on forestry who explores 
the timber lands, taking notes of conditions. The for- 
ester visits every camp in the operation, taking ac- 
count of all details in regard to the waste of timber, 
destruction of small trees or the cutting of trees be- 
fore maturity. Of this he makes a written report to 
the company’s officials and files a duplicate report with 
the boss of the camp where he makes the observations. 

Operations on the Narraguagus river this season em- 
ploy 146 men and 77 horses. 

Osear A. Fickett, of Bangor, and John E. Witham, 
of Orrington, have bought a tract of land in the town 
of Orland, where they will conduct. logging operations 
this winter for spruce, pine and white birch. They 
will build a mill at Orland Falls for the manufacture 
of long lumber and spool stock. 
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ment of yard stock. All our stock 
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We will be pleased to quote prices 
for shipment anywhere. 
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HARDWOOD DEPARTMENT. 


eee 
AMONG THE MEMPHIS TRADE, 

MreMPuis, TENN., Jan. 6.—Manufacturers and deal- 
ers have more orders on hand than they have the dry 
stock to ship and the situation is even stronger now 
than it was before the holidays. The weather of the 
past few days has been anything but favorable for the 
production of lumber. The mills located in this city 
are all running and will continue to do so as long as 
they have enough logs on hand, but the country mills, 
owing to the continued prevalence of wet weather and 
the boggy condition of the bottoms, are unable to get 
logs. Consumption is now easily ahead of production 
and there is nothing in the immediate outlook to 1n- 
dicate that there will be any change soon in this re- 
spect. Buyers are beginning to circulate somewhat 
freely again, a number of them having been on the 
market here during the past week, and the mail orders 
are large. Dry stocks continue very small in the light 
of the present active condition of the market, though 
a few manufacturers have fair quantities of dry lum- 
ber in hand or in sight. Export trade is rather quiet 
at the moment, most of the lumber sold here being 
for account of domestic buyers. With clearing weather 
there will be some increase in the production of hard- 
wood lumber, particularly by the country mills, but 
even at best it will be several months before this stock 
will be ready for use and before there can be anything 
like a return to normal conditions of supply and de- 
mand, 

It is reported that a syndicate of New York, Massa- 
chusetts and Wisconsin capitalists has bought 65,000 
acres of timber land in northwestern Mississippi, just 
below the Tennessee state line. F. R. Weber, of Bos- 
ton, is one of the principal figures in the deal. The 
price was in excess of $100,000. The purchasers are 
large handlers of lumber and will develop the timber 
on the property. 

The movement of lumber and woodworking plants to 
this center during the past year was on a large scale, 
surpassing any record ever made heretofore. There 
were, according to the report of the Memphis Indus- 
trial League, eleven plants of the above character  lo- 
cated here during the past twelve months, representing 
a total capitalization of about $1,500,000. In addi- 
tion to the foregoing, a number of other kindred com- 
panies were located in this center and in the territory 
adjacent to Memphis during the year. The sales of 
timber lands in Arkansas, Tennessee and Mississippi, 
according to an authoriative estimate, broke all prev- 
ious records. There are several other prospective plants 
to be located here early in the new year. 

Moore & MeFerrin, manufacturers of boxes and box 
shooks and also large manufacturers of hardwood lum- 
ber, report the purchase of 14,000 acres of timber 
land in Lauderdale county, Tennessee. This firm also 
reports the completion of its lumber road running from 
Luxora, Ark., to its mill west of that point. It is 
nine miles in length and is known as the Mississippi, 
Big Lake & Northwestern. The road was built without 
the aid of outside capital and was equipped by the 
firm with two engines and thirty cars. The firm owns 
something over 10,000 acres of land in the territory 
tapped by the road. 

Among visitors here during the week were Mr. Ogden, 
of the Alcee Stewart Lumber Company, St. Louis; A. 
G. Wetinore, manager export department of the Paepcke- 
Leicht Lumber Company, Chicago; Charlie Curphey, 
Curphey Lumber Company, Vicksburg, Miss.; J. N. 
Penrod, Penrod Walnut Corporation, Kansas City; 
Judge Prouty, of Des Moines, lowa, who is interested 
in a number of southern lumber companies; F. P. Ab- 
hott, vice president J. W. Thomson Lumber Company, 
this city, of Kast Chicago, Ind. 

W. If. Russe, of Russe & Burgess, informed the 
representative of the AmERICAN LUMBERMAN that he 
will sail for Europe next week. He will leave here 
Sunday and will be gone about four months, 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Jan. 6.—The consensus of opinion 
of Nashville lumbermen is that the year 1902 has been 
one of the most remarkable ever known in the lumber 
business. Lumbermen now realize that hardwood is 
each year becoming more and more inaccessible to trans- 
portation facilities, and consequently will cost more 
all the time to get cut. Local lumbermen say consump- 
tion of lumber last year was greater than ever before, 
and the prospects are the demand for 1903 will be even 
greater. They therefore hold to the belief that prices 
are not going to decline, especially as many well posted 
dealers think the output will be smaller in 1903 than 
in 1902. The lack of logs will cause some of the mills 
to close part of the time. 

H. N. Saxton, of the hardwood export firm of H. N. 
Saxton & Co., Knoxville, was here recently. He has 
just returned from his annual trip to England and re 
ports the lumber business in the old country as a great 
deal better now that the Boer war is over. Conditions 
in Germany, he says, are also much improved. The 
main trouble he finds with the export trade is the difli- 
culty in securing something to export. 

The Singer Sewing Machine Company makes the tops 
of its sewing machines from gum. The wood takes a 
good polish and is very durable and of late years there 
has been considerable improvement in the methods of 
manufacturing and taking care of gum lumber. 

Car shortage is now the only jarring note in the 
local lumber situation and the railroads are making 
desperate efforts to relieve the conditions. 

A large steam tow boat and two barges will be put 


into the upper Cumberland as soon as they can reach 
here, to handle the heavy and rapidly growing lumber 
business from that section. Capt. Thomas G. Ryman, 
president of the Ryman line of boats, has bought the tow 
boat Bob E. Lineham from Captain Carnes, of Rock 
Island, Ill., and has secured two additional large 
barges. 





IN NORTHEASTERN TENNESSEE. 


Bristot, Tenn., Jan. 5—W. H. Wilber and associ- 
ates arrived in Bristol on Saturday last from Walton, 
N. Y. Mr. Wilber is an experienced lumberman and has 
come to this section to establish a lumber plant. The 
machinery for the new plant is due to arrive in this 
city at once. The new mill will be located near what 
is known as the Horseshoe, on the Virginia & South- 
western railway, in Carter county, Tennessee. It will 
have a daily capacity of 90,000 feet. Pine, oak and 
poplar will be the principal woods cut. Mr. Wilber 
says that he will be ready for business as soon as he 
can place the machinery. The work of constructing 
the mill will be pushed rapidly. Those who accom- 
panied Mr. Wilber to this section from New York are 
James Wilber, Charles Seyger, Henry Shellock, Wilber 
White, O. C. Fout and wife and Miss May Bunday. 

The Wall Extract Company has begun the erection 
of an extract plant at Hemlock, Ash county, N. C. 
This plant is to be the largest extract works in ail this 
section, save the Acme Extract Company’s plant at 
Damascus, Va. The Wall company will turn out hem- 
lock and chestnut bark extracts. 

The Virginia & Carolina railway is now being ex- 
tended from Damascus, Va., to White Top mountain 
and penetrates a vast timber territory, as yet unde- 
veloped, of millions upon millions of feet of good mar- 
ketable timber, including hemlock, white pine, oak, 
chestnut and poplar. The timber rights can be pur- 
chased at low figures and it appears an excellent op- 
portunity for investers and promoters in the lumber 
world. 

The James Strong Lumber Company, of this city, 
has just received a 50-ton locomotive from the Lima Lo- 
comotive Works. The engine is now in service. This 
company has unloaded three cabin cars built in the 
east. These cars are to be used at the several camps 
up in the mountains of east Tennessee. 

James W. Jarmen, of Philadelphia, Pa., was among 
the lumber people in this city Saturday. 

Charles Kreamer, of the Strong Lumber Company, 
with headquarters at Philadelphia, was in Bristol on 
Monday on business, 





IN WESTERN NEW YORK TRADE. 


Burrato, N. Y., Jan. 6.—The yard of the H. M. Loud’s 
Sons Lumber Company is now about bare, but it will 
not remain vacant long. It was taken some weeks ago, 
but the lessee changed his mind before the papers were 
drawn. 

T. Sullivan & Co., are gradually adding a retail trade 
to their general hardwood business. As they are the 
farthest down the river of any Buffalo lumber firm 
they find a field for this trade that is not at all worked. 
H. T. Kerr, manager of the Janes-Keeney Lumber Com- 
pany, will go this week to the Mississippi mills of the 
company for a month with the saw end of the busi- 
ness. He says that the mills are now shipping con- 
siderable oak and will soon have more. 

Taylor & Crate find that the liberal receipts of Mich- 
igan hardwoods by lake the past season have added 
materially to their stocks from the south and made 
them easy on most sorts, though they are still buying 
tracts to work up. 

The hardwood mills of the Empire Lumber Company 
are shut down for twenty days during the holidays. 
Oak lumber is coming this way right along now. 

C. Tf. Stanton has moved his office up town from the 
old stand at the yard of the H. M. Loud’s Sons Com- 
pany; taking the stenographer, Miss Sherman, and the 
salesman, Fred Blumenstein, with him, though the lat- 
ter may also do outside work. Besides the surveyor 
generalship, Mr. Stanton will go extensively into Pacific 
coast lumber. Other lines of the lumber business are 
also contemplated. 

The new desk factory of the American Cabinet Com- 
pany on the Niagara Falls trolley line, a mile north of 
the city, is in operation as announced, though this week 
will be taken for getting the machines, of which there 
are to be over 300, in running order. The plant is to 
be in full operation next Monday and is to turn out 
$1,000 worth of work a day. C. H. King, formerly 
manager of the Buffalo School Furniture Company, is 
president of the company. 





FROM THE BUCKEYE STATE CAPITAL. 

CoLtumMBus, Onto, Jan. 6—The lumber trade condi- 
tions of this city are improving. With the new year 
there is coming a strong demand for stocks, and there 
is every indication that the past year, which was ex- 
traordinary in the amount of business and strength 
af most stocks in the hardwood industry, will exert 4 
strong influence over the new year. One large manu- 
facturer reports as follows: “With the opening of 
the new year, from every indication we have here, the 
general retail trade seem to have discovered that they 
were shorter in stocks than they thought they were, 
and are very actively placing orders at good prices.” 
Almost all of the local lumbermen have completed 
their annual inventories and in nearly every case with 
the result that they find that they had much less stock 
on hand than they thought and will need to replenish 
their stocks in the immediate future. With the scare 
ity of most hardwoods, especially poplar, this will 
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not be so very easy and the demand will likely far ex- 
ceed the supply. 

Elias Milliken, of the C. W. Leatherbee Lumber Com- 
pany, Boston, Mass., stopped off in this city for a 
few days this week, on his way to St. Louis, New Or- 
leans, Jacksonville, Georgetown, 8S. C., ete. Mr. Milli- 


- ken is making this trip looking for stocks and has al- 


ready placed one or two large orders for poplar to 
good prices. He left here last night. ; 

Harvey Dern, formerly general manager of the Ral- 
eigh Lumber Company, Raleigh, W. Va., is in Colum- 
bus. He has taken a position with the W. M. Ritter 
Lumber Company at its mills in West Virginia. 

W. M. Ritter, president of the Ritter company, is 
in North Carolina, visiting its plant at Saginaw, N. 
C., where the company has a double band mill, a plan- 
ing mill, a dry kiln and all of the latest machinery. 

Lewis Doster, secretary of the Hardwood Manufac- 
turers’ Association, made a flying trip to St. Louis. 
He returned from his eastern trip during the holidays 
on New Year’s day and has been very busy ever since 
preparing for the annual meeting of his association in 
Cincinnati, at the Grand hotel, January 27 and 28. 

John R. Gobey, of Powell & Gobey, this city, is out 
of town on a business trip. 

Buyers are looking ahead for this year’s supply and 
wholesalers are now ready to place large contracts. In 
poplar, planing mill stock is in great demand, bevel and 
drop-siding is wanted. Quartered oak still keeps up 
and one large dealer predicted that this stock in ones 
and twos would soon realize a $70 basis, f. 0. b. mills. 
Never before in the history of the trade here has this 
stock been so short. Lower grades of quartered oak 
are as scarce as the high grades. 





PENOBSCOT DISTRICT NOTES. 


BANGOR, ME., Jan. 5.—The project of establishing a 
hardwood working mill in Ellsworth, which was aban- 
doned some months ago on account of failure to agree 
upon terms with New York parties interested, has been 
revived, this time with every assurance of success. It 
is proposed to carry on the plant with local capital 
and under the management of George H. Hardman, of 
Enfield, who is a practical hardwood worker of long 
experience. The country around Ellsworth, while prac- 
tically stripped of its softwood timber, abounds in 
white birch, oak, maple, birch, basswood and ash, so 
that there will be ample timber supplies for the new 
mill. 

A eantdog stock mill is to be built in or near Blaine 
village, Aroostook county, by Albert Chandler. A 
shingle mill and later a rotary mill will also be erected 
and work will begin at once. 





SOME OLD TIME WALNUT. 


BALTIMORE, Mp., Jan. 7.—Two carloads of the finest 
black walnut ever seen here attracted much attention 
at Calverton station, on the Pennsylvania railroad, last 
week. The logs were cut on the farm of former Gov. 
John Lee Carroll, at Doughoregan Manor, Howard 
county, Maryland, and they are the property of John 
Snaufer, of Walbrook, a suburb of Baltimore, who 
will dispose of them for the manufacture of furniture 
and veneer. Doughoregan Manor is one of the historic 
places in the state and the walnut trees there have 
reached an age and a thickness rarely equalled in these 
days. The logs are of the glossiest black to within 
half an inch of the bark, and a number of them are 
finely figured. There were about thirty logs in the 
lot cut from sixteen trees, one of the former being 19 
feet long and 4 feet 6 inches in diameter. At the pres- 
ent price of first grade walnut, and considering the 
quality of the logs, it would be interesting to learn 
what the lot will bring. 





AT THE MICHIGAN FURNITURE CENTER. 


GRAND Rapips, Micu., Jan. 6.—The thirty-first seimi- 
annual furniture exposition is now fully open and over 
100 buyers have already arrived. Outside exhibitors 
were thoughtful enough to start their samples early, 
because of the congested condition of freight traffic, so 
that they have been able to put their lines en the floors 
promptly. All the big furniture buildings are full and 
the season has a snap-and-go appearance at the outset 
that puts the manufacturers in happy frames of mind. 

The retail dealers will meet Saturday evening to dis- 
cuss an alleged grievance against the manufacturers 
who sell direct to consumers, a practice said to have 
gained considerable headway in some outside markets. 

Large stockholders in the Grand Rapids Chair Com- 
pany have organized a company with paid up capital 
of $150,000 to manufacture high grade parlor tables. 
I’, Stewart Foote will be manager and a factory will be 
erected in the spring, with employment for 200 hands at 
the start. The stockholders include E. H. Foote, R. W. 
Butterfield, John Mowat, D. M. Amberg and Daniel 
McCoy, of this city, and Samuel D, Spullman, of Blue- 
fields, Nicaragua, South American manager for the 
George D. Emory mahogany interests. 

Hardwood lumber is stiffening in price all the time 
and local dealers say that the scarcity of dry stock is 
almost without parallel. H. C. Jackson, of the Michi- 
gan Maple Company, says that about all the company 
has left of the 1902 campaign is 1,000,000 feet cut four 
months ago. He looks for a reasonable advance in maple 
before the opening of navigation, of about $1 a thou- 
sand. The company will hold its annual meeting Feb- 
Tuary 10. An invoice of a cargo of lumber shipped 
from Boyne City to Chicago, clearing this shore January 
2, has just been received at this office and Mr. Jackson 


believes that this establishes a record for late shipments. 

Officials, traveling men and business office employees 
of the Bissell Carpet Sweeper Company banqueted at 
the Hotel Pantlind December 29. The company has 
enjoyed a prosperous year. 


TROUBLE. 


A Cochran Echo. 

NortH TONAWANDA, N. Y., Jan. 7.—Referee in Bank- 
ruptey Judson, of Lockport, N. Y., has just handed 
down an interesting decision in the case of the defunct! 
Muskoka Lumber Company, of this city. Referee Jud- 
son was appointed to sit in the case when the company 
went into bankruptcy last spring, giving its approxi- 
mate assets and liabilities as $100,000 and $300,000 re- 
spectively. A number of hearings were held at Buffaio 
and the case developed into a hot legal battle, the credi- 
tors representing 3100,000 worth of the liabilities 
fehting to set aside the other $200,000 worth on the 
ground that fraud entered into the inception of the notes 
given by the company and that the notes could not be 
proved. In his decision Referee Judson holds that while 
there was fraud which would have invalidated the notes 
as far as Charles E. Cochran, who was practically the 
company, was concerned, still they were valid as to 
the banks presenting the claims, because they had taken 
them in good faith and fer full value and before ma- 
turity. Under this decision the creditors will receive 
35 cents on the dollar. Had the creditors representing 
the $100,000 worth of debts succeeded in their efforts 
they would have received the full face of their claims 
and the other creditors would have received nothing. 











The Trigg Shipbuilding Company’s Affairs. 


NoRFOLK, VA., Jan. 6.—There was an adjourned meeting 
of the creditors of the W. R. Trigg Shipbuilding Company 
at the offices of the concern in Richmond on December 29). 
The proposed plan of reorganization was further discussed, 
but nothing definite was done further than to decide upon 
holding a general meeting in New York city shortly, for 
the purpose of putting the proposed reorganization plan 
into effect. It was stated after the meeting that a satisfac- 
tory adjustment was in sight and that the matter was 
progressing in a manner that would bring the affairs of the 
company out in good shape. Later reports from Richmond 
are to the effect that on January 3 there was considerable 
excitement at the plant when the 1,500 employees found 
that they were to receive no money in spite of the fact that 
it was the semi-monthly pay day and thousands of dollars 
were due to the workmen. ‘The failure to pay off the men 
was due to the fact that authority could not be obtained 
from the court in time to do so. It is stated that the court 
has either not granted the necessary permission or the 
proper certificates had not been made out, so it will not be 
possible to pay the men before authority shall be given by 
the chancery court to do so. 





Creditors to Meet. 


PROVIDENCE, R. I., Jan. 5.—There will be another meet- 
ing of the creditors of the Riverside Coal & Lumber Com- 
pany on January 20 at the office of James C. Collins, 77> 
Westminster street, to receive the report of the committee 
appointed to investigate, of which L. Sweet was chairman. 
This choice was on account of Mr. Sweet's long experience 
in lumber matters, as the other creditors desired his advice, 
though he is but slightly interested. 





A New York Assignment. 


(Special Telegram to AMERICAN LUMBERMAN.) 

NEw York City, Jan. 8.—Edward A. Parmele and Oscar 
S. Flash, composing the firm of Parmele & Flash, whole- 
sale dealers in lumber at No. 35 Broadway, this city, made 
an assignment yesterday to Lewis B. Ocmichen without pref 
erences. The assignment, it is said, is for the purpose of 
dissoiving partnership. The liabilities are $5,000 and it is 
asserted the assets are sufficient to pay the creditors in full. 


——O—eorn—rnrn—r—s—~ 


Voluntary Bankruptcy in Michigan. 


Detroit, Micu., Jan, 2.—John R. Gentle, a real 
and lumber dealer, has asked the federal court to declare 
him a bankrupt. His scheduled liabilities, mostly notes, are 
about $65,500 and his assets amount to $20,000. Out of 
the sixty-six creditors all but fifteen are Detroit people. The 
Wayne County bank is the principal creditor. The property 
offered for the benefit of the creditors consists of real 
estate valued at $17,200 and $3,000 worth of stock in the 
Modern Building Company. 


estate 





A Land Grant Muddle. 


The Northern Lumber Company of Duluth has asked 
the federal court for an injunction restraining Mary FE. 
Coffin, William O’Brien, George A. Lammars and Albert 
J. Lammars from cutting or removing the timber on a cer 
tain tract of land. The tract in question was sold to 
I'rederick Weyerhaeuser and John A. Humbird by the re- 
ceivers of the Northern Pacific railway and by them in 
turn conveyed to the Northern Lumber Company. 

On April 6, 1901, the land, together with other portions 
of the adjoining sections, was declared by the commissioner 
of the general land office not to be within the land grant 
to the railroad from Lake Superior to the wo |_ made 
by congress in 1866, and therefore exempt from the land 
grant to the Northern Pacific railway which was enacted 
much later. The secretary of the interior confirmed the de- 
cision of the land office. This gave the Northern Pacific no 
legal claim to the land, and consequently made void the 
sale of Weyerhaeiiser and Humbird. 

On October 2, 1901, Mary KE. Coffin applied for entry to 
this land at the Duluth land office, which was granted under 
the act of congress which permits persons owning land 
within the limits of the forest reserve to relinquish such 
lands and select others. This was subsequent to the de- 
cision of the land office and the confirmation of that decision 
by the secretary of the interior. 

The injunction asked for is to restrain the parties men- 
tioned from removing the timber pending the filing of a 
suit to determine the rightful owner of the property. 

The suit in itself is an interesting one, but merely 
another instance of the carelessness with which land grants 
were originally made. The descriptions used would seem to 
have been ambiguous t6 a marked degree or there would not 
be today so many cases on trial to determine the rightful 
ownership of tracts of land. There is, however, a better 
method of describing and limiting land in effect today than 
formerly, and in time the numerous law suits regarding the 
title to lands will become a memory of the past. 
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Fir Flooring. 


RED CEDAR 
LUMBER AND SHINGLES 


DAILY CAPACITY: 
400,000 Feet 
400,000 Pieces 
..100,000 Feet 


Lumber. 


Dry Kilns.... 


If you deal directly with us we 
can save you money. We make 
prices delivered at any station 
in the United States. 


Address all Correspondence to 


SL. Paul & Fcomd Lumber C0. 


TACOMA, WASH. 





Chicago Office, 1533 Marquette Bldg 
REPRESENTED BY 
HARRISON G. FOSTER. 


Telephone, Central 364. 
We use the Telecode. 





C. W. Griggs, Prest. 
E.G. Griggs, 2d V-Pres't. 
Henry Hewitt. Jr., Treas. 


A. G. Foster, Vice-Prest. 
J.J. Hewitt, Asst Treas. 
George Browne, Sec’y. 








We Manufacture 


RED CEDAR SHINGLES 


(Stars, Clears, Perfections and Eurekas’. 
And make a specia'ty of 


CE DA R Ss | D | N G the Eastern Retail Trade 


Mills at Everett and Ranier, Wasb 
Daily Capacicy, 300,000 Feet. 


Tacoma, Wash. 


RED CEDAR 





MOULDINGS, 
TURNED 
WORK, 
COLUMNS, 


SIDING, 
INSIDE and 
OUTSIDE 
TRIM. 


Are profit? ble to handle because they 
finish better than soft wood, also 
paint beiter and look handsomer. 


Wheeler, Osgood & Co. 


TACOMA, WASH. 


T. E. RIPLEY, Sec’y, 


We use the Telecode. 38 Kilby 8t., BOSTON, 
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_—- CALIFORNIA 
PINE AND REDWOOD 
SHFESSS SHES SSSSSSSS SESS SESS SESS SSSS 
Fresno FIUME osu 
President. 


ARTHUR B. LOG, 


and Irrigation <i 
Company, 


FIRST NATIONAL BANK 
MANUFACTURERS OF 


LUMBER anp 
TIMBER 


ROUGH AND DRESSED 
AND BOXES. 

















SPECIALTIES. 
Wide, C'ear Sugar and 
California White Pine. 
Extra Size and Length 

Timbers. 
Dressed Lumber of All 
Kinds. 











Fir and Cedar, 
California White Pine, 
Sugar Pine, 


Mills at GENERAL OFFICE : 
SHAVER, FRESNO CO., CAL, 
Planing Mill, Yard and Box 


ing Mil, Yard and Box CLOVIS, California. 


FRESNO OFFICE, FRESNO NATIONAL BANK BLDG. 
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Sugar Pine 


AND meer 
White Pine 


ADDRESS ALL CORRESPONDENCE TO 


CALIFORNIA 
SUGAR AND WHITE PINE AGENCY, 


Suite 515 to 523 Rialto Building. 


San Francisco, Cal. 


In Car Lots 
Direct 
From 
Mills... 


FREDERICK F. SAYRE, Gen’! Agent. 
9000 00000000000000000000 


ALBION LUMBER CO. | 


Manufacturers of 


Redwood 
Lumber.. 


San Francisco, Cal. 





R. R. Ties 
an 
Timbers. 











Fluming 
and tank 
Stock. 








} Mills, ALBION, 
Mendocino County. 

















OUR SPECIALTIES: bone an taree tim. 
(Oregon Pine), and Redwood. Cedar and Redwood lumber, 


rough or worked, kiln dried. ‘ap Siding. Redwood and 
Cedar Shingles. Capacity in redwood shingles, 400 M daily, dry 


Telephone, YARDS: 
regs Exchange 279. seciatei 
Lumberman's Code Streets, 


and Telecode, San Francisco, Cal, 





OFFICES: ° 
603-4-5-6-7 Claus Spreckels Bldg., | Sam Francisco, Cal. 














THE PACIFIC NORTHWEST. 


PEP IIO II 
SOUTH SOUND SHIPMENTS FOR A YEAR. 


Tacoma, Wasu., Jan, 3.—Foreign lumber shipments 
from Tacoma during the year just ended show an in- 
crease of over 5,000,000 feet as compared to the record 
of 1901, in the face of the fact that foreign lumber 
shipments from the entire Puget sound customs district 
for the first eleven months of 1902 show a decrease of 
26,961,200 feet from the same eleven months of 1901. 
The year 1902 has been the greatest in the history of 
this city in the record of lumber shipments by sea. The 
total for the entire year, as shown by the harbormas- 
ter’s records, amounts to 108,610,526 feet, as against 
only 76,803,265 feet for the year 1901, which is a total 
increase of 31,807,261 feet. Foreign lumber shipments 
increased 5,025,266 feet over the year 1901. By far 
the greatest gain has been in coastwise shipments, near- 
ly all of which went to California and Alaska. The 
increase the past year is 26,781,995 feet. December 
was the biggest month of 1902, with a total of 14,437,- 
887 feet shipped foreign and coastwise. Foreign lumber 
shipments from Tacoma by months during the years 
1900, 1901 and 1902 have been as follows: 








1900, feet. 1901, feet. 1902, feet. 

FORURTF .cccccvevecoce 2,935,909 5,196,784 1,562,013 
eS Oe 1,941,031 2,109,612 5,079,502 
OS irre 3,089,200 1,434,249 2,959,815 
SS er rr 1,979,000 5,142,257 2,456,577 
EE: hestiuienasen Ramee 1,525,000 1,783,467 1,848,385 
OS eee eee re ee 4,361,599 1,485,000 1,737,112 
ee ae ..» 1,547,867 2,540,599 3,575,825 
August 1,402,122 3,469,528 4,579,039 
September ............. 5,820,125 4,107,740 1,572,057 
SR 2,590,286 1,600,403 2,891,003 
November ...........+- 2,444,311 2,377,882 1,987,512 
DOORIEE ob vc oe00098% 5,700,000 1,695,420 7,319,000 
TONG: 6.0c8e:055009% 33,136,435 32,942,441 37,967,707 


Washington lumber in the foreign markets during 
the year 1902 brought from $1 to $2 a thousand bet- 
ter than it commanded during 1901. Prices in the 
coastwise markets have also been noticeably higher 
than the list which prevailed in 1901. ‘The record of 
coastwise shipments from Tacoma, by months, during 


the past three years, has been as follows: 





1900, feet. 1901, feet. 1902, feet. 

January ............++ 5,298,200 3,627,000 3,408,000 
Cs ee ee 1,398,000 2,137,000 4,402,000 
BATON ..cccsccscvsseve Opel 1,090,000 7,076,225 
| | eee tee a ie a 2,708,000 1,482,000 5,907,027 
DRE. pie sind 69490844559 4,911,500 4,539,000 7,268,000 
BONG 0265 6.50000 9:600.00005 Eee 5,771,000 7,947,825 
ee ere 4,207,000 3,690,000 6,624,650 
Ee re er 3,837,692 5,114,40 6,496,986 
BOVtOMbOr ..cvcccccvves 5,492,000 3,288,050 5,636,350 
SPEDONSE ccc cccccesslnans 4,629,000 4,682,945 6,186,240 
DUNNE ccccccvcrooes 4.708,000 3,378,420 1,550,506 
ee ee ee ere 2,730,000 4,462,000 7,118,887 
TORS: 6.458khas sae 48,272,393 43,860,824 70,642,819 





A RECORD WEST COAST CARGO. 

Tacoma, WAsH., Jan. 2.—The largest single cargo of 
lumber ever carried from any port on Puget sound was 
shipped to Manila this week by the St. Paul & Tacoma 
Lumber Company aboard the big United States army 
transport Dix, which sailed Wednesday. 

The cargo consisted of 3,430,594 feet of lumber and 
2,366 redwood doors. Of the former 862,168 feet was 
finished lumber. There was also included 100,000 feet 
of hemlock, which is being shipped to the Philippines 
for a practical test, pursuant to the recent government 
report that Washington hemlock is impervious to white 
ants. The Dix began loading at the mills on December 
5 and required but eighteen and one-half working days 
to take aboard the entire cargo, which is an average 
of 185,438 feet loading a day. The lumber did not 
make a full cargo for the transport, which is 465 feet 
long by 52 feet. beam and 34.8 feet depth, with a dead- 
weight carrying capacity of 9,650 tons. Besides the 
lumber she took about 2,000 tons of forage from the 
quartermaster’s storehouse. 





IN EASTERN WASHINGTON. 

SpokaNeE, Wasu., Jan. 3.—Early Tuesday morning 
the milling plant of MacGillis & Gibbs, at Post Falls, 
Ida., was destroyed by fire, causing a loss of between 
$85,000 and $90,000, of which $50,000 was covered by 
insurance. The saw mill, planing mill and the sash and 
door factory were destroyed, but the dry kiln, the engine 
house and the lumber yards above and below the 
mill were saved. There was $100,000 worth of lumber 
in the yards and this escaped without injury. The 
saw mill has been closed down since December 1, but 
the planing mill and the sash and door factory have 
been working full force. When in full operation the 
plant employs more than 100 men. The plant was origi- 
nally built by Mr. Post about twenty years ago and 
was one of the first saw mills in this section of the 
country. Of late the mill has been entirely remodeled 
and enlarged until it cuts 100,000 feet of lumber a 
day. At the time of the fire there were 2,000,000 feet 
of logs in the pond ready for the mill and up the river 
there were 12,000,000 more, and when the crews in the 
woods are finished there will be altogether 20,000,000 
feet, and no mill to cut them. There is no doubt that 
the firm will rebuild in the near future and the officers 
will meet at Post Falls on January 13 to consider their 
future plans. 

The Consolidated Lumber Company has just com- 
pleted numerous improvements at its plant at Elk, 
Wash. The new band mill will be ready for operation 
about January 15. Two ‘heavy modern planers have been 
added, also an extensive electric light plant. Two large 
double kilns have been constructed, which, with the 
old one, have a total capacity of 100,000 feet. The mill 
























































will cut 60,000 feet of lumber in ten hours and the 
planer has the same capacity. The company expects to 
ship 100,000 feet a day as soon as it resumes operations 
on a full scale. 

The cutting up plant of the McClain Lumber Com- 
pany started yesterday and the first shipments to the 
east will be made next week. The company is engaged 
in making an excavation for new loading tracks, which 
when completed will give trackage facilities for twenty- 
five cars. A new retail shed has just been completed, 
64x300 feet in dimensions. Gus Luellwitz, manager of 
the McClain Lumber Company, has gone to Minne- 
apolis. 

The saw mill and the planing mill of the A. M. Fox 
Company, at Hope, Ida., have been closed down, but 


‘both will resume operations about the middle of Janu- 


ary. The company has introduced the hot water system 
of heating the boiler and made other improvements in 
view of increasing the power. During the past sixty 
days Mr. Fox has purchased 5,000,000 feet of white 
pine and spruce timber along the St. Joe river in 
Idaho. 

Rasher & Kingman, implement dealers of Spokane, 
have bought an interest in the saw mill of Hackett & 
Wilson at Athol, Ida., and have incorporated as the 
Athol Lumber Company, with a capital of $20,000, with 
Huber Rasher, Charles EK. Kingman and R. L. Hackett 
as the incorporators. The mill was built by Hackett 
& Wilson and was completed only a few weeks ago. It 
has a capacity of 30,000 feet a day and the company is 
now getting out logs preparatory to beginning work. 
It is the intention of the owners to add a planer, and 
a new boiler will be installed within three weeks. 

The Cascade Lumber Company is erecting a plant in 
North Yakima, Wash. The new band saw has arrived 
and is the first ever brought to the Yakima valley. It 
is sixty feet long. 

G. Howard Curtice, manager of the Consolidated 
Lumber Company, has returned from an eastern trip. 

The eastern Washington district of the Concatenated 
Order of Hoo-Hoo will hold a concatenation in Spokane 
January 9. A number of new members will be initiated. 

The new mill of the Washington Mill Company, which 
was built for the purpose of furnishing eastern door 
and sash factories with material, has made its first 
shipment to the eastern market. J. C. Barline, the 
—— says that the mill can by no means supply the 

emand. 





OREGON LUMBER NEWS. 

PORTLAND, ORE., Jan. 3.—The Lost Lake Lumber Com- 
pany expects to start its saw mill about January 15. 
It has a fair amount of logs on hand, is logging right 
along and expects to cut at least 20,000,000 feet this 
year. 

J. A. Aupperle, of Jefferson, Ore., has remodeled his 
saw mill and is putting in about 1,500,000 feet of logs 
for next season’s run. 

J. S. Yoder, of Needy, Ore., is rebuilding his saw mill 
which was destroyed in the August forest fires, and is 
adding more machinery and shed room. 

G. Lavell, representing the Montana-Oregon Lumber 
company, of Portland, has secured a mill site at Co- 
quille. A mill will be erected at once. 

Manager Moore, of the Capital Lumber Company, 
Salem, is in Portland. The mill is closed down for 
repairs and will start up again about February 1. 

A. E. Shirla, formerly connected with the South Side 
Lumber Company, Chicago, has become associated with 
W. P. Johnson in the latter’s saw mill operation at 
Myrtle Creek and vicinity. Mr. Shirla will personally 
superintend the construction of the planing mill to be 
built at Myrtle Creek at the end of the flume, which 
will bring down the logs from the forest above. 

The steam schooner Sequioa, which sustained exces- 
sive damage in a gale two months ago, has finished 
unloading her water-soaked cargo of lumber and _ has 
been taken to the Portland Shipbuilding Company’s 
yard,in South Portland and hauled out on the ways to 
be repaired. 

The British steamship Elleric arrived in Portland on 
January 1 to load betweeen 2,500,000 and 3,000,000 
feet of Iumber for Manila. This lumber fills the bal- 
ance of the contract awarded by the government to the 
Pacific Export Lumber Company, the first installment 
of which went per the steamship Quito six weeks ago. 

The Keystone Lumber Company, of Portland, has 
been incorporated with capital stock of $25,000 by 
Charles P. Little and Samuel Connell. 

Williams Bros. & Kendall, Grants Pass, whose plant 
was burned last summer, have bought out the Sugar 
Pine Door & Lumber Company retail yards of that 
place. A tract of land has been bought adjoining the 
Sugar Pine factory, on which the firm is rebuilding its 
planing mill. The machinery has already been pur- 
chased. The Sugar Pine Door & Lumber Company 
will manufacture boxes only in the future, and engage 
in a wholesale lumber business. 

A. F. Coats, of the American Mill Company, Aber- 
deen, Wash., is in Portland. 

Alfred Johnson, of Coquille, Ore., is building an addi- 
tion to his mill, where a new resaw will be installed. 
The building will be 40x50 feet. A new boiler and a 
new cut-off have been purchased. 

A. H. Lippman, Fred Wilson, Ed. Harbin, Frank EI- 
sins and G. Clifton, of Prineville, have formed a part- 
nership and will onerate a planing mill and shingle mill 
at that point. They have bought the ground where Ed, 
Harbin’s planing mill formerly stood; the machinery 
— ordered and all preliminary work has been com- 
pleted. 

KE. E. Anderson and H. C. Hanson, who own a tract 
of timber near Union, in the Catherine creek district, 
contemplate the erection of a saw mill. 
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G. Lavelle, of the Montana-Oregon Lumber Company, 
Coquille, is in Portland on business. 





PORTLAND’S BUILDING RECORD FOR 1902. 





PORTLAND, ORE., Jan. 3.—The amount of buildiug 
here last year was as follows: 

1) iT rare re aerere remy ot 
EE kcde ules Bantecaated «uaa eee ues 238,700 
MEN, era Win nk oo UNG eh coin euew awed 195,805 
pO RAC re er ee eee eee 537,370 
ME a0 hase see Cle ROR weleclen ee eed canes 199,725 
UN nu Kip' 6.35 sid 60 oe ME Oe Aen eon ard rae Aera 194,750 
US FBO ae 6.e ne bi eae 6 mewaee he eek oe oles 195,565 
EE ia ido sl ¢ ae Ree eee kee 276,610 
ROE ei Coons Cane tere ti ewaees 267,930 
NN ir ick a iets 20S wo heh cece wee tiwle 170,175 
NEED Xotorals eS Riae db aake de Rae wowed 150,430 
PN © Sata ce EN eine een ede use 105,700 

ROGAE  wicve's go vee mie cetaac cease $2,729,810 


The following are the values of the building permits 
for the past nine years: 


MIRED ea oo lara a. 0 ecg ciy. 4, akc aE er eo BON 2,151,597 
1894 4 -- 374,505 
1895 184,148 
1897 418,795 
1898 590,415 
RMN de 6. & -t0s 0° ks 6, hsb. sO are 648,390 
1900 . 944,985 
1901 Ss Waleae 1,601,776 
MPEG bin ic0 Wc ita eae ne es cae 2,729,810 





CALIFORNIA. 
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FROM THE GOLDEN GATE. 


San Francisco, Cau., Jan. 3—The most prosperous 
year in the history of the lumber industry in this 
state and indeed in that of the whole Pacific coast has 
just closed. The quantity cut has been larger and the 
price received better than in any other year. A long 
wet winter,.an increased demand for railroad ties and 
other causes helped to keep back the amount of 
redwood lumber manufactured, still it exceeds that of 
every preceding year. ‘The total cut of the mills in 
the northern part of the state for the year has been 
311,950,000 feet besides a large amount of railroad 
ties, shingles, shakes ete., which brings the grand total 
of lumber products in the redwood line far beyond 
what the figures here given would imply. During the 
year four mills have been idle and one has manufac- 
tured shingles, or the figures would have been larger. 
Taking an average of the market as a whole the re- 
sults of 1902 have been, in regard to lumber alone. a 
million and a half dollars in excess of those of 1901. 
And these last were much ahead of those of any pre- 
ceding year. Of the lumber produced, Humboldt coun- 
ty is represented by 156,000,000 feet, Mendocino by 
128,000,000 and Del Norte by 20,000,000 feet. Sonoma 
county has produced about enough for local supply of 
some of the districts of the county and Santa Cruz and 
Santa Clara counties at the outside 20,000,000 feet, all 
for home consumption, while the lumber is of a dif- 
ferent quality. San Mateo, which is adjacent to this 
city, was also a lumber producer in days gone by. 
Taking everything that can be classed as redwood, Cali- 
fornia in 1902 cut about 333,000,000 feet altogether. 
There will be a large addition to this during the pres- 
ent year and all the indications warrant predicting a 
larger increase in value. 

As regards shingles, there have been several new 
mills added during the year and there will be others in 
the present year and there is good authority for say- 
ing that the shingle product of California in 1903 will 
reach 8,000,000,000. All the mills with one exception 
were made members of the association during the past 
year and there is no doubt that the owners of the new 
mills that may come into operation this year will also 
become members. One that operates another mill is 
now a member. 

The sugar and white pine industries could not 
be in better condition than they are at present and 
the demand for this fine lumber will, like that of red- 
wood, increase until practically the whole output of 
both can be sold outside of the state if it be so de- 
sired. 

E. H. Vance, of the Vance Lumber Company, returned 
home from Humboldt county this week after spending 
some little time there. He is rebuilding his hotel at 
Eureka—one of the finest hotels in California north of 
San Francisco. The Vance Redwood Company has com- 
pleted its new mill and is now running night and day 
with a capacity of 225,000 feet every twenty-four 
hours. Its boom is full of logs and it will continue 
running right through the winter. 

A. B. Hammond, who purchased a year ago 40 
percent of the stock of the Pacifie Lumber Company, 
recently sold it to Hiram C. Smith, the new owner of 
that property. It is reported that the stock was bought 
at $90 and sold at $200, a pretty good deal and one 
of the best made in the county during the year. Mr 
Hammond still has his large holdings on the Van 
Duzen. He has just returned after spending two weeks 
in Humboldt county. 

Since Hiram C. Smith has taken charge the Pacific 
Lumber Company has started a campaign of improve- 
ment. There will be a new pond with a largely in- 
creased storage capacity and a canal connecting it with 
the mill besides many other improvements. Since the 
last letter a meeting has been held when the officers 
and directors resigned and a new board was elected. 
Hiram C. Smith has been chosen president, L. L. Long 
secretary, while E. S. Pillsbury and H. D. Pillsbury 
have been chosen directors. 

¥. F. Finlay, of the Lumber Record Bureau, was on 
December 18 the recipient of distinguished honors in 





the presentation to him by the Caledonian Club of San 
Francisco of a watch as a testimonial to his six years 
of faithful service as an officer of that organization. 
Mr. Finlay kas many friends in the business community 
and especially among those of the lumber trade. 

A. Neppach, manager of Nicolai Bros., Portland, 
Ore., has been here for a few days placing orders for 
redwood lumber. 3 

The Elizabeth Nicholson has cleared from Eureka 
with a cargo of 600,000 feet of redwood lumber which 
she loaded at the Vance Redwood Lumber Company’s 
mill. The City of Agra will finish loading a cargo of 
500,000 feet of redwood for Australia this week at the 
same mill. 

The state board of harbor commissioners, of this 
city, has decided to appropriate $300,000 for lumber 
and piling for the city’s wharves for the present year. 

W. A. Doherty, of Tacoma, passed through San Fran- 
cisco this week on his way to southern California. Mr. 
Doherty has a saw mill on the Northern Pacific and 
says that he has had a very successful season. 

J. C. Colwell, a wealthy Michigan lumberman, has 
been in California for the past three weeks visiting his 
tract of timber in Mendocino county, purchased a few 
years ago. Some of it cruises 200,000 feet to the acre. 

The headquarters of F. F. Sayre, manager for the 
California Sugar & White Pine Agency, have moved 
to the fifth floor of the Rialto building, Mission and 
New Montgomery streets. 

The contracts for new buildings recorded for the 
week number 26. The value of these and of improve- 
ments is $309,707. 





IN THE REDWOOD BELT. 


Eureka, CAtL., Jan. 3.—The movement in timber lands 
seems to have quieted down so far as closing deals in 
large bodies is concerned, though some small tran- 
sactions continue to be made. The last deal of con- 
siderable proportions to be effected is what has been 
called the Blue Creek deal, involving a tributary of 
the Klamath river. In the thirty or forty transfers 
that make up the daily average in real estate but little 
timber figured last month. It is becoming apparent, 
however, that timber land in Humboldt comprises more 
than redwood; there is an acreage of pine also, and 
while considerable of this is patented there has been 
great activity in the past few months in locating this 
class of lands. It embraces a very good quality of yel- 
low and Oregon pine. 

The wholesale reservation of timber lands on the 
Pacifie coast by the government, withholding from entry 
timber lands that have been subject to filing hereto- 
fore, is still a matter for much speculation, While a 
few affect to believe that the order is only temporary, 
a far greater proportion of coast people believe that 
this is but the initial step in a series of moves that 
will put an end to the timber act, and to individual 
location of such lands. The general opinion is that 
the final result will be detrimental to the publie at 
large. There can be no doubt but that irregularities 
have occurred under the timber act, as there have under 
all the land acts, but the individual locator and the 
public generally derive much benefit from the use of this 
right in the wide distribution of money it impelled. 

B. F. Durfly, projector and founder of the new shingle 
manufacturing town of Fieldbrook, returned last week 
from a trip throughout the eastern states, where he 
has been interesting more capital and new industries 
for Fieldbrook. He reports having closed arrangements 
with Adams & Co., of Wisconsin, to establish a shingle 
inill at the new town, beginning the work of erecting 
the mill about the middle of January. Mr. Durfly is a 
keen observer and gives it is his opinion that the time 
is not far distant when 95 percent of the shingles trans- 
ported across the continent from the Pacifie coast will 
be redwood. 

Operations in the woods have generally been shut 
down for the holiday season, but foremen are already 
making up their crews of choppers to go into the woods 
immediately. 

————eoOoro 


A NEAT SAW PATCHING DEVICE. 


Every saw filer, especially those handling band saws, 
knows how much bother they have with small cracks 
which should not require the cutting of the saw and 
making a braize, thus losing at least one tooth. Patches 
have been used, but have been more or less unsatis- 
factory. They are put on only one side of the plate 
—or if both sides it is a double operation—it is diffi- 
cult to put them accurately in place with ordinary 
tools and then they are not always strong. ‘To meet 
this need F; L. Gausden, who is filer for the Paepcke- 
Leicht Lumber Company, of Chicago, has invented a 
double or loop patch which obviates all the difficulties 
formerly met and has had a patent allowed on it. 
The patch is simply a piece ot steel about § of an 
inch wide and 3 inches long and about 1-16 of an inch 
thick, bent double so that its ends nearly touch. The 
outer edges are beveled off. This patch is slipped over 
the edge of the saw where the crack is and the ends 
grip the plate while the patch is being welded into 
place. Before putting it on the saw is thinned off at 
the crack by bending it and brushing it both sides with 
an emery wheel. After being welded into place the 
patch is dressed down on the emery wheel so that 
oftentimes the joint cannot be seen and the saw is to 
all intents and purposes as good as new. ‘This patch 
is used even over a braize, which filers know cannot or- 
dinarily be done. This is one of the simple little de- 
vices which always suggest to people the comment, 
“Why didn’t I think of that?” 
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Manufacturers and 
Wholesalers 
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LVMBER and SHINGLES. 


Yard and Docks: 
Irvington-on-Hudson. 
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1123 BROADWAY, N EW YORK. 
We use the Telecode. 
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Capital Paid in, $200,000.00 


EDWIN HALLAM, President. 
W. E. McCAw, Vice-Pres’t. 
WM. CRICHTON, Sec. & Treas. 


We use the Telecode. 
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Guy & Ralph Gray Co. 
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GEORGIA LONGLEAF an CO, 
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Ee Soiflencinat 
MINS vapostaca, 
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Ready for Prompt Shipment 


1,000,000 ft. No. { and 2, 

Common, Yellow Pine, 

1x6, to IxI2, 8 to 20 feet, 
Rough or Dressed. Ask for Delivered Prices 


DARLINGTON-MILLER LUMBER CO., Galveston, Tex. 
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LEWIS DILL & COMPANY, 


Wiforinas cone Lear Y CLLOW PINE. 


BALTIMORE, - ° MARYLAND. 
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Natalbany Lumber Co. 


(LIMITED) 
Manufacturers and Wholesalers 
ROUGH AND DRESSED ; 


YELLOW PINE 


EXCLUSIVELY. 
Mills and Office, NATALBANY, LA. 
were SOC CCUCWOUOUUA DOOM 
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Tne Harris Lumber Co. 


Manufacturers and Dealers in 


Long Leaf Yellow ; CAR MATERIAL AND 


: ; BRIDGE TIMBERS 
Pine Lumber. ’ SPECIALTIES. 


CORRESPONDENCE SOLICITED. 
Mills t ocated at 


General Sales J; 
NASH ALE GA. “ortice, > Fitton, Ga. 
USE SOUTHARDS CODE. 
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McCOMB CITY, MISS. 


J e J e W H ITE, LUMBERTON, MISS. 


MANUFACTURER OF 


eaveo YELLOW PINE LUMBER, 


KILN DRIED, DRESSED AND MATCHED FLOORING, 
CEILING AND FINISHING STOCK A SPECIALTY. 


WE USE THE TELECODE. 


Bridge Building and Car Timber cut to order. Will be pleased 
to quote delivered prices at any point inthe United States. 
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WILLIAM H. BRADLEY. 


William H. Bradley, one of the most extensive and 
prominent lumbermen of the white pine northwest, 
died at- his residence, 267 Prospect avenue, Milwaukee, 
on Wednesday last, January 7, at 5:30 p.m. He has 
been in failing health for several years from cirrhosis 
of the liver, and his medical adviser knew that his 
malady was incurable. However, he went about and 
attended to his ordinary occupations, supervising his 
vast interests, until three weeks ago, when he became 
so ill as to be confined to his room. He could not 
rest in bed, but sat in a chair until his death. On 
Monday last, fully realizing the gravity of his condi- 
tion, he was married to his private secretary, Miss 
Marie Hannemyer, who had been associated with him 
for twenty years. She and his adopted son, William 
T. Bradley, were with him to the end, 

William H. Bradley was born in Bangor, Me., Feb- 
ruary 25, 1838, and was therefore at the time of his 
death 65 years old. He received a good education in 
the publie schools of Bangor and at the age of 17 an- 
nounced to his father that he was going west to make 
a living. His father gave him money enough to pay 
his railroad fare to Iowa and told him he expected to see 
him back in three weeks. Arriving in Iowa, young Bradley 
hired out as a farm laborer at $1 a day and his board, and 
stuck to this for three years, when he returned home for a 
short visit. He had become imbued with the spirit of the 
west, however, and came back after a short stay with the 
home folks. In 1860 he went to Janesville, Wis., and there 
embarked in the lumber business. Afterwards he went to 
Oshkosh, where his operations became more extended. While 
in the latter city he became a close friend of the late Sen- 
ator Sawyer and this was a friendship that lasted during 
their entire lives. He invested extensively in Wisconsin 
timber lands, especially along the Wolf river and its trib- 
utaries and had his logs sawed at Oshkosh. In 1865 he 
went to Muskegon, Mich., where he operated on the Mus- 
kegon, Manistee and Pere Marquette rivers. In these early 
times he was associated with O. P. Pillsbury, who erected 
a saw mill at Muskegon in 1864, the firm being known as 
O. P. Pillsbury & Co. In 1867 he built a mill at Manistee 
in connection with Wheeler, Hopkins & Co. Ten years later, 
in 1877, he removed to Milwaukee and up to 1886 operated 
principally along the oe river, under the style of 
Bradley Bros. & Co., and also did business as the State 
Lumber Company. 

In 1888 Mr. Bradley went to a point on the Wisconsin 
river, tweuty-five miles north of Wausau, where Tomahawk 
now stauds, and announced to a companion, the late BE. A. 
Foster, of Wausau, that he was going to build a saw mill 
town and call it Tomahawk. Operations were at once begun 
and within two or three years a thriving village was built 
in the midst of the woods and today it is one of the finest 
miniature cities in Wisconsin, with 5,000 inhabitants, sev- 
eral saw mills, all being the property of Mr. Bradley, be- 
sides the greater part of the town site and numerous public 
utilities. The Marinette, Tomahawk & Western railroad, 
which he built and equipped, has several branches connect- 
ing with the Chicago & Northwestern and the “Soo” roads. 
Tributary to Tomahawk Mr. Bradley owned several hundred 
million feet of pine and hardwood stumpage and his lumber 
and correlative interests at Tomahawk and elsewhere were 
immense. His wealth has been variously estimated at from 
$7,000,000 to $12,000,000. Besides his widow, he leaves two 
brothers, Edward and James W. Bradley, of whom the latter 
has been associated with him in most of his enterprises. 

Funeral services were to have been held from the family 
residence in Milwaukee on Iriday afternoon of this week and 
at his request the remains were to have been cremated and 
the ashes deposited in Forest Home cemetery. 








John Burkett Watson. 


PHILADELPHIA, Pa., Jan. 3.—The death of John B. Watson, 
general superintendent of all the West Virginia interests 
of the Rumbargers, at Hendricks, on December 21, comes as 
a shock to his many friends in this city. He was over- 
seeing an operation at Job, on the Dry Fork railroad, when 
he was attacked with acute indigestion. As no medical at- 
tendance could be secured at that place he was taken to 
Hendricks and it was the intention to remove him to 
Cumberland, where he made his home up until two years 
ago. His condition grew rapidly worse while at Hendricks 
and despite the skill of the physicians in attendance he-died. 
A sad feature of his death was the fact that his wife was 
hurrying to his bedside when she was informed of his 
sudden end. The deceased was a brother-in-law of John 
J. Rumbarger. 

John Burkett Watson was born near Cumberland, Md., in 
1869. He entered the employ of the Rumbargers twelve 
years ago, and his ability and sterling qualities soon won for 
him a position of trust and responsibility. He was well 
known among the lumbermen of West Virginia and Maryland 
among whom he traveled, and his genial ways and frank- 
ness coupled with his honesty won him friends wherever he 
went. He was a member of the Masonic fraternity, under 
whose auspices the funeral was held at Cumberland. He 
was also prominent in Hoo-Hoo circles, having held the po- 
sition of Vicegerent Snark for Maryland for the past two 
years. 

i ee 


John E. Rechtin. 


John EE. Rechtin, a veteran lumberman of Evansville, 
Ind., died on Friday, December 26, after a long illness 
caused by a complication of diseases. He was nearly 78 
years of age. ” 

Mr. Rechtin was born in Germany and came to this 
country in 1848, landing at New Orleans and coming di- 
rectly to Evansville from that city by river. He engaged 
in the lumber and planing mill business, in which he was 
succeeded in 1897 by his son, Theo. E. Rechtin. Another 
sen, Henry Rechtin, is a lumber dealer at Columbus, Miss. 
A widow and six other children survive. Mr. Rechtin was 
a greatly respected citizen of Evansville and his loss is 
keenly regretted 





Charles Vollrath. 


Charles Vollrath died in Bucyrus, Ohio, December 27, 
aged 67 years. He was born in Stadtilm, Saxony, May 16, 
1835, and came to this country with his father in 1854 
ana engaged in the lumber business with his father, Gott- 
lieb L., and his brother, Albert. They established a lum- 
ber yard and a planing mill business which has since been 
run in the Vollrath name and which is now run by T. & OQ. 


Vollrath. The funeral wiil be under the auspices of an 
} mone a lodge. A widow and six children survive the 
eceased. 
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James Kennedy. 


TARENTUM, PA., Jan. 5.—James Kennedy, an old lumber- 
man of this place, died at his home on Wood street, Decem- 
ber 30, aged 63 years. 


He had been in ill health for sev- . 






eral years, but was able to attend to business until recently. 


He was born and spent his childhood in Tarentum, but 
after his marriage he purchased a farm at Donnellsville, 
Fawn township, where he lived for a number of years. 
Later he returned to Tarentum and with his father and 
brother John organized the lumber firm of Kennedy & Son; 
later he secured the entire business and reorganized the 
firm of James Kennedy & Sons, taking his sons, Thomas and 
Alfred C., in with him. His wife and four sons survive him. 
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George Beardsley. 


STANDISH, MICH., Jan. 3.—George Beardsley, one of the 
oldest residents and lumbermen in this part of Michigan, 
a aged 75 years. He is survived by several married 
children, 


LAKE MICHIGAN PORTS. 


CREAM CITY TRADE NOTES. 


MILWAUKEE, Wis., Jan. 8.—Col. John H. Knight, of 
Ashland, has been seriously ill in Milwaukee for the past 
week, suffering from neuralgia. Colonel Knight was 
on his way home from a hunting trip in the south when 
he was overtaken with illness here. It is expected, how- 
ever, that he will recover, although he has endured in- 
tense pain for several days. 

Frank N. Snell will leave Friday night of this week 
for Minneapolis and will attend the convention’ of the 
Northwestern Lumbermen’s Association in that city pext 
week. 











ON MICHIGAN’S WEST SHORE. 


MuskEGon, Micu., Jan. 7.—Charles E. Covell, Jessie 
Covell, Mark B. Covell and Mary Covell have brought 
suit against Luther W. Shear and John W. Wilson, the 
latter receiver in bankruptcy, to recover possession of 
Shear’s summer home at Whitehall on a land contract. 
Shear is now serving twelve years in Jackson prison for 
forgery. He victimized Muskegon lumbermen and others 
to the extent of $33,000. 

So far from being longer a great lumber export town, 


an interview with B. V. Marble, local agent. of the Grand — 


Rapids & Indiana railroad, says that fuel and lumber 
led the commodities received in Muskegon in 1902. 

The city of Muskegon, by its common council, has 
declined the offer of the Central Paper Company to 
loan the city money to increase its water works plant, 
the city in turn to supply it with 4,000,000 gal- 
lons of water daily at a yearly rate. The council acted 
upon the advice of a Chicago engineer. 

Word has been received here of the death at Dorches- 
ter, Mass., of Mrs. William F. Temple, mother of ex- 
Mayor Ansel F. Temple, head of the Stewart Harts- 
horn Company. She was born in Canton, Mass., April 
3, 1815. 





ON THE MENOMINEE. 


MARINETTE, Micu., Jan. 6.—Edward Hines, of Chi- 
cago, is expected here this week and will probably close 
the deal for next season’s cut of the N. Ludington Com- 
pany and the H. Witbeck mills, as in the past year. 
As Francis Beidler & Co. have contracted for the Hamil- 
ton & Merryman Company’s cut of 40,000,000 feet this 
will account for all next season’s work in Marinette 
except the outputs of the Sawyer-Goodman Company 
and of the Marinette Lumber Company. These corpora- 
tions sell their own cut. The Sawyer-Goodman Company 
will extend its operations next year, having arranged 
for the erection of a large planing mill in connection 
with its lumber manufacturing plant here. The A. W. 
Clark Lumber Company at Menominee has discontinued 
business, and the machinery, which was of the best mod- 
ern pattern, has been bought by the Sawyer-Goodman 
Company. . 

Winter sawing began on Monday, and from 60,000,000 
to 75,000,000 feet of lumber will be sawed during the 
winter. »The Milwaukee road has arranged to bring in 
40,000,000 feet, the North-Western 20,000,000 and the 
Wisconsin & Michigan about the same amount, and 
each road has added special logging trains to its daily 
schedule. 

There have been no lumber sales made on the Me- 
nominee of consequence this week, although a few buy- 
ers have been looking over the stocks. It is thought 
that no further extensive sales will be made before 
February. : 

The most reliable estimate of lumber manufactured 
in Marinette in 1902 is obtained from the annual report 
just made by the collector of customs for this port. 
He states that 133,055,000 feet left here by water, 
3,000,000 less than in 1901. Considering the fact that 
the Menominee River Lumber Company did not operate 
this is a good showing, as that company cut on an aver- 
age 22,000,000 feet a season. 

The newly organized A. Spies Lumber & Shingle 
Company, of Menominee, is reported to have absorbed 
the Harding Shingle Company and the A. Spies Lumber 
Company. Augustus Spies is president of the new en- 
terprise, Frank A. Spies vice president and general man- 
ager, D. G. Bothwe]l secretary and E. J. Brady treas- 
urer. The new company will conduct a general lumber 
business, carrying extensive lines of cedar posts, poles 
and miscellaneous products, and will manufacture shin- 
gles. The headquarters of the corporation will be in 
the offices and yards formerly occupied by the A. Spies 
Lumber Company. 





O. S. Whitmore, well known in the hardwood trade 
as a newspaper correspondent on trade topics, left 
this week for southern California in search of better 
health. He will probably make that state his perma- 
nent residence. 
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The Record. 


Arkansas. 

Brinkley—It is reported that Moffatt & Dent are out of 
business. 

Des Arc—J. M. Peel & Bro. have been succeeded by the 
Des Are Lumber Company. 

Devall Bluff—It is reported that A. J. McCausland has 
sold his interest in the McCausland Lumber Company to 
George Zearing. 

Little Rock—The Wynne Hoop & Cooperage Company has 
filed an amendment to its articles of incorporation in- 
creasing its capital stock from $10,000 to $20,000. The 
officers are M. Jolly, president, and George Eldredge, 
secretary. 

Perry—It is reported that J. P. McKinnes has sold his 
shingle mill business. 





California. 

Placerville—James Blair, of J. & J. Blair, is dead. 

San Francisco—Articles of incorporation have been filed 
by the Capital Basket Company giving capital stock as 
$25,000. 

Colorado, 

Denver—Articles of incorporation have been filed by the 
Kaapcke Lumber Company, giving capital stock as $15,000. 
The directors are R. Kaapcke and D. Hollenbeck. 

New Windsor—The F. H. Gilchrist Lumber Company will 
open a yard at this place. 

Connecticut. 

Bridgeport—Marsh Bros. have filed a petition in bank- 
ruptey. 

District of Columbia. 

Washington—The KE. E. Jackson .Lumber Company has 
removed to the Fidelity building, Baltimore, Md. The 
Interstate Coal & Lumber Company has been incorporated 
with capital stock $200,000. 

Florida. 

Chipley—The Morrison Mill Company has sold its mill 

near this place to J. C. Williams. 
Georgia. 

Baxley—J. T. Sellers has been succeeded by D. P. Miles. 

Valdosta—The Southern Product Company has applied for 
a charter, giving capital stock as $10,000. 





Vidalia—Poe & Meadows have been succeeded by J. W. 
Poe 
Illinois. 
Chicago—Thomas G. Morris & Co. have dissolved part- 
nership.——-The Valley Lumber Company has been incorporat- 


ed with capital stock $25,000. The incorporators are Henry G. 
Underwood, George W. Warvelle and Charles BE. Pope.—— 
Articies of incorporation have been filed by the A. D. Shoup 
Company, giving capital stock as $10,000. The incorporators 
are A. D. Shoup, E. A. Munder and Charles A. Pickard. 
Cc. D. Penedict & Co. have been succeeded by Schultz Bros. 
& Benedict. 

Stratford—McGrath & Attley have been succeeded by the 
McGrath & Attley Lumber Company. 

Indiana. 

Indianapolis—S. P. Matthews has been succeeded by the 

Matthews-Greer Lumber Company. 
lowa. 

Indianola—Dunn & Dunn have sold their lumber yard to 
Frarlan & Co. 

Maple River—Frederick Caspary has sold his 
grain and live stock business to William Dickman. 

Marshalltown—-The Meeker Lumber Company has been 
incorporated with capital stock $10,000. 

New Hartford—N. O. Chase has sold his interest in the 
Townsend-Merrill lumber yard to R. A. Gage. 

Woodburn—J. M. Coppock has succeeded Coppock & Duke. 


Kansas. 
Abilene—The Rice & Johntz Lumber Company has been 
incorporated, 
Crystal Springs—House & Shafer have commenced a re- 
tail business. e 
Louisiana. 
Robeline—The Gooden Lumber Company has _ recently 
begun business. 
Ruston—Articles of ge ype have been filed by the 
Local Lumber Company, giving capital stock as $5,000. 
Shreveport—The P. A. Johnson Lumber Company has 
been incorporated with capital stock $25,000. 


Maine. 
Davidson—-The Summit Lumber Company has recently 
engaged in the retail lumber business. 
Lagrange—The Jordan Lumber Company has bought the 
mill belonging to E. M. Huntington. 
Fortage—The saw mill which was recently built here 
by C. L. Pettingill & Son has been sold to H. C, Sharp. 


Maryland. 
Baltimore—BE. B. Huntington & Co. have dissolved part- 


nership. Waters & Snyder have been succeeded by George 
Bh. Waters & Co. 





lumber, 





Massachusetts, 

Boston—George Verge has engaged 
lumber business. 

Peabody—The A. F. Clarke Lumber Company has been 
incorporated with capital stock $40,000. The officers are: 
H. L. Clarke, president, and W. N. Clarke, treasurer. 

Springfield—The Rice & Lockwood Lumber Company has 
increased its capital stock to $80,000. 

Watertown—Articles of incorporation have been filed by 
the Northwestern Mining & Lumber Company, giving capital 
stock as $1,000,000. 


in the wholesale 


Michigan. 
Benton Harbor—The Federal Lumber Company will suc- 
ceed the Union Lumber Company. 
Detroit—John R. Gentle has filed a petition in bank- 
ruptey, giving liabilities as $65,000 and assets $20,000. 


Menominee—It is reported that the A. W. Clark Lumber 


Company is closing out.———-The A. Spies Lumber & Cedar 
Company, which has recently been organized, has succeeded 
the Harding Shingle Company and the A. Spies Lumber 
Company. 

Minnesota. 

Hartland—Lewis Sandborn’s yard at this place has been 
sold to the Standard Lumber Company. 

Minneapolis—The Burkholder Lumber Company has com- 
menced a wholesale and commission business. 

Minneapolis—The Minneapolis Cedar & Flooring Company 
has changed style to the Minneapolis Cedar & Lumber Com- 
pany and has been incorporated with capital stock $100,000. 
The incorporators are William Miller, Henry Hauser and 
J. P. Miller. 

Verdon—The Verdon Mill & Lumber Company has been 
recently organized. ‘The officers are FE, B. Wells, president; 
Frank Riggs, secretary; J. P. Riggs, treasurer, and J. D. 
Silliman, general manager. 

Mississippi. 

Donovan-—J. O. Acree has sold his interest in the saw 

mill here to his partner, Mr. Donovan. 


Missouri. 
. Freeburg—E. Franke has been succeeded by E. Franke 
Co. 


« 


St. Louis—The -C, EB. Strifler Lumber Company has been 
incorporated with oy stock $60,000. 
are C. FE, Strifler, J. A. 


The. incorporators 
Braun and Louis Krug. The Udell 





ae Woodenware Company has filed a petition in bank- 
ruptcy. 
Montana. 
Hamilton—Mittower & Cleary have dissolved partnership. 


Nebraska. 
aa: F. Wood has been succeeded by Mrs. Anna 
ood, 


Nelson—A. J. Miner & Sons have sold their coal and 
lumber business to D. Hanna. 

Plymouth—It is reported that King & Selk have been suc- 
ceeded by John Selk. 

South Omaha—It is reported that R. E. Parker & Co. are 
selling out to the Western Box Company. 


New Hampshire. 

Colebrook—Articles of incorporation have been filed by the 
son 000 River Lumber Company, giving capital stock as 
25,000. : 

Concord—The Kingston Lumber Company has increased 
its capital stock from $350,000 to $800,000. 

Georges Mills—P. T. Smith is dead. The business for- 
merly carried on under his name will be discontinued. 


New Jersey. 
Camden—The Dean Reversible Window Company has been 
incorporated, with capital stock $50,000. 
New Mexico. 
Buckmans—tThe saw mill belonging to H. S. Buckman has 


been sold to Brady, Clark & Rockhaimer, who will move it 
to the Montesy Vigil grant. 


New York. 

Brooklyn—John S. Loomis and S. & G. Loomis have been 
succeeded by the John S. Loomis Company. Articles of in- 
corporation have been filed by the W. H. Hibbard Manu- 
facturing Company, giving capital stock as $50,000. The 
directors are W. H. Hibbard, E. F. Hibbard and E. H. 
Kissam, 

Greenport—H. A. Wells, of J. M. Wells & Son, is dead. 

New York City—The Plastic Flooring Company has been 
incorporated with capital stock $1,500. ‘The directors are 
I’. W. Hawkes, H. S. Cooper and W. S. Gurnee. 

Poughkeepsie—Levi Lumb & Son have been succeeded by 
Levi Lumb's Son. 

Rochester—The Rochester Cooperage Company has been 
incorporated with capital stock $40,000. The directors are 
Louis F. Lux, P. E. Logan and Frank N. Hanna. 


North Carolina. 
Raleigh—The W. W. Mills Company has been incorporated 
with capital stock $200,000. 


Ohio, 

Akron—The Kile & Ford Company has been succeeded by 
the Pioneer Pole & Shaft Company. 

Ashtabula—The Pioneer Pole & Shaft Company has ab- 
sorbed the Bradley Manufacturing Company. 

Canton-——The Canton Pole & Shaft Company has been 
succeeded by the Pioneer Pole & Shaft Company. 

Delta—Fraker & Dumaresq have dissolved partnership. 

New Bremen—The New Bremen Lumber Company has 
been incorporated with capital: stock $10,000. The incor- 
porators are William J. Davis, W. G. Wagner, F. H. Back- 
haus, E. H. Wagner and Henry C. Kneuzel. 

Piqua—Articles of incorporation have been filed by the 
Pioneer Pole & Shaft Company, giving capital stock as 
$3,000,000. 

Sidney—The Pioneer Pole & Shaft Company has succeeded 
the Sidney Pole & Shaft Company. 

Troy—The Pioneer Pole & Shaft Company has absorbed 
the Troy Carriage Pole Company and the Troy Bending 
Company. 

Wellington—The Wellington Bending Company has been 
succeeded by the Pioneer Pole & Shaft Company. 


Oregon. 

La Grande—The Grave Creek Mill & Lumber Company has 
been succeeded by T. Anthony. 

Portland—Articles of incorporation have been filed by the 
Columbia Chair Company, giving capital stock as $10,000. 
—— The Olsen & Nordby Lumber Company has increased 
its capital stock to $50,000. 


Pennsylvania. 

Camden—Thé Dalton Lumber Company has been incor- 
porated, with capital stock $100,000. 

‘ Foustwell—The Babcock Lumber Company will remove to 
rrow. 

Rochester—The Rochester Planing Mill has been suc- 
ceeded by the Rochester Planing Mill Company, which has 
been incorporated with capital stock $60,000. The officers 
are Orin H, Mathews, president; George E. Woodruff, sec- 
retary and treasurer. 

Turtle Creek—The Valley Lumber 
incorporated with capital stock $15,000. 


Rhode Island. 
Providence—It is reported that the Riverside Coal & 
Lumber Company will file a petition in bankruptcy. 


Tennessee. 

Memphis—The Memphis Bending Company has been suc- 
ceeded by the Pioneer Pole & Shaft Company. It is re- 
ported that A. J. McCausland has sold his interest in the 
McCausland Lumber Company to George Zearing. 


Texas. 

De Leon—J. D. Ham has been succeeded by the Streety- 
Ham Company. 

Galveston—L. C. Leith is dead. 

Houston—C, R. Sherrill will remove to Corsicana. 

Orange—-Articles of incorporation have been filed by the 
Muskegon Lumber Company, giving capital stock as $50,000. 
The incorporators are T, Low, N. A. Dawson, Lee Hanna, 
George Holland and P. H. Oday. 

San Antonio—The West End Lumber Company has been 
incorporated with capital stock $40,000. 


Virginia. 


Richmond—A receiver has been appointed for the W. B. 
Trigss Company. 





Company has been 





Washington. 


Entiat—Articles of incorporation have been filed by the 
Gulledge Lumber Company, giving capital stock as $250,000. 

Leavenworth—The Lamb-Davis Lumber Company, which 
has recently been organized, has succeeded the Chiwaukum 
Boom & Logging Company. 

Ostrander—The Ostrander Logging & Lumbering Company 
has been incorporated with capital stock $60,000. 
a" a Gower Lumber Company has recently begun 
usiness. 

Seguin—The Seguin Shingle Company has been 
porated with capital stock $60,000. 

Snohomish—-Wood & Iverson have incorporated with cap- 


ital stock $100,000. 
West Virginia. 
Buckhannon—Stockert & Proudfoot have been succeeded 
by the G.’F. Stockert Lumber Company. 
Grafton—The Grafton Planing Mill Company has been 
succeeded by the South Side Planing Mill Company. 


Wisconsin. 

Elton—The H. & T. Suter Company has been succeeded 
by Suter, Moser & Co. 

Milwaukee—Articles of incorporation have been filed by 
the North Fork Lumber Company, giving capital stock as 
$500,000. The incorporators are George Lines, Carl F. 
Geilfuss and E. F. Whipp. 


incor- 
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PINE MILLS AT CARMONA, 
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Soft Yellow Pine 


Quality 
Unsurpassed. 


ASK FOR QUOTATIONS 


on a nice stock of 


Arkansas Soft Leaf 
Finish. 


Can make prompt shipments. 
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Let us ship you a 
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Good Will 


The first seven months of the exis- 
tence of The Advance Lumber Com- 
pany has just been passed, and if 
there is any one thing above another 
this company desires it is the good 
will of its customers, and it shall ever 
be the study of the management to 
see that all parties are treated with 
due respect, and all correspondence 
connected with this office shall be 
done in a courteous manner; that all 
shipments shall be made with great 
promptness as is possible, and all 
grades and inspections shall be satis- 
factory. Wishing you a Happy New 
Year, and if possible an increased 
business over 1902, we remain, 


Yours truly, 


THE ADVANCE LUMBER Co. 
Cleveland, Qhio. 


P. S.—Watch this space for our adver- 
tisement next week. 


WE USE THE TELECODE. 














i CINCINNATI 20 
Wiborg, Hanna & Co. 


CINCINNATI, O. 


POPLAR AND 
HARDWOODS. 


We are running full blast on Siding, 
Ceiling, Base, Casing and Mouldings. 


Rough Stock Too. 








Mixed Cars if Desired. 
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Lumbermen 
Attention! 


When you are needing 
Belting, Wire and Ma- 
nilla Rope andCordage, 
Blowers and Fans, 
Rails, Lumber Tools, 
Chain, Dogs or Sup- 
plies of every description, this house is at your 
service, Wecarry the largest stock of any supply 
House in the city. 


QUEEN CITY SUPPLY CO., Puchta, Pund & CO. 


201-203-205 Ww. Pearl St., CINCINNATI. 














With us it is Strictly 
High Grade C0 | [ ONWO0O0D Or None, 
We contract for BER SPECIALISTS. / we re-manufac- 


cash the output 
of Good First 
Class Mills and 
must have lum- 
ber—well manu- 
factured, and 
cared tor—No 
inferior stock 
wanted at any 
price. 


ture for special 
uses and supply 
factory trade 
rough or dressed 
Cottonwood on 
annual con- 
tracts, making a 
specialty of fill- 
ing difficult or- 
ders. 


The Farrin-Korn Lumber Go, 




















Branch Yards: CAIRO, ILL. CINCINNATI, O. | 














Onalaska—At the annual meeting of the C. H. Nichols 
Lumber Company the following officers were elected: F. B. 
Nichols, president ; Ear] Pooler, vice president and treasurer ; 
W. W. Schall, secretary. 

British North America. 

Toronto, Ont.—The Canada Wood Manufacturing Company 
has been incorporated with capital stock $500,000. The 
incorporators aré C. E. Stone and O. M. Hudson, Toronto; 
W. G. Morden, London, Eng.; FE. Bayly and A. D. George. 

Victoria—The Victoria Logging Company has been incor- 
porated with capital stock $30,000. 
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NEW MILLS. 
Indiana. 
Fowlerton—William R. Bailey will erect a saw mill near 
this place. 
Florida. 


Jacksonville—Perrin & Thompson are building a planing 
mill. 
Oregon. 
Coquille—The Oregon & Montana Lumber Company will 
build a mill near this place. 
Washington. 

Leavenworth—The Lamb-Davis Lumber Company will 
erect a saw mill with capacity of 50,000,000 feet a year. 
The expenditure will be about $125,000. : 

Mukileto—E. . Nickerson will erect a saw mill with 
eapacity of 150,000 feet a day. 

Texas. 

St. Augustine—The Cass Lumber Company will erect a 

saw mill with capacity of 50,000 feet daily. 
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CASUALTIES. 
Florida. 


Martel (near)—C. I. Groll’s saw mill was destroyed by fire 
last week. Loss $1,000; no insurance. 


Iinois. 

Lamoille—The planing mill belonging to Hubbard Bros. 
was destroyed on December 31. Loss $7,000, partially ip- 
sured. 

Shawneetown—R. Glover & Son's wareroom and dry kiln 
were destroyed by fire on December 29, loss $12,000. They 
will rebuild at once. 





Kentucky. 
Hanson—-The saw mill owned by C. H. Hewlett was de- 
stroyed by fire last week, loss $6,000 
Massachusetts, 
Greenfield—Fire caused a $1,000 damage at the mill of 
the Burnham-Todd Lumber Company on December 26. 
Maryland. 
Baltimore—A. T. Locke's stock of lumber was damaged 
by fire to the extent of $1,000, on December 26. 
Michigan. 
Detroit—The plant of the Michigan Cigar Box Company 
was destroyed by fire on January 1. Loss $10,000, fully in- 


sured, 
New York. 

North Vonawanda—The dry kiln belonging to Robinson 
Bros. was damaged to the extent of $1,000, on December 27. 
South Carolina. 

Georgetown—-The planing mill of the Gardner & Lacey 
Lumber Company was destroyed by fire on January 1. Loss 
$7,500, covered by insurance. 

Wisconsin. 

Cumberland——A‘ gasoline explosion started a fire, which 
destroyed the department store of the Beaver Dam Lumber 
Company, causing a loss of $40,000, fully insured. 

British North America. 

Toronto—The planing mills belonging to the Boake Man- 
ufacturing Company were destroyed by fire on December 27. 
Loss $20,000, with $9,000 insurance. 


PBPADPA PALI LI I II 


EDITORS AND RETAILERS. 

N. O. Waymire, a retaii lumber dealer of Garfield, 
Pawnee county, Kansas, celebrated the twenty-fifth an- 
niversary of his establishment in business in that town, 
by sending out to his friends and customers a handsome 
metal souvenir as a Christmas gift. In transmitting 
the coin he says: “May this coin keep you from being 
hoodoed, flim-flammed or buncoed. May it always when 
in your pocket have plenty of other coins for compan- 
ions. When out of your pocket, may it remind you of 
the flight of time and the pleasant relations that have 
existed between us; that it may bring you a Merry 
Christmas and ever be a mascot, bringing you health, 
happiness and prosperity is the earnest wish of Re- 
spectfully yours, N. O. Waymire.” 

Mr. Waymire varied his circular to some extent in 
sending the coin to the LUMBERMAN. He took occasion 
to comment upon the advantages of being an editor 
and the disadvantages of being a retailer of lumber in 
this wise: 

Brother Sufferer: Close up in the procession to the 
grind of an editor’s life comes the retailer. ‘The editor 
has many advantages. He does not have to pee the freight ; 
always has a pass; gets samples of all the nice things; 
can swell up and “talk back” to his out of town opponents 
and work in the editorial ‘‘we’’ every few lines. When 
he goes to his reward his own paper gives him an obituary 
with a list of good qualities and deeds that even his widow 
had never suspected. This shows how much good they do 
privately. Even his enemies say good things about him 
and cheerfully contribute to his monument. 

The retailer carries his customers through the crop 
failures, and when the crop comes sees him pass an unpaid 
bill and send his money to the catalog house. The retailer 
is charged with small weights and large accounts. When 
he dies it is remarked that he has gone outside of the coal 
strike. This is the rule, but yours truly got in another 
nelghborhood and has tarried a quarter of a century. Above 
items, which are circle sawed and shipped rough, are sub- 
ject to only — eoncessions if the entire stock is ac- 
cepted. Respectfully yours, N. O. WAYMIRE. 
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Among the callers this week were O. A. Eastman, 
with the Jenkins-Eastman Lumber Company, Plattville, 
Wis., which concern owns fifteen lumber yards in the 
west, and D. W. Baird, with the Dudley & Daniels 
Lumber Company, Grand Rapids, Mich., who were 
making a holiday tour. Just where they stayed and 


where they went and what they saw aside from the 
appreciated visit to the office of the LUMBERMAN we do 
not know, but we have no doubt that they explored the 
city of Chicago and saw the sights. 


‘LOCAL AND PERSONAL. 


C. F. Wiehe, secretary of the Edward Hines Lumber 
Company, this city, returned a few days ago from a 
southern trip, during which he visited a number of 
lumber points in Louisiana and Texas. 


William A. Parke, secretary of the Yellow Pine Com- 
pany, 16 Beaver street, New York city, announces that 
Edmund W. McClave and his two sons are no longer 
connected with the Yellow Pine Company. 


A visitor in Chicago the latter part of this wee'y) 
was H. C. Crawford, manager of the machinery de- 
partment of the Clyde Iron Works of Duluth. He was 
out in the interest of the McGiffert log loader, manu- 
factured by his concern. 


T. C. Skeen, of St. Louis, western representative of , 
the American Lumber & Manufacturing Company, of 
Pittsburg, passed through Chicago Wednesday on his 
way to Menominee, Mich., to look after the lumber in- 
terests of his company there. 

Frank R. Barns, the New England representative of 
the Grayson-McLeod Lumber Company, of St. Louis, 
passed through Chicago a week ago on his return from 
a holiday visit in St. Louis. He is looking forward to 
an excellent business for his office in Boston. 

Hon. J. B. White, general manager of the Missouri 
Land & Lumber Exchange Company and interested in 
various lumber manufacturing enterprises, called on the 
LUMBERMAN on his way home from the east, where he 
had been enjoying a visit on business and pleasure com- 
bined, 


CC. F. Hatten, manager of the I. E. Hatten Lumber 
& Supply Company, of Springfield, Mo., called on the 
LUMBERMAN on Wednesday and reports business for his 
section of the country very favorable. Mr. Hatten is 
also at the head of the Hatten Sash & Door & Lumber 
Company, which has recently been incorporated at 
Springfield. 

C. J. True, president of the True & True Company, 
of this city, started for a western trip late last week 
to be absent about two weeks. Mr. True will spend 
a greater part of his time in the vicinity of Spokane, 
Wash., where his company has some extensive timber 
and mill interests. 

O. C. Stubbs, for some time past traveling representa- 
tive for the Crescent Sash & Door Company, of Wich- 
ita, Kansas, on January | became connected in a sim- 
ilar capacity with the Western Sash & Door Company, 
of Kansas City, Mo. It is presumed that Mr. Stubbs 
will cover the state of Kansas in his new relation. 


During the early part of the week the LUMBERMAN 
was favored with a call from Messrs. Frank C. Bury 
and Mason A. Noble, of the well known Detroit whole- 
sale house of Bury & Noble. They were on their way 
north buying stocks to meet the immense demand for 
their goods which they are expecting during the ensuing 
year. 

The growing custom of making Christmas presents to 
employees was this season adopted by the C. A. Smith 
Lumber Company of Minneapolis, which made cash 
presents to all of its employees—$10 to all in its em- 
ploy five years or more and $5 to those employed a 
shorter time. Such acts are appreciated and do much 
to cement the friendship which should but so seldom 
does exist between employer and employed. 


Charles Gill, a hardwood lumberman, who makes his 
headquarters at Wausau, Wis., was in the city Monday 
lust and called on the LUMBERMAN. Mr. Gill reported 
that mill men in Wausau and vicinity were getting in 
a large quantily of logs and from present prospects 
there will be a larger stock than was put in @ year 
ago, unless there should happen to be a decided short- 
ening up at the end of winter. Mr. Gill sells his prod- 
uct largely to the manufacturers of agricultural imple- 
ments and says that the demand is good in all lines. 


The recently organized firm of C. D. Benedict & Co., 
wholesale dealers in yellow pine lumber, 1445 Old Col- 
ony building, this city, has been succeeded by Schultz 
Bros. & Benedict. This involves no change in the per- 
sonnel of the business, which is the same as in the 
former concern. Schultz Bros. & Benedict are the gen- 
eral selling agents in this territory for the Kirby 
Lumber Company, of Texas, besides having connections 
with other manufacturers in other parts of the south, 
which affords them exceptional advantages for filling 
any kind of an order. 


Cyrus L. Adler, of the Adler Lumber Company, 
Lyons, Ky., made a rather belated holiday visit to his 
old associates in Chicago. He says that the hardwood 
business is breaking all records. There has been no 
let up in inquiries, and the only limit to business is the 
capacity to take it and the only limit to prices the 
nerve of the holder of good lumber. Mr. Adler firmly 
believes that pricés must go higher still before the up- 
ward movement is checked, as the scarcity will grow 
more pronounced before spring. And he sees no chance 
for supply to overtake demand until late summer at the 
earliest. 


John R. Walls, of Indianapolis, Ind., general selling 
representative of the American Lumber & Export Com- 
pany, of Jacksonville, Fla., which is the selling agency 
for the extensive interest of R, J. & B. F. Camp, White 
Springs, Fla., was a visitor in Chicago on Wednesday 
last. Mr. Walls reported a good trade in general yard 
stock as well as in car material. His company is build- 
ing a new mill at Crystal River, Fla., which will shortly 
be completed and Mr. Wall says that with this valuable 


_ addition to the company’s manufacturing facilities it 
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will have an output approximating 500,000 feet daily, 
which will place it in the front rank of southern man- 
ufacturing concerns, 

The announcement made this week of the dissolu- 
tion of the old cargo commission firm of T. G. Morris 
& Co., 2 Franklin street, this city, occasioned con- 
siderable surprise in the lumber trade of the north- 
west, among which this firm has been for years well 
and favorably known. The partners in the firm, 
Thomas G. Morris and George W. Keehn, have been as- 
sociated together in the lumber business for eighteen 
years and have been partners for fifteen years. Neither 
of the gentlemen has as yet decided as to his future 
plans, although it is presupposed that each will con- 
tinue in the lumber business in some capacity. The 
two gentlemen have the best wishes of the entire trade 
around the great lakes for their success in whatever 
undertaking they may embark. 


The Great Northern hotel, in this city, is justly en- 
titled to the distinction of being dubbed lumbermen’s 
headquarters, as in its famous office or lounging room 
may be found almost any day or evening a coterie of 
lumbermen from outside the city, with a liberal sprink- 
ling of city dealers, thus testifying to its popularity 
in the trade as a stopping place. Among. the out of 
town lumbermen who were guests at the Great Northern 
since New Year’s day and up to Thursday of this week 
were noted M. A. Hayward, Columbus, Ohio; Haines 
Egbert, Goshen, Ind.; ©. Loetscher, Dubuque, Iowa; 
W. C. Winton, Duluth, Minn.; Louis Sands and wife, 
Manistee, Mich.; J. J. Campion, Toledo, Ohio; J. H. 
Trimble, Peoria, Ill.; Daniel Dake, Traverse City, 
Mich.; H. M. Stocking Minneapolis, Minn., and F. M. 
Bernardin, Kansas City, Mo. 


Levi Putnam, of Wilton, N. H., is probably one of 
the oldest retail lumber dealers engaged in active busi- 
ness in the country, having celebrated his eighty-fourth 
birthday on December 4, last. He states, however, that 
he is nearly out of the business and expects to shortly 
discontinue. He embarked in the lumber business April 
1, 1841, also manufacturing furniture, sash, blinds 
and general wood work, besides doing a planing mill 
business. He ran the first cylinder planer used in 
that section; and in the early years of his business had 
to make about all of his own machinery and belting. 
Vhen he was a young man, he worked with hand saws 
and bench planes for weeks on house finish. At that 
time all of the dressing of lumber was by hand and as 
the lumber came from the old fashioned sash saw it was 
very rough. In the sixty-two years of his experience 
as a lumberman he remarks upon the wonderful revolu- 
tion which has occurred in the methods of manufactur- 
ing and handling lumber. 


Sam E. Barr, the well known wholesale lumberman 
of Marietta, Ohio, has purchased the interest of J. H. 
secker in the firm of J. H. Becker & Co., of which: 
Mr. Barr was formerly the junior member, and has 
assumed the sole responsibility of the business. Mr. 
Barr has three salesmen on the road and states that 
he has some yood contracts to fill during 1905. He 
makes a specialty of West Virginia hemlock, yellow 
poplar, oak and southern yellow pine. His many 
friends in the lumber trade of Ohio and elsewhere will 
Wish him success in his new undertaking. 


Last week the Lord & Bushnell Company, of this 
city, removed its offices to the new building which it 
has recently completed on Twenty-second street between 
Fisk street and Center. avenue. The office which it 
vacated and which was occupied for many years by 
George T. Houston & Co., has been torn down and its 
site will be covered with lumber. The new office is 
one of the handsomest in the lumber district. It is of 
brick, two stories high, with basement, and every con- 
venience known to a modern office is to be found there. 
The rooms are large and commodious and the arrange- 
ment is especially adapted to the wants of the company’s 
large and increasing business. 


A MUCH ENGROSSED BUSINESS MAN. 


On Monday of this week’ the LuMBERMAN was favored 
by a call by one who has become in a measure a Pooh- 
Bah in business circles—Morris A, Hayward, of Co- 
lumbus, Ohio. As related in the issue of January 3, 
Mr. Hayward is a stockholder in and one of the or- 
ganizers of the recently formed Kenova Poplar Manu- 
facturing Company, attention to which has_necessi- 
tated his severing his connection with the Smith & 
Sowers Company, of Columbus, but he retains his posi- 
tions as general sales agent of the Burt & Brabb Lum- 
ber Company, of Ford, Ky., and traveling freight agent 
of the Cincinnati, Hamilton & Dayton Railway Com- 
pany. Mr. Hayward stayed but a few hours in Chi- 
cago leaving in characteristic hurry to attend to the 
details of work of one so extensively related in a busi- 
ness way. 





. 


-FROM MISSISSIPPI TO MASSACHUSETTS. 

His many friends and acquaintances in the trade 
will be interested to know that Frank Arend, hitherto 
secretary of the Butterfield Lumber Company, of Nor- 
field, Miss., and who for years sold the yellow pine 
product of that company through Illinois, Wisconsin and 
adjacent states, has disposed of his interest in the com- 
pany and on January 1 became manager of the yellow 
pine and cypress department of the Blanchard Lumber 
Company, of 100-110 State street, Boston, Mass. Mr. 
Arend left on Tuesday morning of this week with his 
wife for Boston, to take up his residence there. The 
Blanchard Lumber Company is a well established whole- 
sale institution of the New England metropolis but it 
has not hitherto paid much attention to southern woods, 


making a specialty only of rift yellow pine flooring. 
Under Mr. Arend’s management, however, a southern 
woods department will be established which it is ex- 
pected will occupy a large place in the business of this 
company. He will have entire charge of it on both the 
buying and selling side. While he needs little introduc- 
tion to southern mill men, especially of Mississippi and 
west thereof, and is known to some extent in the east, 
we commend him to the trade of New England as a 
man of long experience in yellow pine in all its de- 
partments, both at the mill end and as a salesman, he 
having had charge of the. se!ling department of the 
Butterfield Lumber Company for several years. 





THE WEEKLY REGISTER. 


Among those interested in the lumber industry visit- 
ing the city during the week ending with Wednesday 
were the following: 

J. E. Byrns, Ashland, Wis. W. S. 
J. H. Barker, Michigan City, Mich. 

Ind. Louis Sands, Manistee, Mich. 
E. W. Backus, Minneapolis, W. C, Winton, Duluth, Minn. 

Minn. W. H. Gilbert, Ashland, Wis. 
D. M. Campbell, Oshkosh, Wis C. I’. Taylor, Warren, Ill. 
Arthur Hill, Saginaw, Mich. EK. N. Briggs, Saginaw, Mich. 
R. H. Keith, Kansas City, Mo.George M. 
J. N. Penrod, Kansas City, Iowa. 

Mo. J. D. Lacey, New Orleans, 
Nathan Paine, Oshkosh, Wis. La. 


Dewing, Kalamazoo, 


Curtis, Clinton, 


R. H. MeCoy, Minneapolis, J. Hl. Lesh, Goshen, Ind. 
Minn. G. J. Landeck, Milwaukee, 

Ed. Propst, Paris, Ill. Wis. 

Fk, M, Smith, Pontiac, Ill. I’. C. Knapp, Ashland, Wis. 

I’. M. Bernardin, Kansas City, Daniel Dake, Traverse City, 
Mo. Mich. 

G. W. Eichholtz, Indianapo- Hl. M. Stocking, Minneapolis, 
lis, Ind. Minn. 

J. H, Queal, Minneapolis, Thomas Hume, Muskegon, 
Minn. Mich. 


O. A. Babcock, Pittsburg, Pa. G. 
A. R. Gray, Houghton, Mich. Mo. 
J. E. North, Bond, Miss. G. W. 


W. Megeath, Kansas City, 


Perkins, Grand Rapids, 


T. A. Bruett, Milwaukee, Wis, Mich. 

M. M. Darr, Buffalo, N. Y. J. T. Carr, Dubuque, Iowa. 

P. M. Shaw, jr., Duluth, Ek. W. Durant, Stillwater, 
Minn, Minn. 

J. Hicks, Oshkosh, Wis. Ix. B. Holmes, Buffalo, N. Y. 

A. C. Merryman, Marinette, O. Hl. Ingram, Eau Claire, 
Wis ris 


s. 8s. 
George M. Paine, Oshkosh, I’. G. Gates, Pasadena, Cal. 
y ( 


Wis. Loetscher, Dubuque, Iowa. 
T. H. Shevlin, Minneapolis, J. J. Campion, Toledo, Ohio. 

Minn. J. H. Trimble, Peoria, Ill. 
Haines Egbert, Goshen, Ind. J. T. Adams, Dubuque, Iowa. 





A WORTHY SON OF MICHIGAN. 
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tions of magnitude inasmuch as he is distributing from 
15,000,000 to 20,000,000 feet annually, and he usually 
has in stock from 8,000,000 to 10,000,000 feet. His con- 
stant purchases keep his stock in good form and he 
carries about everything wanted in the pine lumber line. 

This much concerning the lumber business that this 
young man has built up. It has given him a name 
in the ranks of those engaged in this large industry of 
which no man need be ashamed. He is a member of 
the Saginaw Lumber Dealers’ Association and has filled 
the position of president satisfactorily; and the recent 
distinguished honor conferred upon him of election as 


: first vice president of the National Wholesale Lumber 


Dealers’ Association is fresh in the minds of readers 
of the AMERICAN LUMBERMAN. 

Mr. Slade is also a member, active or honorary, of 
a number of retail lumber dealers’ associations in Michi- 
gan, Ohio and Pennsylvania. 

But there are other things required of the useful 
citizen than activities pertaining to his individual 
business. Mr. Slade represented his ward in the common 
council several years—many of his constituents still 
dub him “Alderman Lew”’—and he is also a member 
of the Saginaw board of trade, filling an organization 
which includes the leading business men of Saginaw 
and has carried on its roll of membership during the 
last thirty years the names of nearly every citizen of 
prominence in Saginaw business and professional life. 
In this organization he filled the office of president two 
terms very efficiently. He was for many years a member 
of the Michigan National Guard, and was a charter 
member of the old East Saginaw Rifles, now one of the 
companies in the third regiment,,M. N. G. He served 
on the staff of the commanding officer of this regiment. 
He enjoys the respect and good will of his neighbors 
and citizens of Saginaw generally, and his usefulness as 
a public spirited citizen is well known and has repeat- 
edly been recognized. In 1896 he was appointed by the 
governor of the state as a member of the commission 
to represent Michigan at the Tennessee Centennial Ex- 
position, held in 1897. 

Socially Mr. Slade stands well up to the front in the 
community in which he lives. He is a hospitable enter- 
tainer, and his fine mansion on one of the leading thor- 
oughfares in the city is a popular resort for people who 
believe in the interchange of social amenities. He is 
popular also at his club, and is a moving spirit in every 
effort to advance the cause of philanthropy and educa- 
tion in the community. In June, 1885, he was united 
in marriage to Miss Joanna Roberts, of Detroit, and his 
home life is a charm. 

He is a member of St. Bernard Commandery No. 16, 
Knights Templar, and is in close touch with the most 
progressive citizenship in the Saginaw valley. 

Mr. Slade is a man of attractive appearance and 
strong personality. He believes in everything that is 
calculated to make men and women better, and in 
his own business he is painstaking and as careful of 
the rights of others as of his own, It is the traits 
referred to that have enabled him to reach a most desir- 
able position in the business world, in society and in 
the varied relationships that count for that which is 
worthy of the brightest and best in every community. 
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Car Lots. 


ANDERSON-TULLY CO. Mempnis, Tenn. 
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204 Grand Ave., MILWAUKEE, WIS. 
Manufacturers and Jobbers 
Car and Cargo Shipments. 

CHICAGO OFFICE, 314 Chamber of Commerce. 
999 9990000090900 0000 9008 900000000004 

200 M ft. 1 inch No. 3 Hemlock Boards. 
DRY 115 M ft. 1% inch Log Run Rock Elm. 
240 M ft. 15%, 2 & 3 inch Log Run Soft Elm. 
250 M ft. 3 inch com. & better Hard Maple. 
350 pes. 444x5%—12 ft. Clear Hard Maple. 
Our Pill at Crandon, Wis.. is in the finest 
hardwood belt of the state. 
CHAS, F. LUEHRMANN LGwser c. 
ots LUMBER CO. 
MANUFACTURERS OF 
ST. LOUIS, MO. 
CODES: § Telecode, Western Union 


South Arm Lumber Co. 
MICHIGAN HARDWOOD LUMBER. 
TVVY, wt a oe a a a DOA AR AD AAA ADA DD ADS 

150 M ft. 144 inch Log Run Rock Elm. 
STOCK: MO ft 1,110 15440 inch Curly Bixoh. 
PAGE & LANDECK LUMBER CO., Milwaukee, Wis. 
F CHAS. F. LUEHRMANN .""AR2"2°°., 
SATIN WALNUT. 
2 i and A. B. C. 4th Edition. 


Foreign Correspondence 
Solicited, 


CABLE ADDRESS: Luehrmann. 











POPLAR 6inzowoons 


An assortment of all grades and thicknesses 
on hand and ready for PROMPT SHIPMENT. 


MILLS IN MISSISSIPPI. 


BOMER BROS., Brownsville, Tenn. 


anita ae 


Hemlock a« Hardwood 
LUMBER, 
GREENBRIER RIVER LUMBER CO. 

















MARLINTON, W. VA. 
SBR BY SRY BY BY By BY BY BBY 


61,427 CODE WORDS | 


Arranged alphabetically, are included in the American 
Lumberman Telecode. EACH size of EACH grade of EACH 
article of lumber is represented by a single word. Send for 
descriptive circular and sample pages. 


AMERICAN LU/SIBERIIAN 
315 Dearborn Street :: :: CHICAGO 


5BABART BYE BBY BY BY BBY 
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: Federal Trust & Savings Bank 


CHICAGO. 
La Salle Street, Northeast Corner Adams. 


Capital, $2,000,000. 
BANKING, TRUST AND SAVINGS DEPARTMENTS. 


We solicit the accounts of banks, corporations, firms and 


individuals, with the assurance of courteous treatment. 
OFFICERS: 
E. H. GARY, Chairman of Board, 
THOMAS P. PHILLIPS, President. 
NATHAN G. MOORE, Vice President. 
CHARLES 8. CASTLE, Cashier. 
F. J. SCHEIDENHELs, Asst. Cashier. 

EDWIN L. WAGNER, Asst. Cashier. 


IRVING J. SHUART, Secretary. 


BOARD OF DIRECTORS: 
EB. H. Gary, Chairman of Board, U. 8S. Steel Corporation. 
Norman B. Ream, Capitalist. 
W. J. Chalmers, Treasurer Allis-Chalmers Company. 


Charles Deering, Deering Harvester Company. 


T. P. Phillips, President. 

. B. Shedd, Knickerbocker Ice Company. 

A. E. Nusbaum, Capitalist. 

N. G. Moore, Wilson, Moore & MclIlvaine, Lawyers. 


J. N. Vance, Prest. National Exch. Bank, Wheeling, W. Va. 


D. W. Burrows, D. W. Burrows & Co., Insurance, 
W. E. Phillips, Treasurer Dolese & Shepard Company. 
=. J. Buffington, President Illinois Steel Company. 





THE INTERSTATE TRUST 
AND BANKING COMPANY, » 
OF NEW ORLEANS, LA., 
WITH A PAID UP CAPITAL 
AND SURPLUS OF TWO 
MILLION DOLLARS, HAS 
EXCEPTIONAL FACILITIES 
FOR HANDLING THE AC- 


COUNTS OF LUMBERMEN. 
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You Ship in Car Lots? 


If so you should have the 


RED BOO The Recognized Author- 


g ity on Lumber Credits. 


It Contains the Names of Concerus Engaged in the Following Lines, 
Together with their Financial Standing: 


LUMBER LINES—Cedar Posts, (Dealers and Manufac- 
turers), Interior Finish Manufacturers, Moulding Manufac; 
turers, Lumber Dealers, wholesale and retail, Planing Mills, 
Saw Mills, Sash, Door and Blind Dealers and Manufacturers, 
Stair Builders, (Operating Mill), Wood Box Manufacturers, 
Hardware Dealers, carrying stock of sash, dors and blinds. 

MANUFACTURERS of Agricultural Implements, Cars, 
Carriages, Furniture, Chairs, Coffins, Desks, Ladders, Mowers, 
Organs, Parlor Frames, Pianos, Plows, Reapers, Refrigerators, 
School and Sewing Machine Furniture, Show Cases, Store and 
Office Fixtures, Trunks, Veneers, Wagons, Wood Floors and 
Mantles, Wood Pumps, Woodenware, Wind Mills. 

The Book is also a Bank Directory, Railroad Guide, At- 
torney'’s List, Eixpress Directory, etc. Contains more 
names and inforrnation than any other publication of the 
kind. Publisheci in January and July and covers the 
United States and Manitoba. Thoroughly organized col- 


lection departmentin connection. Claims collected any- 
where. Try us. 


Lumbermen’s Credit Association, 


eee ele eee. Suite 911 Tacoma Building, CH 





Surplus, $500,000. 
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C. J. Carter Lumber Co. 


MANUFACTURERS OF 


SHORT LEAF YELLOW PINE 
LUMBER. 


Telecode. Kansas City, Mo. 
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DOOOOOOODOOOODOOOOOD 


DOOD DOOD OOOOODOOM: 


THE TELECODE: 


Is a systematic and practical arrangement of telegraphic 
words to represent phrases, sentences, and each size 
of each grade of each article of lumber manu- 
factured, whereby oth erwise long messages 
become short, cheap and accurate in 
overland and oce an telegraphing. 

If you say so, we’ll send pros pectus and sample pages free, 


AMERICAN .LUMBERMAN, 
315 Dearborn Street, 
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FINANCE AND TRADE. 


Many lumbermen are more or less directly interested 
in the progress of the Kansas City Southern, formerly 
the Kansas, Pittsburg & Gulf. <A report issued Tues- 
day states that the gross receipts for 1902 were $5,- 
450,870, an increase of $697,804 over the,previous year. 
Operating expenses and taxes increased about $230,000, 
but there remained an increased income of $466,650. 
The president’s report points out needed improvements, 
chief of which is new rail on the greater part of the 
northern division. No new freight equipment has been 
added for two years and more is needed. 

* * * 


The Chicago money market remains in reasonably 
easy condition, 6 percent being the ruling price for 
time and call loans. The market is fairly firm at this 
rate, very few concessions being made. The New York 
money market opened Thursday morning at 5 percent 
for call loans, but declined later to 44, The banks were 
in easier condition this week than last, their gain at 
the New York sub-treasury being $1,566,000 in five 
days. 











It is reported that the $50,000,000 pool formed in 
December last by a number of New York city finan- 
cial institutions as a safeguard against the threatening 
financial stringency has been dissolved. It had not 
been drawn upon at all and it may be that its mere 
formation accomplished the purpose. 

* * * 


In regard to the outlook for the coming year, James 
R. Keene says: I have been unable to observe any 
signs of retrogression, and the situation is most en- 
couraging. Business in every line is being conducted 
on a profitable basis; crops give every promise of 
prolifieness and the railroads should have all the busi- 
ness they can handle in 1903. 


According to Senator Hoar the chief dangers in trusts 
are: 


1. Destruction of competition. 

2. The management of local industries by absentees in 
the interest of absentee capital. 

Destruction of local public spirit. 

4. Fraudulent capitalization. 

5. Secrecy. 

6. Management for the private benefit of the officials. 

7. The power to corrupt elections and in some cases to 
corrupt the courts. 

8. The want of personal responsibility to public sentiment. 
a Me The absence of personal liability for contracts or wrong- 

oing. 

10. The holding of vast properties in mortmain. 


Well, lumbermen can read the senator’s speech with 
altruistic interest, as it does not directly concern them 
or the lumber trade. 

* * * 

It is estimated by Andrew D. Barlow, United States 
consul general at the City of Mexico, that about 70 
percent of the railroad securities of that country are 
owned by Americans and that nearly $80,000,000 has 
been snvested in Mexican mines and mining property 
by Americans. -He estimates that there is about $320,- 


‘ centers to 





800,000 of American money invested in the City of 

Mexico alone, and that the total American interests 

will aggregate $500,000,000. 
* * * 

Finance & Trade—Bank Clearings of 1902. (4) 

The record of bank clearings for the United States 
of 1902 has already been made up. Bradstreet reports 
the total for the United States at over $117,000,000,000, 
which is about $634,000,000 less than in 1901. This de- 
crease is, however, wholly accounted for by New York, 
the clearing outside of the metropolis having been 
$40,818,734,243 in 1902 against $38,352,983,518 in the 
previous year. The following table gives the clearings 
for all cites in the United States whose totals were 
$250,000,000 or more in 1902: 

CLEARING HOUSES. 1902. 1901. 
United States total...... $117,146,923,408 $117,780,669,355 
DOW NOUS 8. 6:0:6:5/0 6:50 .. 76,328,189,165 79,427.685,837 
Se eee 6,930,016,794 7,191,685,110 
PYOVIQGRCE « o.0ccccce 354,165,000 349,328,000 
Philadelphia ....... 5,875,328,359 5,475.3845,188 
Pittsburg .... 2,147,969,759 2,046,605,963 





Buffalo .... 303,929,483 302,857,979 
Cincinnati . 1,080,903,000 972,502,459 
Cleveland 761,356,455 702,768,639 
| 536,613,644 575,481,632 
Louieviile | «v.06 +0. 501,433,130 462,060,845 
Indianapolis ....... oe 270,409,454 215,085,805 
ee Eee 414,992,700 339,848.700 
eR err arer 8,394,872,346 7,756,372,450 
ee 720,762,327 626,020,452 
IRIE: sip ep we o@5 ote e-orea eis 362,607,657 334,102,066 
BEAMS. 6.6.0 0's' 90:0 e008 359,522,615 327,533,756 
eee MENS aisahe prove 0 -eetiee ne 294,097,110 260,413,678 
Ba (RUE pi6; bl wnicezece le’ sac 2,506.804,322 2,270,737,216 
PG Cs ee er 989,289,157 918,198,612 
Coo) a 614,535,317 476,751,871 
PORIVORUON sco vcc eves 895.829,000 391,341,000 
ce eee 1,202,803,304 1,191.867,587 


DOO SIEIONED ao:6:6:0 0590.0 
San Francisco. .j...2cee- 


pi eames other items than clearings and not included in 
totals. 


Canadian clearings were $2,347,298,093 in 1902 
against $1,871,061,725 in 1901, Canada having shown 
a much greater ratio of increase than did the United 
States outside of New York. The leading cities of Can- 
ada in the record of bank clearings were Montreal and 
Toronto, the former reporting $1,089,976,730 for 1902 
and tue latter $809,078,559. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


A summary of the situation shows a better condi- 
tion of affairs than is customary at this time of the 
year. There has been considerable talk about easier 
prices after the first of the year, but the advent of 
1903 shows this prediction has not been realized. Nat- 
urally in individual cases there has been an easier 
feeling obtaining during the last few weeks, but the 
condition of stocks in all lines is an insurmount- 
able obstacle to anything approaching a break in val- 
ues. The tone of the market varies with the local con- 
dition of any given point, but while this is true there 
is not enough variation in the reports from the different 
indicate any weakness. s 8 

* * * 


While other woods may be spasmodically or locally 
active or dull the hardwood market shows the same 
unbroken front. The different centers exhaust the vo- 
cabulary in attesting to the secure position occupied 
by this item, a position which there is not the slight- 
est sign of surrendering. Dry stocks are scarce and in 
some localities nearly impossible to secure. Demand 
for all kinds of hardwood is heavy, but, as during the 
last several months, poplar and quarter sawed oak 
continue to hold the center of the stage. Ash and 
plain sawed oak are slightly easier in price, owing 
to the severe weather which has curtailed the demand 
for this'class of stock. The outlook for the year in 
hardwoods is brighter than ever before in the history 
of the industry. 


677,111,109 
1,369,058,560 


602,264,116 
1,165,250,091 








.White pine is still bringing almost any price that 
holders care to demand. This is especially true of 
the upper grades for which substitution is almost im- 
possible. A price record was recently made in Bos- 
ton when upward of $100 was paid for wide widths 
of white pine. The call for the lower grades of this 
wood is not so brisk. Stocks are showing the strain 
of the heavy fall demand. Many of the largest whole- 
sale yards show great spots of bare ground where 
formerly huge piles of lumber rested. The outlook 
for the cut of the coming year is good, though it 
can hardly come up to that of 1902. While the amount 
of spot business is falling below the late records, the 
interlude is being utilized to close contracts for next 
season’s business. Prices are not losing ground on 
account of the dull season. They are now occupying 
the highest position ever reached, and many predict 
that they will go even higher. 

* * 


Aside from the placing of special orders, the past 
week was uneventful in transactions in southern pine. 
The eastern markets report trade dull, though New York 
reports an order for 2,000,000 feet placed with a south- 
ern manufacturer at prices slightly below the list fig- 
ures. In the central markets there is no change of note 
in conditions. Shipments from the south are still be- 
ing hampered by lack of prompt service, although mat- 
ters are much better than formerly. The continued rainy 
weather in the south has interfered with the steady op- 
eration of the mills, and as a consequence stocks are 
decreasing. This is causing some additional delay in 
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filling orders as some items cannot be furnished 
promptly. Timbers at southern gulf ports have been re- 
ceived in immense quantities, 50,000 pieces being received 
at Pensacola last week. The heavy receipts caused 
prices to stagger momentarily, but the tone has been 
recovered. The price being paid now for timber is 
about 174 cents, compared with 13 cents for the same 
grade of stock one year ago. The price has ranged 
from 13 to as high as 19 cents during the past twelve 
months. 
* * * 

The cut of Pacific coast woods during the past year 
has been very heavy, but increasing only about in pro- 
portion to the demand, so that at the end of the year 
stocks have not increased but, reports state, a deficit 
is shown instead. Prices have been very materially 
advanced and are now within easy reach of the top 
figures obtained at any time during the year, and are 
firm at this altitude. The movement of California 
woods during the past week has been interfered with 
to a certain extent by the heavy storms prevailing, 
which reduced the shipments for the first week of the 
year very materially. Tacoma shipments continue 
heavy, and show a constantly advancing string of fig- 
ures for each month of 1902. From the buyer’s point 
of view, the outlook for the year is not encouraging. 
Stocks are very scarce now, and while the output will 
undoubtedly be increased, still there is not much pros- 
pect of the mills being able to supply orders with 
sufficient promptness to suit the éver impatient pur- 
chaser: On this account wholesale dealers are advis- 
ing the purchase of options for future delivery. 

* * 6 


It is thought that prices of North Carolina pine have 


reached the highest point, for awhile at least. Busi- 
ness during the past week has been quiet. The mills 


have not all resumed operations, but the sluggards are 
bestirring themselves and the mills will be started at 
an early date. Many mill owners are now visiting 
their various plants, and planning for the next season’s 
operations. 

* * + 

A great many of the eastern yards are well sup- 

plied with hemlock stock, and prices are being shaded 
slightly in order to move it in quantities. In other 
of the hemlock strongholds there is a shortage in cer- 
tain lengths and widths, which are bringing an in- 
creased price in consequence. On the whole the de- 
mand is rather light, but the market extremely steady 
under prevailing conditions. 

* * * 


The principal demand for cypress is for rail ship- 
ments. Cypress coming into market by boat is not 
considered available for purposes of consumers at this 
time. Shortage of dry stocks continues and seems 
to be increasing. Prices are not generally changed, al- 
though in some centers higher values are being offered 
for prompt shipment of dry cypress. This wood is be- 
ing used to replace poplar as an inside finish. The 
scarcity of poplar and the high prices which are be- 
ing asked for it enables holders of dry cypress stocks 
to obtain better prices for their goods. 





Northern Pine. 


Chicago. With the annual inventory now out of the 
way, both wholesale and retail yard men are looking 
forward with confidence to a season of continued activ- 
ity. The results of last year’s work at the yards are 
believed to have been decidedly flattering from a profit- 
making standpoint and in most cases a strong hope- 
fulness is expressed of 1903 being as good a year in 
volume of business, and a somewhat better year as far 
as profits are concerned. For years the retailers of 
the city have conducted business on a decidedly narrow 
margin of profit, owing to the ruinous competition that 
has prevailed, but within the last few months a much 
better spirit has been shown among the trade. Some 
of those who have been prominent in cutting prices 
have been induced to take a more conservative position 
and from this it is inferred that the coming season will 
not witness nearly as great a spread in local prices as 
has existed in the past, and dealers will receive in re- 
turn for their labor a reasonable recompense. 

Country trade has been picking up quite perceptibly 
within the past few days and but for the unfavorable 
weather would probably have been in good volume by 
this time, though even now it is of satisfactory pro- 
portions. Retailers’ stocks are reported in poor as- 
sortment and although a great many retailers are sub- 
stituting yellow pine and other woods for the northern 
variety and have been buying the southern wood quite 
freely on account of its low price, there is shown a 
demand for white pine that is fully commensurate with 
the supply. Quite a number of orders that have been 
accumulating during the holidays are being filled and 
the large number of inquiries that are at hand would 
indicate that the retailers are actively casting an 
anchor to windward for their spring business. Reports 
from retail points regarding the amount of building 
in prospect are uniformly encouraging. Last season’s 
crops are moving to some extent, but as a rule the 
farmers have not yet realized. When they do they will 
naturally turn their attention toward farm improve- 
ments. The agricultural districts were never in a more 
prosperous condition and this always means a good 
lumber trade during the building season. 

Prices on all grades and lengths of pine are being 
steadily maintained. Sales that have been in the north 
of next season’s mill cuts have been uniformly based on 
the closing prices of last season or above and bespeak 





a strong market for cargo lumber during the early 
spring. The present retail prices on piece stuff range 
from $17.50 to $18.50 for short narrow stock up to 
2x8, 18 and from $19 to $21 for 18-foot and upward. 
No. 1 common boards are quoted at $20.50 to $21, No. 
2 at $18.50 and $19 and No. 3 are steady at about $16. 
Prices on No. 1 shop and better are holding gxceedingly 
firm, thick shop being quoted at $50 f. o. b. yards. 

Building permits issued by the Chicago building de- 
partment during the week ending January 7, 1903, were 
as follows: 


CLASS. No, Value. 
Ce  oreaduvaathee cede bias cawen 5 2,750 
$ 1,000 and under $ 5,000..)......cccccees 20 43,400 

GO0e ane unter- TNGOG. 6. ccccsicecces + 21,000 

IGGUS GME UNGEE 3 FUGOOs 6 voce cccccociccs 6 73,000 
50,000 and under 100,000.............64- 1 50,000 

WOON tact ddduaewsnde Gg ct cssoccdscess 36 $190,150 
TORR) WOOUNRINN WOO 6 a6 kk Cece sécvedveweas 23 221,500 
Total corresponding week 1902............. 39 348,650 


Chicago Receipts and Shipments. 


Reported by George F. Stone. secretary of the Chicago Board 
of Trade. 


RECEIPTS FOR THE WEEK ENDING JAN. 3. 


LUMBER. SHINGLES 





WB ec cece cove cece cove ccce cocs eves coceccccecsesee 22,448,000 5,766,000 
WQOB on cccrccccccccccccccccccccesccccesscccccocccs Sh tOO000 9,179,000 
IMNGCTOASE «200 occ cece cove cccccscccccs 
Decrease .......-. seeeeeses 1,811,000 3,413, 00 


SHIPMENTS FROM JAN. 1 TO JAN, 3, INCLUSIVE. 
LUMBER, SHINGLES. 























12,768,000 11,043,000 
13,442,000 7,169,000 
I ics cedcddedecddnanadaenwe 3,874,000 
Decrease 674,000 
COMPARATIVE RECEIPTS FOR DECEMBER, 
LUMBER. SHINGLES. 
TQOB 000 ccc ccec coceccce cece coccvcsctscce esece 138, 1%3,000 40,002,000 
IGOR oc ccceccce ccvcceccscccsc ccsccces cose csesete 152,870,000 37,525,000 
IMCPOABE « 0 e000 cece voce cccees cece cccees 2,477,000 
TIGSTORED e000 cece cece cece cccesecescteds 14,677,000 
COMPARATIVE SHIPMENTS FOR DECEMBER. 
LUMBER. SHINGLES) 
We 60 scccose dcvcccvevccccnndcectessedsensasée 61.085,000 45,069,005 
FOG sons. cdicccn essen dced necesevcdcceuesdcacedea 64,202,000 22,092,00 
TMOPORROs 0 ccc cece vocccs ccccecceccccce 22,970,000 
WO inde dndeudud ness dc cacceasuces 3,117,000 
Chicago Receipts and Shipments for 1902. 
RECEIPTS. 
Receipts, Shingles, 
Feet. Pieces. 
ROU sen cdkeenditeewcecdeusnne 2,069,385,000 473,876,000 
i ee POETS CCT Tr ee rT a 1,982,666,000 320,869,000 
po ee Ce 86,719,000 153,007,000 
SHIPMENTS. 
iS Ree rere re ee 887,372,000 469,337,000 
i See ee Pee ere Cee TS 898,943,000 287,545,000 
LN Ee EET Oe 11,571,000 
PCN cavuwecenoe cuaeme 181,792,000 





Minneapolis, Minn. Manufacturers are sending out 
the list adopted by the price list committee and dated 
January 1, which, as told last week, is almost identical 
with the list of August 6. The trade is very light, 
but will awaken with the retailers’ convention in this 
city next week. Shipments and receipts at this point 
increased somewhat during the week just closed. For 
the week ending January 5 they were as follows: 

Receipts. Shipments. 








TM ie Oca Cerise wuceayewesateade 496,000 464,000 
WOE Vidnwedeccetearenrese@ewks 560,000 784,000 
(i rer rr rier rer Cr Holiday Holiday 
PUI pc bv wer eVestdnennesaacaceneene 928,000 496,000 
CE ce eurecevseceeReeees i wenenus 512,000 992,000 
PROUD * ome ce beccccd ct dusvaseodececees 672,000 656,000 
CO eee reser ee 
BG DE 0. 6c cncces ce eedevess dene ent 2,976,000 2,992,000 
i eee rer Ce eT eT eT 192,000 400,000 
a i a ae 
Saginaw Valley. The lumber market is not espe- 


cially noteworthy just now, although there is some- 
thing doing. Dealers are not buying from manufac- 
turers yet, but they are getting ready to go out 
and pick up stocks for the year’s supply. Some diffi- 
culty may be experienced by some in getting just what 
they want, as in the manufacturing districts contracts 
have been made for a large quantity of the stock to be 
cut. A few of the large firms here are carrying over 
good stocks and thus have something to do business 
with right along. Dealers report a very good trade 
for this season of the year. Prices are firm and there 
is a demand for nearly everything that dealers have 
in stock. 

North Tonawanda, N. Y. The year is beginning with 
an unequaled rush in receipts of orders for white pine. 
A leading dealer says that he received orders one day 
this week for twenty carloads of stock. All grades are 
in demand, and although prices are at the highest 
point known they are destined to increase considerably 
unless there shall be a decrease of considerable propor- 
tion in the call. Dealers generally declare the pros- 
pects excedingly. bright for one of the most active win- 
ter trades in the history of white pine, asserting that 
the only thing that is likely to disappoint them is 
much severer weather than has been experienced thus 
far. Although Buffalo dealers are reported to have 
received considerable more stock in 1902 than during 
the preceding year, it is nevertheless a fact that they 
are already visiting this market for the purpose of se- 
curing stock with which to piece out orders, which is 
at least a month earlier than usual. 





Buffalo, N. Y. Demand is so good that more than 
one dealer finds decidedly less slackness during the 
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J. B. WALL, Pres. T.H. WALL, V-Pres. M.M. WALL, Treas. 


Buffalo Hardwood Lumber Co. 


Main Office and Yard No. 940 Seneca St., 
BUFFALO, N. Y. 


W E W A N ef White Ash, Chestnut, Pop- 


lar and Cypress, l inch and 
thicker Common and Better. 
Large quantities of plain 


WE HAVE and quarter-d Oak and 


miscellaneous Hardwoods at our Buffalo yard and at 
our Mississippi mills. 
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Standard Flooring 


MAPLE AND OAK. 





WE MAEE IT. 


The Buffalo Maple °csnamus: 
Flooring Company, x. ¥. 


N. Y. 














EMPIRE LUMBER CO. 
EXCLUSIVELY HARDWOOD LUMBER 





Band Mills at EMPIRE, ARK. 1142 Seneca St., BUFFALO, N.Y. 








Orson E. Yeager, surravo”’s:y. 


HARDWOOD LUMBER. 
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MEADOW MOUNTAIN LUMBER CO. 


PHILADELPHIA, PA. 


Manufacturers of 


SPRUCE 
HEMLOCK 





BAND MILLS: 


Friendsville, Md. 
Mt. Sterling, N. C. 


HARDWOODS 
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Cummer, Diggins & Co.'s 


MAPLE, 
BEECH and 
BIRCH 
FLOORING. 


AS GOOD AS THE BEST. 





EXCELLED BY NONE, 


Retail Lumber Dealers write us 
for information as to how toget less 
than a car toad delivered at car 
load prices. 


We use the Telecode, 
Cummer, Diggins & Co. 
CADILLAC, MICH. 
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We are exclusive 

Walnut Manufacturers 

and Exporters. Ample stocks, 

high class lumber. Always in 
the market for good Walnut Logs. 


ee ee! 
OOO 
ROR 
\ 


OOD 


WE USE THE TELECODE, 


Lesh, Prouty @ Abbott Co. 


EAST CHICAGO, INDIANA. 

















Annual 
ac Capacity 
7,000,000 Feet. 
. _Export Trade 
ad fl tl Our Specialty. 
Always on the 
Lumber qe 
for Good 
; z Walnut Logs. 
Ample Stock 3-8 . yee ae 
to 16-4 ia, in al SPECIALTY Write for 
Grades. —— Prices. 


Penrod Wainut Corporation, 


KANSAS CITY, MISSOURI. 
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$ ° ‘ ‘ 3 
> 4 
$ 2 
$ 2 
s > 
$ 2 
4 7 
$ End Matched, Bored and Polished. 2 
Z 4 
$ BASSWOOD SPECIALTIES 3 
4 Siding, Ceiling, Base, Casing, Etc. $ 
‘ > 
$ HEMLOCK DIMENSION AND BOARDS. 2 
¢ In Straight or Mixed Car Lots. $ 
¢ » 
ield,Wis. 3 
4 a 
$ R, Connor Company, Marshfield, Wis. 3 
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Black Walnut 
White Oak ana 
Ash Lumber. 


MANUFACTURERS AND 
WHOLESALERS, 


K. & P. LUMBER CO., 


Union Trust Bldg., CINCINNATI, 0. 


0OOG 


ALWAYS IN 
THE 
MARKET FOR 
WALNUT 
LOGS, 
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OAK, ASH Biue Laxe Lumper Co. 


CYPRESS MANUPACTURERS, 
LUMBER LITTLE ROCK, ARK. 


and 
CYPRESS SHINGLES. MILLS IN MISSISSIPPI. 
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W.A RUST,PRES. FRGILCHRIST.VICE PRES WE SMITH SEC.&TREAS 


THREE STATES LUMBER CO 


OTTONWOOD., 
ROUGH, DRESSED, RESAWED 


MILLS: MISSOURI. ARKANSAS .- TENNESSEE. 
'O) 2 oe ¢ G8 Dae OF. § > 6 pe OO Detoee 








GOODLANDER-ROBERTSON LUMBER CO. 


HARDWOOD LUMBER, 
Mixed Cars of Lumber Memphis, Tenn. 


A Specialty. 








holiday season than ever before. Eastern dealers are 
here after stock also, which is a novelty for the first of 
the year. Of course they say the prices are too high, 
but they are too well acquainted with conditions to 
make any determined effort to cut them down. Every 
grade is very stiff in price and there are reports of an 
additional firmness all along the line. Certain yards 
report that cutting-up grades are becoming scarce and 
one dealer, who has canvassed the situation both here 
and at Tonawanda, has quietly bought what he could 
find of these grades. The hardest to find in them ap- 
pear to be 8-4 cuts, which he has marked up as follows: 
For No. 1, $55 to $57; No. 2, $43 to $45. It is to 
be feared that with close to four months to wait for 
more there will be a pretty bare market of these grades 
before long, especially as the mills are still very active 
in drawing on them. It was predicted some time ago 
that box pine would be higher before spring, but it has 
not gone any further yet than to show an increased 
firmness. Demand for boxes is probably as heavy here 
now as it ever was at this time of the year and it 
promises to continue. 
i ee 
Boston, Mass. Uppers range from $82 to $100, ac- 
cording to width and thickness, with the lower grades 
in proportion. Soft stock suitable for patterns brings 
even higher prices and is very hard to get. There is 
less demand than usual for the lower grades, as sub- 
stitutes are being used on account of the prevailing 
high prices. 
—_—eer ow 
Baltimore, Md. Prices continue to rule high and the 
aggregate of transactions is small. The quotations do 
not appear to be in the slightest degree affected by 
temporary fluctuations in supply and demand but are 
maintained at a steady and very elevated level. Pur- 
chases are still restricted to the most urgent require- 
ments, and the prospects are that the prevailing condi- 
tions will continue for some time. 
a e 
Philadelphia, Pa. The dull winter season does not 
create much call for white pine and the volume of trade 
is down to the minimum. Where prices are quoted they 
are fully high enough to show that the off season has 
not been accompanied by a loss of strength. Wholesalers 
are beginning to cast their eyes about for stock for next 
season. It is agreed that there is none too much in 
sight and they have no hestitation in saying that they 
expect to pay big prices for what they can get. 





Spruce. 





New York City. The stock still remains stiff in 
price and scarce in quantity. Supplies are coming in 
but slowly and the ordinary, every day call is managing 
to eat up not alone what is coming in but a little of 
what should be held for spring requirements. 





North Tonawanda, N. Y. Better prices are being ob- 
tained for spruce than for some time, Nos. 1, 2 and 3 
being quoted at $28, $23 and $20 respectively. The 
market is reported in very active condition. The old 
cut is being shipped to consumers rapidly now that the 
holidays are over, and logging operations in the Adiron- 
dack regions are indicative of next season being fully as 
active as last year. 

Boston, Mass. ‘The small supply of spruce for 
prompt shipment holds the prices firm, though the buy- 
ing is light, yet sufficient to prevent an oversupply. 
Frames sell at $19; 10 and 12-inch at $21; with ran- 
dom from $16.50 to $18.50. Clapboards and lath are 
still scarce, 





White Cedar. 


Chicago. It is estimated by competent local author- 
ity that the output of cedar posts in the north this 
winter will be fully as large, but probably no larger 
than last year. Stocks of posts are everywhere light 
and demand is first rate considering the season. Poles 
are in surplus and doubtless cedar operators will not 
cut poles heavily this season. A meeting of cedar man- 
ufacturers is to be held at Minneapolis next Monday, at 
which time the situation will bé gone over thoroughly, 
but it is not believed that any changes in price will be 
made. The list prices on cedar posts are being firmly 
maintained, the following being the quotations: Three- 
inch, 7-foot, 64 cents; 4-inch, 7-foot, 104 cents; 5-inch, 
7-foot, 13 cents and 6-inch, 7-foot, 14 cents. 








Hardwoods. 





Chicago. Since the first of the year buying of hard- 
woods has been renewed actively in all departments of 
the consuming industry. The small factories in the 
city have generally started up in the manufacture of 
hardwood interior finish and specialties of various 
kinds; the furniture factories have resumed work after 
a short period of shut-down for repairs and alterations; 
the wagon manufacturers are pushing their business 
with all their accustomed vigor, while the larger manu- 
facturing establishments, including the car builders 
and agricultural implement makers, are crowding their 
output with all the zeal they are capable of, with the 
result that consumption is already re-established on as 


liberal a basis as has existed at any time since last 
summer. 

In all consuming lines the report is general of an 
excellent prospect for continued manufacturing activity 
for several months to come and this means at least as 
much of a demand for hardwood lumber as has been 
witnessed in the past few months. Dealers here say 
that while their shipments have not yet fully resumed, 
they are steadily increasing and that they anticipate a 
greatly increased business during January over last 
month, which, by the way, was one of the best Decem- 
bers that has been witnessed in the hardwood trade for 
many years. In proportion to the heavy and increasing 
demand, the scarcity of lumber is daily becoming more 
manifest. Buyers who have lately been south are in 
despair of securing needed assortments for the replen- 
ishment of their depleted stocks and the outlook for 
the buying side is altogether deplorable. 


Quarter sawed white oak has never been as scarce. 


as it is today and there are those who predict that 
prices will shortly advance above $65, which is about 
the price now being paid for carloads. Quarter sawed 
red oak has lately come up materially in value and is 
developing a real scarcity that is causing dismay among 
buyers. It is now selling from $50 to $55. Plain red 
and white oak are both in excellent request, carload 
lots being disposed of in this market from $34 to $35. 
There is no slackening of demand for other hardwoods 
and prices are growing steadily stiffer, with occasional 


advances. 
POP 


St. Louis, Mo. It will probably be another two 
weeks before traveling men will go out after business 
and even then it is doubtful if all of the men will be 
sent out. Conditions are the most uncertain the St. 
Louis people have ever known, as no one is able to 
satisfy himself as to when the present price advance- 
ment will cease. All base their calculations on further 
advances: above present quotations, as they know that 
hardwood lumber supplies cannot be materially aug- 
mented during the next five or six months. A number 
of local people who spent last week down among the 
mills say that mill conditions are even worse than are 
those in the northern markets, as practically no lumber 
is on hand and few of the mills are able to run. Decem- 
ber in the country west of the river was one of the 
wettest months on record and mills in the low lands 
will be unable to run for several months. Mill prices 
are particularly strong and the hardening process is 
still in progress. Despite all this, consumption goes 
merrily on and the local factories and those supplied by 
St. Louis wholesalers are continually decreasing their 
stocks, using much more lumber than they did at this 
time last year. St. Louis factories heretofore using 
cottonwood began substituting gum three months or 
more ago. Gum is now such a scarce item here that 
they are at a loss for another substitute and pay 
asking prices without a whimper. In other woods this 
same process has been gone through with, all prices, 
with the single exception of plain oak, having advanced 
30 to 75 percent during the past twelve months. 

Quartered white oak remains at about $60 for fairly 
good stock but few transactions are reported. It seems 
hard work for inch plain oak to get above $30, although 
it is in very strong demand. Thick plain oak is very 
scarce here but it is believed the mills will turn out 
larger quantities of it as soon as they begin running. 

The demand for gum has become very strong, the 
local supply is about exhausted, and the mills have sold 
out and will have no more dry stock to offer inside 
of ninety days. This causes a steady price advance- 
ment which almost parallels the skyward trend of cot- 
tonwood of a few months ago. No cottonwood is moving 
in this market and the outlook is poor with the cotton- 
wood people for practically the first half of the year. 
Local wholesalers are all anxious to improve their 
stocks of ash but present receipts are too light even to 
form a basis for market quotations. Hickory is in 
about the, same condition and is wanted in both lumber 
and cut-to-size wagon material. All other woods are 
in very light receipt and command excellent prices. 





Memphis, Tenn. The situation continues strong. The 
main handicap is the scarcity of dry stocks in almost 
every item of the list. There are large orders in the 
hands of the manufacturers and dealers, and the situa- 
tion from the price standpoint may best be described 
as favoring the seller. The tendency of values is rather 
upward. Quartered white oak is worth $55 to $62 a 
thousand, according to thickness, and remains the fea- 
ture of the list in point of strength. Ash is in good 
demand and very scarce. There is some cypress offering 
here and a good demand is reported therefor. Prices are 
$30 for firsts and seconds, $25 for selects and $20 for 
“chops.” Plain red oak is moving fairly well, but there 
is only a moderate demand for plain white and quar- 
tered red. Poplar is particularly scarce and prices are 
high on this, while the same statement is applicable to 
cottonwood, for which there is a tremendous demand 
and of which there is but a limited amount available in 
dry stocks. 

eee 

Nashville, Tenn. Poplar is very scarce and high 
priced and walnut is almost a thing of the past. Lum- 
bermen have been put to their wits’ ends to find wood 
to substitute for poplar for export purposes. Cotton- 
wood, which. can be used for almost every purpose for 
which poplar is adapted, is also becoming scarce and 
high. Lately exporters have been shipping sap gum to 
the English market to take the place of poplar. This 
wood is sold under the name of “hazel pine.” 

; ——eeaeaern 

Norfolk, Va. Conditions are of such an encouraging 
nature that dealers are very optimistic regarding the 
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outlook for 1903. A very satisfactory business has 
been transacted during the season and considerable ex- 
pansion in the business is anticipated which will be 
limited only by the supply. Prices have ruled firm in 
all transactions and the demand for material continues 
very energetic. In addition to extensive local and 
domestic sales the foreign movement is very pronounced 
on an exceedingly profitable basis. 
eee 

New Orleans, La. Exporters from New Orleans report 
continued improvement. The buyers on the other side 
seem to realize that the domestic demand is such as to 
justify better prices and every inquiry which comes 
in predicates an improved condition of affairs. A num- 
ber of good shipments have been made within the past 
few weeks and more are to come. ‘Throughout the 
winter ocean tonnage has been unusually plentiful and 
freight rates to the other side have been very favor- 
able. These conditions have contributed to the welfare 
of the exporter. 





Columbus, Ohio. ‘The market remains steady under 
a fair demand and depleted stocks. The prices re- 
cently adopted by the Hardwood Manufacturers’ Asso- 
ciation of the United States, which has its headquarters 
here, are as follows: 

Price list of hardwood and poplar lumber, adopted by 
the Hardwood Manufacturers’ Association of the United 
States, September 15, 1902. In effect October 1, 1902. 

All prices are based f. o. b. on Ohio river points, which 
take a rate of freight of 19 cents to New York city and a 
lu-cent rate to Chicago, Ill. 

The standard — and dressing rules of the Hardwood 
Manufacturers’ Association of the United Staets, as revised 
and adopted June 3, 1902, govern all stock shown on this 


list. 

This list supersedes al! former issues. 

Note—In arriving at prices for surfaced stock delivered. 
use the same basis of weights as for rough stock. 


PLAIN RED AND WHITE > 
oO. 


No. 2 

1 and Common. Common. 
$34.00 $24.00 $15.00 
35.00 25. 16.0U 
36.00 26.00 17.00 
87.00 27.00 18.00 
00 80.00 21.00 
42.00 32.00 23.00 
45.00 35.00 26.00 





QUARTERED WHITE OAK. 
SOUTHERN STOCK. WESTERN STOCK. 


N BY 

1&2. Cc 1&2. Com. 

1-inch P 55.00 $34.uU0 1-inch ...... $6U.00 $48.00 
14-inch 57.00 35.00 1%-inch .... 62.00 4U.4 

14%-inch . 58.00 36.00 1%-inch -. 63.00 41.00 

eer 60.00 88.00 2-inch ...... 65.00 43.00 


QUARTERED RED OAK. 
SOUTHERN STOCK. WESTERN STOCK, 


0.1 No.1 
1&2. Com. 1&2. Com. 
2 ee $45.00 $28.uu 1-Inch ...... $45.00 $2 
1%-inch .... 47.00 380.0° 1%-inch .... 47.00 28.00 
14-inch .... 48.00 381.00 14-inch .... 48.00 29.00 
Yo eee 50.00 83.00 2-inch ...... 50.00 381.00 
ASH. 
No.1 1 No. 1 
TIGER ciescee $36.00 $26.00 21-inch ....$46.00 $36.00 
1%-inch .... 42.00 82.00 32-inch ...... 48.00 38.00 
1%-inch .... 42.00 82.00 4-inch ..... - 48.00 38.00 
2-inch ...... 44.00 384.00 
BASSWOOD. 
0.1 No. 2 
1 and 2. ‘ommon Common. 
DIME <.eccmevecedwasesene $32.00 25.00 $19.00 
PUNO. “s cscwcs.s cerews cw Ge 26.00 20.00 
OE EES PEPE = --- 83.00 26. 20.00 
2-inch Seeceheweuatees - 84.00 27.00 21.00 
WALNOT. 
No.1 No. 2 
land 2 Common. Common 
OME Sag aed ol stalace « xe 95.00 $47.50 $32.00 
1%-inch ...... haweneeeee 110.00 55.00 87.00 
DMINGM aceecenenueceee +» 110.00 655.00 87.00 
2-inch - ‘ ceouss oe 55.00 
24-inch ieee weehine - 125.00 62.50 42.00 
Sr ecaw erie 135.00 67.00 45.00 
PRM bk cpr sessaneuee ce - 145.00 72.50 48.00 
Counter tops, $200.00. 
CHERRY. 
No.1 No. 2 
land 2 ‘ommon Common 
PUNO Sess ecncarernsecnns $ 85.00 $37.50 $22.00 
14-inch ..... be eam aigre ee 45. 27.00 
DMAIDOR cccceccccece sees Dee * 45.00 27.4 
2-inech peccececcecccece 100.00 45.00 27.00 
24-inch ene ecacetaate AP 115.00 52.50 82.00 
8-inch bpsivdaeeeenece - 125.00 67.50 35.00 
WUD cctveceeseneenne «+» 185.00 62.50 88.00 
Counter tops, $190.00. 
CHESTNUT. 
No. 1. Sound 
land 2 Common. Worm 
MOM Pe kulelcaevepebeeeeu™ $35.00 $25.00 $17.00 
1 ear ween 5 ae 80. 18.00 
ale a tebe 732 40.00 30.00 19.00 
MEE svc cvnkaeeas recuse Ge 82.00 20.00 
POPLAR—ROUGH STOCK—WIDE 
Width. Panel. No.1. No. 2. 
5%-inch....18 to 27 inches......... $50.00 $44.00 $36.00 
%-inch....24 to 27 inches ........ 55.00 49.00 41.00 
%-inch....28 inches and up....... 65.00 55.00 45.00 
4-4-inch....18 to 23 inches......... 55.00 47.00 
44-inch....24 to 27 inches ........ 60.00 55.00 47.00 
4-4-inch....28 inches and up....... 70.00 60.00 52.00 
POPLARB—RANDOM WIDTHS. 
No. No.2 No.3 
1&2. Selects. Saps, Com. Com. Com. 
%-inch ...$3400 $26.00 $26.00 $24.00 eoee $13.00 
%-inch 36.00 29.00 29.00 25 14.00 


l-inch .... 40.00 82.00 82.00 28.00 $20.00 15.50 

- 42.00 34.00 34.00 30.00 22.00 17.00 
1%-inch .. 42.00 384.00 34.00 30.00 22.00 17.00 
2-inch .... 42.00 384.00 34.00 389.00 22.00 17.00 
2%-inch .. 47.00 eos eoee 86.00 28.00 20.00 
8-inch .... $7.00 eeee eee 86.00 28.00 20.00 
4-inch .... 49.00 sees eee 88.00 380.00 cece 


1&2. Com. 1&2. Com. 
4x40 0.00.00. $48.00 $25.00 SME cbcovcnse $50.00 $42.00 
46.00 28.00 See ven ae -. 52.00 44.00 
&x6 46.00 88.00 PORIO : csccce 54.00 46.00 





48.00 40.00 12x12 ...... 66.00 48.00 
POPLAR—BOX BOARDS. 

8 to 12 inches ......... ere 

SS 0 Ee TRE ccc ccckcesucecesécecee Gae 





POPLAR—BEVEL SIDING. 


No.1 No. 2 
No. 1. Selects. Common. Common. 
xG-Inch ......+++-$23.00 $19.00 $15.00 $12.00 
x5-inch ..... cooce mae 18.00 14.00 11.00 
SEINE + s.ccen 17.0 00 10.00 


oaen ae .00 13. 

Standard sizes; strip dressed to 27-32 before resawing. 
POPLAR—PATENT OBR DROP SIDING. 

No.1 No. 2 


No. 1. Selects. Common. Common. 
Co eee . . $39.00 33.00 $26.00 $18.00 
5-inch 38.00 82.00 25.00 17.00 
4-inch .. 7 16.00 








37.00 31.00 *24.00 
' _ face, 3%, 4% and 5% inches; finished thickness, %- 
ne 
POPLAR—CEILING, 818, M & BIS. 


No. No. 2 
1 and 2. Common. Common. 
p23: 4, 5 and 6-inch......$19.00 $15.00 $12.00 
x3, 4, 5 and 6-inch...... 23.00 19.00 00 
5¢x3, 4, 5 and 6-inch...... 27.00 23. 


00 19.00 

For yellow face, add $3.00 per M. %-inch and 13-16-inch 
same as drop siding. 

POPLAR—STANDARD FINISH. 

Standard finished face measure, 2%, 3%, 4% and @%. 
inch. If stock is required finished on the %-inch, rip 
medsure must be counted 3%, 4%, 5% or 64-inch. 

\ 


POPLAR—PARTITION, 828, M & B2Ss, 


3 No.1 No. 2 

1 and 2, Common Common 

x4, 5 and 6-inch........ $30.00 $26.00 $22.00 
5x4, 5 and 6-inch........ 33.00 8.01 4.0) 


00 .00 

%-inch and 13-16-inch, 4, 5 and 6-inch, add $2.00 per M 
to price of drop siding. 

tandard sizes and weights same as —_ 

Dimension strips surfaced two sides to 13-16-inch thick- 
ness. 

3, 4, 5 and 6-inch—Same as 6-inch drop siding. 

7 and 8-inch—Add $3 to price of 6-inch drop siding. 

9 and 10-inch—Add $5 to price of 6-inch drop siding. 

11 and 12-inch—Add $6 to price of 6-inch drop siding. 

Surfaced four sides to 13-16-inch in thickness, to 44-inch 
less than actual width, add $1 per M to the above prices. 

POPLAR—MOLDINGS. 

Under 3-inch, 65 percent discount off National list. - 
inch and over, 60 percent discount off National list, in tots 
of 1,000 feet or more. In smaller lots add 15 percent. 

WEIGHTS—DRY LUMBER. 


Pounds. Pounds. 
Plain white oak..... 4,000 Basswood ,......... 2,400 
Quartered white oak. 4,000 Walnut - 
Plain red oak ...... 4,000 CHORSF ccc 
Quartered red oak... 4,000 Chestnut 
BED cactaacatcacness 8,500 


ieee" gm AND PLANKS. 


ounds. Pounds. 
1-inch and thicker, 


a dressed to %- 


NOU ce desesnes -. 2,800 MON Wisicussteeds ,000 
l-inch and thicker, l-inch, resawed, rough 2,400 
KKResuae + eeeee 200 Bevel siding ........ 90 
-inch, rough....... 1,000 Drop — ecccccce O00 
-inch, rough ..... 1,400 -inch ceiling ...... 900 
%-inch, 828 to %-in. 1,000 -inch ceiling ...... 1,200 
jack, ere 1,600 inch ceiling ..... - 1,500 
-Inch, S28 to %-in. 1,300 nee a 2,000 
%-inch, rough ...... 2,100 BR cccccsecosccscce OE 
%-inch; S28 to’ 5%-in.. 1.600 
GENBRAL, 


Gages and widths of drop siding: Thickness, %-inch; 
width, 4-inch, worked to 3%-inch; 65-inch, worked to 4%- 
inch; 6-inch, worked to 5%-inch face. 

Bevel siding widths: 6-inch, worked to 5%-inch; 5- 
inch, worked to 4%-inch; 4-inch, worked to 3%-inch face. 

Stock dressed four sides to be counted 4%-inch wider than 
size after working. 

ote—When the cents in delivered prices are 12 cents 
or under, drop to lower quarter; when over 12 cents, 
raise to next quarter. 

SPECIAL RANGE OF WIDTHS ON ROUGH STOCK. 

Under ¥-inch, same miscellaneous widths. 

98-inch to 11-inch, inclusive, $1 per M extra. 

12-inch to 16-inch, inclusive, $4 per M extra. 

17-inch to 20-inch, inclusive, $8 per M extra. 

Over 20-inch, write for prices. 

For specific widths, add to random widths, 7-inch and up, 
1st and 2nd grade only: 

18-inch wide, add . 


10-inch wide, add ....$2.00 ue 
12-inch wide, add .... 3.00 20-inch wide, add ... 10.00 


14-inch wide, add .... 4.00 22-inch wide, add ... 12.0 
16-inch wide, add .... 5.0% 24-inch wide, add ... 15% 

For wide run of stock, add to prices of random widths, 
7-inch and up, 1st and 2nd grade only: 

10-inch and up wide, add rin 

12-inch and up wide, add $3. 

For stock all 16 feet, add $2. 

For stock al! 14 feet, add $2. 

For stock 14 feet and 16 feet, add $1. 


Dn eidicgdddenaceues $1.00 per M extra 

MUU GEST, Sec cceaceuves 1.00 per M extra 

BOE 6. ccwcsveudos -+»- 1.00 per M extra 
eee 


New York City. The quiet that prevails in almost 
every market is casting its shedow over this one. The 
time is not being wasted, however, for manufacturers 
are reported to be busy casting up their wants, while 
dealers are seeking new sources of supply. Poplar and 
quartered oak show no signs of weakening and it is 
as hard as ever to get desirable stocks. Ash and plain 
oak are a little easier as to demand. 

PPPP PIPPI 

Buffalo, N. Y. There is as much call for all sorts 
of hardwood lumber as ever, oak being in the lead 
and growing scarcer right along. Most of the yards 
are asking $68 stiff for inch quartered white, and it 
will take a break in business to bring it below that 
figure. It is doubtful if the profit is as large in it at 
that figure as it was at $10 less, yet there are hard- 
wood dealers who have not made oak‘a specialty who 
are thinking of paying more attention to it. They 
will find that it takes a hunt to get a stock of it. 
Practically all the cheaper hardwoods, but black ash, 
are scarce, yet the price does not advance materially. 
With elm threatening to join basswood before long the 
asking price here is only $28. There is no better sup- 
ply of basswood, cherry or chestnut than formerly and 
the demand keeps up. Cherry sells at about what the 
seller asks for it, but. basswood and chestnut are not 
any higher than usual. 

eee 

Boston, Mass. The high prices have checked the de- 
mand and most buyers are waiting for a drop before 
placing orders. Quartered oak sells from $72 to $75, 
with some activity in plain white at $43, and in white 
ash at the same figure. Brown ash is moving well at 
$40. Elm, birch and maple are but little called for. 
The situation in maple flooring is far from satisfac- 
tory. It is claimed that there are few sales at the list 
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Lumberman 
Publications. 





“Realm of the Retailer.” 


Compiled from the best of Mr. Met L. Saley’s 
writings. Replete with practical information. 
Of interest to the retail lumbermen every- 
where. 

Contains practical hints on retail yard man- 
agement, plans and descriptions of lumber 
sheds, appliances for handling and storing 
lumber, bookkeeping methods, collections ete. 
ete. 

Any one of the hundred chapters worth the 
price of the book if read and acted upon. 


Iilustrated, 390 pages. 
Price $1.50 a copy postpaid. 





Climax Tally Book. 


A practical tally book designed by a practical 
lumberman. Insures watchfulness and accu- 
racy. A permanent record of shipments. Con- 
venient to handle and always ready. 

The “Climax” tally book is substantially 
bound in sheep, with stiff covers and round 
corners. Hand straps are of heavy leather, 
riveted on. Size of book, closed, 4x8} inches; 
150 pages, 


PRICE: 


One copy, « © © « $0.75 
Six copies, +» « « « 4.00 
Twelve coples, - - 7.50 





“Law for Lumbermen” 


Contains digest of decisions of courts of last 

resort. Decisions on every imaginable sub- 

ject connected with lumber business. No Lum- 
rman’s Office is.complete without it. 


TABLE OF CONTENTS. 

Part I—Contracts Pertaining to Lumber, Logs, 
Timber, Saw Mill etc. 

fart II—Delivery, Transportation, Passing of 
Title, Right of Stoppage in Transit etc. 

Part I11I—Accounts, Bill end Notes etc. 

Part 1V—Agency, Partnership etc. 

Part V—-Combinations. , 

Part VI—Timber Cutting, Trespass, Deneae etc. 

Part Vil—Booming, Logging, Driving, Riparian 
Rights etc. 

Part VIII—-Liens on Lumber, Logs etic. 

Part IX—Lliability for Personal Injuries ete. 

Part X—Miscellaneous. Alphabetical Index. 


Bound in Law Sheep, 280 Pages. 
Price, postage paid, $3.50. 





American Lumberman Telecode. 


A Simple, Labor and Money Saving Tele- 
graphic Code Book. Contains 61,427 code 
words. One word represents each business 
phrase or sentence. One word represents each 
size of each length of each grade of each article 
of tumber manufactured. 
The ‘felecode is used by Lumbermen in every 
quarter of the United States. 
Bound in full leather, with flexible cover, uou- 
ble cut-in index. 

Send for Prospectus and list of users. 


PRICE POSTPAID: 
One copy, - - + «+ $5.00 
Twocopies, - - + + 900 
Three Copies, - - + 12.75 





Published and for Sale by the 


AMERICAN LVMBERMAN, 
CHICAGO, 
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Agents for the Sale 


& Co. 


AMERICAN LOGS 





of All Kinds of 


AND LUMBER. ::: 





LONDON, - 


seer. 


4 Lombard Ct., Gracechurch St. 


E. C. 
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R.H.ROBERTS & CO. 


Shippers Agents and Wholesale Distributors of 


American Hardwoods 


Solicit Correspondence from Responsible 


Manufacturers. 


LONDON, E. C. 


86 Leadenhall Street, 
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BROKERS, 





Pesta ateo 


RT ee Se Sie ee 


& Co. 











27 Clements Lane, 





PRICE & PIERCE, 


AGENTS FOR THE SALE OF 


AMERICAN WOODS, 


in the United Kingdomfand Continent. 


LONDON, E. C. 
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BECKER & CO. 


AGENTS FOR 


American 











LONDON, 


CODES USED: 
ABC 4th Edition, 
Lumberman’s, 
Seaatard. Hardwoods, 
9 Union Court, 014 Broad St. and 
82 Bishopsgate St., Within. 


E. C. 
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COBBETT & CO. 


AGENTS FOR 


American Timber and Lumber 





Telegraphic Address, 
HUSTINGS, LONDON.” 


HAIULTON HOUSE, 


LONDON, E. C. 
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ALBERT BUILDINGS, 
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12 Preesons Row, Liverpool. 
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CHURCHILL & SIM, 


Timber Brokers 


For the sale of all descriptions 
of hard and soft woods. .... 


29 Clements Lane, 


LONDON, E. C. 
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WIRELESS AND WIRE MESSAGES 


Puan 





Are shortened and simplified by using the TELEOODE. 
Specimen pages and prospectus free 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 
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and that mills outside the association are securing all 
the orders. 

Baltimore, Md. All the hardwoods, but particularly 
oak and ash, are very strong as to price, the quotations 
on red and white oak having been marked up during 
the past two weeks. This, in view of all the attendant 
circumstances, is nothing less than remarkable and 
portends a prolongation of advanced values. Inquiry 
for stocks has been rather small during the past week, 
as was to have been expected, but is beginning to pick 
up, while the competition for stocks at the mills is 
very active. 





Hemlock. 





Chicago. With hemlock piece stuff selling for cargo 
delivery at from $11.50 to $12, for delivery by car from 
norti@rn mills at $13.50 to $14 and from the yards at 
$14.50 to $15.50, the hemlock people feel that they 
have little grounds for complaint, the demand being 
fair and inquiries for future delivery first class. Re- 
cent reports from the north show that a large crop 
of hemlock logs will be put in this winter, but there is 
no feeling of apprehension from this source, as the 
winter movement is likely to prove heavy and stocks 
of dry hemlock will be pretty well cleaned out before 
the new cut is ready for shipment. Local wholesalers 
say that they have had quite a call for hemlock from 
retail yards who intend to put in a good assortment 
for the spring trade. Thus far there are no symptoms 
of any lessening in demand or falling off of prices. 
From present appearances the market will rule steady 
through at least the opening months of the year. 


BAP LD LILI 
New York City. The demand is of small proportions 
just now, but the market is steady and there is not the 
slightest sign of any weakness. It is expected that the 
call will spring up soon. 
PADD D LIS 
Buffalo, N. Y. Demand is good for lumber and 
promising to increase as soon as the season gets on 
toward spring. Although it is still maintained that 
no further advance is contemplated just now a short- 
age of 16-foot lengths is also reported in spite of the 
special advance made in them this winter. ‘We have 
to ship 16’s just as fast as they are ready and will 
never get any ahead at this rate,” is the complaint. 
In Buffalo the hemlock supply seems to be fair and it 
promises to last through the winter, due to the amount 
of Michigan hemlock here. 
eer 
Boston, Mass. Pennsylvania No. 1 boards are being 
offered at $18.50, with No. 2 at $15.50, 10-foot at 
$13.50 and plank at $17.50. Most of the yards have 
good stocks on hand and these prices have to be shaded 
in order to move any amount of stock, 


—e—weownwnnr* 


Philadelphia, Pa. Demand is about normal for this 
time of the year. In going over the books for the 
season the wholesalers have found that the several ad- 
vances made during the year had no effect on consump- 
tion. The yard men have only a meager stock on hand 
to begin the spring business with and without there 
shall be an available supply early the shortness in 
stocks is likely to be felt. 





Poplar. 


Chicago. Demand for poplar has resumed in full 
force since the holidays and is not likely to show any 
recession for many months. Stocks are scarce at the 
mills, as well as in the local yards and shipments are 
coming forward sparingly. There is a strong call for firsts 
and seconds in inch and thicker stock and this grade is 
being disposed of as rapidly as it can be shipped in. The 
supply of common and cull is also far below the local 
requirement, while squares are decidedly out of the run- 
ning as far as supply is concerned. Prices for firsts 
and seconds in carload lots are as high as $43 for inch 
and from $30 to $32 for common.. Saps and selects 
are both in good request at $34 to $36. Small squares 
are selling at about $45 to $46, while large squares are 
quoted at $48 and up. 

—eaeaeae 

North Tonawanda, N. Y. Recent advances in prices 
have brought considerable curtailment in the demand 
for poplar lately and those who would otherwise use it 
are substituting various kinds of lumber—cypress, red- 
wood, norway and some of the coarser grades of white 
pine. Thick poplar is quoted at a little better than $50, 
while the same item of cypress can be bought for about 
$43, and in many instances answers the purpose of the 
former wood. There are many uses to which poplar can 
be put where other woods could hardly be substituted 
satisfactorily, and inasmuch as the supply is consider- 
ably short of the demand there appears to be no good 
argument why prevailing stiff prices should not con- 
tinue. 





PPPIP PIPPI 
Boston, Mass. If it were not for the fact that cypress 
has replaced poplar in popular favor for inside finish 
inch ones and twos would be selling above $50, on ac- 
count of the small supply. As a matter of fact, most 
sales are at $46, with some mills asking $48, but no 
sales are reported at the latter figure. 





Baltimore, Md. ‘The demand, though temporarily 
narrowed by the diverting influence of the holidays, is 


* added to. 


practically unabated and stocks command high prices. 
The range of values does not seem to be in the least 
affected by the unsatisfactory conidtions abroad, nor 
are the exports particularly small, although in many 
cases more money can be obtained for lumber here 
than on the other side of the Atlantic. The outlook 
for the winter is very encouraging and the mills have 
all the orders which they can take care of. 


Pacific Coast Woods. 


San Francisco, Cal. A storm prevailing at the mo- 
ment of course will not affect deliveries of the week or 
of the year but will aifect those of the opening month 
of 1903. A storm of about a week ago lessened deliv- 
eries for the closing week of last year, and although the 
December report has not yet been made sufficient is 
known to show that the month just closing will fall 
short of December, 1901, by about 8,000,000 feet in 








deliveries. This will leave it about 22,000,000 feet of 
redwood. The deliveries for last year were the largest 


on record and the stock on land is the smallest on 
record, say about 33,000,000 teet for California north 
of San Francisco bay. The redwood cut south of the 
bay is all used locally and does not at all affect this 
market, There may also be 1,000,000 feet or so in 
Sonoma county, though except for local trade it has 
disappeared from the list of producers of redwood. Some 
of the mills have little or no stock on hand-—a few only 
a few hundred thousand feet. These sell or ship almost 
as fast as they manufacture and get ready for market. 
The probabilities are that this stock will be much 
smaller before the season will allow of manufacturers 
resuming their regular activity. Some of the redwood 
mills are closed down and will not be at work again 
until February, and unless good bright weather should 
prevail the deliveries for January will not be large. 
There are, however, several vessels loading at Humboldt 
bay that should be able to get away by the close of the 
month aid this will help to swell the figures for the 
coming month. 

Lhe storm has not been pronounced enough to inter- 
fere to any extent with building operations and con- 
sumption goes on as briskly as ever. The holidays have 
of course interfered with activity and on the whole 
there has from this reason been less movement in the 
market, but the general demand for redwood has not 
abated in the least and there are no indications that it 
is about to do so. Some of the mills have made prepara- 
tions to meet a much larger trade next year and no 
doubt all would do so if assured that the local demand 
would keep up. But there is no doubt whatever that 
it will do so, and the eastern demand, if it can be sat- 
isfied, will from present indications be very large. 

Frices are unusually firm and the list is frequently 
‘Those who want redwood this year will have 
to buy long in advance of the time when they actually 
need it. There will have to be further additions made 
to logging camps and to railroad facilities before the 
majority of the mills can add much to their output for 
last year. The actual capacity of the mills is 40 to 50 
percent ahead of what is shown by the cut for 1902, 
but these additions must be made in order to be able 
to make use of it. Dry kilns must 9lso be added. 

Deliveries of fir locally have not been large for the 
past day or two, but they were in the early part of the 
week. The demand is very large for the descriptions 
suitable to this market. Prices are unusually firm and 
a cut in the list of any importance is very rare. ‘The 
export or D list taking effect January 1 is up to $13 
for rough clear. 

Deliveries of sugar and white pine are very light and 
the market is very firm. 4 

Receipts for the week ending Tuesday, December 30, 
inclusive, were: Fir, 11,385,000 feet; redwood—Del 
Norte, 463,000 feet; Humboldt bay, 1,106,084 feet; Men- 
docino ports, 2,212,000 feet; grand total, 15,166,084 feet. 





Spokane, Wash. The lumber market has been quiet 
of late and prices have remained stationary, no change 
of prices having occurred since last August. The 
weather has been unfavorable and many of the mills 
in this section have been closed, but all anticipate re- 
suming operations the middle of this month. Eastern 
buyers are beginning to enter the field and many will 
commence to take on stock about January 15. Some of 
the mills will ship to New York city and Boston this 
season. 

PPPPP PPE 


Kansas City, Mo. Jobbers here who handle coast 
lumber look for a heavier demand this spring from the 
southwest than they have ever had before. More orders 
are being booked than has been the case this early in the 
year in the past. While some items can be secured 
readily there is a scarcity of some kinds of lumber for 
prompt shipment. Redwood finish is reported very 
searce, owing to the foreign demand, while redwood sid- 
ing is fairly plentiful. Fir flooring is scarce and ce- 
dar finish and siding are rather hard to get. Prices 
are firm throughout and will continue so unless the 
anticipated demand may fail to materialize. 





Southern Pine. 


St. Louls, Mo. While the new year has not made a 
start as yet, a larger volume of business is being trans- 
acted by St. Louis wholesalers than at this season of 
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last year or any of the preceding years. With this con- 
dition manifest, there is basis for the prediction that 
spring trade will start in early and will be heavy, these 
predictions being made not entirely upon the volume of 
present business but partially upon conditions in the 
retail country and at the mills. A number of the trav- 
eling men from St. Louis report retail stocks as being 
very light, with the retailers themselves taking a very 
roseate view of the future, especially in the western 
country, where building of last fall was almost entirely 
of necessary work. Strictly local building should boom 
this year, as architects report unusual activity in pros- 
pective building and there will be a great rush of 
World’s Fair work in addition to the building of tem- 
porary hotels and such structures during the whole 
year. 

“ Few mills are running at just this time, but all 
should be in operation, weather permitting, next week. 
Because of a lull in the traffic over southern roads the 
car situation has eased up materially during the past 
two weeks and most manufacturers express themselves 
as satisfied with the number of empties received. It is 
believed here, however, that the car famine is not at an 
end but that the lull in traffic is merely temporary be- 
cause of the holiday season. However this may be, 
an effort is to be made to take advantage of the im- 
proved car supply to get out back orders. 

Present demand is very general and the voluminous 
inquiries show that early spring demand will include 
a fair assortment of all items. With this is a heavy in- 
quiry for timbers, factory flooring and car material. 
The price situation has not changed materially during 
the past few weeks, there still being some weakness on 
the left hand side of the list, although these items are 
stronger than was the case a month ago. Dimension, 
boards, fencing and other rough stock are quite strong 
and it is believed that they will improve materially 
during the next thirty days. There is a local belief 
that flooring will be strong during the next few months. 
as several of the immense World’s Fair buildings will 
be ready for flooring within that time. 


—nrwrnrn—wn"* 


Chicago. Southern pine representatives in this ter- 
ritory are manifesting a great deal of confidence in a 
large volume of business for the next two or three 
months. Those who have been out among the trade 
since the first of the year report that the retailers are 
buying liberally of dimension and general yard stock 
and that the sentiment, while not decidedly bullish, is 
encouraging to a high degree. Those who sell to the 
railroads and to the car building industry are having 
their offerings freely accepted and say that everything 
in the shape of car sills, decking, siding, roofing, lining 
or otherwise is in fully as strong demand as it was 
at the more active period of last fall. One mill rep- 
resentative sold several million: feet of car sills this 
week and could have sold more had he been willing to 
furnish it. The price is believed to be about $15 at the 
mill. Those who cater to the demand for building 
timbers say that quite a number of bills are out for 
figuring, for which contracts will be let shortly and 
that the demand for heavy construction work in the 
city, as well as in neighboring cities, the coming spring 
will be in all probability fully as good as last year. __ 

As to prices in this territory there is still consider- 
able complaint heard of low prices on items on the 
left hand side of the list, but the situation has shown 
some improvement within the past month. The right 
hand side of the list seems to be all right in this market 
and on a few items prices are decidedly strong. The car 
shortage is still interfering seriously with shipments 
and the heavy tonnage that is awaiting transporta- 
tion on all roads is likely to prove an annoying feature 
of the yellow pine shipping business for some time to 
come. 


eee" 


Kansas City, Mo. It was thought that by January 
there would be some signs at least of improvement in 
car service, but most mills report cars about as hard 
to get as at any time last fall, and the chances for 
better service from the railroad companies within the 
next month or so are not good. The mills are not clean- 
ing up their orders as fast as they had expected, be- 
cause of the trouble in getting cars, and it now looks 
as if they will be thirty days or more behind all through 
the spring season. A number of buyers for large line 
concerns apparently view the situation in the same 
light and are getting into the market with their orders, 
as they want to be sure of getting the stock in their 
yards in time. There is a heavy inquiry not only from 
the southwest, but the north and east as well, and the 
indications are that before the end of the month there 
will be a brisk demand for yellow pine. The call is 
greater now than usual this early in the year and Kan- 
sas City wholesalers say the prospects for spring busi- 
hess are more than encouraging. 

A confident feeling prevails as to prices. There has 
been no decline during the past few weeks, and it is be- 
lieved that the danger of any slump is now over and 
that from this on prices will be firm. Common stock 
is reported very firm, and while some items of uppers 
are being offered at considerably lower prices than list 
upper grades are firmer than they were during the fall 
season and will probably show strength from this on, 
as it is expected that the demand for uppers will be 
much greater in proportion to common during the com- 
ing season that it was last fall. The mills are now 
from three to five weeks behind on their orders and as 
a rule manufacturers are not making any special effort 
to load up on orders. 

~—a_errrrerr—rr— 

New Orleans, La. Manufacturers are taking advan- 

tage of the holiday season to make needed repairs in 





their mills and generally overhaul their plants. There 
has been, however, a very busy holiday season. The 
demand is kept up right along and prices secured have 
been generally satisfactory. In the interior there is 
still some trouble on account of the shortage of cars, 
but conditions in this respect are improving and it will 
not be long before all the cars needed can be had. 
PAPAL III 

New York City. There is quite a little inquiry to be 
noted, but up to date very little stock is reported mov- 
ing. The local dealers are exercised over an event of 
the past week when an order for 2,000,000 feet of yellow 
pine, to be used for dock purposes, was reported to have 
been taken by a southern concern, at prices below 
the market. It is held that this sort of thing is 
hardly what should be expected from the southern man- 
ufacturers, who stand out so strongly against New York 
and eastern dealers doing anything to weaken the mar- 
ket. It is said, too, that the usual excuse of an easy 
schedule cannot be made in this case. 

PAPAPAP LO 

Boston, Mass. The demand still continues disap- 
pointing and prices are weak. Clear heart rift is a 
little easier at $42 to $44, A ruys from $30 to $32, B 
from $25 to $27, with the lower grades in proportion. 





Philadelphia, Pa. There is a bit of demand for 
longleaf that will probably hold on all the way through 
the winter months. The orders for car stuff, which 
are coming in with a steadiness that is gratifying to 
the wholesaler, tend to keep the volume of business 
above the average. While cars are still scarce little is 
heard of this annoying feature of the trade, as the 
railroads are doing fairly well in taking care of the 
movement. 





North Carolina Pine. 


Norfolk, Va. Inactivity prevails at the moment and 
will probably continue for a few days; then the mills 
will all resume operations in full blast. The conditions 
of the market are unusually encouraging, however, and 
demand for lumber continues with marked activity. 
The outlook for the new year in all branches of the 
business is very promising, the mills being already 
crowded with orders. There being no accumulation of 
stocks at milling points and the supply barely sufficient 
for the demand, prices: are assuming a hardening ten- 
dency. The abnormal demand for roofer grades of 
material continues and much of this stock is sold in 
excess of the supply. Planing mills are fully supplied 
with orders for dressed lumber, and all other wood- 
working concerns are actively engaged filling orders for 
the demand for their material. The foreign branch 
of the business continues to attract the attention of 
manufacturers and good prices for lumber are being 
obtained from foreign buyers. In local circles the 
outlook is considered unusually attractive in view of 
the demand for lumber for building operations in this 
vicinity. 








Baltimore, Md. As was to be expected during the 
holidays, the receipts of North Carolina pine have not 
been especially large, but their volume was up to the 
record for corresponding periods of other years. At 
this time business is always quiet and no particular 
efforts are being made to push operations. But Balti- 
more has developed its full share of activity and the 
holiday period will average up well in comparisons. 
Prices remain very firm, no drop in values being re- 
ported. Stocks in the hands of manufacturers are nut 
large and with more adequate shipping facilities couid 
readily be distributed. 


—_—_—_—e—ewoe 


New York City. On Thursday the meeting of the 
North Carolina pine manufacturers will be held at Nor- 
folk, but it is not believed here that it will see fit to 
advance prices. While there is still a strong demand 
and the excellent conditions prevailing right along have 
not changed, it is believed that conservative action will 
be wisest. 

Boston, Mass. North Carolina is still weak, but the 
list is very well held considering the situation. There 
is a slight oversupply of some items just at present, 
but the larger mills are sure that all the stock will be 
wanted soon at good figures and are not cutting prices. 





Cypress. 





St. Louis, Mo. Practically no cypress is now being 
received in this market, it being a trifle early for the 
business of the new year to begin. Aside from this, 
the cold weather has made river conditions somewhat 
uncertain and shippers are afraid to bring in stock by 
that method of transportation. Local stocks are only 
fair and in view of the decreased receipts are diminish- 
ing rapidly, as shipments and local consumption are 
both rather large for the season. Prices are stiff and 
the market is considered unusually strong. 

PPP II 


Kansas City, Mo. Dealers need not be surprised to 
receive notices of an advance on cypress within the 
next ten days or two weeks. There are rumors to the 
effect that this advance will be made, although just 
what the advance will be is not known. Manufacturers 
look for a greater general demand this year than they 
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A. F. & D. MACKAY, 
WOOD BROKERS 
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“MACKAYS, LIVERPOOL.” 
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had last, and as there is now a strong inquiry it is ex- 
pected that business will be active in a short time. There 
is some demand from the southwest and the volume of 
business is heavier than it was at this time last year. 
The mills have good assortments of yard stock now and 
are making shipments promptly. 
eee 
New Orleans, La. Manufacturers have had a com- 
paratively quiet week. Some of the mills are shut down 
ior repairs and it will be the middle of the month be- 
fore they will all be in full operation. Business is 
quiet and has been quiet since the first of the year and 
it is anticipated that these conditions will continue 
for a week or so yet, when a lively rush of orders is 
expected. The mills are cleaning up their old orders 
fast and will soon be in splendid shape to care for 
the new business which is in sight. It is confidently 
expected that the year just opened will prove the banner 
cypress year. For two years there have been no changes 
in the cypress price list except the advances and the 
future promises a similar condition of affairs. Cypress 
manufacturers have pursued the conservative course. 
They have fixed their list at prices which were entirely 
justifiable and the result has been that there has been 
no shading of the list. 
ere 
Chicago. Inquiry is considerably more active this 
week than last and the year appears to be starting in 
well with the cypress industry. The yards are not 
well supplied with stock and it is reported that ship- 
ments are still belated to some extent. However, in 
view of the car shortage and the poor assortment that 
is to be found at the mills dealers feel that they are in 
fully as good shape as other departments of the lumber 
industry. Those who handle white cypress from the 
middle south are selling it readily and at substantially 
the same prices as the gulf variety. Representatives of 
the cypress mills in this territory report the receipt 
of many inquiries for tank stock and factory lumber 
and are in good condition as far as stocks are concerned 
to meet the demand, although some delay is still occa- 
sioned vy lack of transportation facilities. Prices are 
being firmly maintained at the list. 
errr 
New York City. There is an excellent prospect ahead 
but just now the demand for this lumber is rather quiet. 
Prices are not affected, for stocks are held in strong 
hands and trade has been brisk long enough to permit 
of a little quiet doing no harm. 
OPAPP LIT 
Boston, Mass. ‘The demand for dressed cypress by 
rail continues most satisfactory and is not affected by 
the seasonable dullness. The list is well maintained 
and dry stock is scarce, 
eee 
Baltimore, Md. Quiet prevails in the cypress trade, 
the movement being restricted by the effect of the 
holidays and the usual uneventfulness of winter. The 
weather during the past week has been in the main 
favorable for building operations and considerable activ- 
ity has prevailed. 





Cooperage. 


Chicago. The market for tight cooperage has become 
greatly stagnated during the past week, as the packers, 
finding the recent receipts of hogs of poorer quality than 
usual, have not been buying tierces. No sales of tierces 
have been effected below $1.25, but the packers are bid- 
ding $1.10, though they hardly expect to buy any at 
that figure and probably do not want any. Pork bar- 
rels are in much the same condition as tierces. The last 
sales were at $1.10 and $1.124. Shipments of staves, 
hoops, heading ete. are slow and stocks are not heavy, 
but those having any stock on hand are unable to dis- 
pose of it on the present market and get their money 
back. In slack cooperage elm staves are stronger, but 
the market is slightly irregular and quotations are be- 
ing made all the way from $7 to $8.50. Shippers are 
said to have only small stocks. Coiled elm hoops are 
somewhat slow, being quoted at $9.50 for the best 6-foot 
and no important demand. 








St. Louis, Mo. The local market is not active. Only 
those who actually need stock are buying and they are 
not taking in any more than is required. One satisfac- 
tory feature of the present condition is that dealers 
have enough confidence in the future to refrain from 
making ridiculous sacrifices in order to book new busi- 
ness, as stocks in this city and in East St. Louis are 
rather light and are not inclined to increase. There 
should be an early demand for tight packages and for 
flour barrels, as the packers and millers are fairly 
active. 





r 


Buffalo, N. Y. A great scarcity of No. 1 elm staves 
is reported by cooperage jobbers. Some say that there 
are practically none to be had and others find them by 
picking up small lots here and there. On the other 
hand the cooper shops are very slack, so that there is 
not likely to be much distress in the trade right away. 
Second class stayes seem not to have been all used up 
for apple barrels, spite of the big demand and the long 
season, so the fashion of putting an increased amount 
of this grade into our flour barrels will continue with a 
good excuse, First class elm flour barrel staves are up 
to $8.50 to $8.75 and basswood heading is also a trifle 
advanced, the quotation being 5} to 6 cents for first 
class. Hoops: continue at $11.25 to $11.60 for 6-foot 
coiled and $10.75 to $11 for 54-foot, with no hickories 
moving. 





Shingles and Lath. 


Minneapolis, Minn. The market is stationary, deal- 
ers generally asking $2.45 for Extras and $2.80 for 
Clears. Very little stock is beimg handled and transit 
cars are for the most part diverted into wholesale yards 
as they come. There will be nothing doing in red cedar 
until the retailers’ convention next week. 

—eeseee 

Saginaw Valley. The local shingle market is a little 
quiet. Some interior mills are being operated, but stocks 
of shingles are small in the hands of dealers. White 
pine shingles are worth $3.10 and $4.10 to $4.25; cedar 
shingles are quoted at $2.90 and $3.90 for XXXX stocks 
and Extra *A* are held at $2.60. 

—_—erereeae 

San Francisco, Cal. Receipts continue light, being 
for the week only 2,085,500. Demand is large and the 
market very firm and steady. 

OPAPP III SF 

Kansas City, Mo. There is a good inquiry for shin- 
gles from this territory and the east, and the demand, 
while not active, is better than it usually is during the 
first week in January. Indications for trade are good 
and jobbers here look for a lot of business between 
now and the end of the month. There is some demand 
for transit cars and as only a few are coming this 
way they are being disposed of in most cases without 
delay. Prices are reported fairly firm at $2.61 for Stars 
and $3.03 for Clears at Kansas City. ‘ 

eer" 

New Orleans, La. The active fall demand pretty well 
took care of the stocks and there are now on hand at 
the mills no more stocks than will be needed to supply 
the spring trade. Prices have ruled steady and such 
shipments as have been made have been generally at 
list. 





PAPAL LALIT 
Buffalo, N. Y. ‘The new thing in the shingle trade 
is the attention given to California redwoods, prac- 
tically unknown here until within a short time. It 


seems to be a question still whether they can be brought 
in all-rail and sold along with red cedar or white pine 
shingles, though some who are handling them say that 
All demand is good for winter. 


they mean to. 





Advertisements will be inserted in this d 
at the following rates: presi 


For one week, - - - 26 cents a line. 
For two weeks, - . - - 46 cents a line. 
For three weeks, - - - 60 cents a line. 
For four weeks, - - - - 76 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display pt the headi can be admitted. 
Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not iater than Thursday 
morning to secure insertion in Saturday’s paper. 


| Wanted: Employees 


MANAGER FOR RETAIL YARD IN IOWA. 
Experienced retail lumberman. Address with references, 
“W. 2,” care of AMERICAN LUMBERMAN, 














WANTED—BUYER AND INSPECTOR. 

A bright, active young man to locate and buy poplar and 
hardwoods for a large concern. Must be thoroughly ac- 
quainted with producers of poplar and oale lumber. 

WM. H. BARKER, care of AMERICAN LUMBERMAN,. 


WANTED—ESTIMATOR 
For sash and door house. State age, experience and salary 
expected. Give references. 
Address “W. 3,” care of AMERICAN LUMBERMAN. 


WANTED-—SAW MILL FOREMAN. 
First class, for a double band yellow pine mill. None but 
a competent, temperate man, who is familiar with Allis 
machinery, need apply, stating the companies with whom 
formerly employed. Address 
“W. 1,” care of AMERICAN LUMBERMAN, 


WANTED—A HIGH GRADE BUSINESS MAN 
And rapid accountant (who is familiar with the grades of 
pine lumber). to superintend and invoice lumber yards in 
country towns and in the city. Good salary and permanent 
position to the right man. It would be a waste of time 
to apply without the qualifications as above set forth. 

BADGER LUMBER COMPANY, Kansas City, Mo. 


WANTED—PLANING MILL FOREMAN 
In northern Michigan, for a small planing mill. One com- 
petent to arrange machines and shafting, set up matcher, 
moulder and saws, take care of knives and saws, keep ma- 
chines in good shape and turn out good work. Address 
“ELECTRIC POWER PLANING MILL,” 
care of AMERICAN LUMBERMAN,. 


27 INCH FEED CUT IN FROZEN TIMBER. 
Saw was hammered to my gauge. You can cut frozen tim- 
ber as easily as any other; that’s what users of my outfit 
say. I sell saws, they are hammered to my gauge, which 
is sent free with saw to keep it up by. If it’s not the best 
running saw you ever saw, don’t keep it. 

J. H. MINER, Lumberton, Miss. 




















WANTED—EXPERIENCED MAN 
Understanding setting up matchers and surfacers, capable 
of babbitting machines. Steady work entire year. State 
references, experience and salary wanted. 

Address “W. 21,” care of AMERICAN LUMBERMAN. 


WANTED-—STENOGRAPHER. 
Bright young man, familiar with lumber business. 
Address “W. 16,” care of AMERICAN LUMBERMAN, 


WANTED—GOOD MANAGER AND 
Good second man for retail lumber yard in northern Iowa. 
German and Scandinavian trade. 
Address “W. 10,” care of AMERICAN LUMBERMAN. 


WANTED—BUYER AND INSPECTOR 
Of hardwood lumber in West Virginia and Kentucky; must 
be experienced and have good references. 
Address “W. 14,” care of AMERICAN LUMBERMAN. 


WANTED—A GENERAL MANAGER 

For a large cypress manufacturing property. State expe- 
rience, by whom employed for the past ten years, refer- 
ences and salary wanted. 

Address “W. 7,” care of AMERICAN LUMBERMAN. 

WANTED—FOREMAN 

To superintend a contracting business. German preferred 
Illinois town. 300d pay to right party. 

Address “Ww. 5,” care of AMERICAN LUMBERMAN. 


WANTED-—BRIGHT YOUNG MAN 
In lumber office. Some experience in retail yard preferred. 
Address “W, 28,” care of AMERICAN LUMBERMAN,. 


ALEC SMITH WANTED. 

Any mill company, any mill foreman, or any mill em- 
ployee knowing the whereabouts of one Alec Smith, a young 
colored man, and will notify the GEO. D. HOPE LUMBER 
C., 500 Heist Bldg., Kansas City, Mo., will receive a_ re- 
ward. They have something to his interest. ‘This Alec 
Smith worked for the Harlow Lumber Co., Harlow, Ark., 
during February and March, 1902. This Smith probably 
works at some mill in Arkansas or Louisiana. 


STENOGRAPHER WITH GOOD MACHINE 
$75 month. One experienced in collections and retail work 
preferred. Address with references, 3 
STUBBS & JAKWAY, Durango, Colo. 




















WANTED—MILL FOREMAN. 

Competent sober, industrious man to take charge of two 

band mill in redwood district, California. Recommenda- 
tions required. Good position to right man. Address 

ALBION LUMBER CO., 59 Crocker Bldg., San Francisco, ; 

Ca 


WANTED—EXPERIENCED FILER 
In planing mill, capable of making repairs to machines, 
babbitting, setting machines, grinding knives etc. State 
references, experience and salary wanted. 
Address “W. 20,” care of AMERICAN LUMBERMAN. 


WANTED—MILLWRIGHTS. 
Ten experienced millwrights at once. 
H, C. McDANIELS LUMBER CO., Wesson, Ark. 


A CORPORATION OPERATING FACTORIES 
In all sections of the country, and consuming twenty mil- 
lion feet of lumber annually, would like to open correspond- 
ence with a first class lumber man, with the object of em- 
ploying him to take charge of the purchase and distribu- 
tion of their lumber. A thorough, practical knowledge of 
pine, chestnut, poplar and oak is essential. Give full de- 
tails as to experience, qualifications, age etc. References 
required. Correspondence confidential. 

Address “L.*S.,” care of AMERICAN LUMBERMAN. 


WANTED—SUPERINTENDENT 
For planing mill and lumber yard. Must be practical, have 
a thorough knowledge of the value of factory lumber for 
cutting up purposes, and understand handling of men. 
Send references. Position open Jan. 1st. 
McCLAIN LUMBER CO., Spokane, Wash. 


WANTED—A SUPERINTENDENT 
For the outside operations of a large hardwood timber 
proposition, where land is stripped of all timber values. 
Must be thoroughly experienced and a hustler. Address 
with references, and state experience and salary wanted. 
“BLACK,” care of AMERICAN LUMBERMAN. 


WANTED—YOUNG MARRIED MAN 
Preferred to take charge retail lumber office and figure out 
house plans etc. No bookkeeping included. Good position 
to live man. CLARK LUMBER CO., Barberton, O. 


WANTED-—SALES MANAGER. 
Must be familiar with lumber and sash and door business. 
Send references. Position open Jan. 1st. 
McCLAIN LUMBER CO., Spokane, Wash. 


WANTED-—20 GOOD MILLWRIGHTS. 
Large job. Write, stating age, experience, who worked for, 
how soon could come if wanted. 
F. EB. VAN ALSTINE, Kirbyville, Texas. 


WANTED—A GOOD, SOBER LATH MILL MAN 
At our cypress mill at Jacoty ey La., to work either by the 
thousand or by the day. DODGE & SUNDBERY, Cairo, II. 


WANTED—BENCH CARPENTERS 
For general planing mill work, including hardwood doors, 
interior finish etc. Steady work given. 
STERLING PLANING MILL & LBR. CO., Chillicothe, O. 


WANTED—CHICAGO CITY SALESMAN 
For jobbing house, in glass, sash, doors, blinds. Give expe- 
rience and reference. Address 
“S. 3,” care of AMERICAN LUMBERMAN. 


WANTED-—BY A CHICAGO HOUSE 
A party located in Wisconsin or upper Michigan to act as 
buyer and inspector of cedar poles and posts. Must be 
experienced in the cedar trade and give aay refer- 
ences as to qualifications, correct habits and reliability. 
Address “S$. 1,” care of AMERICAN LUMBERMAN. 


WANTED-—PLANING MILL MAN 
Reliable, practical with $5,000 to $15,000 to take interest 
in an up to date plant; good money maker; success as- 
sured. None but reliable and competent man need apply. 
ddress “S$. 10,” care of AMERICAN LUMBERMAN. 


WANTED—ESTIMATOR 
22nd St., Chicago, sash and door house. Country figuring. 
No plan work. Address 
“S. 4,” care of AMPRICAN LUMBERMAN. 


WANTED-—SALESMAN 

Sash, doors, blinds, glass. Chicago house. 
and references. Address 

“Ss. 5,” care of AMERICAN LUMBERMAN. 
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